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AHHoOTaIUS

B Hacrosimiee Bpemsi 6osbiias 4acTh TOBAPOB U yCIYT MPEICTaBICHA B HECKOJIbKUX KaHAIaxX
npogax. [lokynmarens odeHb TpeOOBaTeNeH M OXHUIACT Kak MOXHO Ooyiee ymoOHOro
B3aUMOJICUCTBUSL ¢ KOMIIaHWEW. J[aHHAs CTaThs COAEPKUT MPEIIOKEHUS MO ONTUMH3ALMHU
B3aUMOJICHCTBUSL C TIOTPEOUTENSIMU TIPH TOMOINM TaKUX MHCTPYMEHTOB, Kak KapTa
MOJIb30BATEIBCKOrO0 MyTH M OMHUKAHAJIbHBIA MAapKETHHI. ABTOPOM IPOBEACHO CPaBHEHHUE
I10JIb30BATEIBCKOTO IYTHU IPU MOHO-, MYJIbTH- U OMHMKAHAJIbHBIX Npojaxax. IIpexacrasiena
KJIaccu(puKanusi OMHUKAHAJILHON CHCTEMBI MPOJAXK, a TAaKXKe MPOaHATHU3UPOBAHBI TIEPCTIICKTHUBBI
00beIMHEHNS METO/a TMOCTPOEHUS JAaHHOW KapThl U OMHUKAHAJIBHOTO PUTEHIIA, YTO MOXKET
MOBBICUTH 3()PPEKTUBHOCTH TOPTrOBOM JAEATEIHHOCTU. B CBsi3M ¢ 3TUM pa3paboTaH anropUTM
MOCTPOCHUSI OMHHUKAHAIBHOM KapThl TMOJB30BATENBCKOTO TMYTH JJs OONbIlIel CTEelneHu
MEePCOHAIN3AIMU PAa0OThl C KIWEHTAaMH, a TaK)Ke MPEJCTaBICHBI JOCTOMHCTBA TEXHOJOTUU
OMHUKAHAJIbHOTO MAapKETUHTa, TAKKE KAK JUHAMUYECKUI peMapKeThHr. [Ipu Hanmncanuu cratbu
HCIIOJIb30BAJIMCh METOJBl aHaIu3a U CHUHTE3a TEOPETHYECKUX KOHLENIMHA OMHHMKAHAIBHOCTH,
METOJI CPAaBHEHUS, IPOCKTUPOBAHNS, MHAYKLIIMHU U AETYKINH.

JI1si HATUPOBAHUS B HAYYHBIX HCCI€T0BAHUAX
IOn E.JI., Oroponnukosa II.H. IToctpoeHne OMHHMKaHAJIBHOW KapThl MOJIb30BATEIHCKOTO
nytu // DxoHOMHEKa: BUepa, ceronHs, 3aBtpa. 2017. Tom 7. Ne 12A. C. 145-154.

KuroueBrble ciioBa
OMHUKaHaJIbHBIN MApKCTHUHT, KapTa IOJb30BATCILCKOI0 IIYTH, KaHAJIblI IIPOAAX,
MEPCOHAIA3ALMS TPEAIIOKEHU .
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BBenenue

Ha coBpeMeHHOM pbIHKE TOBAapOB U yCIyr OoJibllasi X YacThb MIPEJCTABICHA Cpa3y B HECKOJIBKHUX
KaHajlax MpoJiax: B oduiaiiH- U OHJIAliH-Mara3uHax, KOHTAKT-LEHTPpaX, MECCEHIKepax, COLUAIbHbIX
CeTAX M Kypbepckoil ciyxOe. [loreHIManpHBI KIMEHT pa30opyuB U TpeOyeT MaKCHMaJIbHOTO
ynoOcTBa B3aUMOJCHCTBUS ¢ KOMIIAHWEH, a MHAYE OH MEPEeHJeT K KOHKYPEHTY, KOTOPBIH YITydI
CBOIO KOMMYHUKAIMIO C ITOKYyIATeIsIMH Onarojaps aHajau3y LeJIeBOI ayAIuTOPHH U OIIBITY OOLIEHHUS C
HEH.

[ToTpeOUTENBCKHUIT OMBIT MOKET OBITH MPOAHAIM3UPOBAH MPH MTOMOIIN KapThl OJIH30BATEIHCKOTO
nytu (CUStomer journey map) — HHCTPyMEHTa, OKA3bIBAIOIIETO TOUYKHA KOHTAKTA C IIOKYATEeIeM U TOT
IyTh, KOTOPBI OH COBEPLIACT JI0, BOBpEeMs U Iociie npuobpereHus ToBapa [AdanacseBa, Www]. Tak
MOKHO TpOCIEIUTh 33 KJIMEHTAMU C MX IIE€pPBOr0 KOHTAaKTa C KOMIIaHUEH, BBIABUTH HambOosee
BBIMTPBIIIHBIE U OKYyINAeMble CIICHAPHH B3aUMOICWUCTBUS, YUECTh MpPOOJIEMHBIE MecTa, Oapbepbl U
YIIY4IIUTh ONBIT pabOThl C MOKyHaTesleM, TaKUM O0pa3oM HalaJuB JOJITOCPOYHbIE OTHOLIEHMS C
nojib30BaresiMu. PaccmarpuBaeMblii METOZ IOMOTaeT ylpaBieHIIaM MpopadoTaTh KaXIyl0 TOUKY
KOHTaKTa C KIIMEHTYPOU.

Opnaxo, Jake €ciid yYUThIBATh JAHHYIO KapTy IOJb30BaTelsl, BEIMTPAET Ta KOMIIAHUS, KOTOpas
C/ENAeT IMEepexoAbl MEXIy KaHajlaMU «OECIIOBHBIMM», M B 3TOM IIOMOraeT OMHHUKaHaJIbHbBIN
MapkeTuHr [I[loueMy pOCCHHCKOMY PHTEIy Hy)KHAa OMHHKaHaJIbHOCTH?, WWW]. COriacoBaHHOCTb
KOHTAKTOB IIOMOTaeT IEJIOCTHO BOCIPHUHSATH OOpallleHue M TeM CaMbIM MOBBICUTH 3()(PEKTHBHOCTH
KOMMYHHKAIM 0€3 OTepH UCTOPUU B3aUMOJCHCTBUS C KIMEHTOM M JTyOIMPOBAHUS TPEIATIOKCHUN
[[LepemieBa, bepeska, 2014].

Takum o00pa3oM, OMHHMKaHajbHas CHUCTEMa IPOJAX YCIEHIHO B3aUMOJOINOJHACT KapTy
M10JIb30BaTEIBCKOIO IyTH, OJ1arofaps 4eMy IpOeKTUPOBAHUE M10JIb30BATENBCKOTO CEPBUCA CTAHOBUTCS
OoJiee KIIMEHTOOPUEHTUPOBAHHBIM.

[lenbto J@aHHOM CTaTbU SABJISETCS BHECEHME NPEVIOKEHUI [0 alroOpUTMy IOCTPOECHUS
OMHMKaHAJIBHOM KapThl MOJIb30BATENBCKOIO MyTH. JIOCTHKEHHE BBIIICYKAa3aHHOM 1IEJIN MTPEAIoIaracT
pelleHre CIeAYIOMNX 3aa4: KIacCU(PUIMPOBATE OMHUKAHAJIBHYIO CUCTEMY MPOJaX MO MPU3HAKAM;
paccMOTpeTh BapUaHTBl OJHOKAHAIBHOIO, MHOTOKAHAJBHOTO W OMHHKAHAJIBHOTO BapHUaHTOB
IIOJI30BATEIBCKOrO IYTH; IPEMJIOKHUTh AITOPUTM IIOCTPOEHUS KapThbl IOJIb30BATEIBCKOTO ITyTH;
[IPOAHATU3UPOBATh HEOOXOJUMOCTh U MEPCHEKTUBBl OOBEIUHEHUS MeToJa IOCTPOECHUS KapThl
M0JIb30BaTEIbCKOTO IyTH U OMHUKAHAJILHOT'O PUTENIa; CIIPOEKTUPOBATH PSAJI MEp 110 peoOpa30BaHUI0
KapThl MTOJIB30BATEIBCKOTO IIYTH B PyCJI€ OMHUKaHAJIBHOCTH.

Cocrapisilomye OMHUKAJIbHONH CHCTEMbI MPOAAXK

O0630p uccrnenoBanuil B chepe MOCTPOEHUs KapThl MOJb30BATEIBCKOTO MYTH MOKA3bIBAET, UYTO
OoyblIOE BHUMAHHE YJENSAETCS €€ COCTaBJICHUIO, WACHTU(HUKAIMHM KAaHAIOB B3aWMOJICHCTBHSA,
pacrpesieieHuI0  O0S3aHHOCTEH W TIOJIHOMOYMH BHYTPH KOMITAHWH, ONTHUMH3AIWU OapbepoB W
KpuTudecknx Touek [KombuioB, Www]. Boibliyo 3HaYHMMOCTh MMEET HCCIIEOBAHUE JUYHOTO
NOTPeOUTENECKOTO  OMbITa  B3aMMOJEHCTBHSI ~C  KOMIIAHMEH  uyepe3  pasHble  KaHalbl,
YCOBEPILICHCTBOBAHMSI CKIIQJICKOW M ToproBoil mH(ppacTpykrypsl [Kymamesa, Www]. JlomkHoe
BHUMAaHHE Y/ICISIETCS MCCIEOBAaHUIO0 HHCTPYMEHTOB, ILTIOCOB M MHHYCOB HCIIOJIB30BAHUS CTPATETHU
OMHUKaHAIBHOW CHCTEMBI MPOJaK KOMITAaHUSIMH, aHAIH3y BIUSHUS OMHHUKAHAIBHOW CTpaTeTWH Ha
JNOCTHXKEHHE OoJIbLIe JIOSNIBHOCTH TMOKymarenel Ornarogapss NepcoHANM3alUU  IPeIoKEHHH,
pa3paboTKe Ien OMHUKaHAIbHOTO MapkeTuHnra [[lantokosa, 2015].
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OMHMKaHAJIBHYIO CUCTEMY IIPO/IaXK MOXHO Pa30UTh Ha TPU OCHOBHBIX 0JI0Ka, KaXKIbIH U3 KOTOPBIX
IperoaraeT coOI0IEHUE ONIPEIEICHHbBIX YCIOBUN U BBIIIOJIHEHUE TEX WINM UHBIX JEMCTBUMA:

bnok 1. Ilpusneuenue.

1. KoMmMyHUKaIMs ¢ MOTEHIMAIBHBIMU KIMEHTAMU Y€pe3 HECKOJIBKO OHJIAMH- U O(hJIaifH-KaHAJIOB.

2. CornacoBaHHOCTb BCEX KaHAJIOB MEXAY cOOOil.

3. IlosTanHoOCTh NPOXOXKIEHUS YepPe3 BCE KaHAJBI.

brok 2. Bo epems nokynku.

1. Bo3MOKHOCTB OTUIaTHI 00JIee YeM TpeMs CIIocoOaMu OHJIalHH U oduIaiiH.

2. Bo3MOXHOCTB TIOJTyueHHs TOBapa / yCIayru OHJIaiH U o(iaiH.

3. YuacTue B mporpaMMax JIOsJIbHOCTH HE3aBUCHMO OT CIIOCO0a OIJIATHI M MOJIyYeHHS TOBapa.

bnox 3. Ilocne nokynxu.

1 OnuHakoBbIe yciioBUs BO3BpaTa / oOMeHa / rapaHTUH TOBapa HE3aBUCHMO OT CI0co0a MOKYIIKH.

2. BO3MOXHOCTb 00paTUTHCS 32 TEXHUUECKON MOJAECPIKKOM JIFOOBIM JOCTYITHBIM CIIOCOOOM U IPU
3TOM IOJIYYUTh €€ B IIOJTHOM OOBbEME.

3. XpaHeHre B KOMIIAHUY UCTOPUH B3aMMOICHCTBHS C KIIMEHTOM C OIIKEH 00paeHns K Heil pu
JI000M 3anpoce KJIMEHTA JIFOObIM JIOCTYITHBIM CIIOCOOOM.

Jnst Toro 4roObl MOHSATH, KaK MPOAYMAaTb OMHHKAHAJIBHBIN IOJB30BATELCKUN MyTh KIIMEHTA,
PaccMOTPHUM €ro 3BOJIOLHUIO OT OJIHOKaHAIbHON CUCTEMBbI YEPE3 MHOTOKaHAIbHYIO K OMHUKAHAJIbHOM.

OI[HOKaHaJIbHaﬂ KapTa moJb30BaTre/JIbCKOro myTu

Kazanoce 0bl, 4TO ¢ MKUPOTON BHIOOPA KaHAJIOB IPUBJIEUEHHS KIIMEHTOB, 0cOOeHHO B IHTepHeTe,
KOMIIaHUH, KOTopble Obl ObUIM OJHOKaHaNbHBEI B Ojoke 1 «lIpuBnedenue», yxe He JOKHO OBLIO
OCTaTbCs, OJJHAKO OHU BCE PABHO CYLIECTBYIOT. Hallle BCero Takasi CUTyalusi OTHOCUTCS K pealn3aluu
MOHOTOBApPOB U CE30HHBIX TOBApPOB.

Hamnpumep, HabpaB B mouckoBoii cucteme SAnaekc 3anpoc «MckyccrBeHHble enku Kynutb CII6»,
B 0JIOKE KOHTEKCTHOM pekiaMbl MOKHO HaiTu caiT «http://elki.tovarri.ru/». Ha atom caiite nponatotcs
TOJIBKO €JIH, W TIPOJIABEI] UCTIONB3yeT SAMHCTBEHHBIN KaHaI NMPUBJICUCHHUS KIMEHTOB — KOHTEKCTHYIO
peKiIamy.

Ananuzupys 6510k 2 «ITokynka», MOKHO YBUJIETb, YTO €CTh BO3MOKHOCTh OIJIATUTh TOBAp TOJILKO
HAJINYHBIMU Kyphepy IIPU JOCTABKE, a 3TO 3HAYUT, YTO HET aJIbTEPHATUB HU 1O OIUIAaTe, HU IO CIIOCO0Y
MOJTy4YEHHUs TOBApA.

brok 3 mns mpeanpusTH ¢ OHOKAHAJIBHBIMH MEPBBIM M BTOPBIM Ollokamu He aktyasieH. OH
anpuopu onHokaHajeH. [lo pucyHKy 1 MOXHO MPOCHEIUTh MyTh IMOKYIATeNs B OJHOKAHAJIBHON
cucTeMe MPoJaxK.

1 6nok 2 bnok 3 bnok
KoHTekcTHaa Ortara Bosspat/ o6MeH
peknama g AR (== [N
HaJIHYHBIMH

Pucynok 1 - OgHokaHaIbHAs KapTa M0J1b30BaTeIbCKOI0 MMyTH

The creation of omni-channel customer journey map
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MHorokaHaJbHasi KapTa ImoJb30BaTeJIbCKOro nmyTu

MHoOTroOKaHAJILHON CYHUTAeTCs TaKas CcHCcTeMa MapKETHHI'a, KOTOpas BO BCEX TPpEX OJ10Kax
3a,HeI>'ICTByeT Pa3HBIC KaHallbl, IIPH 3TOM OHH HE COIIaCOBAHbBI MCXKIY coboil u Ka)KI[BIfI pa60TaeT
caMocTosTeiapbHo. Ha CGFOI[HSILHHI/IfI JCHb GOHBLHI/IHCTBO HpeﬂHpI/ISITI/Iﬁ HNMECT MHOT'OKAaHAJIbHBIC UJIN
HYaCTUYHO MHOI'OKaHaJIbHbIC CUCTCMBI.

PaCCMOTpI/IM JaHHYIO CHUCTEMY Ha IMPHUMEPE CErMEHTa HOBOI'OAHHUX TOBApPOB MHTCPHET-MAaradvHa
«http://zimag.ru/».

B Omoke 1 wucnonp3yroTcs TakuMe KaHAJIbl TPHUBICYECHUS, KAaK KOHTEKCTHAs peKiama,
TapreTupoBaHHasA pCeKilaMa B CONUAJIbHBIX CCTAX, PCKIIAMHBIC Hy6nm<au1/n/1 B KaHaJIaX MCCCCHIKCPOB,
email-pacceuiku, SMs-pacceuikd. OfHAaKO B JaHHOM mpumepe 0ok «IIpuBiedcHHe», a 3HAYUT U
CUCTCMY MAPKCTHUHI'A HCJIB3 HA3BATb OMHHKAHAJIbHBIMU. 9T0 YTBCPKACHUEC MOXHO apIT'YMCHTUPOBATD
TEM, YTO €CJIM YCIIOBCK YBUJCII PCKIAMHOC OG’LSIBJIGHI/IC Ha OHHOP’I IJIomaake, To 3TO HHMKAaK HE
(buKcupyeTcss U MOTOM Ha JAPYroH IUIOMIAZKE €My MOXKET OBITh MOKa3aHO OOBSIBICHHE C TAKHM K€
COACPIKAHUCM.

TaK)Ke, paccMaTpuBai 010K 2, 3aMCyacM, 4TO OILIATUTb TOBApP MOKHO Ha caﬁTe, HaJIMYHBIMU IIPU
MOJIYYCHUH, JJICKTPOHHBIMU J€HbraMu, MO O€3HaJTUYHOMY pacuery s opranusamnuil. OmgHako
CHUCTEMA TaK)XKE€ HE MOXKET SIBIIITHCI OMHHKAHAJIBLHOU II0 MNPpUYUHEC HCBO3MOXHOCTH OIUIATUTH YaCTb
3aKa3za OJHUM CHOCO6OM, a4 4aCTb — JPpYIr'UM.

B 610ke 3 BO3MOKEH CaMOBBLIBO3 HMIIH JA0CTaBKa pasHbIMH TPAHCIIOPTHBIMU KOMITAHHUAMM. KapTy
IMOJIB30BATCJILCKOT'O ITYTU MOKHO YBUACTb Ha PUCYHKC 2, IMPUBCACHHOM HMXKC.

1 6nok 2 60K 3 60K
o KoHTekcTHAS Omnara: )
pekaMa > * Hacamme —t> Bosspar:
- HAIHYHBIMH TP ITOIYIEHIH Eb

] TapFeTI{IJOBaHH&E[ — *  3NEKTPOHHBIMH JeHBTaAMH; - @ CaMOCTOATCIBHO,

* 110 DesHATMYHOMY PacdeTy At

PCKI1aMa "  opramvsammit > @ 4Yepes Kyphbepa.
® PaccrInka JHocTapka:
== » "
e Meccenmxepsl caMOBrIROS: =
* 0CTaBKA TPaHCIIOPTHBIMH;
KOMITAHMAMI. =

PucyHok 2 - MHOrokaHajibHasi KapTa noJjib30BaTeJbCKOIro MyTH

OMHuUKaHaAJbHaSA KapTa nmoJjJb30BaTeJIbCKOro nmyTu

OMHHKaHAJTBPHOH MOXKHO CYHMTaTh CHCTEMY MapKETHHIa, KOTopas BO BCEX TpeX OJoKax
3aJIeiCTBYEeT 10 HECKOJBKO pa3HBIX KaHAJIOB. YCJIOBHEM OMHHKAHAIBHOCTH OyaeT 3HAYUTHCS
COTJIaCOBaHHOCTH KaHAJIOB U 0110K0B Mexkay coboii [Cyxocras, KozinoBa, www].

Ecnu npopomkuTh TeMy MOKYNKH HOBOTOAHEH €M, MOYKHO PacCMOTpETh B KauecTBE NMpHUMepa
MmarasuH |IKEA, KoTophlii IpeaocTaBisieT BO3MOXHOCTh KYNUTh JAAHHBIN TOBap Kak OHJIAH, Tak U
odaiiy.

B Gioke 1 «[Ipusneuenue» IKEA ucnonb3yer HapyX HYIO pekiaMy, pekjaMy Ha TeJIeBHJCHHH,
MHCTPYMEHTHl MapKeTHHIa B COLMAIBHBIX CeTsAX. [IpM 3TOM aKTHBHO HCHOJB3YETCS TEXHOJIOTHUS
JTMHAMUYECKOTO PEMAapKETHHTa, KOT/Ia T0JIh30BaTeNb 3aXOAUT B HHTEPHET-Mara3uH, MpOCMaTpPHBAET

Ekaterina L. Yun, Polina N. Ogorodnikova
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orpezieNieHHbIE TOBAPhI U 3aT€M pPeKJIaMa UMEHHO 3THUX TOBapoOB MOKa3biBaeTcs eMy B MIHTepHeTe.
Bo3moskHbie ciieHapun pa3BuTHst «[IoKyKu» u300pakeHbl Ha OJI0K-cxeme Hike (puc. 3).

ITonck HamMuus B

ca MarasnHax
MO
BBI
203 ‘ 3anuch apTHKYJIa |

Ilocemenue MarasuHa \

TTouck TTouck mmpu He oxazanoce HY:KHOIO KOJIMYECTBa
CAMOCTOATENBEHO TIOMOIITH MPOJaBIia
10 apTHKYITY
] TIOMCK TIPH TIOMOIITH CaMOCTOATENbHBIH
L |Ommiara: -HanHYHbIe [L0kyTKa T0ro IPOIABIIA HYKHOTO [IOHCK Ha CauTe
KOMH4YeCTBa TOBApa, MarasHHa C HYKHBIM
> . -KapTa : KOIMHYECTEA
~KpeTHT KOTOpOE eCTh B HAMMMHK | p hyroy Marasuse | |[KOTIHECTEOM TOBapa
| |
| | |
[TomygeHue [3aka3 nocTaBKH|
H CaMOBEIBO3
TOBapa

CaMocTOgTeNbEHA @KBS cOopKH

cOopka

J/KenaHnue BEpHYTH TOBAp

|Marasus 1| |Marasus 2| [Marasis...N

Pucynok 3 - OMHHKaHa/IbHasl KAPTa M0JIb30BaTeJIbLCKOI0 MyTH

Havano nokynku moxet npoucxoauts ¢ 6s1o0ka «Caitr» unu «Ilocemenue marazuna». B cxeme He
YUYTEHBI BO3MOXXHOCTH KaCTOMH3AIMH TOBapOB, HAIIPUMED, MOJTOH KYXOHHBIX TapHUTYpoB. Ha caiite
MarasuHa €cTb BO3MOXXHOCTh JMCTaHIIMOHHOTO TUTAHUPOBAHUS MPOCTpaHCTBa. JlaHHbBIE U MOAOOHBIE
ONUMH emle OOJbIlle YBEIMYMBAIOT BApUATUBHOCTH cXeMbl. IIpu 11000M BO3MOXKHOM CLIEHApUHU
yyacTHUK mporpammel JsosuibHOCTH «IKEA  Family» MoxxeT BOCIONB30BaThCSI BCEMH €€
MIPUBUIICTUSMHU.

Crnenys 610Ky 3, TOBaphl, Tpedyrolue COOPKU, MOKHO cOOpaTh CAMOCTOSITENILHO WITH 3aKa3aTh ATY
ycnyry. Bo3Bpar ToBapa, kymieHHoro B IKEA, MOXHO ocyliecTBUTh B TeueHue 365 qHEH B M000id
TOYKE CETH, HE3aBUCHMO OT TOTO, [T0 KAKOMY aJIpecy OCYIIECTBIsUIaCh MOKyTKa (puc. 4).

The creation of omni-channel customer journey map
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1 2 3
@ Omara: "
- TB- pexaMa - HaymdHse; - YICTOPHA MMOKYIIOK
- Pammo - BaHKOBCKOIt KapToi; XPAHUTCAH B MPOTPAMME
- HapyxHas - Ha caiite (I HEKOTOPBIX IKEA Family.
TOBapoB).
peBKJ]aMa ® CnocoObl TOMydYeHNUA TOBapa: | - Bo3BpaT BO3MOKEH B
- DAHCPHAA PEIUIaMa | - Camospizos; 0001t Mara3uH CeTH.
- BTL- akmun - JlocTaBKa.
® Bonbioii BEIGOP
JIOTIOTHUTEIbHBIX YCIIYT.
® JlciicTBHE IIpOrpaMMBbL
nosnpHOCTH IKEA Family mpu
mo00oM crmocode MOKYIIKH.

PI/IC)’HOK 4 — OMHHKaHAJILHAA KapTa moJb30BaJIETIBCKOI0O MyTH

AJITOPUTM MOCTPOCHHUS OMHUKAHAJIbHOH KAPThI M0JIb30BATEIHCKOI0 MyTH

Jis Havana HEOOXOIUMO IOCTPOUTH camy KapTy. s 3Toro Hajo 3amojiHUTh TalnuLy,
napamMeTpamMM KOTOpPOW SIBJISIFOTCS 3Tall B3aMMOJEHCTBHSI C KIMEHTOM (HampuMmep, 3apokJeHHe
UHTEpECAa K Tpynne ToBapa (IEPBBIA IOUCK)), €ro Lelb, IHOJOKHUTEIbHBIM W OTPHLATEILHBIN

PE3YIbTAaThl, TOYKHW KOHTAKTa U COO6HICHI/IG B Ka)KIIOﬁ n3 HUX.

Taoauna 1 — Dranel B3aUMOAeCTBHA ¢ KJIHEHTOM

Yro siBasiercst |UTo siBIsIeTCH
Sran Heasn MOJIOKUTEJIb- | OTpULAaTedb- | TOYKH KOH- Coobuenme pamep
3Tama | HbIM pe3yJbTa-| HbIM pe3yJb- TaKTa
TOM TaToM
[losienenue |[IpuBneunr |4enoBek mMoOHU-|YenoBek Bhl-|— pekiama HaMbl u  Bce|lomamiHue Tpe-
NoTpeOHOCTH |BHUMAaHKE K| MaeT, 4To yjo-|oupaer  apy-|TB, paavo;|HAIIK TIPSIMBIE| HAKEPBI — Jyd-
BaIeiu BJIETBOPHUT CBOIOTYIO  TPYIIy —TapreTupo- |KOHKYpEHTHl |IIee  CPEeNCTBO
rpymnie To- HOTPeOHOCTh TO-| TOBAPOB BaHHAas pe-|yIOBIETBOPHUM |[UIsl  TTOXYAEHUS
Bapa BapoM n3 KJlaMa B COLM-|Bamy MnoTped-|(II0 CpaBHEHHUIO C
TpyMIbI, B KOTO- ANbHBIX CETSX; HOCTh JIydIlle JIeKapCTBaMH,
poi BBl Tpen- — IUJEpbl MHE-|HAIIMX KOCBEH-| TUETAMH )
CTaBJICHBI HUHN HBIX  KOHKY-
pPEHTOB
Bri6op IIpuBneus Boiitu B moprt-Yenosek He 3a-|— noucKOBble MBI  cooTBer-| Hamr  TpeHaxep
MEXJy TOBa- BHUMaHHE K|JINCT  TOBapOB, TIOMUHAET Balll|CHCTEMBL; CTBYyeM  T€M|— OJHMH U3 JIyd-
pamMu  OJHOM |BalIEMy TO- MEXIY KOTO-|TOBap WIH|— CalT KOMIa-[KpUTEpUSAM,  |IIHX B JKEIaeMOH
TPYTITBI Bapy peiMu OyZeT Jie-| IpUHUMAET pe- HUU; KOTOpBIE  JUISI[IIEHOBOW KaTero-
JaTbesl BBIOOp  |IIEHHWE, YTO OH—  aKKayHTBI|Bac BaYKHBL.|pUU
€My He MOAXO-[KoMIaHuu  B/Mbl  JenaeMm
JUT COLIMAJBHBIX  |TaK, KaK BBI XO-
CeTsIX TUTE
Uzyuenne  |OtBetuth |Knment BbIOM-|KnueHT BbIOU-|— caiiTel ¢ oT-Mbl  myume, [y Bamero o0-
LIOPT-IHMCTa |HAa BCE BO-|paeT Bac paeT Apyroro|3sIBaMu; YeM Hallli 1psi-|pa3a KU3HU B
TIPOCHI MPEICTABUTENS JaHHOU IIEHOBOU
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Yro sBasercs |Uro saBiasercs
Sran Hean MOJIOKUTE/Ib- | OTPULATENb- | TOYKH KOH- CooGmenue Tpumep
Tana | HbIM pe3yJibTa-| HbIM pe3yJib- TaKTa
TOM TATOM
HIOPT-NHCTA | — JIUJEPbI MHE-Mbleé  KOHKY-|KaT€rOpHH Hall
HUH PEeHTHI TpeHaxkep  Io-
JouzeT BaM
JIydIlIe BCEro
Pemenne  o|llonyuenne Knuent BwiOpan KnueHT — BbI-|— caldT KoMmma- Bel mpaBHiIbHO| DTOT TpeHAXKED
MOKYTIKE, TO- OTJIaThl Bac M CMOT IpH-|Opaj Bac, HO y HUH CAENalH, YTO|JEHCTBUTENHHO
KyIKa o0pecTH  Hy)X-|HErO BO3HUKJIM|— O(pHC KOMIA-|OCTAHOBHIM [TO  YTO  BaM
HBIH TOBap npobjaeMbl  C|HHU CBOI BBIOOp HA|HY>KHO
MTOKYTIKON — MarasuH Hac
ITocTopo- MUHUMH3a- |y KIHEHTa BCE|KIHEHT He Mo--oTnen  mon-|He Oecmokoi-| Knmment HEe Mo-
JaxkHoe 00-|uug  BHe-|padoTaeT, OH HE KET CIpa- | Iep>KKH KIIMEH-|TeCh, Mbl BaM|)KET HACTPOHUTH
CIIy’)KMBAaHHE |[JIAHOBBIX |HYXKJA€TCsl  BO|BUTbCA  CaMm,|TOB CO BCEM IIOMO-|TpPEHaXep cam
oOparieHuii |BHEIUIAHOBOM  |TOBap ¢ Ae(ek- -IONCKOBBIE [ KEM
KIMEHTa  |OOCIyXHBAaHUH |TaMH CHCTEMBI
-CaThI C OT3bI-
BaMH
Honponaxu |I[Ipomaxxa |Knuent noBoseH|KiueHT He xo-|— calT komna-|Y Hac ectb TO, KiaumeHT  moky-
JOIOJHU- |TIOKYNKOH M XO-4eT OoJjblle Y HHUU YTO YCUJINT MO-|TIA€T  JIOTIOJIHH-
TCJIBbHBIX 4yeT YJIYUIIUTh BaC HUYCTO IMO-— OTACH IIpO- JIOKUTEIIbHBIN TCJIIBHYIO
MPOAYKTOB |39PEeKT OT Tep-|KymaTh U PeKo-|mIax a¢ ekt OT|HacaJIKy Ha Tpe-
BOH MOKYIIKH A0-|MEHAYET HE Je- nepBoi 0-| HAXKep
IIOJIHUTCJIBbHBIMU |JIATh 9TOIo KYIIKH
Jpyrum

UroObl caenath MOCTPOCHHYIO KapTy OMHHUKAaHAIBHOW, HEOOXOIMMO BBIOIHHUTH CIEAYIOIIHNE

JIEUCTBUSL:

1) Hpopa60TaTb O4YCPEAHOCTDb TOUCK KOHTAKTa U COOTBETCTBYIOIIINC COO6IJ_ICHI/I$I.
2) BHCI[pI/ITB TAKUC NHCTPYMCHTBI OMHHUKAHAJIbHOCTH, KaK JUHAMHAYECKHM PEMApPKETUHT, CKBO3HA

AHAINTHKA, MHTErpauus c 0Oa3zamu JaHHBIX [MHTErpupoBaHHOCTH OMHHKaHaibHOro User
Experience, www]. B npumepe HcIonab30BaHus JMHAMHYECKOTO PEMApKETHHIa Y KOMIAHUU
IKEA, korna nosb3oBaTenb 0003HauMI CBOW MHTEpEC, HApUMeEp, K UCKYCCTBEHHBIM €JIsIM
HEeOOJIBIIOro pa3Mepa 0esIoro 1BeTa, MPpH MOCEIEHUH UM PAa3IUYHbIX KaHAJIOB Ha HUX YK€ He
OyAyT MOKa3bIBaTHCS HEPEIEBAHTHBIE TOBAPHI.

TexHONOTHsI TUHAMUYECKOTO peMapKEeTHHTa TIO3BOJISIET TIOWTH JTAJIbIIE:

A. Topu30HTaNbHO (MIPOMCXOAUT MOKA3 HE TOJBKO MPOCMOTPEHHBIX TOBApOB, HO M MOJ0OHBIX).
3TO MOXKET OBbITh PEATM30BAHO 3@ CUET NMPHUBJIEUCHUS MAIIMHHOIO CaMOOOYyYaroIlerocsi HHTEIeKTa
WM K€ TIPY TIOMOIIY 3aKJIaJIbIBaHUS HH(DOPMAITUH IO TOXO0KUM MO3UINSM B TOBAPHYIO MATPHILY.

b. BeprukanbHO (IPOMCXOIUT M3MEHEHHUE TPETIOKECHHUS HAa OJWH U TOT YK€ TOBap). AJTOPUTM
JEeWCTBUI MpU 3TOM TaKOW: CHayaja MPOMCXOJIUT MOKa3 TOBapa, MOTOM — IMPENTIOKEHUs 3TOrO Ke
TOBapa co CKHMJIKOH, fjanee — MpeaokKeHne nojaapka u Jip.

OMHMKaHaJIBHOCTb, TJ€ OJHUM W3 KaHAJIOB SBISAETCS JAMHAMUYECKUN PEMApKETHHT, MOKET

AOCTHUTaThCA 3a CUCT MHTETrpalluiu C 0azamMu JaHHBIX U MMOYTOBBIMU CEPBHUCAMMU.

Tak MOXHO OTIPABIATH MEPCOHATBLHOE MHUCHMO MO €-Mail WM mpu HMCmoaB30BaHMK APYrOi

PaCCBhUIKH.

3) [Ipoaymarh OTAETBHBIH MTyTh, YYUTHIBASI TPOOJIEMBI, C KOTOPBIMU MOXET CTOJIKHYTHCS KIIMEHT
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nocie nokynku. Ckopee Bcero, 3a MX pelieHue OyayT OTBeuaTh pasHble ciaykObl. Yro
OCTaBaTbCs B KOHLENIMM OMHHUKAHAJIBHOCTH, KaXKJaas Clyk0a JOJKHA MMETh JOCTYH K
UCTOPUHU B3aUMOJCHCTBUS APYTHX CIYKO C JAHHBIM KITUEHTOM.

4) Peanu3oBaTh 1O Mepe HEOOXOMMMOCTH pa3jIM4YHbIC BHIbI KapT I0OJIb30BATEIBCKOTO ITYTH,
OCHOBBIBAsICh Ha PA3JIMYHBIX TPYyNIaxX NOTPEOUTENEH, a TAaKkKe pasHbIX UX HYKIAX.

3akJIoueHue

Takum oOpa3om, caenarh ynop Ha HaubOosee pEHTA0ENbHBIX CLEHAPUAX B3aUMOICHCTBUS
MIOMOTAeT KapTa IOJIb30BATEIbCKOTO IYTH, HO OHa Obl He OblIa HACTONBKO 3¢ (eKkTUBHOU Oe3
OMHUKAaHAJIBHOTO MAapKETHHra, KOTOPBIM CO37aeT «OECIIOBHOCTH» MEXAYy KaHalaMu Mpoaax. B
HacTosIlee BpeMs OHJIaiiH- ¥ o(haaiiH-TOProBiIs MOCTOSIHHO NEpeceKaroTcst MeXAy co0oM, co31aBas
HOBBIH, 00JIee OCMBICIIEHHBIN MMOJIXOJ K IMOKyHaTelabcKuM 3ampocaM. Komnanusam B cdepe pureilna
HEOO0XO/MMO CTAHOBUTHCS OMHUKAHAJIBHBIMU, MHA4€ OHH HE OYAYT YJIOBIETBOPSTH TpeOOBaHHUS
MoKynareJseii, a OuzHec He OyeT CTONb APPEKTHBHBIM.

[TorpeGuTenu Gosblie HACTPOEHBI HA BO3MOXKHOCTD CIe/IaTh THOKUM JJIs1 HUX CIOCOOOM BCE 3Tallbl
IOKYIIKH, @ HE TOJIBKO OJIMH 3Tall cleNku. Tak, npouecc NOKYyNKH CTAHOBUTCS AJIi HUX KOHCTPYKTO-
POM: Ha KaXKIOM 3TaIe CIACIKH MOKYIaTelb OIMMPACTCs HAa CBOM BO3MOXKHOCTH U MPEIIOYTCHUS.

B cBs3u ¢ naHHBIMH TEHIEHIMSMHU B O0JIACTHM pUTEHIA aKTyalbHBIM OyAET pa3ielieHHe Bce
CIIEJIKH Ha 3Tarlbl, YTOO0BI MPOyMaTh C TOUKU 3PEHUS M10JIb30BaTeNeH, Kakue Bapualliid OHU XOTEIIH Obl
BUJIETh Ha Ka)KJOM U3 OTPE3KOB MOKYIKH, H, COOTBETCTBEHHO, IOCTPOUTH aJAANTUPOBAHHYIO [10J] 3TO
CHCTEMY IIPO/IaX, B YeM U TIOMOTaeT OMHUKaHAIbHAS KapTa IMOJIb30BATEIBCKOTO MYTH.
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Abstract

Nowadays most of the goods and services are represented in multiple sales channels. The buyer
is very demanding and expects the easy interaction with the company. This article contains
suggestions for optimization of interaction with consumers using such tools as customer journey
map and omni-channel marketing. Monosales, multisales and omni-channel sales are studied to find
out how to create an appropriate map. It is necessary to unite these two tools not only to track
customers from their first contact with the company, but also to focus on the most advantageous and
profitable interaction scenarios, to consider problem areas, barriers and to improve the experience
with the buyer. The article also presents the classification of omni-channel sales system, the base
for constructing user journey. It is necessary to combine the method of constructing this map and
omni-channel retail to increase the business profitability. In this regard, the author of this article
constructs algorithm of omni-channel user journey for a more personalized experience with
customers and presents the advantages of omni-channel marketing technology, such as dynamic
remarketing. The author concludes that companies in the retail sector need to become omni-channel,
otherwise they will not meet the requirements of customers, and the business will not be effective.
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