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AHHOTAIIUA

Boibop mpaBMIIBHON CTpaTerud BEIEHUS IEPEroBOPOB IMPH MPOJAXKaxX CIOXKHOTO
TEXHHUYECKOrOo O00OpYyJOBaHUS SIBISIETCA OIHUM M3 KIIOUEBBIX (DAKTOPOB MEPErOBOPHOIO
nporecca B 1ejaoM. Ha TaHHBIM MOMEHT U3BECTHO 5 OCHOBHBIX CTpaTETruil BEACHMSI IEPETOBOPOB
B IIPOJIAYKaX CJIOXKHOTO TEXHUIECKOTO 000PYI0BaHUS, a TAK)KE MHBIX TOBAPOB U yCIYT: H30ETaHne
MEPEeroBOPOB  (laHHAsh CTpaTervs XapaKTepU3yeTcss MOJAENBI0  «IPOUTPAT-TIPOUTPAI»),
npucrnocoOIeHne (3TO MOJENb «IPOUTPAT-BBIMTPA»), KOHKYPEHIHS (3TO MOJIENb «BBIMTPAll-
MPOUTpa»), COTPYIHUYECTBO (JaHHAs CTpaTerws HampaBieHa Ha Mmolexy 00OMX CTOPOH
«BBIMTPAJI-BBIUTPAID), KOMIIPOMHUCC (MOJETH BBIUTPAI-IIPOUTPAI/IPOUTpai-BEIMTpai). OqHaKo
CeroJHsl Ta WJIM MHAsl CTPATErusi B YMCTOM BHJE BCTpeuaercs KpaiiHe peako. Kak mpasuio,
HECKOJIbKO CTpaTeruil HCHOJb3YyIOTCA NapayienbHo. Takke Ha 0a3e OCHOBHBIX CTpaTerui
ceroaHst GOpMHUPYIOTCSI U Pa3BUBAIOTCSI COBPEMEHHbIE BapUaHThl. [IpoBeieHHbIE UCCIeI0BaHUS
roBopAT 00 3)PEKTUBHOCTH CTpATETUN HA 0a3e UCIOIb30BAHUS WHTEPAKTUBHON KOMITETCHIIHH.
[lenbto JaHHOM CTAaThU ABISETCS PACCMOTPEHUE COBPEMEHHOM CTpaTETuH BEACHUS IEPETOBOPOB
OpU TPOJAXax CIOXKHOTO TEXHHYECKOro o00opynoBaHMs, Oasupylouieiics Ha yuere
WHTEPAKTUBHOM KOMIIETEHIMH. Tak Kak B OCHOBE JaHHOM CTpaTerud JieKaT MeToja
(hopMHUpPOBaHUS U yACpKAHUS TOBEPUTEIHHONU aTMOCc(hepbl COTPYAHUYECTBA, B JaHHOW padoTe
UM yzensercs 0oJblIoe BHUMaHKe. B ctaThe paccMaTpuBarOTCsl OCHOBHBIE ITYHKTHI M TIOJIOKEHUS
UCIIOJIb30BAaHUsl CTPATETUH BENEHUS IMEPErOBOPOB IPHU MPOJa)XaX CIOKHOTO TEXHHUYECKOTO
00opy0BaHus, 0a3UPYIOIIEHCS Ha yUeTe HHTEPAKTUBHON KOMIETEHIIUH: BCTYIJICHUE B KOHTAKT
B XOJI€ NIEPEroBOPOB, CO3/aHNE U MOAIeP)KaHUE aTMOC(EPbI COTPYTHUYECTBA U JIOBEPUSI, OTBET
Ha IpeUI0KEeHHsI TapTHePa, MO3UIIMOHHBINA TOPT, OKOHYAHUE MIEPErOBOPOB.
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BBenenue

Br160op npaBuiibHOM cTpaTeruu BeIEHUS! MEPErOBOPOB MPHU MPOJaxkax CIOKHOTO TEXHUYECKOTO
000py/I0BaHus SBJISIETCS OJHUM M3 KIIIOUEBBIX (PAKTOPOB IMEPErOBOPHOrO Ipolecca B IeJioM. Y.
MactenOpyk Boiaenu 4 nokaszaresst 3 (HEeKTUBHOCTH CTPATErHU EPErOBOPOB:

— JTOCTUKEHUS CYLIECTBEHHOI'O XKEJIAEMOTr0 PE3yJIbTara;

— ruOKOCTh B XO/I€ IIEPErOBOPHOIO MpoIecca, HaTuUnue MecTa Uil MaHEBPEHHOCTH;

— BO3JEeHCTBHE Ha OaTaHC CUII,

— co3aHue, crnocoOcTBOBaHHE (OPMUPOBAHUIO KOHCTPYKTHBHOW aTtMocdepbl [MacTeHOpyK,
1993].

P. JIrouku u A. Xuam npu 3TOM CUMTAIOT, YTO MPHU BBIOOpPE CTpATEruu HEOOXOAMMO OMUPATHCS Ha
JIBa KJIFOYEBBIX (aKTopa:

—  Oskupaemsplii pe3ynbrar. UTO MOXKHO MOJYYHTh WU TOTEPSATh B XOJE MEPEroBOPOYHOIO

nporecca?

— OrtHomenus. Kak meperoBopsl, X TeYEHHE M MUCXOJ MOTYT BO3/IEHCTBOBaTh Ha OTHOIICHUS

YYaCTHMKOB Ha JJaHHBIH MOMEHT H B nepcriektuse? [Lewicki, Hiam, 2006].

Ha naHHBII MOMEHT M3BECTHO S5 OCHOBHBIX CTPAaTEruil BEICHHS MEPETOBOPOB B IMpoAaKax
CIIO)KHOTO TEXHHUYECKOTr0 O0OpYy/IOBaHMS, a TaK)KE HHBIX TOBapoOB U yciyr. PaccMoTpum KpaTko
KOKIYIO U3 HUX.

1. MsbGeranme mneperoBopoB. J[laHHas cTpaTerust XapakTepHU3yeTCs MOJAENBI0 «IIPOUrpai-
npourpaim». B naHHOM ciiydae mpoOiiemMa M BONPOCH 3aMauyUBAIOTCS, HAONIONAETCS aKTHBHOE
n30eraHve NpPOBEACHUS NeperoBopoB. YacTto crpareruss HCHONb3YeTcs, KOIrJa OJHa CTOpPOHA
MIOJIHOCTHIO YZOBJIETBOPEHA HBIHEIIHEH CUTyallMel, OJJHAKO BTOpas CTOPOHA MOXKET 3aXOTETh €€
u3Menuts [Lewicki, Hiam, 2006].

2. Ilpucnocobnenue. DTO MOAENb «IPOUTpAI-BBIMTpal». B paMkax [IaHHOW cTpaTeruu
HEOOXOUMO COCPEOTOUYMTBCS Ha UWHTepecax JpYrux CTOPOH, He 3a00TsIch O CBOMX
HEMOCPEJACTBEHHBIX HMHTEpEcax, YTOObl COXPAaHUTh OTHOIIEHHS Ha mnepcrnekTuBy. CrTpaterus
MIPUMEHSIETCS, KOT/Ia: MEX]Ty CTOPOHAMH CYIIECTBYET BEICOKHI YPOBEHB JIOBEPHSI; Pe3yJIbTaT B TAHHON
CUTyaIliy HE TaK BAXCH, KaK OTHOIICHUS; HEOOXOANMMO YKPEIHTh PEIyTaIui0 U 00pecTH mapTHepa
JUTSL JUTUTEITFHOTO COTPYHUYECTBA; BBl TOHUMAETE, YTO ONIHOATHCH WU COBEPIIUIHN OIIHOKY.

3. KonkypeHmus. 9To MoJieb «BhIMTpal-ipourpan». Peannsyercs 6e3 yCTYIOK U MPOUTPHIIIEH,
HMHTEPEChl OTCTauBalTCA Oe3 yuera Apyrux crtopoH. CTpaTeruro BBIOMPAIOT, KOT/A: HEOOXOAMMO
MIPUHSATH HETOIMYJIIPHOE PENICHNE, HY)KHO OTCTauBaTh KU3HEHHO Ba)KHBIC MPOOIEMBI WM 3alUINATh
cebs1. DTa cTpaTerust MOXXeT OBITh YCIENTHON TOJIBKO B TOM CITydae, €CIIU: Y Bac €CTh BCSI BIIACTh, U BBI
3HaeTe, YTO MPaBbl; 3TO pa3oBasi CJeJNIKa U Y Bac €CTh IOCTONHBIE alIbTEPHATUBBI; BbI [ICHUTE PE3YJIbTaT
00JIbIIIe, YeM OTHOIICHHUS, Y IPYTOM CTOPOHBI HET BO3MOXHOCTH OTBETHTb.

4. CorpynHudectBo. JlaHHas cTpaTerus HalpaBiieHa Ha o0eay 000uX CTOPOH. XapaKTepusyeTcs
MOJIETIBIO «BBIUTPAN-BBIUTPA». B pamMkax NaHHON cTpaTerud yAOBJIETBOPSIOTCS HHTEPECHl BCEX
3aMHTEPECOBAHHBIX CTOPOH, 00€ CTOPOHBI MOJTYYaIOT pealbHbIe 00s3aTeNnbCcTBa. Leah COCTOUT B TOM,
YTOOBI PACHIUPUTH MTUPOT, MPEXK/IE YEM BEI €T0 pa3eIuTe B X0JIe MePeroBopoB. Biacte, nnpopmarus
U MHTEpEChl Pa3AeNsAIoTCs, MPU 3TOM OTHOILIEHUS MPOAOIIKAIOTCA; Y 00€UX CTOPOH €CTh CHIIbHBIE
abTepHATUBBI, HO OHU BHIOMPAIOT pabOTaTh BMECTE, TaK Kak 3ToO Oosee 3(h(HEeKTUBHO.

5. Kommpomucc. Mojens BBIMTpaI-MPOUTpajl/Ipourpai-Beiurpai. [maBHas 3amaya —4acTUYHO
YAOBJIETBOPUTh HMHTEPEChl BCEX CTOPOH. ODTa CTpaTerusi MOXKeT ObITh I0JIe3Ha, KOI/a: CTaBKH
HEOOJbIINE; BpeMsI UMEET OOJBIIOe 3HAYCHHE, TIOITOMY BaM HYXHO OBICTPOE pEICHHE; OJMHAKOBO
CWJIBHBIE CTOPOHBI UMEIOT B3aMMOUCKITIOYAIOIINE WHTEPECHl U 1ENH; eI YMEPEHHO Ba)KHBI, HO HE
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CTOAT yCWJIHMN OoJiee HAMOPUCTOW CTpATEeTHH; TOTJAa MHOroe ObLIO OOCYXKIEHO M COTJIacOBaHO, U
TOJILKO HECKOJILKO BOIIPOCOB MEIIAIOT BaM JIBUTATHCS BIEPE]T.

OpnHaKo Cero/IHs Ta WM HHASI CTPATETHs B YUCTOM BHJIC BCTpeUaeTcs KpaitHe peako. Kak mpaswuiio,
HECKOJIBKO CTpPaTervii MCIOJB3YIOTCS MapaienbHo. Takke Ha 0a3e OCHOBHBIX CTpATETH CETOJHS
(GbOopMHUPYIOTCSI U pa3BUBAIOTCS COBPEMEHHbIC BapuaHThL. [IpoBefeHHbIE HMccaenoBaHUsI TOBOPAT 00
3¢ GEKTUBHOCTH CTpaTerny Ha 6a3e MUCIONIb30BaHUs MHTepakTuBHOM Kommereniuu [ Shell, 2006; Lee,
2007; CtpemoBckas, 2012].

Llenbto TaHHOM CTaThU ABISETCS PACCMOTPEHHE COBPEMEHHOM CTpaTeruyl BelIeHUs MEPEeroBOpOB
MIPU TPOJAKAX CIOXKHOTO TEXHUYECKOTO 000pyAOBaHUs, 0a3UPYIOIIEHCsS HAa ydeTe WHTEPAKTHBHON
KOMITETeHIMH. Tak Kak B OCHOBE JAaHHOW CTPATETWH JIeKAT MeToaa (GOPMUPOBAHUS U YICpPKAHUS
JOBEPUTEIIBHON aTMOCc(hephl COTPYTHUYECTBA, B JAHHON paboTe UM yesieTcs 00JIbIII0e BHUMAaHUE.

I/IHTepaKTHBHaﬂ KOMIIETEHIUSI KAK OCHOBHOM 3JIEMEHT CTpaTrerum

HMHTepakTUBHAS KOMIETEHIUS — 3TO COBOKYITHOCTh 3HAHUN, YMEHUI U HABBIKOB, KOTOPBIE BIIUSIFOT
Ha NapTHEPCKOE B3aMMOJEHCTBUE B X0Jie eperoBopoB. Cro/la BXOJAUT YMEHUE BCTyNaTh K KOHTAKT,
yMEHUE NOJJIEpKaHUsl Pa3rOBOpa, HABBIK YCTAHOBJICHUS W MOAJAEPNKAHUS NPABUIBHOM HYXHOU
atMochepsl, MOTHUBAaLMS COOECETHUKA K COTPYIHHYECTBY, YMEHHE H3MEHUTh CTHUIb BEICHHS
[IEPErOBOPOB IPU BO3ZHUKHOBEHUH TaKOW HEOOXOJUMOCTH U T.JI.

Camu meperoBopsl B MpOJakax CIOXKHOTO TEXHUYECKOTO 0OOPYIAOBAHUS IPEACTABISIOT cOOO0M
mporecc B3aUMOZCWCTBUSL 2 u  Ooyiee  JENOBBIX TAPTHEPOB, KOTOPBIE XOTAT MPHUATH K
B3aMMOIIPUEMIIEMOMY M COTJIACOBAHHOMY PEIIEHUIO BOMPOCA UM MPOOJIEMBl, KOTOPBIE aKTyaJIbHbI U
uHTepecHbl 060uM. [leperoBopHbIii Mpoliecc Npu 3TOM BKIIIOYAET B ce0st 3 cTaauu:

1) YTouHEeHHE HHTEPECOB M MO3UIIHI.

2) OGcyxaeHue MpeaMeTa MeperoBopoB, YTO BKIIKOYACT B ¢e0s BRIpAOOTKY BAPHAHTOB PEIICHHIA.

3) CornacoBaHue MO3UIHMNA 1 IPUHITHE OKOHYATEIILHOTO PEIICHUSI.

[Ton mo3unusiMu HEOOXOAUMO MOHMMATh KOHEUYHBIE LENIU CTOPOH, YEro OHU XOTAT JOOUTHCS.
[To3unuu 6a3upyroTCcs Ha UHTEpPECaX, KOTOPbIE IEMOHCTPUPYIOT OTPEOHOCTH U JKeJIaHUs CTOpoH. 13
9TOT0 BBITEKAET, YTO IIPUOPUTET B IEPETOBOPAX OTBOAUTCS HE YIOBIECTBOPEHHUIO CBOEH IO3UIUH, A
YAOBJIETBOPEHUIO B3aUMHBIX UHTEPECOB.

[Tox mpeameToM 10roBopa HEOOXOIMMO MOHUMATh MaTepHallbHbIE BELIH (3aKII0UEHHE KOHTPAKTA,
IIPOJUIEHNE paHee MOJIHCAHHOTO JOTroBOpa) M IMCUXOJIOTMYECKUE KaTeropuu (JIOCTHKEeHue OayaHca
MHTEPECOB, TOCTHKEHNE B3aUMOIIOHUMAHUS U T.JI.).

B nanHOl cTathe MBI MOAPOOHO PACCMOTPUM OJHY M3 CTpATErdil BEIEHUS TIEPETOBOPOB B
IpoAaXax CJI0KHOTO TEXHHYECKOTro O00OpYIOBaHUS, KOTOpas MOKa3bIBAET BBICOKHE pE3YJIbTaThI.
JlaHHas cTpaTerus co3jiaHa Ha 0a3e CTPATEruu «BBIMTPBIII-BBIUTPHILD), €€ TJIABHOW OTIMYUTEIHHON
0COOEHHOCTBIO SABISIETCS HMCIIOJIb30BAaHHE MHTEPAKTUBHOM KomreTeHUMU. OHa mpeacTaBiseT co0oii
MPAKTUYECKYI0 DPEaTM3allii0 MPUHIMIIA COBMECTHOTO OOCYXICHHMs MPOOJIEeMBbl C MOCIETyIOIUM
MOMCKOM BapUaHTOB pELIEHUS, TPU 3TOM CTOPOHBI JIEMOHCTPUPYIOT ce0si Kak HapTHEpHl, a He
MPOTUBHUKU. Takum 00pa3oM, cTpaTerus OpueHTHPOBaHA HA TO, UYTO OM3HEC — ATO COTPYIHUYECTBO, a
He 1oJie 0osl.

Pazbepem KitOUYEBBIE AJIEMEHTHI CTPAaTETMH BEACHMS IEPErOBOPOB B MpPOAaXax CIOKHOTO
TEXHUYECKOTO 000PYI0BaHMS C YYETOM UHTEPAKTUBHOW KOMIIETECHIIHH.

BceryniieHue B KOHTAKT B X0/le IEPErOBOPOB

Ha sTOM 3Tamne Ba)kHO MO3HAKOMMTBHCS, ONPEAEIUTh TEMY pas3roBopa, NOAJEPKaTh pa3roBopa,
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MIPOJIEMOHCTPUPOBATh YBOKEHHUE U MHTEPEC, MPOJEMOHCTPUPOBATH TOTOBHOCTh K COTPYIHUYECTBY.
JlJIs TIPUBETCTBEHHOTO pa3roBOpa MOXKHO BBIOpaTh TAaKUE TEMbI KaK CeMbs, pabOThI, CTpaHa
npeObIBaHus (KIUMAT, TIOro/ia, aKTyallbHbIE HOBOCTH), OOIIME MHTEPEChl MpU uX Hamumauu. HyxkHO
n30erath TUYHBIX TEM, TEM PEITUTHH U TTOJUTHKH.
Urobbl mojaepkaTh Pa3roBOP U PACIONOKHUTh K cebe cobeceqHuKa, HEOOXOAMMO OBIAJIETh
CIIEYIOIIUMH YMEHUSIMHU:
— Peakius Ha ckazaHHOE U KOMMEHTHPOBAHHE.
— Peakuus Ha cka3aHHOE U PEJIEBAHTHBIEC BOIIPOCHI.
— [ToBTOpEHUE KIIOUYEBBIX CIOB/IMYHKTOB + KOMMEHTHUPOBAHUE W/WIIN PEIEBAHTHBIE BOIIPOCHI.
Yto6bl MOOYAUTH MPOJIOIKUTH OOIIEHHE, JTyYllle 3a/1aBaTh ClielUaTbHbIe BOIPOCH], OTKA3aBIIUChH
ot o0mux ¢paz. Hanpumep: «Urto nms 1eds camoe Tl1aBHOE» BMECTO «ITO BAXKHO?».

Co3nanue u nojaep:;kanue atMocgepbl COTPYAHUYECTBA, NOBEPHUsl

Ha nepBblif 1ulaH BBIXOJUT yMeHHE (OPMHUPOBATh MBICIHM KpaTKO M 4YeTKo, u3beras
ABycMbIcieHHocTU. Hanpumep, BMecTo «MBbl 3auHTEpecOBaHbl B YBEJIMUEHUHU NapTHH. S aymaro, 4To
sl MOT OBI, BEPOSITHO, YBEIIMYUTH KOIMYECTBO IpuMepHO 10 2000 enuHuUL, eciau Obl BBI MOTIIH H3MEHHUTH
1eny npuMepHo Ha 10 gosmapoB u, eciu Obl BBI MOTJIM CIENIATh YCIOBUS OIJIAThI 00Jee yA0OHBIMIY)
Jyudnie ucrnoiib3oBath «5 kymno 2000 exunun no neHe 9,85 nomnapa ¢ kpeaurom Ha 90 HER.

KparkocTh ¥ HEBYCMBICICHHOCTD 00S3aTeIbHBIM MPH OOCYKIECHHH U COTJIACOBAHWHU TMO3HIINH,
IIPE/UIOKEHUH, YTOUHEHUH, IPOSICHEHUH UHTepecoB. Jlydie cpa3y Bce NPOSICHUTh, MUHUMH3UPOBAB
JIOTaJIKW U HEBEpHbIEe TOJIKOBaHU: «Harra ocHOBHas 1k - y3HaTh OOJIbIIE O BalIMX NOTPEOHOCTSX.
MpbI Takke XOTeau Obl MOTOBOPUTH O BO3MOXHBIX ILI€HAX, JOCTaBKe W mojajepxke. Ham ocHOBHOM
WHTEpEC 37IeCh - CO3JaHME areHTCTBA IO MPOJaKe HAIIMX MPOIYKTOB. [lyis Hac >KM3HEHHO Ba)KHO
YBEIMYUTh NPOHUKHOBEHHE Ha €BpPONEHCKHM pbIHOK. Hamre npeuioxkeHue - co3gaTb COBMECTHOE
MPEIIPUATHEY.

N36eranne KaTerOpUYHBIX IKECTKUX  BBICKA3bIBAaHMM AN MOJAEp)KaHUS — aTMOC(epsl
B3aUMOIIOHUMAHUS U COTPYJHUUYECTBA.

OTBeTbl BTOPOW CTOPOHBI MO3BOJISIOT C/AEIATh BBIBOJ O €€ OTHOIIEHUH K BOIPOCY, 00 ypOBHE
JIOBEPHS U COTJIACHSL:

— IonmoxxuTenpHast peakius MOXKeET OBITh BRIpaKeHa TaKUMH (hpa3amu Kak « 51 mormmaro, o uem Bl
roBopute», «5 paznensio Baury Touky 3peHHsD», « ITO ONpeIeIEHHO JIy4lliee PELICHUE.

— CrnepxaHHasi peakuusi BbIpaxaercss gpazamu «5 1eHto 3to. OAHAKO ...», «S MOHUMa Balry
TOYKY 3pEHUSI, HO ...».

Ecnu ke HeoOXOAMMO BBIPa3UTh OTPULATEIBHYIO PEAKIMIO, Jy4Yllle BHOBb OTKa3aTbCs OT
KaTeropu4HbIX BBICKa3bIBaHMNA. Bmecto «/ls Hac 3TO HauMMeHee BBITOAHBIM BapuaHT», Jydlle
BbIOpaTh «S OBI CKa3ai, YTO ATO HAaMMEHEE BBITOJHBIN BapuaHT», BMECTO «DTO HEBBITOAHBIN JUIs HAC
BapHaHT» JIydIlle UCIOJB30BaTh «S OBl OIEHHMII €ro Kak JOBOJHHO HENMpPUBJICKATEIHHBIN BapHaHT.
Ecru BBI HE cOTJIAaCHBI C TO3WIMEH TapTHepa, Jydlle COKPaTHUTh 0 MHUHHMYyMa OTpUIATEIbHBIN
addexr. Caenatb 3TO MOKHO TOCPEeACTBOM ¢pa3, KOTOPhIE HAUMHAIOTCA C W3BMHEHHUs. Hampumep:
«V3BUHHTE, MBI HE MOKEM C 3TUM COTIIACUTHCS», «BOIOCH, 3TO IPOCTO HEBO3MOKHOY, «VI3BUHHTE, HO
y Hac €CTh COMHEHHS 110 ATOMY TTOBOYY.

Haubonee 3¢ ¢dextuBHbIM OyneT Takoil OTBET, KOTOPBIM AEMOHCTPHPYET MapTHEPY, YTO BBl HE
paszensiere ero Mo3uIMI0/IPEATI0KESHNU/MHEHHSI, HO TIOHUMAaeTe €ro M, Ckopee Bcero, Oyy4yH Ha ero
MecTe, MIpeularaad Obl Takue jke pewmeHus. Jligs 3TOoro MOXKHO MCIOJB30BaTh CIEAYIOIINE
KOHCTPYKIHUHU: «S 11eHI0 Baily TO4Ky 3peHusa. KoneuHno ... Tem He MeHee ...», «S cornaceH ¢ BaMu 10
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HEKOTOPOi / OIPEICIEHHOM CTeIeHH, HO ...», «TO 3BYUUT KaK OUEHb BEpPHAas TOUKa / pazyMHas ujaes,
HO ...», «[1o GompIIelt YacTu BBI MIPaBkl, HO ...».

UTOoOBI COKPATUTh O MUHUMYMa OTPHUIATEIbHBINA 3(PPEKT MpU HECOTTACHH MOXKHO MPEIIIOKUTH
albTepHATHBHBIA BapuaHT. HO ¥ 37ech HE CTOWT HCIIOJIB30BATh KATETOPUYHBIE (OPMYIUPOBKHU.
«Mosxer, Ty4IlIuM pelieHueM ObLIo OBl ...», «B KadecTBe aabTepHATUBBI, MBI MOTJIH OBI ...», «MBbI
MOTJIU OBI ... WA ...».

[IpennoxeHue aabTepHATUBBI MO3BOJISIET MApPTHEPY CHENaTh BBIOOP, UYTO TaKXkKe CIOCOOCTBYET
MOJJIEP>KAHUI0 aTMOC(Ephl COTPYTHUYECTBA.

YTounenue nnpopmanumn

Hcnonp30BaHre yTOYHSIONINX BOIPOCOB MO3BOJISIET M30EKAaTh HeomoHuMaHus. Takke B popme
BOIIPOCOB JIyUIlle BBIPAKATh CBOM IMPEIIOJIOKEHUS KacaTelbHO CKa3aHHOTO maptHepoMm. Hampumep,
«O3HayaeT JI1 3TO, YTO BaM HYKEH IMOCTABIIUK, KOTOPBIM MOXET BBIMOJHUTH MOCTaBKY B KOPOTKHE
CPOKHU?».

[IpenmonokxeHuss OTHOCUTEIBHO CKa3aHHOTO MAapTHEPOM MOXKHO BBIPa3UTh U IOCPEICTBOM
MOBECTBOBATEIbHBIX BBICKAa3bIBAHUN, HO OMNATh K€ Heo0XoauMo u30eratb KaTeropuYHOCTH.
Hampumep, BMecTo «S yBepeH, 4TO coBMeCTHasi paboTa MOXKET MPUHECTH MOJIb3y 00€UM HAIlUM
KOMITAaHUSIMY JIYYIIIE€ UCIIOJIB30BaTh «Sl TymMato, Mbl CMOYKEM BaM IMIOMOYbY.

IHo3MuMOHHBIH TOPT

Ha craguu no3uinoHHOro Topra CTOPOHBI BHICTYIAIOT C HOBBIMU IIPEIOAKEHUSIMU, COBEPIIAIOTCS
YCTYIIKHM, IPUHUMAETCSI UTOIOBOE PELICHHUE.

[TpenyioskeHust MOTYT OBITH CBSI3aHBI C KOHKPETHBIMM YCIOBUSMH. [l 3TOro HeoO0XoauMo
HCII0JIb30BaTh YCJIOBHSI IIEPBOTO U BTOPOTO THUIOB. Y CIOBUS MEPBOTO THUIIA TOBOPAT O TOTOBHOCTH K
coBepieHHIo ycTynoB. Hanpumep, «Mbl ObUTH ObI TOTOBHI ... €CJIM Bbl HAM TapaHTHUPOBAIH ...», «MBbI
COIIACHMCHA ... IIPU YCIOBUH, YTO BBl PA3PEIIUTE.

Takxke 0 TOTOBHOCTH K COTJIaCHIO CBMJIETENIbCTBYIOT TakMe clioBa U ()pa3dy KakK «BO3MOXKHO»
BMECTO «HUKOTA», «3TO MOKET OBITh CII0KHO» BMECTO «HEBO3MOXKHO», «HE TaK, KaK ceiidac) BMECTO
«HEeT», a Takke Bornpockl Tuna «I[loyemy BBl Tak MOJHBI PEHIMMOCTH CTOATh Ha cBoeM?» WU «YTo
HY>KHO, 4TOOBI MBI IPUIITH K €TUHOMY PELICHUIO?».

Cornacue MOXeT OBITh CHENaHO C oryamieHueM ycinoBuid wim 6e3. Hampumep, «Eciou BbI
YBEJIMUYUTE ITO O ..., I AYMalO, Mbl 3aKJIIOYUM CAEIKY» WU «5 aymaro, Mbl MOTJIH OBl C 3TUM
COIJIACUTBCS».

OxoHYaHHeE EPeroBoOpoB

[lepen mNpUHATHEM OKOHYATEIIBHOTO pEIICHHWS W 3aBEpPIICHHS IEPEroBOPHOrO IIporecca
HE0OXO0IUMO KPATKO MEPEUUCITHCH BOIIPOCHI M ITYHKTHI, II0 KOTOPBIM OBLTH JOCTUTHYTHI COTJIAIICHUS.
Takxke BaXHO [aTh BO3MOXHOCTh IMAPTHEPY BBICKA3aThCA. DTO MOXKHO CJlIelNaTh C TMOMOIIBIO
crenyrmux GopMyIupoBoK: «Bo3MokHO, 1 MOT OBl pe3FOMUPOBATH HAIITU BHIBOJIBI / JOTOBOPEHHOCTH
Ha TaHHBI MOMEHT. BbI cormacuiucs ...», «Kak Mbl JOTOBOPHUIIUCH, MBI / BBI 103a00TUMCS / 3aiiMeMCs
/ HEceM OTBETCTBEHHOCTS ...», «ECTh T 4TO-HUOY/b €1lle, YTO HaM HYKHO OOCYJUTh B BallleM Makere?
XOoTuTe eIie YTo-HuOyIb 100aBUTH 7).

Eciim 1m0 KOHKpPETHOMY BONPOCY HE IMOJYYHJIOCH JIOCTHYb COTJIACHSA, HEO0OXO0IuMO
MIPOJICMOHCTPHPOBATh TOTOBHOCTH K COTPYHHYCCTRY.
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BbiBOABI

[IpencraBneHHass B CTaTbe CTpaTErWs BEACHHUS IIEPErOBOPOB IIPU  IPOJAXKAX CIOXKHOIO
TEXHUYECKOI0 00OpYZOBaHMS M IpelaraéMble CrocoObl BeAECHUS KOMMYHMKAlMH HalleJeHbl Ha
YCTAQHOBJICHHE MOJJCPKAHUE B3aUMOBBITOJHOM aTMoc(hepbl COTPYyIHHUYECTBA M JIOBEpUS. ITO
crnocoOcTByeT 3((HhEeKTUBHOM peann3aluy CTPATETHH «BBIUTPHIII-BBIUTPHIIDY B XOJI€ IIEPETOBOPHOTO
mporecca.
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Abstract

Choosing the right negotiation strategy when selling complex technical equipment is one of the
key factors in the negotiation process as a whole. At the moment, there are 5 main strategies for
negotiating in the sale of complex technical equipment, as well as other goods and services:
avoidance of negotiations (this strategy is characterized by the “lose-lose”” model), adaptation (this
is a “lose-win” model), competition (this is “win-lose” model), cooperation (this strategy is aimed
at winning both sides “win-win”), compromise (win-lose / lose-win model). However, today this or
that strategy in its pure form is extremely rare. Typically, several strategies are used in parallel. Also,

Marat A. Sadykov



Economics and management of a national economy 269

based on the main strategies, modern options are being formed and developed today. The research
carried out indicates the effectiveness of the strategy based on the use of interactive competence.
The purpose of this article is to consider a modern negotiation strategy in the sale of complex
technical equipment, based on the consideration of interactive competence. Since this strategy is
based on the methods of creating and maintaining a trusting atmosphere of cooperation, much
attention is paid to them in this work. The article examines the main points and provisions of the use
of a negotiation strategy in the sale of complex technical equipment, based on the consideration of
interactive competence: making contact during negotiations, creating and maintaining an
atmosphere of cooperation and trust, responding to partner proposals, positional bargaining, ending
negotiations.
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