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AHHOTANUA

B cratbe paccMarTpuBarOTCs BOIIPOCHI, CBA3aHHBIE C CETEBBIM MAapKETHMHIOM KaK BHJIOM
IIPOJBIKEHHUST TOBapa. AHAJIM3UPYIOTCA €ro IMPEUMYINECTBA, CIOXHOCTH, KOTOPBIE MOTYT
BO3HUKHYTh, CTEPEOTHUIIBI, C HUM CBsi3aHHble. OOpaliaercs BHUMaHUE Ha HECKOJIbKO HauboJee
BAKHBIX MOMEHTOB, KOTOpBIE CIIEYET YUYHUTHIBaTh IpPU BBICTpaMBaHUM KOHCTpyKuuu MLM.
I'oBopuTca 0 TOM, YTO MHOTOYPOBHEBBI MapKETHHI OTIIYTMBA€T MHOTUX MpEAIpUHUMATENEH,
BO-TIEPBBIX, M3-3a PACIIPOCTPAHEHHBIX MU(OB, & BO-BTOPBIX, IOTOMY YTO MHOTHE JIO/IU HE BEPST
B MIOCTPOCHHE KOHKYPEHTOCIIOCOOHOCTH B CETOJHSAIIHUX peausiX Ha OCHOBE TaKOW MOJENH, a
TaKkke UX OECHOKOSAT IOpUANYECKHEe MpoOJeMbl WJIM OrpaHUYEHHas CIIOCOOHOCTH
KOHTPOJIMPOBATh CBOM cOOCTBEHHBIN OpeHa. OJTHaKO CTOUT MOMHUTh, YTO €CTh TAKUE CEKTOPBI,
KaK KOCMETHYeCKasi MPOMBIIIJIEHHOCTb, UHIYCTPHUs 03/I0pOBJICHHSI WK (papMalleBTHKA, KOTOpbIE
HEU3MEHHO JEMOHCTPUPYIOT OUYEHb XOPOILINE PE3YIIBTATHI IIPU NMPSAMBIX IPOJAXKAX U B COUETAaHUHU
C TMOMCKOM TOJIXOJAIIeH HHUIIM, KOHKYPEHTOCHOCOOHBIMU IIeHaMH U 3(P(EeKTUBHOMN
KOMMEPUECKOH CTPYKTYpOil OHM MOTYT JIOCTHYb ycliexa B OU3Hece.
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BBenenue

CereBoil MAPKETUHT — 3TO CHUCTEMa MPOJBUKEHUSI MIPOIYKTa MOCPEACTBOM capadaHHOTO pajauo.
Jlpyrue Ha3BaHHUS — «MHOTOYPOBHEBBIH MapKETHHI», «MAapKETUHI OTHoweHui». Ilpennpusrtus,
CIIEYFOIIHE ATON MOJIENH, N30ABIISIFOTCS TAKIM 00pa30M OT MHOXECTBA MMOCPETHUKOB, 00X0aITCs O0€3
IIPSIMOM pPEKJIaMbl HA TEJIEBUIACHUU U B ceTu MHTEepHeT.

LleHHBIN TUYHBIA OpEeH, TO €CTh XOPOIIO MPOAYMAHHBIA M TOCIEI0BATEIHHBIA JIMYHBIN OpeH/T
YYaCTHHKOB SIBJIICTCS KIIIOUYOM K ycrnexy B multilevel marketing, umu MLM (cereBoM MapkeTuHre).
To, Kak JIpyrue JOOU BOCIPUHUMAIOT OpEHI, €ro pemyTanys U UMHDK SBISIFOTCS KIHOYEBBIMH
(akTOpamMu B OCTPOCHUH MHOTOYPOBHEBOW CETH MPOJAX. Beab KIMEHT pemaeT moKynaTh TOT WU
WHOM MpOAYKT 4alle, €Ccld PEKOMEHAAlUS HUCXOAWT OT HAAEKHOTO 4YesloBeKka, 00JaJaroliero
ONpeeNIEHHbIM  aBTOPUTETOM, OKCIepTa B JaHHOW OONacTH WM 4YelloBeKa, TIIyOOKO
3auHTEepecOBaHHOTO B 3T0i Teme [Bupun, 2010]. Kaxxaslit yenoBek, y4acTByIOMUA B JaHHON (opme
IIPOJBUKEHHUSI, MOKET 3apadaThIBaTh KakK 3a CYET HE3ABUCUMBIX ITPOJIAXK, TAK U 3 CUET KOMUCCUOHHBIX
OT JApPYrux AUCTPUOBIOTOPOB. UTOOBI 3TO MPOM3OILIO, B OOOUX CIIy4asX MOHAAO0OSTCS HABBIKU
yoOexaenus. YemoBek 3a4acTylo caM He 3HaeT, 4ero oH xoueT. Hy>KHbI 1to/11, criocoOHbIe yOeKIaTh U
OOBSICHATH MOTEHIIMAILHOMY MOKYIIATEII0 BCE IUTIOCH MPeIIaraeMoro ToBapa. Tak Kak BCsi CTpyKTypa
J0JDKHA paboTaTh A(PGEKTHBHO M MOCTENIEHHO Pa3BUBATHCS, MMPUHOCS MPHOBLTE KOMIIAHUH, CIEAYET
MIPUBJIEKATh TAKKX JIIOJIEH K ceOe B KOMaH/Yy.

OcHoOBHaA 4acCTh

[ToueMy CTOMT MHBECTHPOBaTh B ceTeBOM MapkeTHHI? IloTomMy 4TO, XOTA 3TO, OYEBHJIHO, HE
0e3ynpeuHbIi BApHAHT, OH UMEET MHOXKECTBO CIIEAYIOLIUX MPEUMYIIECTB, HA KOTOPbIE CTOUT 0OpaTUTh
BHUMaHUe:

1. Huzkwii puck, npuBiekaTenbHOE C TOUKH 3peHus OrokeTa pemenue. [1o cpaBHEeHUIO ¢ JpyruMu
¢dopmamu mapketuHra MLM He Tak TpeOoBaTeneH € TOYKHM 3pEHMsS WHBECTULMH; Jake eclu
pe3yNbTaThl OKaXyTCA HEY/IOBIETBOPUTEIbHBIMU, IOTEPU HE OyIyT orpoMHbIMU. KoMmmanust Moxer
COKPaTUTh PACXO/bI, CBA3aHHBIE C PACIIPOCTPAHEHNEM TOBAPOB, PEKJIAMON MJIU apeH10M ITOMEIICHUH,
TaK 4YTO PACXO/Ibl 3HAUNUTEIBHO CHI)KAIOTCS.

2. 3HaYUTENBHBIN OTEHIMAI 10X0a. Eciin MHOrOypOBHEBBIM MapKETHHT HJI€AJIBHO BIMCHIBAETCS
B (hopmy Ou3Heca, Kak B ciydae ¢ Takumu OpeHnamu, kak Oriflame, Herbalife Ltd, Amway nnu
MaryKay, maHchel Ha BbICOKHE MPOAAKU U IPHUOBLIL OYEHb BHICOKH U, HECOMHEHHO, 3aMaHUYMBHI U B
apyrux cgepax 6usHeca.

3. He3aBucuMOCTb M THOKOCTh TakOoW MapKeTHHToBoi Monenu. IlocTtpoeHue ompeneraeHHOM
CTPYKTYpbI MPOJaX MOKET ObITh KOHTPOJIMPYEMBIM U OE30MACHBIM 3aHSITHEM U B TO K€ BpeMs
MO3BOJISIET MPOSIBUTH TBOPUYECKUI MOAXO0] U U300pETAaTENbHOCTh KaK CO CTOPOHBI yyacTHUKOB MLM,
TaK U CO CTOPOHBI BJIAJIENbIIEB TaHHOW KOMITaHUH.

4. Pemenne Ha Bpemss. MLM — 310 MOOUIIBHOCTD, L1€J1€YCTPEMIICHHOCTb, COCPEIOTOYEHHOCTh Ha
JUYHOM Pa3BUTHH, HALIEJIEHHOCTh Ha YCIEX, TO3TOMY OH MJI€aJbHO BIHMCHIBAETCS B TEKYIIUN OH3HEC-
naHamadgT.

5. Wmeer 3HayeHHWE TOJNBKO KOHKpeTHBIH d3pdexr. B MLM Her pa3MbITBIX TpaHHl,
HEOIPEICIIEHHOCTH, OKOHYATEeJIbHO YYMTBIBACTCS TOJIKO peajbHas NpHObLIb, YTO, HECOMHEHHO,
JIeJIaeT TAKYI0 MOJEIIb IPUBJICKATEIbHOMN.

6. Bpems paboTtaer Ha o3y (4eM J0JIbIe pa3BUBaAETCs CTPYKTypa MLM, Tem OoJbIle MaHcoB
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Ha ()MHAHCOBBIH yCIeX, BEIXOJl HAa HOBBIE PHIHKM U MOBBIILICHUE Y3HABAEMOCTH OpeHa.

CeteBoif MapKETUHT MOKET OBITh CBSI3aH C MECTHOCTBIO, IPSIMBIM KOHTAKTOM, HO 3TO TAK)KE 1aeT
BO3MOKHOCTB JIOOUTHCSI MIPETPUHUMATEIBCKOTO yCIieXa B MEXIyHapoAHOM MaciiTade [ TuxoMupos,
Tuxomuposa, 2013]. YaacTHUKaMHu ceTH MOTYT OBITH JApyrue OM3HEC-TapTHEpHI (Hampumep, Ooee
MEJIKME€ KOMIIaHHMHM, paboTalolue B OTpaciu), MPeICTaBUTENM OpeHAa, KOTOpble IOCTEHEHHO
pa3sBUBAIOT NPOAAXH B  pa3HbIX CTpaHaX, 3a00TATCI O COOTBETCTBYIOLIEM  HMMMJIKE,
KOHKYPEHTOCIIOCOOHOCTH 33 CUET COOCTBEHHON MPUOBLIN.

Hanpumep, ocnoBannast B 1886 roxy B CLLIA xomnanust Avon ceiiyac paboraer B 135 cTpanax.
AHaJIOTUYHOE pacUIUPEHHE MOTYYUIN U Apyrue komnanuu: Amway — 6osiee 100 ppIHKOB 1O BceMy
mupy, Herballife — 6onee 90, Oriflame — crapmie 60 net. Koneuno, co3ganue riiodanpbHOro OpeHaa B
pamkax MLM TpeOyeT COOTBETCTBYIOIIEI0 BPEMEHH, PUBEPKEHHOCTH U SHEPTHH. Taxke, BO3MOXKHO,
IIPEKJE BCEro, TOBAPHl WM YCIYTH, KOTOPbIE HMMEIOT MEXIyHApOJHBIM IMOTEHIMal, CIIOCOOHBI
IpPUBJICYb BHUMAHUE KIMEHTOB C Pa3IMYHBIMU MPEANOYTEHUSIMH, TOTPEOHOCTSIMU U NPUBBIYKAMU
norpedutens. Tem He MeHee, Takoil MaciITad MEXIyHApOIHBIX MPOAAX KakeTcsi HaMHOro Oosiee
JNOCTUKUMBIM, €CIIM CpPaBHUTb €ro C IOJArOTOBKOM B 00JacTh TpajAULIMOHHOW JIOTUCTUKU U
pacnpezeneHus: (ONTOBbIE TOPrOBLbI, Mara3uHbl, CKJIaJbl, IPOAABIIbI), pacXoJaMU Ha peKjiamy B
naHHoi ctpade. Ho u qunamuka passutust MLM-Openna, ero y3HaBaeMOCTb IPOTPECCUPYIOT HAMHOIO
ObICTpee 3a CueT BUPYCHOIO MapKETHMHIA, COTPYIHUYECTBA, KOHTPOJS y4acTHUKOB ceTu [CereBoit
MapkeTuHr wim MJIM-0u3Hec — 9To 3TO Takoe Ha caMoM Jiernie?, WWW].

Kak peanuzoBaTh ceTeBOM MapKETHHI M IPOBEPHUTb, UMEET JIM JaHHBIH OpeHJ BO3MOKHOCTb
MexayHapoaHoro cereBoro ycnexa? [Ipu nocrpoennu koHeTpykuuu MLM crout oOpaTtuTh BHUMaHKE
Ha HECKOJIbKO HanboJjiee BaKHBIX MOMEHTOB, & UMEHHO:

— MOMCK CBOEH HHUIIM, ONpeeseHHe 1eJed 1 NepCrnekTHB (Kakue MPOIYKThI MIIM YCIYTH CMOTYT
YAOBJIETBOPUTh DPA3JINYHbIE OXUIAHMS, Kakue M3 HUX OyIyT Jyulle Bcero padoTaTb B NPSMBIX
MpOJaXax, KTO SIBISETCS IEJIEBbIM KJIMEHTOM, KakOB YPOBEHb KOHKYPEHTOCIIOCOOHOCTH, Kak
IUIAHUPYETCA PACHIMPATH CETh NPOAAXK, B KAKUX HANPABICHUSIX WJIA CTOUT NPUHATH PEIICHUE O
JIONIOJTHUTENBHBIX (hopMax MapkeTHHra) [Menuues, /ly6aesa, 2019];

— TOCTPOEHHE CETH KOHTAaKTOB (II€pBbI€ IIAarM B HETBOPKHUHIE, HAOOp yYaCTHUKOB CETHU B
COOTBETCTBUM C KOHKPETHBIMHU HHCTPYKLUMUSMH, IUIAaH OOYYEHHs, MEpONPUATHUS, IPEIOCTaBICHUE
HEOOXO/IMMBIX PEKIAMHBIX U HH(OPMAIIMOHHBIX MaT€pPHAaJIOB, IPUBJIECUCHHE AETIOBBIX TAPTHEPOB);

— OpraHu3anusi CTPYKTYpbl MNpojak (Kak OyJeT BBIIMISAETh BBIIYCK IMpaiic-TucTa, KaKylo
KOMUCCHIO TIOJTy4YaT MPOJIaBlIbl, KaKk OHU OyAyT MpUOOpeTaTh U PacIpOCTPaHITh TOBApbl, Kak OyIyT
BBITJISIACTD JIETAIN TPEIIoXKEHHUs, KaKk OOCTOST Jiela ¢ PeKIaMHBIMU MaTepuaiaMH, BO3MOKHBIMU
CKHJKaMHU U aKIUsAMH);

— MOHHUTOPHUHT 3(P(HEKTUBHOCTH (Kak OyAyT MpOBEPATbCS M ONTHUMU3UPOBATHCS PE3YJbTATHI
MpOJaX, BKIIOYAas KOHTPOJb HMMHU[KA, KOHTPOJIb TOPTOBBIX MHEHMH M 0030pOB, MOUCK HOBBIX
YIIyqIIeHUH).

3akJIoueHue

MHOroypoBHEBBII MapKETHHI OTIYTMBACT MHOIMX IpPEAINPUHUMATENCH, BO-IEPBBIX, H3-3a
pacrpocTpaHeHHbIX MH(OB (TakuX, Kak, Harpumep, paccmMorpenue MLM kak Heko#l (uHaHCOBOM
NUpaMUAbl), a BO-BTOPBIX, IIOTOMYy 4YTO MHOTHE JIIOAM HE BEpAT B IOCTPOCHHE
KOHKYPEHTOCIIOCOOHOCTH B CETOJHSIIHUX PEATUSAX Ha OCHOBE TAKOM MOJIENH, a TAK)KE UX OECIOKOSAT
IOpUINYECKHE MPOOJEMBl WM OTPaHUYECHHAsh CHOCOOHOCTh KOHTPOJHMPOBATH CBOM COOCTBEHHBIN
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Opena. OHAKO CTOMT MOMHMTh, YTO €CTh TAaKUE CEKTOPbI, KAK KOCMETHYECKas MPOMBIIIIEHHOCTD,
UHAYCTPUS 030POBJIECHUS WK (apMalleBTHKA, KOTOPbIE HEM3MEHHO JIEMOHCTPUPYIOT OUY€Hb XOPOIINe
pe3yapTaThl NPHU MPsAMBIX MPOAaXaX M B COYETAHUHM C IIOMCKOM IOAXOJAIIEH HUIIH,
KOHKYPEHTOCTIOCOOHBIMH IIeHaMHU M 3(pPEKTUBHON KOMMEPUYECKON CTPYKTYPOH OHU MOTYT AOCTHYb
ycriexa B Ou3Hece.
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Abstract
The article discusses issues related to network marketing as a type of product promotion. Its
advantages, difficulties that may arise, stereotypes associated with it are analyzed. Attention is
drawn to several of the most important points that should be taken into account when building an
MLM structure. Network marketing is a system for promoting a product through word of mouth.
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Other names are "multilevel marketing”, "relationship marketing”. Enterprises following this model
thus get rid of many intermediaries, dispense with direct advertising on television and on the
Internet. A valuable personal brand, i.e. a well thought out and consistent personal brand of members
is the key to success in multilevel marketing, or MLM (network marketing). It is noted that
multilevel marketing scares off many entrepreneurs, firstly, because of common myths, and
secondly, because many people do not believe in building competitiveness in today's realities on the
basis of such a model, and they are also worried about legal problems or limited ability to control
your own brand. It is worth remembering, however, that there are sectors such as cosmetics, wellness
or pharmaceuticals that consistently perform very well in direct selling and, when combined with
finding a suitable niche, competitive prices and an efficient commercial structure, can achieve
business success.
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