Economics and management of a national economy 169

Publishing House "ANALITIKA RODIS" (analitikarodis@yandex.ru) http://publishing-vak.ru/

YK 33 DOI: 10.34670/AR.2020.20.32.020
Big data B MapkeTHHIre: TpeHABI H MPOOJIEMBbI

Ha3zapoB AHTOH IMuTpHeBNY

AccucrteHt kadeapsl On3Hec-uHPOPMATUKH,

VYpanbckuii rocy1apCTBEHHbI 3KOHOMUYECKUN YHUBEPCHUTET,
620144, Poccuiickas @enepanus, ExatepunOypr, yi. 8 Mapra, 62/45;
e-mail: nasarov@mail.ru

AHHOTAIIUA

B mepuon 1mmdpoBu3anMM AKOHOMHKH, MPOUCXOAUT TpaHCPopMaIus MHOTHX cdep
nestenbHoCTH. ONHOM W3 TakoW NOMYJSIPHBIX c(ep AeATEIbHOCTH SBISETCS MapKETHHT.
MapkeTuHr - 3TO HeoTbeMJeMas 4acTb Jr0oro OusHeca. OCHOBHBIM TPEHIOM LUGPOBOH
sKOHOMHKH sBisercst Big Data umm Data Science. Ilorennman Big Data B mapkerunre
KOJIOCCAJIEH, MIOCKOJIbKY JIJaHHBIE TEHEPUPYIOTCS U COOUPAIOTCS B PEKUME PEATbHOTO BPEMEHU
BCErJa, U TElepb MApKETUHIOBas MHIYCTPHUS MOKET BUIETh, YTO INOKYIAIOT IOJIb30BATEIIH,
KaKHe y HUX LN, MpoOsieMbl U HHTepeckl. O0nasas TaKUMH JaHHBIMH, OM3HEC MOXKET YETKO
onpenesnate 3((EeKTUBHbIE pEKJIaMHble KAaMIIAHUM M KaHalbl MPOJaX, a Takxke yOuparb
HeapdexTuBHbIE. B naHHOW cTaThe mpejaraercs HOBas KOHLENIMs B3aumojeicteus SE
(MapKeTHHT pe3ynbTara), MPOoLecChl KOTOPOro OyAyT OCHOBBIBATHCS HA 3HAHUSIX, TIOJYYEHHBIX B
pe3yibTaTe aHalu3a JIaHHBIX, a HE Ha CyOBEKTHUBHBIX OIIEHKaX MAapKeTOJIOroB. BriBonsrcs
TPeHJbl LU(POBOrO MAPKETHHra, TaKMe KakK: MPEJUKTHUBHBI MapKEeTHUHI, MapKETHUHT
BHU3yaJIN3aluy, IEPCOHATIM3UPOBAHHBIN MapKETHHT. B 3aKiI04eHnH, aBTOp BBIAEIAET HE TOJIBKO
BO3MO>XHOCTH HOBOM 3pbl MAPKETUHTA, HO U MPOOJIEMbI, BOSHUKAIOIIHME TPU padoTe ¢ LU(PPOBBIM
MapKeTUHIOM y POCCUIHCKOro Ou3Heca, TaKUX Kak: MpoOiemMa HEHCIOIb30BaHHUS OOJBIIMX
JaHHBIX, Ipo0jeMa LEeHTPAIN3aluU JaHHbIX, Ipo0jeMa JenepcoHAIN3aluU JaHHBIX, a TaKXKe
npobemMa MOHUMaHU TON-MEHeKepaMyi KOMIIaHUH BO3MOXHOCTEH OOJIBLINX JTaHHBIX.
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BBenenue

[Tponiecc nmdpoBuzanuu Bcex cdep KHU3HM OOLIECTBA NMPHUBEN K HAKOIUICHHIO OOBEMHBIX
MaccuBoB MH(popManuu. Pa3BuThe MHPOPMALMOHHBIX TEXHOJIOTHMH NMPHUBOAMT K BCE OOJbLIEMY
BOBJICYCHHUIO JIIOJICH BO BCEMUPHYIO CETh MHTEpHET. Kaxplii 1eHb MOSBISAIOTCS TepaballThl HOBOM
uHpOpMaLMY, B TOM YHUCIIE U B SKOHOMUYECKOH cdepe. B 3TUX ycrnoBHsIX TeXHOJIOTUU 00pabOTKH U
aHauu3a  JIaHHBIX  CTAHOBSTCA  HEOOXOAMMOCThIO.  boibiime — gaHHbIE-OHA M3 CaMBbIX
ObICTpOpa3BUBAIOIIUXCS cep UHHOPMALIMOHHBIX TEXHOJIOIMHA: COIJIAaCHO CTATUCTHKE, 00U 00beM
JAHHBIX yJBauBaeTcs Kaxsle 1,2 roza.

[TocTosIHHO PAcTET M KOIMYECTBO JAHHBIX, MEpeJaBacMbIX MOOWIBHBIME ceTsMu. 1o ornenkam
Cisco, B 2014 roxy o0bemM MOOMIBHOTO Tpaduka coctaBisn 2,5 skcabaiita B mecsil, a B 2019 rogy on
paBeH 24,3 skcabaiitam. Takum oOpazom, Big Data — aTo ycrosiBmiasics cdepa mHGOpMAIIMOHHBIX
TexHosorui. I1osSBUBIIMCH OTHOCHTEIHHO HEAABHO, AaHAJIMTHUKA OONBIIMX JAHHBIX YK€ TMOIyYHIIa
pacrpocTpaHeHHe BO MHOTUX cepax SIKOHOMHUKH.

Tepmun «Big Data» o3Hayaer MeTonbl 0OpaOOTKHM JaHHBIX OIPOMHBIX OOBEMOB, KOTOpbIE
MO3BOJISIIOT PACHpeesIEHHO aHaIM3UpoBaTh 3Ty HH(opmanuto. Heorbemiemoil yacTeio 06010
Ou3Heca B HacTosIIee BpeMs siBisiercst Hanmuuue product placement B cetu IHTepHET. DTO MOKET OBITH
CaiiT, CTpaHMIIa B COLMAIBHBIX CETAX, mpodaitn B SAnnexc.Mapkere, mpoguiib Ha BHICOXOCTHHIE
Youtube. Bce 3T cocTaBisolue SBISIOTCS YacThiO LU(POBOro mapkerwHra. HoBbie BBI3OBBI
SKOHOMHMKHU IOOYXJAl0T KOMIIAHUU I€pecMaTpuBaThb CBOM DPEKJIAMHbIE KAMIIAHUM U CIIOCOOBI
MIPOBIDKEHHSI B CETH C YYETOM HU(POBBIX TEXHOJIOTHI MapKETHHTA.

[TpunsTO CUNTATh, YTO IUPPOBOM MAPKETUHT — ITO ACHCTBUS, KOTOPBIE COBEPILIAIOT M10JIb30BATEIN
B COLIMAJIBHBIX CETAX, B ceTH MHTepHeT. B naHHOI cTathe OyJeT pacCMOTPEH MapKEeTHHI C TOYKH
3peHMs HAyKH IU(P U METPHUK.

OcHoOBHas 9YacCcTh

B Hacrosimee Bpemst nu@poBoil MapkeTHHTI TpeOyeT OT Ou3Heca HOBBIX KOMIIETEHIUH
COTPYJHHUKOB, Jieasi HEOOXOIMMBIM IMIPOLIECC BHEAPEHUS TEXHOJIOTUN UHTEPHET-BEIEN U MAaIlIMHHOTO
o0yuenus. I1o ouenke crpaterudeckoro arenrctBa CCL, B Poccun, Tonsko 12% xommanuii cpenero
U KpyHmHOro OW3HEca Hayalyd MepecMaTpuBaTh CBOM OM3HEC-TPOLIECCHl B KOHTEKCTE MAIIMHHOIO
o0Oy4deHus: U UPPOBOT0 MAPKETUHTA.

B wactHocTH, psx kommanuit FMCG (Fast Moving Consumer Goods), To ecth mpojax ObICTPO
000paunMBaeMbIX TOBAapOB B PO3HUYHBIE Mara3WHbl OTKa3aJMCh OT JOJDKHOCTH JIUPEKTOpa 10
MapKETUHTY U JIMKBUUPOBAJIH JAHHYIO JOJDKHOCTB Y ce0si B cTpykType. [lapagokcanbHbIM cOObITHEM
B 9TOM KOHTEKCTe ObLI0 TukBUANpoBanue nopkHocTH Chief Marketing Officer m otnena mapkeTunra
ruraitom npogax — kommnanuen Coca Cola. [1apagokcanbHOCTh CUTYallUK 3aKITIOYAETCS B TOM, YTO 110
KelicaM BbIIIEyKa3aHHON KOMITAaHUH yd4art Jrojiel B Ou3Hec-1Koiax, oHa BXxoauT B TOII-100 noporux
OpeHnoB, Onarojapst JACUCTBUSAM TPAaJUIMOHHBIX MapkeTojoro. [lpoueaypy AMKBUAALUU
MapKeTHUHTOBOT0 OTzeja mpoussena kommnanus Colgate u psa Apyrux HeOe3bI3BECTHBIX KOMITAHUN B
cermente FMCG.

CTouT OTMETUTh, YTO HE CTOUT JIeJIaTh BBHIBOJ O TOM, YTO Mpodeccus MapKETOIOra YXOIHUT B
MIPOIIJIOE — OHA SBOJIIOLIMOHUPYET, IpUOOpeTast APyroe HAIOJIHEHHE, U TpeOyeT APYTUX KOMIIETCHIIUH.
Coca Cola 3amMeHnIa MO3ULUIO MAapKEeTOJIOra Ha MO3UIMI0 AUPEKTOPA MO INI00aIbHOMY Pa3BUTHIO.
Ton-meHemkepbl yBepsArOT, YTO M3MEHEHUE CTPYKTYypbl KOMaHABI B JIOJTOCPOYHOM INEpCIEKTHUBE
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CTaHeT JpailiBepoM pa3BUTHUsA OpeHJa U Oyner TpeboBaTh OT Ou3Heca (OKyCHUpOBAThCS HA aHAIM3E
OOJIBIIMX JaHHBIX, C L1€IbI0 Y3HATh O KOHKPEHTOM KJIMEHTE MOJHYIO M PEJIEBAHTHYIO HH(DOPMALHIO.

Tpenabl, KOTOpBIE HAOMIONAIOTCS B OM3HECE, HEPA3PBHIBHO CBA3AHBI C U3MEHEHHSIMH B COLIMYME.
Ceituac, m000# Mmosb30BaTeNb CeTH VIHTEpPHET JKMBET B «IPO3PAYHOM JIOME», OCTaBIsSA 3a cOOOi
«uugppoBoit ciaeny. I'ampkersl, cMapT(OHBI, YMHBIE YCTPOICTBA B JJOME COOMPAIOT JaHHbIE O Hallei
AKHU3HEJIEATENbHOCTH, C LIEJIbIO IIOKA3bIBAaTh PEKJIAMHBIE IPOYKTHI, KOTOPble HEOOXOAUMbI HaM. SIpKuUM
MIPUMEPOM SIBIISICTCSL BHIICOXOCTUHT YOUtube u ero pasmen «PekomeHmanum», KOTOPbIii OCHOBaH Ha
HelpoHHBIX ceTsax. OH aHaMU3UpyeT HHPOPMALIMIO, BHICOMAaTEPUAIIbI, KOTOPbIE HPAaBATCS BaM, M Ha
OCHOBE aHaiM3a OOJIBIIMX JAHHBIX IpeAJiaraeT HOBbIE BHAECOPOJUKHU. Takke, KOrja B COLUAIBHBIX
cersix Bxonrakre, Facebook, Instagram mosp3oBareny cCTaBiT JIailKK, OHU TaKXKe OCTABISIOT
«un(poBoOil ciem», KOTOPHIA OyAeT MCIONB30BaH B MOKa3e BaM PEKOMEHJALWI WM PeleBaHTHOM
pexiame. Emie oqHUM XU3HEHHBIM IPUMEPOM IO TPUHIMITY «IH(PPOBBIX CIIEAOBY» MOXKHO MPUBECTH
rosocoBble coobuieHuss BkonTtakte. Ecnu mosib3oBaTens B OOLIEHUM C JPYTUM HM3bBSBUT JKEJIaHUE,
HaIpuMep, 3aKas3aThb MHIIY, TO 4epe3 HEKOTOPOE BPEMsI HENPEMEHHO YBUIUT COOTBETCTBYIOLLYIO
peKJIaMy Ha CTPaHMIAX COLIMAIbHBIX CETEM.

B cerognsmHeM Mupe BCe IPOUCXOAMUT B PEXKHUME PEATBHOIO BPEMEHM. TE€XHOIOrMH IaroT
BO3MOXXHOCTb OKAa3aThCsl BHYTPU COOBITHUS, KOTOPOE MIPOUCXOIUT Ha JAHHBII MOMEHT B JI000M TOUKe
3eMHOro mapa. HacTpoeHus KJIMEHTOB, UX MOTPEOHOCTH, CaMHU KIHMEHTHI, NMPOJYKTbI U CEpBUC
MEHSIOTCA TOCTOSIHHO. Bpems, korjga Mexxay 3aKka3oM U peajln3alyed 3a1a4y IPOXOAUIIO JBa MECALa,
0€3BO3BpaTHO yIUIM. B CBSI3W C 3TUM, pearupoBaTh Ha W3MEHSIOMIMECS TEHACHIUU M 3alpOCHI
KOMITaHUU BBIHYKJIEHBI MOMEHTAJILHO.

@. Kotnep B cBoelt kHUre «OCHOBBI MapKETUHI'a» OMpPEesieT MapKeTHHT, Kak 4P:

— Product - ToBap uim yciyra, aCCOpTHMEHT, Ka4eCTBO, CBOWCTBA TOBApa, M3aiiH U dPrOHOMHKA,
— Price - uena, HalleHKH, CKUJIKH;

— Promotion — npoasmxeHue, pekiama, muap, CTUMYJIHPOBaHHE COBITA;

— Place - mecropacmookeHus: TOproBoi TOYKH, KaHAJIbI PACTIPEICIICHHUS, IEPCOHAN MTPO/IABIIA.

B monenu 4P - B ueHTpe sBisieTCs MPOIYKT, KOTOPBIA ObUT MPOU3BEAEH U KOTOPBI HEOOXO0AUMO
KYIIUTb.

Ha ocHoBe nanHoO# Moaenu, nomyuuBiuas OypHoe pa3zutue B Hadane 2000-X T010B MOSBISETCS
mozenb 4C, npemioxenHas Pobeprom ®. JlotepObopHOM, TIie B LIEHTPE YK€ HAXOJIUTCS KIIUEHT.
Cocrasisromumu 4C ABIISIIOTCA:

— Cost - ieHa, CTOMMOCTb, PacXo/Ibl JJIs TOTPEOUTENs;

— Customer needs and wants - Hy>XIbI 1 KeJTaHusI OTpeOuTeNe, MOTPeOUTENbCKAs IICHHOCTH;,
— Convenience (ya100CTBO AJi TOTPEOUTENA);

— Communication (KOMMyHUKaIus).

Kraccuueckuii mpumep — kommanust Apple, korna nokymnarens, mpruodperas cMapThoH, HOYTOYK
WIM JpYyrod rajykeT CTaHOBUTCS oOJajaTeseM He MPOCTO MPOAYKTa, a IIeJI0O SKOCHUCTEMBI C €€
cepBucamMu U oOHOBIeHWsMH. B 2019 romy moxom kommanuu $27.9 MIpA. MPHHECTH CEPBHUCHI,
HOCHMBIE ycTpoiicTBa, Mac u iPad.

B 2019 rony MapkeTHUHI CyLIECTBEHHO HM3MEHWICS, OH IEpelle] OT MApKETHHra IpOAYKTa K
MapKeTUHTY pe3yJsbTaTa. [IpocTeiM IpUMepoM B 3TOH 001aCTH MOKHO NPUBECTH MPOLIECC MOTyUEHUS
Kkpenuta B 6anke. Korja norpedurens NpuXoIuT 3a KPEJUTOM, €ro L1edb He KPEAUT, a IPUoOpeTeHHE
aBTOMOOWJIA, Kak BapHaHT. [loaToMy, mpeanaraeTcss pacCMOTPETh HOBYIO KOHIEMIMIO LU(BPOBOTO
mapkeTtuHra SE. Ee cocraBnsromumMu OyayT SBISThCS:

Big data in marketing: trends and problems
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— EXperience - ombIT

— Exchange — unauBuyanbHas ieHa
— Engagement — BoBieuenue

— Everyplace - noscrony

— Evangelism — «u3 ycr B ycTa»

Experience
Product Customer

Exchange
Price Cost

Engagement
Promotion Communication

Everyplace
Place Channels

Evangelism

Pucynoxk 1 - DBoJonusi MojeJieid MApKeTHHIa

busHec, KOTOPBIA CMOKET aallTUPOBATHCSA K HACTOALLEN MOJENHN, TO €CTh IIOHATh, KAKOM UMEHHO
JOJKEH OBITh pe3ysbTaT, KOTOPBIM XOUeT MOJYYUTh €rop KJIMEHT IMOJIyYUT Oe3yCclIOBHO OO0JbIIOe
KOHKYPEHTHOE MPEUMYILECTBO.

[Tpumenenne monenu SE Taxke moBnusio Ha (opmupoBanue LieH. LleHsl mepectanu ObITH
CTaTUYHBIMH, OHH 3BOJTIOLIMOHUPOBATIN B TUHAMUYHYIO (POpMY, 3aBUCSILYIO OT CTEHEHU JIOSIIBHOCTH
KJIHEHTa K TOH MiIh MHOM KoMmmanuen. KiroueBass 0cOOEHHOCTh JaHHOW MOJENN, YTO BCE CTAHOBHUTCS
entertainment and edutainment — 370 oaHM W3 caMbIX Jy4imux (HOPM BOBJICUYCHHUS JIIOJCH: depe3
yIIOBOJIBCTBHE, Yepe3 cMech 00pa30BaHus ¢ YAOBOJIbCTBUEM. Jlyulne pekaaMHbIe pOJIMKH, KOTOpbIE
UMEIOT MHOTO IIPOCMOTPOB — 3TO POJIMKH, B KOTOpBIX ecThb romop. Hampumep, B 2016 rony Ha
Youtube-kanane bank AMepuKku OnMyOJUKOBaH PEKJIAMHBIN POJIMK, JTUTEIBHOCThIO 16 CeKyH, e
MOMYJISIPHBIN BEAYIIMI paccKa3bIBaeT MPo KPEIUTHYIO KapTy ¢ K31OekoM 2%, OMyTHO paccKa3biBast
peLenT CIMBOYHOIO KpeMa ¢ aBokaao. Bumeo Habpano 2 MWIIMOHA TPOCMOTPOB, B TOM BpeMs Kak
JpyTUe POJIMKHU Ha 3TOM KaHajle 0 0aHKOBCKUX MPOAYKTaX B TpaJAuIMOHHON popme Habpanu no 30-50
TBICSIY TPOCMOTPOB.

C BHenpenueM acnekToB Mojenu SE B OusHec u cormym TpaauIimoHHas Mpodeccus MapKeToJIora,
I7le OCHOBHBIE KOMIIETEHLIMM OBLIM 3aBA3aHbl Ha KpeaTWBE M OPUTMHAIBHOCTH ceifuac JaHHas
npodeccus 3aBsa3aHa Ha METPUKAxX KIIMEHTaxX U aHaJu3e OOJBIINX JTaHHBIX.

OTcro/1a MOXHO BBIBECTH HOBYIO (popMy pa3Butus Mapketunra — Big Data Driven Marketing, sta
Takasi popMa MapKeTHHTa, TJle BCE PELIeHHs] IPUHUMAIOTCS TOJBKO Ha OCHOBE aHAJIM3a JIaHHBIX, HA
OCHOBE 'MOKOI cerMeHTaI! KJIMEHTOB.

['nbkast cerMeHTanMs KIMEHTOB — 3TO MHOTO(aKTOpPHAs KIacTepU3alus KIMEHTOB KOMIAHUHU 110
rpyMIaM 1o MHOKECTBY KPUTEPUEB, HE OTPAHUYMBASICh CTAHIAPTHBIMU: T€HIEpHAasl IPUHAJICKHOCTb,
BO3pacT, npodeccusd. Ha ocHoBe 1aHHOM MHGOPMALIUK MOXKHO BBIIEIUTD 4 CTaJUH «3HAHUA» KIIMEHTA
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B MapKETHUHTE.

— 1 crapust: nemorpadusi, 10xoa, ucTopus e-mail paccpuiok.

— 2 cragus: noBeaeHue ¢ call-ueHTpoM, noBeneHue Ha caiite, reoaHHbIe, TPOMUIN COLMATBHBIX
ceren

— 3 craaus: MOMCKOBbBIE JaHHbBIE I10JIb30BATElNsA, ONPOCH, B3aUMOJCHCTBHE C KOMIIAHUEH uepes
HPUII0KEHUS, KPOCC-IEHBACHOCTh

— 4 cragus: UCTOpUS OTBETOB Ha MAapKETMHIOBBbIE KAMIIAHUM, MOJIHOLIEHHBIH aHAJIN3 CKPBITHIX
CBsi3el MEXAy pa3HbIMU THIIAMU JaHHBIX.

Takum 00pa3oMm, MapKETUHIOBBIE ITPOLECCHl OYyT OCHOBBIBATHCS HA 3HAHUSAX, IOJyYEHHBIX B
pe3yabTaTe aHajau3a JaHHbBIX, @ HEe Ha CyOBEKTHBHBIX OLIEHKAaX MAapKETOJIOTOB.

Cpenu ocHoBHBIX TpeH10B Big Data Driven Marketing MokHO BBIICIUTH CACIYIOIINE, TAKUE KaK:

— IIpe MK TUBHBIN MAPKETUHT
— MapkeTuHT BU3yaJIn3aluu
— IlepcoHann3upoBaHHbII MAPKETUHT

[IpeMKTUBHBIA MApKETUHT — 3TO PBIHOYHAS JESITEIbHOCTb, OCYIIECTBISiEMas C OYEBHUIHOMN
OCMBICJICHHOCTBIO M OIPEIEIEHHOCTHIO B LENAX JIyUIlllel yIOBIETBOPEHHOCTH MOTpeduTens. TepMun
IPOUCXOIUT OT TEpMUHA MAaTEeMAaTUKU U JIOTUKM — NPEAUKAaTHUBHOCTH, HECTPOro TIOBOpA, —
OCMBICIIEHHOCTH U ONpPEAENeHHOCTH. Llenb npeAnKTUBHOTO MapKeTUHIa — UHTEHCU(UKaLus yCuIni
JUIS  JYYIIEro  yAOBJIETBOPEHUS NOTPEOUTENs, IOBBIIIEHUE BCEr0 KauyecTBa  MapKeTHHIa
[IpeMKTUBHBIH MapKETHUHI OTJIMYAETCS OT IPOCTOr0 aHajlu3a MCTOPUM CIpOca Ha TOBapbl U
MOJIpa3yMeBaeT IMOJHOLEHHYI0 IEepPCOHANM3ALMUI0 TOTpeOuTenst — OT aHaluW3a HUCTOpUHU
B3alMOJEICTBUS noTpeOuTeNs c IPEIMETOM MapKeTHHTa U
KOMITaHUEH, IEPCOHATN3UPOBAHHBIX MOTPEOHOCTEN M 10 BBIBEPEHHOCTH fA3bIKa OOIIEHUS C
oTpeduTeNneM.

SpkuM mpuUMepOM NPEIUKTUBHOIO MAPKETUHIA SIBJISETCS UTANbSHCKAas KOMIIAHUU I10 MPOJAXKe
HIKkHero Oenbsi «Casa Bella», B koTopoil mosiBUiIcS poOOT-MapKeTOJOr, ¢ MOMOIIBI0 KOTOPOro
KOMITaHWH YJalloch TOOMTHCS pocTa Beipyuku 30% B cermente Social Media Marketin, B wacroctu
poct mponax Ha Facebook cocraBunm 2000%. M3 3Toro MoXHO cjaenath BBIBOJ O TOM, YTO B
nanpHeimeM Oonbliol Mmys Ou3Hec-mpoleccoB, BbimonHAeMblx SMM  cneumanucramu Oyzaer
aBTOMATHU3UPOBaH.

Crenyronuii TpeH ] — TO MapKETUHT BU3yalu3auu. Jjist Toro, 4To0bl yIOCTOBEPUTHCS, YTO ITO
TPEH]I, TocTaTouHO 0OpatutThes K mudpam. [To qanabiv kommanwuu |IDC TOIT-100 6penioB 3arpyxaroT
Buzien Ha Youtube kaxneie 18,5 munyt. 50% mons3oBareneii cetn 3axoast Ha Youtube ¢ MOOMITBHBIX.
Onna ceccust mocenienust Ha YouTube B cpeanem paBHa 40 muHyTam. OTpOMHBINA POCT IPOCMOTPOB
nokasbIBaeT Buaeo «HOw to...», pacckasbiBaroiias 0 TOM, KaK JieJaTh YTO-TM00, POBHO TaKKe KakK U
BHUJIEO C YEJICH/)KaMH, Hanmpumep, «HYTo Mpou30MIeT, eciau NpocuaeTh 24 Jyaca B KOMHATe€ CHUHETO
usera?y. AHalu3 ayJIuTOpUH, KOTOpOE CMOTPUT JaHHbIE BHAEO MOKazaln, 4to 84% OT Bcex
noJib30BaTese, XoTs Obl 1 pa3 MoKynaau pekiiaMUpyeMblil MPOAYKT B JAHHOM BUJIEO.

IlepcoHanmM3upOBaHHBIM MAPKETUHT, 3TO KOTJa ONPEIEICHHON 1ENeBOM ayINTOPUN KOMITAHUH, B
OTpe/IeIEHHOM MECTE, YUUTHIBas, B TOM YHCIIE T€ONO3HIINIO, B KOHKPETHO BRIOpaHHOE BpeMsl, y100HOe
JUIl KOHKPETHOTO KIIMEHTa IPHUCHUIAIOTCS TEKCTOBBIC, BU3yalU3UPOBaHHbIE, HH(orpaduyeckue
COOOIICHHUS B ONPEACIIEHHOM KOHTEKCTE Ha yI00HOE KIIMEHTY yCTPOHCTBO.

Big data in marketing: trends and problems
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3akJIoueHue

HCCMOTpr Ha OTpPOMHBIC BO3MOXHOCTH MAapKETHHIA OOIBIINX JAaHHBIX, CYIIECTBYET TAKOE€ KC
KOJIMYECTBO Hp06HeM AJIse BHCAPCHUSA ,Z[aHHOﬁ TEXHOJIOTUHM B MaCCOBBII 6H3HeC, Cp€au HUX:

— IIpobnema wucrnonb3oBanus naHHbIX. [lo manaeiM kommanuu IDC tompko 12% kommanuit
€XKETHEBHO MCTOJIb3YIOT MAPKETHHTOBBIC U OM3HEC-PEIICHHUS.

— IIpobnema ueHTpanu3alMu AaHHBIX. DBOJBIIMHCTBO KOMIAHUN HUCIOJB3YIOT pa3iuyHbIC
Pa3HOPOJIHbIE JaHHBIC, HO HE LIEHTPAIU3YIOT UX, TaK KaK BO3HHUKAET MpoOiieMa MHTETpaluu
JIAHHBIX U3 PA3TMYHBIX UCTOYHUKOB.

— IIpoGiema nenepcoHanmu3anuu 1aHHbIX. B cBs3u ¢ BerymieHueM 223-03 PO «O nepcoHalbHBIX
JIAHHBIX)», MHOTUE KOMIIAaHUH JI0 HACTOSIIIETO BPEMEHHU HEe 00pabaThIBAIOT UX JIOJDKHBIM 00pazoM
H3-3a OOJIBIIOr0 00BEMA.

— IIpo6nema monumanus TOII-meHeKepaMu KOMIIAaHUH BO3MOXKHOCTEH OOJBIINX JaHHBIX.

B saxmouenun, ormerum, uto Big Data camas coBpeMeHHash TEXHOJOTHS MAapKETHHIa,
MTO3BOJISAIONIAS MMPOAHATM3UPOBATh MHOXKECTBO (PAKTOPOB - OT IOBEJACHUS KIHMEHTOB JI0 TOTOJIHBIX
YCIIOBH U AeMorpaduyecknx M3MEHEHUH MOTpeOuTeNel Ha pa3BUBAIOLIMXCS PhIHKAX. TeXHOIIOTHUS
co3jiana HOBBIH IUQPPOBON MHUP, KOTOPBIA IMO3BOJISICT MPEANPUATHSIM OTCICKHBATH IHPPOBYIO
AKTUBHOCTh MHJIJTMOHOB JIFOJICH C MIOMOIIBIO Pa3IUYHBIX METOJIOB, KOTOPBIC MO3BOJISIOT KOMIIAHUSAM
WHIUBUAYATbHO OIICHUBATH MOBEJCHUE MOTpeOUTENe U MOKynaTelbCKUe MPUBBIUKK. [ eHepanus u
cOop OONBIIMX MAaHHBIX B PEKHME PEATHLHOTO BPEMEHH, JACT MPEICTABICHHE O TOM, YTO JIFOJU
MOKYTIAI0T, CKAaYMBAIOT U OOMeHuBarOTCs mHpopmarueit. Jlanabie, coOpaHHbIE KaK OHJIalH, TaK W
odaiiH, MOTYT OBITh OOBEIUHEHBI, YTOOBI JIy4Ille OMPENeIUTh, YTO MOTPEOUTENH JIOOSIT U XOTAT
BUJIETh, YTO TOTpeOUTEM OoJiee CKIIOHHBI MOKyNaTh. Ho 1 ncnons30BaHus BCE MOIIM TEXHOIOTUN
aHain3a OOJBIIUX JAHHBIX HEOOXOAMMO COTPYIHHUKAM M PYKOBOJMTENSIM KOMITAHMM TOJTYYUTH
COOTBETCTBYIOIINE KOMIETEHITUH.
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Abstract

During the period of digitalization of the economy, many areas of activity are being transformed.
One of such popular areas of activity is marketing. Marketing is an integral part of any business.
The main trend of the digital economy is Big Data or Data Science. The potential of Big Data in
marketing is enormous, because data is always generated and collected in real time, and now the
marketing industry can see what users are buying, what their goals, problems and interests are. With
this data, businesses can clearly identify effective advertising campaigns and sales channels, as well
as remove inefficient ones. This article proposes a new concept of interaction 5E (result marketing),
the processes of which will be based on the knowledge obtained from data analysis, and not on the
subjective assessments of marketers. Digital marketing trends are displayed, such as predictive
marketing, visualization marketing, and personalized marketing. In conclusion, the author highlights
not only the opportunities of the new era of marketing, but also the problems that arise when working
with digital marketing for Russian businesses, such as: the problem of non-use of big data, the
problem of data centralization, the problem of depersonalization of data, as well as the problem of
understanding the capabilities of big data by top managers of companies.
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