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AHHOTAIUSA

B cratee paccmarpuBaercs TOHSATHE IIEHHOCTHOTO TMPEIJIOKEHUS KaK OCHOBHOTO
KOMITOHECHTA 10001 OM3HEC-MOJIEIH, MPUBOIITCS HanboJiee pacpoCTpaHEHHBIC ONPEICICHHUS
[IEHHOCTHOTO TMPEAJIOKEHUs, OOOCHOBBIBAaCTCS HEOOXOIMMOCTb MPOBEACHHUS CTPYKTYPHOTO
aHaJIM3a EHHOCTHOTO MPEAJIOKEeHU. ABTOPOM HUCCIEIYIOTCSI OCHOBHBIE TIOJIXO/IBI K pa3paboTke
[IEHHOCTHBIX MPEANI0KEHUH, TPE/ICTABICHHBIE B 3apy0eKHOW HaydHOH TuTepaType (B 4aCTHOCTH,
MOJIeTIb I[EHHOCTHBIX aucuuiind M. Tpoiicu u @. Bupcamel, mabiioH Ou3zHec Mojenu
A. OcrepBanbepa, Teopus «Jobs-To-Be-Done» K. Kpuctencena u ap.). B crarbe 0603HaueHbI
KIIFOUeBbIe OOBEKTHI, YUaCTBYIOIIHME B Mpolecce (HOPMUPOBAHUS IIEHHOCTHOTO MPEIOKEHUS
(MOCTaBIIMK TMPENJIOKEHUS W LeleBas ayauTopusi), IMOKa3aHbl OCHOBHBIE HaIpaBIICHUS
B3aUMOJICHCTBUS MEXKIy HUMHU. B 1emoM, mpoBeIeHHOE HCCIEA0BAHUE TO3BOJIMIO YTOYHUTH
MOAXOAbl K TOHATHIO «IIEHHOCTHOE TIPEIJIOKEHHUE», BBIACIUTh CTPYKTYPHBIE 3JIEMEHTHI,
COCTaBJISIONINE OCHOBY IIEHHOCTHOTO MPEANIOKEHHUs, CHOPMUPOBATH NalbHEHIIINE HATTPABICHUS
HCCIEA0BAHUS JAHHOTO ITOHATHS.
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BBenenue

Ha KOHKYpEHTHBIX PhIHKaX KOMITAHUH HYXJAIOTCS B XOPOIIO MPOAYMAHHBIX OM3HEC-CTpaTEeTHsIX,
€CITM OHU CTPEMSTCS pacTh W TOJy4aTh YCTOMUYMBBIC KOHKYPEHTHBIC NMpeuMylnecTBa. Pa3paboTka
OM3HEeC-CTpaTeruy, OJHAKO, SIBISICTCS CIIOKHOW M TPYJOEMKOH 3amadeil, MOCKOJIBbKY HEO0OXOIMMO
VUUTHIBATh Pa3IMYHbIC BHYTPEHHUE W BHENIHHE (AKTOPHI U MPUHUMATh BOKHBIC PEIICHUS, KOTOPHIC
OyayT ornpenensars, Kak pupma OyaeT AeHCTBOBATH HA TAHHOM PBIHKE. DTOT CTpaTerHyecKuil mpoiecc,
B UHUCJIC IPYTUX PEUICHUH, BKIIIOYAET B ce0s1 MOHUMAHKE TOT0, YTO HYXKHO KIIMEHTaM, TPOSKTUPOBAHHE
LEHHOCTH, KOTOPYIO HY>KHO NPEJI0KHUTh, BBIOOP MOJIENIEeH MOITy4eHHUS 10X0/1a.

CymecTBYIOT pa3inyHble TEOPUU M KOHCTPYKLIUU /7151 0OOCHOBAHHUS JeSITEIbHOCTH, CBI3aHHON CO
CTpaTeTHYECKUM U OW3HEC-MoJenupoBaHueM. K HUM OTHOCATCS MPOCThIE WHCTPYMEHTHI
crpareruueckoro ananuza (aampumep, SWOT), Moaenud THIOBBIX OH3HEC-CTpaTeruii (HampuMmep,
TEOpHs IIEHHOCTHBIX UCIMILUIMH), TIOJIXO/AbI K pa3padoTKe IEHHOCTHBIX MPEUIOKEHUH (Harmpumep,
teopus «Jobs-To-Be-Doney), u nmomyssipHast METO10I0THs1, KOTOpasi HOCHT Ha3BaHHE «I1a0I0H OU3HEC
mozenn» (business model canvas).

OpHako B paMKax OOJBIIMHCTBA TAKMX ITOAXOJOB KOHIICTIIIUHM MPEICTABISAIOTCS 03 TOYHBIX
orpeniesieHuil Wi (HOpPMaIM3MOB, YTO MPUBOIUT K MHOTOYHCICHHBIM BO3MOXKHBIM TOJKOBAHUSM U
MOTCHIIMATIBLHBIM ITPOTUBOPCUHSIM.

C uenplo peuieHus ITHX 3a/ad B PaMKax CTPATErHYECKOro W OW3HEec-aHaIM3a HCCIICA0BATEIN
W3Y4YalOT TMPUMEHEHHUE OHTOJOTMYECKOrO aHalM3a M KOHIENTYaJbHOI'O MOJCIUPOBAHMS. YUYCHBIC
NPUIAraloT YCUIINS 10 YTOYHEHHIO U (opMmanuzanuu GyHaaMeHTaIbHBIX ToHsTHi [Andersson, B. et
al., 2016], amamu3y crparermyeckux uHCTpyMeHTOB [BOck et al., 2016], pa3paboTke S3bIKOB U
anroput™MoB Monenuposanus [Horkoff et al., 2012].

MpI yTBEpKIaeM, YTO MOIXOA K Pa3pabOTKEe BBIYMCIUTEIBHBIX MHCTPYMEHTOB JUISl TIOAJEPIKKU
MIPOEKTHUPOBAHUS U OICHKH OW3HEC-CTpaTeruil JOJDKEH HAuMHATBCSA C Pa3pabOTKu 0OOCHOBaHHBIX
OHTOJIOTMHA. DTH OHTOJIOTMH 3aT€M MOTYT OBITh KCIIOJIb30BAHBI JJIS1 pa3paOOTKHU Pa3IMYHbIX S3bIKOB
MOJICTTUPOBAHUS, KOTOpbIE B JAIbHEUIIEM MOTYT CIYXHTh B KayecTBE BXOIHBIX JAaHHBIX IS
IIUPOKOTO CIEKTPa HHCTPYMEHTOB.

B atom uccrnenoBanuu odcykaaeTcs TeKyIas paboTa mo OHTOJIOTHYECKOMY aHAIHU3Y BaKHEHUIIIETO
KOMIIOHEHTa YCIIEHIHON OM3Hec-CTpaTeruu — LEHHOCTHOIO MHpeiokeHHus. Mbl GoKycupyeMcsi Ha
MPUPOJIe IEHHOCTHOTO MPEIOKEHUS, TOTOMY YTO, HECMOTPS Ha €ro BAXKHOCTh U PacTyIlee MPUHSTHE
JaHHOTO TepMHUHA Ha mpaktuke [Frow, Payne, 2008, 4], B akageMuueckoi cpeie 10 CHX MOp HET
COTJIACOBAHHOTO BUICHUS TOTO, YTO KOHKPETHO MOXHO BKJIIOYATh B IIEHHOCTHOE TPEIOKEHHE U
KaKOBBI ero BaxkHelre komrmoHeHTsl [Ballantyne et al., 2011, 202]. Tem He MeHee, yXe TPU3HAHO,
9TO TIIATENBHO pa3pabOTaHHOE I[IEHHOCTHOE NPEVIOKEHHE NPUBOIUT K 0Oojee BBICOKOH
s dexruBHocTr Ou3Heca [Sim, Koh, 2011, 18]. DTo Takke MOMOraeT KOMIIaHUSAM TTO3UIIMOHUPOBATH
ceOs Ha PBIHKE U ONPEAETSATh COOTBETCTBYIOIIUN YPOBEHb KOHKYPEHITHH.

JlaHHBI aHaMM3 TMpeNCTaBiseT CcOO0OW HaudaldbHYIO paboTy, HAmpaBICHHYI0 Ha pPa3pabdOTKy
BBIYHUCITUTENLHBIX HHCTPYMEHTOB IS pa3pabOoTKH U OLIEHKH OM3HEC-CTpaTeTruil.

OcraBmasicst 9acTh padOTHI OPraHW30BaHa CIEAYIOIUM o0pa3oM. B pasmene 2 mpencTaBieHBI
OCHOBHBIE OTIpEACTICHUsS [EHHOCTHOTO TIPETIOKECHHS, HalJIeHHbIe B JuTeparype. B pasgene 3
MPEICTAaBIICH MEePBOHAYAIBHBIN OHTOJOTMYECKHIA aHAN3, 32 KOTOPHIM CJIEIYIOT KPaTKHE BBIBOJIBI,
MIpeJICTaBIICHHBIE B pa3jere 4.

Value proposition: evolution and structural analysis
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(0 KOHIECIMINHA HEHHOCTHOTO MPEAJIOKCHUA

TepMUH «IIEHHOCTHOE MHPEII0KEHHE» ObLI BIEPBBIC OMpPEACICH aMEPHUKAHCKUMH YYECHBIMH H
npaktiukamu M.JIbaanarom u 3. Maiikizom [Lanning, Michaels, 1988] kak «o0erianue npenocTaBuTh
HEKOTOPYIO IIEHHOCTh, KOTOPOE KOMITAHHHM [al0T IPYIIe KIXCHTOB, MOHUMAaEeMyI Kak Habop
NPEUMYILECTB U 3aTpaT». ABTOPHI MCHOJB30BAIM 3TO MOHATHE, YTOOBI OOBSCHHUTH, IIOYEMY OIHU
KOMIIaHUU ObUIM OoJiee yCHelmHbIMU, YyeM apyrue. CoriacHo pe3yiabTaTaM HCCIIEI0BAaHUs, BEAYIIHE
(V11 TaHHOTO CErMEHTa PhIHKA) KOMIIAHMHM MMEJIM LIEHHOCTHBIC MPEJIOKEHHUS, KaYeCTBO KOTOPBIX
OBLIO JIyyllle, YeM y KOHKYPEHTOB.

[Toutn necaTuiaeTHe CIyCTsS TPYIIOW ydeHbIX mox pykoBoactBom A.Kamo6mis [Kambil et al.,
1996] Obuia mnepedopMyaUpOBaHA KOHIICHIUS I[EHHOCTHOTO TMpeIioXeHus. B  dyactHoCTH,
YTBEPXKAAIOCh,  YTO  LEHHOCTHOE  MPEAJIOKEHUE  «OHpEAeIseT  B3aMMOCBSI3b  MEXKIY
IKCIUTYyaTallAOHHBIMH ~ CBOMCTBAMHM  HPOJAYKTAa WM  YCJIYTH, BBIIOJHEHHEM IMOTpeOHOCTEH
MHOT'OYHMCIICHHBIX KJIMEHTOB, ¥ 00ILEH CTOMMOCThIO». B ncciienoBanuu Oblila IpuBeieHa OI[CHKA TOTO,
KaK KJIMCHTBI BOCIIPHHUMAIOT IEHHOCTh HA KaX/IOM M3 YEThIPEX ITAIIOB B3aMMOICHCTBUS C IPOTYKTOM
(unu yenyroit) — nmokynku (buy), ucnons3oBanus (Use), mepenauu (transfer) u coBmecTHOrO co3MaHUS
(co-create) — Takum 00pa3oM, aBTOPHI MOAUEPKUBAIIH, YTO [IEHHOCTh, KOTOPYIO KIIMEHT aCCOIUUPYET C
NpPEIOKEHUEM, 3aBUCHUT OT POJIM KIMEHTa B JaHHOM Tpoiecce. Kpome TOro, ucciemaoBareiu
NPE/IOKUIIH TUTIOJIOTHIO 3aTPaT U BBITOJl, KOTOPBIE CIICAYET YUUTHIBATH ITPH pa3pab0TKe IIEHHOCTHOTO
IpeIoKeHus. 3aTparhl ObUTM KaTeropupoBaHbl mo 1eHe (price), pucky (risk) u ypoBHIO ycuius
(effort), B To Bpemst kak aTpuOyTHI MPOJYKTA, IPUBOISAIINE HEOCPEACTBEHHO K MPEUMYIIIECTBAM IS
KJIMCeHTa, ObUIM KiaccuduimpoBanbl kKak ocHoBHble (basic), oxwumaembie (expected), »xemaembie
(desired) u menpensuaennsie (Unanticipated).

B TO Bpemsi Kak HEKOTOpbIE YUCHbBIC U3YUalIU [IECHHOCTHBIC PEJI0KEHUS C TEOPETUICCKOM TOUKH
3pCHUs, MBITASACH MPOSCHUTH KOHIICTIIIHIO M €€ 3JEMEHTHI, JIPyrHe CTapajicCh CAEIaTh aKIEHT Ha
Tpyax, MIMEIOIIUX IMITUPUICCKYIO TpUpoy. Cpe/in TaKuX UCCIICOBAaHHIA CIICyeT OTMETHTh padoTy,
aBTOpaMH KOTOPOW BBICTYIHJIM BUIHbIC amMepukaHckue yuenbie M. Tpoaiicu u @. Bupcema [Treacy,
Wiersema, 1993]. MccnemoBaTtenu MPeyTOKIIH TPU «IIEHHOCTHBIE UCIUILTHHBD — OCH, 10 KOTOPHIM
MOYKHO OIICHUBATh TOJIOKCHUE TOW WJIM MHOW KOMIIAHUHU Ha PhIHKE:

1. omepaMmoOHHOE COBEPIIEHCTBO, KOTOPOE JOCTHIACTCS B XO/I€ ONTUMH3AIINHU TEKYIIHX PacX00B
KOMITaHUH;

2. JIMACPCTBO IO MPOIYKIUH, KOTOPOE MO3BOJISET Mpeiarath KJIMEHTaM JIYYIInd TpOayKT (He
TOJILKO JIYYIIUH TEXHHUYECKH, HO U JIYUIIHIA C TOUYKH 3PEHHSI UCIIOIh3yEMbIX HOBEHIIINX TEXHOJIOTHHN);

3. 01M30CTh K OTpeduTeNsIM, GopMHUpyeMasi BHUMATEIbHBIM OTHOIICHUEM K 3aIpocaM KIIMEHTOB
Y OIIEPAaTUBHOM peaklMed Ha HUX.

ABTOpBI YTBEP)KIAIOT, YTO YCIEUIHbIC (PUPMBI HE MBITAIOTCS MPEAOCTABUTh KIIMCHTY BCE BHUJIBI
[ICHHOCTEH OJTHOBPEMEHHO, HAPUMED, TpeyIaras JIy4Iinuil MPOAYKT U JIYUIIYIO IEHY, TOCKOJIBKY 3TO
NpUBEIET K MPOTHBOpEYANIMM LENsIM. BMecTo 3TOro KOMIIaHMM, N0 MHEHHUIO HCCIEI0BaTelNeH,
JIOJDKHBI TIPEYCIIETh B OJTHOM M3 3TUX H3MEPEHUI, COXpaHssl PUEMJIIEMbIi (Cpe/IHUiT) YpOBEHb Ha JABYX
JAPYTHX.

[To3nuee, T.Punrtamaaku u ap. [Rintamidki et al., 2007] B pamkax Apyroro sMIupU4ecKOro
UCCIICIOBAHUS MTPE/JIOKIITH abTEPHATUBHYIO KIACCU(PHUKAINIO IICHHOCTHBIX TPEII0KEHHH. ABTOPBI
MOJJYEPKUBAIIM, YTO LEHHOCTHOE IMPEJIOKEHUE JOIDKHO BKIIOYATh B CEOSl DJIEMEHTHI, KOTOphIC HE
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TOJILKO TPEJCTABISIOT IIEHHOCTh JJIs MOTpeOuTeNneil, Ho M 00eCneunBalT IOCTHKCHUE (QUpMON
KOHKYPEHTHBIX MNpPEUMYILIECTB. B pamkax BBIIICYIIOMSHYTOTO HCCICAOBAaHMS I[IEHHOCTHBIC
MIPEJUIOKEHUS OBLTHU MOIpa3/IeICHbI Ha:

1. sxoHOMUYECKHEe (HanboJee BaKHBIM aCIIEKTOM TaKOTO MPEJIOKCHHUS SIBIISCTCS IICHA);

2. (dyHKIMOHANBHBIE (NIPEUIOKEHUS, OPUCHTUPOBAHHBIE HA TEX KIWUEHTOB, KOTOPbBIE
MPEINOYUTAIOT YA00CTBO MCIIOJIb30BAHMSI IPOYKTa €T0 LIEHE);

3. DMOIMOHaJbHBbIC (TPEUIOKEHHS, JAPaiBEPOM KOTOPBIX SIBJISETCS OINBIT IOKYIKH |
UCIIOJIb30BaHUS TIPOJIYKTA);

4. cuMBoONMYECKHE (TIPEUIOKCHHUS, B PAMKaX KOTOPBIX MPEUMYILNECTBA ISl KIIMCHTA BO3HUKAIOT
4yepe3 ero CaMOBBIPAKECHUE).

B pamkax apyroro ucciaemoanus [Anderson, Narus, 2006] aBTopbl BBIIEISIOT 3aKOHOMEPHOCTH B
croco0e MpeaoCTaBIeHHs IICHHOCTHBIX MpeiokeHuil. OHM ONHMCHIBAIOT TP CIIOC00a, B COOTBETCTBUU
C KOTOPBIMU MOTYT OBITH COPMHPOBAHBI IEHHOCTHBIE MPEIIIOKCHUS:

1. mpocroe onucanue npeumyinects npoaykra (benefits only);

2. omucanue OmaronpustcTByromux pasnmuuuid  (favorable points of difference) — T.e.
cOpMYJIMPOBaHHOE IICHHOCTHOE IMPEIUIOKEHUE COJCPKUT BCE OJIATOMPHUSATCTBYIONIME OTIHYUS I10
CPaBHEHUIO C TPEJIOKEHUSIMU KOHKYPEHTOB;

3. pesonupyrommii akment (resonating focus) — T.e. chopmynHpoOBaHHOE IICHHOCTHOE
NPE/UIOKEHUE COJACPKUT JIMIIb HauboJiee CYIIECTBEHHBIE OJAaronpHUATCTBYIOIIUE OTIWYHS U
OTIPEISIISIONINE ACCOIMAIIUY (TOYKH ITAPUTETA) 10 OTHOIICHHIO K MPOYKIIUH KOHKYPHUPYIOIIUX (GUPM.

Teopust «paboThl, KOTOpass A0oJKHA ObITH caeidana» (Jobs-To-Be-Done, JTBD) [Christensen,
2016], cdopmynaupoBanHas mnpodeccopom [apBapackoit mkoasl Ousneca K.Kpucrencenowm,
MPOJIMBACT CBET Ha KOHKPETHBIN aCMEKT IIEHHOCTHBIX MPEIJIOKEHUN — MOTHUBAIUIO TIOTPEOUTEINICH.
Jiist co3aaHns IEHHOCTHBIX MPEIOKESHHIA, T0 MHEHHUIO YU€HOT0, HEOOXOIMMO COCPEIOTOUUTHCS HA
[EeNsAX, KOTOpble KJIMEHTBHl CTaBAT Iepel co0oi, KOHTEKCT, B KOTOPOM OHHU BO3HHUKAIOT, MU
COOOpaKEHHSAX, CACTAHHBIX MPH MPUHATHU PEIICHHS MO0 KOHKPETHOMY IpeluiokeHuto. CoriacHo
noaxoay JTBD, uToObl nOHATH, B 4eM 3akitoyaeTcss paboTa, pajy BHIIOJHEHUS] KOTOPOWU MPOAYKT
«HAaHUMAETCS», HE0OXOIUMO OTPE/ICIIUTh, KAKUX YCIIEXO0B KIMEHT MBITACTCS TOOUTHCS B yKa3aHHBIX
00CTOSATENBCTBAX.

JlaHHas Teopus ObLIA BIIOCIIEACTBUYN HCToNb30BaHa A.OctepBaiibaepom v W.ITuHbe pu coznanuu
mrabnona 6usnec-mozaenu [Osterwalder et al., 2014]. TanHbIit KHCTPYMEHT ONMUCHIBAET OOIIYIO CXEMY
MOCTPOCHHSI KOHKpeTHOU Om3Hec-moaenu. 111abmoH COCTOMT M3 NEBATH B3aWMOCBS3aHHBIX YacTei,
OTPAKAIOIINX JIOTUKY PA3THYHON IEATETbHOCTH KOMIIAHUH — KJIFOUEBbIC MMAPTHEPHI, KIIFOUEBBIC BUIBI
JESTEeTbHOCTH, KJIIOUEBBIE PECypChl, B3aMMOOTHONIEHHWS C KJIMEHTaMH, KaHaJbl COBITa,
NOTPEOUTENLCKUE CETMEHTBI, W3JIEPKKH, MHOTOKH JOXOJOB M, COOTBETCTBEHHO, IIEHHOCTHOE
NPEATIOKEHHE.

Hexoropeie uccrienoBatenu  (GOPMYJIHPYIOT  KOHIENIMKA  [EHHOCTHOTO  TIPEIIOKCHHUS,
OPHEHTHPYSICh Ha OTJIMYHBIE OT OOIIENPHHATBHIX IleNeBble Tpynm. B wacTHocTH, B pabote
Jl.bannanraiiHa U Jp. HEHHOCTHOE MpeiokKeHrne (GOpMyIUpyeTcs Uil MOTEHIIMATBHBIX COTPYIHUKOB
(HUpMBI, e MOCTABIIUKOB, aKIIMOHEPOB H T.I1.

bonee mo3HUM cOOBITHEM B 3TOM 00JIACTH CTAJTIO0 U3yYSHUE B3AUMHBIX [ICHHOCTHBIX MIPEATI0KECHUH
(reciprocal value propositions) [Ballantyne, Varey, 2006]. C 3Toif TOYKH 3pEHUS IEHHOCTHOE
MIPEJUIOKEHUE JOJDKHO COJICPIKATh BBITOJIBI M 3aTPAThl HE TOJILKO JUIS IIEJICBOM ayTUTOPHH, HO U IS
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MOCTaBIIMKA. JTa TOYKA 3pEHHsI OCOOEHHO aKTyallbHa IPU PACCMOTPEHUU LIEHHOCTHBIX MPEIOKEHHM
JUISL LEJIEBBIX TPYMI, HE SBISIOMIUXCA HEMOCPEJACTBEHHO KiMeHTamu. Harmpumep, 1eHHOCTHOE
MpeJIoKEeHUE NIl IeJIOBOrO MmapTHepa OyleT yKa3blBaTh HE TOJIBKO TO, KaKyl0 BBITOJY IOJIY4aeT
MapTHEP OT B3aUMOJICUCTBUS C KOMITAHUEH, HO U TO, YTO MOJIy4aeT KOMIAHUs B3aMEH.

CTpyKTYpHbBIii aHAJIHN3 HEHHOCTHOIO MPeIJI0KeHus!

CTpyKTypHBIH aHaIM3 I[IEHHOCTHOTO TMPEIJIOXKCHUs, Ha Hall B3IV, CIACAYyeT HadaTh C
(byHIaMEHTAJILHOTO BOCHPHUSITHS IIEHHOCTHBIX TPEJIOKCHUH, 3aKIIOYAIOIIErocs B TOM, YTO OHO
KacaeTcsl MPEJIOKCHUS, COCTOSIIEr0 U3 Habopa 00s13aTe/IbCTB U TPEOOBAHUM, KOTOPHIC BKJIFOYAIOT
00MEH HEKOTOPBIMH IIEHHOCTSIMHU MEKay cTopoHamu. OOBIYHO B paMKax OMPEICIICHUs [IEHHOCTHOTO
NPETIOKEHUS PA3INYalOT J[BE POJIM: TMOCTABIIMK, KOTOPBIA CO3/1aeT IEHHOCTHOE MPEUIOKCHUE, U
1ieJieBasi ayJAUTOPHs, KOTOpas MoJydaeT IICHHOCTHOE mpeiokeHue. OHAKO CYIIECTBYIOT MHEHUS
[Ballantyne et al., 2011], uro nmpuHsTHE TOJBLKO OJHOW CTOPOHBI B KAYECTBE CO3ATENsl IIECHHOCTHOTO
npeanoxenus (kak npeanoxeno M.JIsunaunarom u 3. Maiikimzom [Lanning, Michaels, 1988]) sBnsiercs
CIIUIIKOM OTPAHUYMTEIBHBIM, MMOCKOJBKY HCKIIOYAaET BO3MOXXHOCTh COBMECTHOTO CO3JAHHS MU
COIJIaCOBaHUS [IEHHOCTHBIX MPEITIOKEHHH MeX 1y c000it. Tem He MeHee, B paMKax JTaHHOM CTaThH MbI
PacCMOTPHM IIECHHOCTHBIC MIPEIOKEHHUS KaK MPOMEKYTOUHOE 3BEHO MEK/Ty TTOCTABIIUKOM U IIEJICBOM
ayauropueii. Bompoc OHTOJIOrMHM B3aUMHBIX I[IEHHOCTHBIX MPEIJIOKEHHH SBIISICTCS IMPEIMETOM
JadbHEHIINX HAYYHBIX UCCIICIOBAHHIA.

Ecnu neHHOCTHOE MpeioKeHne OPUSHTUPOBAHO HA IEIEBYIO ayJAUTOPHUIO (MU CErMEHT PhIHKA),
OHTOJIOTHS IIEHHOCTHOTO MPEUIOKEHHUS JO0JDKHA MPEIOCTAaBUTh CPEJICTBA IS ONMPEICIICHUS TaKOH
[EJICBOM ayJUTOPHUHU, U OTBETUTH Ha BOIPOC, IIOYEMY [IEHHOCTHOE MPEAI0KEeHHEe CHOPMYITUPOBAHO B
OTHOIIICHUU 3TOU ayaUTOpUU. B Teopusix, KOTOpbie 00CYXKIaIUCh B MPEABIAYIIEM pa3jeie, TeOpus
JTBD mnpeanaraer, Ha Halll B3I, IS 3TOr0 HAMJIYYIIYIO KOHIENIHO. [[eHHOCTHOE mpeioKeHe
JOJDKHO OBITh CBSI3aHO C IENSAMHU («paboTamu») JIOJICH, T.e. CHUTyallMsIMH, KOTOPbIE OHH XOTST
yIAy4IIATh. THIATENBHO pa3pabOTaHHOE IIEHHOCTHOE MPEIOKEHHE TakXe JO/DKHO YYHUTHIBATH
CUTyaluu (MJIM KOHTEKCTHI), B KOTOPHIX BO3HHKAIOT ITH IEJIH.

YuuThiBass TOHUMAaHUE TOTO, YTO KOMIIAHUS JOJDKHA IMPEIOCTABUTh CBOMM IIPEAIOJIaraeMbIM
KJIMCHTaM, I[IEHHOCTHOE IMPEUIOKEHUE JOJKHO OIMUCAaTh pa3jMyHble IIEHHOCTH, 3aJI0KEHHBIC B
MPEUIOKEHUH, YUUTHIBAIOIIUE KaK BBITOIY, TaK W 3aTparhbl. [I0CKOJIBKY TOJE3HO OMHMCATh MPOIECC
CO3JIaHMsI I[EHHOCTH B OOOWMX HAMpPAaBICHUSX, CIEAYeT pa3jinyaTh MPEIOKEHHYI0 CTOUMOCTh
(HampaBJICHHYIO Ha IIEJICBYIO ayJAWTOPHIO), a TakXe BO3BpAIIaEMYyI0 CTOMMOCTH (IIOJYYCHHYIO
MOCTABIIMKOM IICHHOCTH). TeM He MeHee, MPEICTABIIACTCS Pa3yMHBIM OIPEICIUTh TOJIBKO
MIPEUTOKEHHYIO0 CTOMMOCTh KaK Ba)KHEHIIIEe CBOWCTBO IICHHOCTHOTO MPE/UTOKEHHS, TOCKOJIBKY MBI HE
XOTEJIM ObI MEHSITh IIEHHOCTHOE TPETIOKEHHE, SCITH 3aTPaThl Ul TOCTABIIMKA U3MEHSITCS.

Yro kacaeTcs acleKTOB BBITOJ W 3aTpaT, TO Mbl BO3JIEPIKUBACMCS OT MPUHATHS CYIICCTBYIOIIEH
Kiaccu(UKAIUU Ha JAHHOM 3Tarle, IOCKOJIBKY MO-TIPEKHEMY HEOOXOMMO MTPOBECTH JTIOTIOTHUTEIILHOE
uccnenoBanue. [lorennumansHol kiaccudukanueil sisercs akcuoiorus M.Xonbpyka [Sanchez-
Fernandez, Angeles Iniesta-Bonillo and Holbrook, 2011], koropas pa3iu4aeT Takue IEHHOCTH Kak
MIPOU3BOIUTEIILHOCTD, MPEBOCXOCTBO, CTATyC, YBa)KCHHME, Wrpa (pa3BicucHHE), ITHKA, ICTETHKA,
JTYXOBHOCTb.

[leHHOCTHOE TMpEMIOKEHHE pealu3yeTcsi IMOCPEACTBOM Habopa TPOAYKTOB U YCIYT,
BOTUIOMICHHBIX B MPEIIOKEHIH. BaXkHO MOAYEPKHYTD, UTO MPEITI0KEHUS MOIEPKUBAIOTCS HA00POM
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BO3MOXXHOCTEH, KOTOpbIMH 00JsiajaeT MmocTaBIIMK. [1oA BO3MOXHOCTSMH B ATOM CMBICIE MOYHO
MOHMMATh YMEHHE U CIOCOOHOCTh KOMIAHUU MPEJOCTaBISATh Ty WIM MHYIO YCIYTy Ha 3aJaHHOM
YpOBHE Ka4yecTBa.

B nuteparype, kak rpaBuiio, BCTpE4YaeTCsl TOYKA 3PEHHUS], YTO [ICHHOCTHBIE MPEAJIOKEHUS JOKHbI
OBITh YHUKAJIBHBIMH W TIPEBOCXOISIIMMHU, TOITOMY MBI pPa3indacM IIEHHOCTHOE TNPEIOKCHHE,
chOpMyIUPOBAHHOE HEMOCPEICTBEHHO MOCTABIIMKOM, U MPEIJIOKEHUS €ro KOHKYypeHTOB. Takoe
CpPaBHCHHE MOXKET OBITh CHENAHO Yepe3 TMOHATUS TOUYeK MapuTera W To4deK AuddepeHImanum
[Anderson, Narus, 2006].

Hakoner, mocKoibKy LIEHHOCTHBIE MpPEIIOKEHUS JOKHBI OBITh JOBEACHBI 10 CBEICHUS
pPa3IMYHBIX 3aUHTEPECOBAHHBIX CTOPOH (HAMpPHUMEpP, KIHUEHTOB, COTPYIHHUKOB, MapTHEPOB), MbI
BKJIIOYa€M B OHTOJIOTHIO KOHIICTILIMIO 3asBJICHUS O LIEHHOCTHOM mpeiokeHuu. CaenaB 3TO, MBI
MOJIydaeM BO3MOXKHOCTh OaJaHCHpPOBaThb MEXKIY CJIOXHOCTBIO THIATENBHO pa3paboTaHHOIO
[IEHHOCTHOTO TPEIIOKEHHUS (COLMATBHOTO 00s3aTENIbCTBA) U 3aSBJICHUSMU (PCUEBHIMH aKTaMHU),
CICTaHHBIMU JJI Pa3HBIX ayAUTOPHI, KOTOpbIe OOBIYHO HAMHOI'O MPOIIE U HEMOCPEACTBEHHEE.

3akJIoueHue

B HaHHOﬁ pa60Te IpeaACTaBJICH HayaJIbHBIM OHTOJIOTMYECKHHA aHajdu3 IOHATHS OCHHOCTHOI'O
NPpEAJIOKCHUSA U OKpYXKAOMUX €ro KOHH@HHHﬁ. MBI OCHOBBIBAJIM ATOT aHalIM3 Ha CYHICCTBYOIUX
TCOPHUAX W KOHCTPYKIHAX, KAaCAOIHUXCA HEHHOCTHOI'O NPCIJIOKCHHA, pa3pa60TaHHHx B 00JaCcTIX
MAapKCTHHIA, 6I/I3H€C-MOI[6JII/IPOB3,HI/I$I " CTPAaTCrH4CCKOIro MCHCIPKMCHTA.
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Abstract

In competitive markets, companies need well-thought-out business strategies if they want to
grow and receive sustainable competitive advantages. In this paper, an initial ontological analysis
of the concept of the value proposition and the concepts surrounding it is presented. The author
based this analysis on the existing theories and constructions concerning the value proposition
developed in the fields of marketing, business modeling and strategic management. The article
considers the concept of the value proposition — a core component of any business model whose
meaning has little agreement, despite of its increasingly wide adoption. The author studies the main
approaches to value propositions (value disciplines of M.Treacy and F.Wiersema, A.Osterwalder's
business model canvas, C.Christensen’s «Jobs-T0-Be-Doney» theory, etc.). The author aims to
investigate the existing definitions found in literature and tries to harmonize them within a single,
ontological-based, theory. The article identifies the key elements involved in the process of forming
a value proposition, showing the main areas of interaction between them. In general, the study made
it possible to clarify the approaches to the notion of «value proposition» to form further directions
for researching this concept. A more detailed analysis can become the basis for further publications
on this area of research.
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