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AHHOTAIUSA

CraThsi TOCBSILEHA M3YYECHUIO KIMEHTOOPUEHTUPOBAHHOTO TMOJAX0AAa KaK OCHOBBI
o0ecreveHnsI KOHKypEeHTOCIIOCOOHOCTH TIpeanpusTis. B HacTosimee BpeMs OJHOM U3 KITIOYEBbIX
3aa4 KOMIAHUM SBJSETCS 00ECIeUEeHHE CBOEH KOHKYPEHTOCIOCOOHOCTH Ha pPBIHKE, a IS
JNOCTHXKEHUST JTOH I1eTM HeoOXOIMMO TPOU3BECTH aHalIW3 pbIHKA W OMPEICIUThH
WHANBHUAYATBHYIO YHUKATBHOCTh KOMITAHHHU. DTOT MPOIECC MpEAroiaraeT MOUCK Hambolee
3(eKTUBHON pPBHIHOYHOW TMMO3UIIUU JJIS TPOAYKTa WM YCIYTH, YTOOBI pPa3nyaThCs OT
KOHKYPUPYIOIMX KOMIAHUH © TpoaykroB. OJHUM €3 KIHOYEBBIX AaCIEKTOB SBJISETCS
ompeesieHNe YHUKAJIbHOCTH KOMITAaHWU M €€ TOBapOB Ha phIHKE. B 3TOM citydae, HE0OX0aMMO
MPOAHATU3UPOBATH KOHKYPEHTOB M BBISBUTH T€ OCOOCHHOCTU MPOAYKTa WM YCIIYTU, KOTOPBIE
MMOMOTYT €My TPHUBJIEYh BHUMAHWE MOTEHIINATBHBIX KIMEHTOB U CTaTh YCIICIIHBIM Ha PBHIHKE.
BekTop KIMEHTOOPHEHTHPOBAHHOTO IMOIX0/a HAMPABIIEH HA TOTPEOUTENEH TOBAPOB, MPOIYKIIUU
WU YCIYr, Ha OLEHKy MOTpeOHOCTed moTpeduTeneii M UX YIOBJIETBOPEHHE, 3a CYET
Ka4eCTBEHHOTO CEpBHCA OOCITY>KHBAHUS U BBICOKOTO KaUy€CTBA MPOAYKIIMH JTHUO0 OKa3aHHS YCIyT
B YCIIOBHUSIX KOHKYPEHILIMH Ha pPhIHKE B TOU cpepe, B KOTOPOIU 3aeiicTBOBaHO mpeanpustue. [Ipu
9TOM, TJIABHOW IIEJIbI0 KIMEHTOOPUHTUPOBAHHOIO IOJXO0/a SBIISAETCS, Yepe3 JOCTHKCHHUE
JOSITRHOCTHU MOTPEOUTENeH K MPOAYKIIUH UM yCITyraM, TPUBIICYh HAaNOOJIbIlee KOJIUYECTBO ITHX
norpeduTenel, yaepaT W3 HUX HaubOoiee NPUOBUIBHBIX IS IOJYyYCHUS NPHOBLIN U
MaKkCUMH3al[UF CBOMX JOXOMOB. PocT (UHAHCOBBIX TIOKa3aTele MPEANPUSATHS, POCT
JIOXOHOCTH TOBBINIAET KOHKYPEHTOCIIOCOOHOCTD MPEANPUSITHSIL.
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BBenenue

Ha cerogusmmuil AeHb B YCIOBHUSAX pa3BUTHS COBPEMEHHOW SKOHOMHUKH, a TaKKe OOIIEro
MOJIOKEHUSI TOCYAapcTBa M €ro IOJUTHYECKOro, COLHAaIbHO-3KOHOMHUYECKOTO, (PMHAHCOBOTO,
KyJIbTYPHOTO COCTOSIHUS, HaIM4YHE KOHKYPEHTHBIX IPEUMYLICCTB SBIISIETCS ITIaBHBIM YCJIIOBHEM IS
CYILIECTBOBAHMSI JIIOOBIX MPEATIPUATHH.

3a mocieAHUE HECKOIBbKO JIET Ha JEATEIBHOCTh NPEANPUATHI MOBJIUAJIO MHOTO HEraTUBHBIX
($akTOpOB, Cpeu KOTOPHIX MOXKHO BBIJICIUT KPU3UC, BbI3BAaHHBIH MTOCIEACTBUIMU MUPOBOI ITaH 1EMUN
kopoHoBupycHoil nundexuuun COVID-19, kotopslii oOpyumiics Ha npeanpuHumMateneit B 2019-2020
I.T., a TAKKE CAHKI[MH CO CTOPOHBI 3amagHbIX cTpaH B 2022 roxy. Bce 3To okazano CymecTBEHHOE
BIIMSIHUE HA AEATEIbHOCTh PEANIPUATUI, CHU3UB KaK IIOKYaTENbHYIO CIIOCOOHOCTD Ha ITPOIYKIUIO U
TOBAphl, TaK U OOIME MOKa3aTeau AEATENIHOCTH, 32 CUET HaJeHUs CIIpoca Ha MPOIYKLHIO, YCIYTH,
nagenue npoussoacTBa. K konny 2022 rozma cutyanus crabuiIM3upoBaiiack. B 3THX yCIIOBHUSIX,
BAXHBIM JUI JI0O00TO MPEANPHUATHS CTaNo MOJJIepKaHHEe NPEUMYINECTB, MNOBBIIAKIMX HX
KOHKYPEHIIUIO U JIOSUTIBHOCTh Ha PBIHKE CO CTOPOHBI morpeduteneil. Ha mepByio cTyneHb B BEKTOp
pa3BUTHS NPEANPUITHN BBILIET KIMEHTOOPUEHTUPOBAHHBIHN MOIX0/l, OCHOBAHHBIN Ha MOBBIILIEHUN
cIpoca Ha MPOAYKUMM M YCIYIM, IOBBIIICHHE JIOSUIBHOCTH M IPUBJIEKATEIIBHOCTH 34 CYET
KaueCTBEHHOTO IMO/IX0/a K KaXKJIOMY MOTPEOUTEINI0, TOUCKY YAOBIETBOPEHHS MOTPEOHOCTEH.

Conep:kaHue 0CHOBHBIX IOHATHI

B nacrosiiee Bpemsi MOHSATHE «KOHKYPEHTOCIIOCOOHOCTH» LIMPOKO PAacCMaTPUBAETCS B Pa3HBIX
JUTEPATYPHBIX HCTOYHUKAX, KaK HA JIOKAJIBHOM YPOBHE B paMKax OTJEIBFHOTO MPEANPHUITHS, TaK M HA
MEXIYHApOJHOM YPOBHE B paMKax IOKa3aTelel rocylapcTBa, KOTOpble (GOPMHUPYIOTCA 3a CYET
paboThl Beex npeanpustuii [XKrynosa, 2019].

KonkypeHnTocrnocoOHOCT B 001IEM BHJE MOXHO OI€EHUT KaK COBOKYTHOCTH CBOWMCTB,
XapakTepUCTUK W KauecTB TOBApOB WJIM YCIYT, KOTOpPbIE ONPEAEISIOT 3TOT TOBAp WJIM YCIYT Kak
OTJIMYMTENBHBIE OT AHAJOTHYHBIX Ha PBIHKE, a Takke 00eCHedYnBarOT HEOOXOAWMBIH YpPOBEHB
YAOBJICTBOPEHHS MOTPEOHOCTEN MOKyNareneld M ONTUMAIbHBIN ypOBEHb 3aTpaT Ha IMPOU3BOJCTBO,
HKCILTyaTalMI0 ¥ KOHEUHYIO pealn3aluio.

[IpeBOCXOACTBO TpEANPUATHS B KaKOW-IMOO cdepe NesATeNbHOCTH MM 10 KaKOMY-JIH0O
napaMeTpy OTHOCUTEIBHO aHAIOIOB Ha PBIHKE SIBJIETCS €0 KOHKYPEHTHBIM IPEUMYILECTBOM.

«KOHKYpEHTOCIIOCOOHOCTEY» ~ IPEJACTaBISeT COOONM BO3HUKAIOLIYI0O KOHKYPEHIIMIO MEXAY
HECKOJIbKUMH TPEIIPUITUSIMH, TPOU3BO/IIMMHI U PEaTU3yIONMMH OAWH BUA MPOAYKIUU JTHOO0 *Ke
AHAJIOTMYHBIE YCIYTH, NPU TOM Yy KaKIOIO SBISAETCA LEJNbI0 MAaKCUMM3aLMs HNPUOBLIN 3a CUeT
peanu3ay NoTpeOHOCTH MOTPEeOUTENEH C TOMOIIBIO CBOETO MPOAYKTa I YCIIYIH.

PaccmatpuBas AeATENbHOCTh NPEANPUSTUH C Pa3HBIX CTOPOH B KOMILUIEKCE, MOYKHO BBIAEIHUT
OCHOBHBIE HAIPaBJICHH S, KOTOPbIe 00ECTIeYNBAIOT KOHKYPEHTHBIC TIPEUMYIIECTBA!

— HaMpaBJICHUS ONTUMHU3AIMY U YAYYIICHUS KaJAPOBON MOTUTHKH;

— MOJEpHH3aLHs IPOM3BOACTBEHHOTO ITPOLIECCa;

COBEPUICHCTBOBAHUE ICHCTBYIOIMX WJIM BHEAPEHNE HOBBIX MAPKETUHTOBBIX CTPATETHI;

MpUMeHEHNE HHPOPMAITMOHHBIX U TEXHOJIOTHYECKUX TEXHOJIOTUW Y WHHO BaIUi;

COBEPILCHCTBOBAaHME M  ONTHUMH3ALMS, YAYYIIEHHWE  CEepBHCAa OKa3aHUs YCIOyr, W
MOCJIETPOIAXKHBIN KOHTPOJIb U 00cmyxuBanue [Kazakosa, 2019].

CymecTByeT Tpu OCHOBHBIX TUIIa KOHKYpeHIuu. [IpencraBum ux B tadnuie 1.
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Taoauuna 1 - Tunbl koukypenuun [Katkosa, 2018]

IIpsimasi KOHKYpe HUM St KocBe HHasi KOHKYpeH UM s Konkype Huusi 3ame meHust

IIpssmble KOHKypeHThl | Henpsamol koHkypeHT mnpogaer | KOHKypeHThI-3aMEHHTENN NpONaroT Ipo-
npenyaraloT  MPOAYKT, | TOT e TOBap, HO C APYTUMH Lie- | JYKIHMIO, KOTOpasi OTINYaeTCs OT aHAJIOTHY -
YIIOBIIETBOPSIIOIIMK TIpak- | JsiMU. ByxranTepckas opranmza- | HbIX, HO MOXKET OBITh 3aMeHeHa ToTpebure-
THYECKU MOJHOCTHIO MO- | IWs, paboTaromasi BOCHOBHOM C | JIIMHU B JpyroM mpoaykre. Hampumep, kom-
TpeOHOCTH TOKyMaTesel. | ManbiM OM3HECOM, MOXKET OBITh | MaHWs, MPOW3BOASIIAS AICKTPOHHBIE KHUTH
Hanpumep, nBa OpeHna, | KOCBEHHBIM KOHKYPEHTOM KpYT- | M IUIAHIIETHI, SIBISIETCS 3aMEHOM KOHKY-
TOPTYIOIiE  TBYCTOPOH- | HO OyXrajarepckol OpraHm3a- | peHTa KHHTOTOPrOBIIAM, MOCKOJBKY IOKY-
HUMH TYOKaMH IS MBITBS | I, OOCITyKMBAfOIIel KPYNHbIE | MATEIM MOTYT YHTATh JIEKTPOHHBIE KHUTH

MOoCyabl, ABJEIKOTCA IIpsA- | KOPIIOpalyu. Ha 3THX YCTpOﬁCTBaX, YTO IIOTCHIHUAJIbHO
MBIMU KOHKYPECHTaMU. CHWKACT CIIPOC Ha NCYATHLIC KHUT'H.

KonkypeHIus Taroke MpUBOIUT K PSITY KIIOUEBBIX TPEUMYIIECTB JIJI CAMUX TPEATIPUSITHH.

K Takum npeumMyiecTBaM MOKHO OTHECTH:

— TOBBIIIEHHE YPDEKTUBHOCTH JEATETBHOCTU MPEANPHUSTHS B IIEJIOM M OTACTHFHOM I10 KITFOYEBBIM

npolieccam;

— panunoHanbHOE 1 YPHEKTUBHOE HCIOIB30BAHNE MATEPUATBHBIX U CBIPHEBBIX PECYPCOB;

— pa3paboTKa W BHIITYCK HHHOBAITMOHHOTO MPOIyKTa vtk yeiuyru [OnbkoBa, 2018].

Konkypenius sBasieTcsi ABUKYILIECH CHIIOW pa3BUTHUS MPEANPUSTHS, TOATATKABACT PYKOBOJICTBO
Ha TOUCKA ONTHUMH3AIUM TPOU3BOJCTBEHHOIO IMpollecca JUOO0 CBOEH JesITeIbHOCTH, Ha
COBEPILEHCTBOBAHKE OM3HEC-TIPOLIECCOB, PACLUIMPEHNE aCCOPTUMEHTA, BHEAPEHN € MHHOBALIUM, BCE 17151
MOBBIILIEHUS CBOUX Npenmyiects [Cunosa, 2019].

Hanpumep, pyKoBOJCTBO MNpEANpUATHS, CTPEMSICh MOBBICUTH Y(PHEKTHUBHOCTH IMPOU3BOICTBA
CBOEU MPOJIYKIUH, TPOBOJAUT aHAJIM3 U MOHUTOPUHT HE TOJIBKO CBOUX IMPOU3BOCTBEHHBIX TPOIECCOB,
HO ¥ KOHKYPEHTOB, COIOCTAaBJIATH MTOKA3aTENH, BBISBIIATH CUIIbHBIC U CTTA0bIe CTOPOHBI.

CoBepIlieHCTBYS CBOM ITPOM3BOICTBEHHBIN OJIOK, TPEANPUATHE TPONU3BOIUT 00JIee Ka4eCTBEHHBIH,
0osee BOCTPEOOBAHHBIM MPOJYKT, 0OJiee WHHOBAIIMOHHBIN MPOIYKT, C ONTHMAIbHOW BETMYMHON
3aTpaueHHbIX pAcXOJ0B IMpPU ITOM. 3aKiio4as JOTOBOPHBIE OTHOIIEHUS C MOCTaBIIMKAMH,
MOCTABIIMKH, MOJTY4UB 00Jiee KaUeCTBEHHBIN MPOIYKT, OyIyT 3aKa3blBaTh YK€ OOJIbIIME MapTUH, TEM
CaMBbIM TMOBBITIAS] TPUOBLIT TPEIIPUATHIO-TTPOU3BOIUTEIIIO.

Jlnsg Toro 4toObl mpoBecTH I(PGHEKTUBHBIM aHaIN3 OIEHKA CBOEW MPOAYKIMU W aHAJIOTOB,
MPOBOJUTCS KOHKYPEHTHBIN aHaJu3.

OH npencrapisieT co0oi METOA OIEHKU TEKYIIMX U MOTEHIHAIbHBIX YCJIOBUN W MOKaszaTesen
KOHKYPEHTOB ITyTeM MPOBEICHUsS aHAM3a WX MPOJaK, aCCOPTUMEHTA, MapKeTUHTa, (MHAHCOBOTO
COCTOSIHHSI M1 CPAaBHEHHMS UX C TEKYIIMM TipeanpusitueM [Abaesa, 2018].

Pe3ynbraThl KOHKYpEHTHOTO aHAJIM3a MOKA3bIBAIOT CUJIBHBIE U CJIA0BIE CTOPOHBI MPEANPUSITHS U
SIBJISIETCSI OCHOBOM ISl KOHKYPEHTHOM CpeJibl.

[lo pesymbraTam aHanm3a, €CIW PYKOBOACTBO TMPEANPHUATHS BHAWT, YTO KOHKYPEHTHBIC
MPEUMYINECTBA W TPOIYKIINHU HIIA YCIYTH OTCYTCTBYIOT, IPUHUMAETCS PEIIeHHEe O pa3padoTKe HOBOM
MPOAYKIIHU WU YCITYT.

[IpoBeneHne KOHKYpPEHTHOTO aHajiv3a JaeT psii MNpeumyliecTB npeanpustuo. K takum
MPEUMYIIECTBAM MOXHO OTHECTH:

— (OPMYITHPOBKY W CO3/IaHUE YHUKAIBHOTO MPEUIOKCHIS i YHUKATBHOTO TPOJYKTa / YCIIYIH,

— BBISIBJICHUE U QHAJIU3 CUJIBHBIX CTOPOH KOHKYPEHTOB;

— OTKpBITHE BO3MOXXHOCTEH [UIi HOBBIX HalpaBJICHUN JAEATEIBHOCTH U  PaCHMPEHUS

ACCOPTUMEHTA MPOIYKIIUU U YCIIVT;
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— MoJyIep’KaHKe aKTyaJIbHOCTH JEHCTBYIOLMX IPOAYKTOB U YCIYT.

BrisiBieHue cnaObIX CTOPOH OTKPBIBAET BO3MOXKHOCTH Ul peau3allid HOBBIX CTpaTerui,
KOTOpbI€ TPUMEHSIOTCS KOHKypeHTamMu [Mapuenko, 2019].

KoHKypeHTHBII aHaJIH3 JaeT BO3MOKHOCTb TAKKE H3YUUT OT3BIBBI TOTPEOUTENEH, JUTS TOTO YTOOBI
paspaboTarte HauOojiee ONTUMAIBHBIM KIMEHTOOPHUEHTHUPOBAHHBIM MOJXOA, HAIpPaBICHHBIM Ha
3¢peKTUBHOE U KaUECTBEHHOE YIOBJIETBOpEeHUE ToTpeOHOCTeH moTpeduTeneii [Bamko, 2018].

3Hasg CBOM CUJIbHBIE U CJIa0ble CTOPOHBI, PYKOBOACTBO IpEANpPHUATUs OyaeT pa3pabaTbiBaTh U
IPUMEHST 1151 ce0st Hanbosee 3(pPeKTUBHYIO CTpaTeTHIO, HAIPABJICHHYIO Ha MOBBIIICHUE JIOSUTBHOCTH
norpeduteneit. Ilpu 3TOM mnorpedbuTEnM mOSydaT YIAOBIETBOPEHHE CBOMX HOTpeOHOCTEH, a
HpeArpuaTUe — TPUObLT U TOXOJ.

MexaHu3m yYiupaBJ€eHUA KIUMCHTOOPUCHTUPOBAHHBIM IO 1X0A0M

OnHOM U3 aKTyalbHBIX 3a/1a4, CTOSIIMX Mepes NPEeaIPUITHEM, SBJISETCS HEOOXO0IMMOCTh 3HAHNUS,
KaK  TMpaBUJIBHO  HCHOJB30BaTh  KIMEHTOOPUEHTUPOBAHHBIM MOAXOA  JUId  IOBBILICHHS
KOHKYPEHTOCITOCOOHOCTH TPEIIPUSITHUS.

PaccMoTpuM OCHOBHBIE MHCTPYMEHTBI M MEXaHW3Mbl, KOTOpPbIE€ MOTYT OBbITb IPHUMEHEHbI
IPEIIPUITHEM IS TOBBIIICHHU S KOHKYPEHTOCIIOCOOHOCTH.

Ha nepBom sTarie npoBOANTCS UCCIIEAOBAaHUE IPEANPUATUI -KOHKYPEHTOB Ha pbIHKe. [l 3TOrO0
CPaBHUBAETCA LICHOBAs!, MAPKETUHIOBAs, KaJ[pOBasi, CEpBUCHAs OJIUTUKHU IIPEIPUATH I -KOHKYPEHTOB.
[TpoBoauTCS aHANIN3 ACCOPTUMEHTA MIPOIYKLUU U YCIIYT.

Ha BTOpOM 3Tamne cocrapisieTcss HOPTPET UICATBHOIO MOTPEOUTENS U Pa3padbaThIBAtOTCS HIOAHChI
KINEHTOOPUEHTUPOBAHHOTO ToaxoAa. I[IpoBOIUTCS OlLleHKa LEeIeBOW ayJUTOPUM OTHOCHTEIHHO
KaXJI0T0 MPOAYKTa uiu ycinyru [Mogcapos, J>xabpanios, 2018].

Ha TperbeM »5Tame NpoMCXOAUT OTCTPOMKAa OT KOHKypeHTOB. (COCTaBUB LENEBOM MOPTPET
NOTpeOUTENs, a TAaKkKe MPOAHATM3UPOBAB U CPAaBHUB aCCOPTUMEHT TOBAPOB M YCIYI, MPEANpUITHE
MOJICpHU3UPYET TaK CBOIO MPOAYKIIUIO, UTOOBI BBIICIUT €€ CBOMCTBA U KaYeCTBAa, KOTOPbIMH Oy/IeT 3Ta
NPOIYKIIUS WM YCIyrd ImpeoOnafaer Haja KOoHKypeHTamu. [lokymarenu OJKHBI OII€HUBATh
YHUKAJIBHOCTh U MPEUMYILECTBA TOBapa, KOTOPBIM OHU MPHUOOPETAIOT JUIsl YAOBJIETBOPEHUSI CBOMX
notpebHocreli [ Xycannoa, Kapmora, Cepreesa, 2019].

Ha derBeproM »JTame mNpoXOAUT OOCITYKMBAHMHM KIHUEHTOB, 3aKIIOYAeTCs CHElKAa U
OCYILECTBIISIETCS MOCJIEIPOAAXKHBINA CEPBUC.

[loTpebutenn mOIydaeT TMOJIOKUTEIBHBIM OMBIT MOKYIIOK, OTIMYHOE M KauyeCTBEHHOE
o0cCITy)kMBaHUE, CTAHYT JIOSUIbBHBIMU K IMIPEANPUATHIO U OyIyT PEKOMEHA0BaTh MPOAYKIINIO0 KOMIIAHUU
CBOHM JIPY3bsIM.

Ha nsitom stane Heo6X0AMMO MPOAOIKAT Pa3BUBATH IPOAYKIUIO U YCIYTH.

Heob6xoqumo wuckaTh cnocoObl pa3BUBaTh CBOM  IPOJYKTOBBIE MPEIOKEHHUS, UYTOObI

NpOACMOHCTPUPOBATH KIIMCHTAM IMOCTOSAHH YO CHOCO6HOCTB YAOBJICTBOPATH UX HOTp66H0 CTHU [H_[apHH,
2019].

3aKJII04YeHne

[TogBens UTOr, MOKHO CHIEJIaTh BBIBOJ, YTO KOHKYPEHLHMS SBJISETCSA IBUKYILEH CHJIOW Pa3sBUTHUS
J000r0  MPEANpUATHS, a €ro KOHKypeHTOCIOCOOHOCTh SIBIISIETCS OIHUM M3 IOKa3aTenei
3(peKTUBHOCTH  AEATENbHOCTH. KOHKYpEHTHBIM aHallM3 WIPAaeT BAXKHYIO POJb IPHU OICHKE
JIEATEIIbHOCTH NPEANPUITHUS, IIPU CPABHUTEIBHOW OLEHKE MPOAYKIMH M aCCOPTUMEHTA, a TAKKE

Customer-oriented approach as a basis ...
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HE0OX0/IMMOM CTpaTeruu JUisl JajdbHEHIIero pa3BUTHSL.

OcHoBoW  anst  moAJepKaHUS ~ KOHKYPEHTOCIIOCOOHOCTH NpEANpUATUS  SABIIAETCS
KIMEHTOOPUEHTHUPOBAHHBIA IMOJXOJ, KOTOPBIM HampaBlieH Ha YAOBJIETBOPEHHE MOTpeOHOCTEN
MOKyIaTeneil U morpeduTeneil, KaueCTBEHHBIN CepBUC U 00CITy)KMBAaHUE UIS POCTa UX JOSUIBHOCTU K
BBIOOPY NMPOIYKIMH NMpEeAnpHUsATUs. B cBOIO odepens, Mpy 3TOM KIMEHTHI OJY4aloT YIOBJIETBOPEHNUE
CBOMX MOTpPeOHOCTEH, a MpeAnpusTHs — Noxod ¥ mpuObll. IlpaBuibHO momoOpaHHasl CTpaTerHs
MOBBIIIACT KOHKYPEHTOCHOCOOHOCTh MPEANPHUATHS, YIydllaeT IMOKa3aTeNu JESITeNbHOCTH M
ONTUMHU3UPYET KOHEYHOE (PMHAHCOBOE COCTOSIHUE.
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Abstract
The article is devoted to the study of the client-oriented approach as the basis for ensuring the
competitiveness of the enterprise. Currently, one of the key tasks of companies is to ensure their
competitiveness in the market, and to achieve this goal, it is necessary to analyze the market and
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determine the individual uniqueness of the company. This process involves finding the most
effective market position for a product or service to differentiate from competing companies and
products. One of the key aspects is to determine the uniqueness of the company and its products on
the market. In this case, it is necessary to analyze competitors and identify those features of the
product or service that will help it attract the attention of potential customers and become successful
in the market. The vector of the customer-oriented approach is aimed at consumers of goods,
products or services, at assessing the needs of consumers and their satisfaction, due to high-quality
service and high quality of products or the provision of services in a competitive market in the area
in which the enterprise is involved. At the same time, the main goal of the client-oriented approach
is, through achieving consumer loyalty to products or services, to attract the largest number of these
consumers, keep the most profitable of them to make a profit and maximize their income. The
growth of financial indicators of the enterprise, the growth of profitability increases the
competitiveness of the enterprise.
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