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AHHOTaAIUS

B naHHOW cTaThe WM3Yy4YEHbl TEOPETUYECKUE OCHOBBI JMIIMPUYECKOTO MapKETHHTA,
paccMOTpeH BKIaJA 3apyOeKHBIX M OTEUECTBEHHBIX aBTOPOB B CTAHOBJICHHH KOHIIETITYallbHBIX
OCHOB ero pa3Butusa. OnpeneneHo, UYTO JMIHPUYECKUH  MapKeTHUHT  (GOpMHUpPYET
3alIOMUHAIONINICS  OMBIT, oOOecredynBas  yAOBIETBOPEHHOCTh MOTpeOUTENst B  BUIE
MOJIOKUTETTPHOW SMOIIMOHAJIPHOW pEeaklMd Ha OIBIT, CBSI3aHHOM C TPHOOpETEHHEM U
WCIIOJIb30BaHUEM KOHKPETHBIX TOBApOB WJIM YCIYT, YTO B CBOIO OuY€peibh CIOCOOCTBYET POCTY
nosutbHOCTH — TOTpeOuTeneit. IlpeacrtaBieHa coBpeMEHHas TMapagurmMa SMIIUPUYECKOTO
MapKEeTHHTa, B KOTOPOH IMOKa3aHa B3aMMOCBSI3b €T0 CTPYKTYPHBIX 2JIEMEHTOB C (pOpMUpOBaHUEM
OTbITa B3aMMOJCHCTBHS C OpEeHIOM NpeanpusTvs. B KauecTBe CTPYKTYPHBIX 3JIEMEHTOB
SMIIMPUYECKOTO MAPKETUHI A IPEIIOKEHO pacCMaTPUBATh IEHHOCTHBIM MapKETUHT, CEHCOPHBII
MApKETUHT, MAPKETUHI B3aUMOJCHUCTBUS, MAPKETUHT BOBJICUCHUS M MAPKETUHI BIICYATIICHU.
[TokazaHo, YTO KOMIUJIEKCHAS PeaN3alisl SJIEMEHTOB SMIIMPUYECKOTO MAPKETUHIA TPUBOJIUT K
(hOpPMHUPOBAHHIO TIOJOXKUTEIBHOTO OIBITa B3aMMOJCUCTBUS C OpPEHIOM, OXBAaTHIBAIOIIETO
MOJTh30BATEIBCKUM OMBIT, TOTPEOUTENHCKUN OTIBIT M KIMEHTCKUAN OTIBIT, SIBJISIONIAXCS OCHOBOM
OIIEHKH IIEHHOCTH OMNPEICTIEHHOrO TOBapa WM yCIyTH.
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Beenenue

MapKeTUHTOBBIA MOJX0A UCXOAUT W3 TOTO, YTO JIIOAW MPUOOPETAIOT OIpe/ieleHHbIE TOBAPHI,
PYKOBOJICTBYSICh pallMOHAIBHBIMI MOTHBAMH, OCHOBAaHHBIMU Ha MOJIYYaeMbIX BBITOJax M 3aTpaTax. B
YCJIOBUSIX HACBIIIEHHOTO PHIHKA MHOTHE TOBAphl W YCIYI'H CXOXXH MEXIY cOOOW M HpeaararoTcs
NOTPEOUTENSAM JUIIb C HEOONBIIMMHU Pa3IHUUsAIMH B (YHKIMAX W MpPEHMYIIEcTBax. Mexiy Tem
COBPEMEHHBIN MOTPEOUTENIb CTAHOBUTCS 0ojiee TpeOOBATEIBHBIM M JKEIaeT MPHOOPECTH HE TOJIBKO
TOBap, HO M IIOJNYYHUTh OOJiee BBICOKYIO ILIEHHOCTb B BHJE IIOJIOKHUTEIBHOTO ONBITA MPU
B3aMMOJICHCTBHHU C HUM KaK B IIPOIIeCCEe NPUOOPETEHNUS, TaK M B IIPOIIECCE UCTIONB30BaHus. Peakmueit
Ha HEJOCTATKU TPAJAUIUOHHOTO MApPKETHHra OBUIO BO3HUKHOBEHHE KOHIEMIHUU SMIUPHYECKOTO
MapKEeTUHTa, HANpPaBICHHOTO HAa pPAa3BUTHE SMOIMOHAIBFHOW CTOPOHBI NPOAYKTa W CO3/IaHHE
YHUKQJILHOTO OpeH/ia MpenpusTHS WIN HEMOCPEJICTBEHHO CAaMOT0 TOBapa.

Llenpto craTbu SBISAETCS H3YYCHHE TEOPETUYECKUX OCHOB U (OPMUPOBAHUE ITAPAJUTMbI
HMIIMPUIECKOTO MAPKETHHTA, 00ECIICYNBAIOIICH CO3/JaHHE TTOJIOKUTEIHFHOTO OIBITa B3aUMOACHCTBUS
¢ OpeH/10M NpeaIpUaTUs.

OcHoBHAas 9YaCcTh

Konnenmuto smnupudeckoro Mapketunra B 1999 rony snepssie npeioxui b. HIMUTT, KOTOpHIit
MOTYEPKHYJ, YTO KOHEYHOH IEeJIbI0 SMIMPUYECKOTO MapKETHUHIa SBISETCS CO3JaHHE LIEJIOCTHOIO
OMbITa I KJIMEHTOB, U ONPEIENIMI €ro Kak «...NNPOLECC WU METOJ INPOJIBHKEHUS NMPOLYKTa U
MOBBILLIEHUS €r0 LEHHOCTH, MPENIOKEHUE KIMEHTaM BO3MOXXHOCTH HaOJI0/aTh WM y4yacTBOBAaTh B
COOBITHSAX WJIA MEPONPUITUSIX, B KOTOPBIX OHU MOTYT ObITh 3aMHTEPECOBAHbI, MOTHUBUPOBAHBI KYITUTh
WM COTJacuThes ¢ KoHuenuuen npoaykra» [IImurr, 2011, 5]. [Io MHeHuto aBTOpa, YMIMPUYECKUI
MapKETUHT COCTOUT MX JIByX BaKHBIX YacTe: CTpaTerMueCKUX IKCIEPUMEHTAIbHBIX Moayeit (COM)
U TPOBOJHUKOB ombITa. CTpaTernyeckue >SKCHEPUMEHTANbHbIE MOIYJIH SIBISIOTCS OCHOBOM
SMIUPHUYECKOTO MAapKETHHIA, OXBATHIBAIOLIUE IISATh THUIIOB IOTPEOUTENBCKUX MEPEeKUBAHUN
(omymieHusi, 4yBCTBa, pa3MBILIUICHUs, JEHCTBUS M COOTHECEHUE), HANpaBIEHHBIX Ha CO3/laHUE
3¢ deKTUBHBIX (OPM OMBITA [T KIMEHTOB, MO3BOJISIOLUINX UM MOJYYUTh YHUKAIBHYIO BO3MOXXHOCTh
MMO3HAKOMUTHCS C IPOJABUTAEMBIM TOBAPOM WK YCiIyroi. IIpoBogHMKY OmbITa — 3TO CTpaTErHuecKue
MHCTPYMEHTBl MAapKETHHra: KOMMYHHUKAllUM, TPUCYTCTBUE TOBAapa, COBMECTHBIH OpEHIUHT,
MPOCTPAHCTBEHHAs Cpefa, BeO-CalThl M JIIOJM, KOTOpPbIE IOMOTalOT MNPEANPHUITHSAM CO3/1aBaTh
IIOJIOKUTEIbHBIE BIIEYATICHUS JUISl KJIMEHTOB, IIOBBIIIATH I[IEHHOCTh MPOAYKTAa M IOBBIIIATH
YIOBJIETBOPEHHOCTD U JIOSUIbHOCTD KJIMEHTOB.

Takum o6pazom, npennoxxeHHas b. IIMUTTOM KOHIIENIINS SMIMPUIECKOTO MAPKETUHTa HA OCHOBE
TEOpUN MHAUBUAYAIBHON MCUXOJIOTUH MOTPEOUTENEeH U COIMAIIbHOTO MOBEACHUS HE MPOTUBOPEUUT
TPaJIULIMOHHOMY MAapKETHUHTY, a SBJISETCS €ro JONOJIHEHueM. JlanbHelee pa3BUTHE JAHHON
KOHIIETIMH 1oTy4riio B pabotax C. CMHIIaHCKH, KOTOpasi ONpeaesisieT SMIMPUIECKUN MAaPKETHHT KaKk
«...TIpOIIECC BBISIBICHUS U YAOBJIETBOPEHUS MOTPEOHOCTEH M CTPEMJIEHUN KIMEHTOB C MPHOBUIBIO,
BOBJIEKAs! UX MMOCPEJCTBOM JBYXCTOPOHHUX KOMMYHUKAILIMMA, KOTOPBIE 0KUBIISIOT HHINBUAYAIbHOCTh
OpeHIa W TOBBIIIAIOT IIEHHOCTHh Ui IeneBod ayautopum» [Smilansky, 2009, 43], akueHTupys
BHUMaHME Ha BIHMSIHHE MOTPEOUTENBLCKOTO OMNbITAa HAa YPOBEHb BOBJICUEHHOCTH OpeHaa,
YCUJIMBAIOILUICS 32 CYET YHUKAIBHOT'O KOHTEHTA B PEAIbHOM BPEMEHM U COLIMAIBHBIX CETSIX. ABTOPOM
paccMaTpuBaeTCs CO3JaHUE LU(PPOBOrO OIBbITa M IPUMEHEHHE TEXHOJIOTUH OOBbEAMHEHHON
peaTbHOCTH B KOHTEKCTE (POPMHUPOBAHUS JIOSIIBHOCTH K OpEH/y, YTO MO3BOJIUT CO3/1aTh YHHUKAIBHOE
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KOHKYPEHTHOE NMPEUMYIIECTBO B JTUHAMUYHOI HOBOIl MapKETUHIOBOM Cpe/Ie.

HmeeTcst Takke psAl MCCIEAOBAHUN, KACAIOMIMXCS JETANIM3allMM TEXHOJIOTHMM M MPAKTUYECKOTO
IIPUMEHEHHUs] MHCTPYMEHTApHs dMIMPUYECKOro Mapkerunra. Tak, E.Xaysep onucan sMIupuyecKuii
MapKETHHT KaK IIeJIOCTHBIM MOIX0 ] K OTHOomeHusM kiueHT/Opena [Hauser, 2007, www]; K. FO-Mun
paccMmarpuBai SMIUPUYECKUN MAapKETHUHT B Ka4eCTBE METOJa KOMMYHHUKAIIUM, KOTOPbIil B OCHOBHOM
BBI3BIBACT (DM3MUYECKHME M SMOIMOHAIBHBIC YYBCTBa KiareHTOB [ YOU-Ming, 2010, 192]; Jlenmnuman A.
W3YYMJT PA3IMUUs MEXAY SMIMPUYECKUM MApKETMHIOM U MApKETUHIOM BIIEYATJIECHUI U BBIBEN €r0
OTJIMYUTEIbHBIE XapakTepucTuku [Leppiman, 2011]; P.O3Tiopk paccMOTpen B3aMMOCBSI3b MEXKIY
SMIMPHYECKMM MAPKETHHIOM, YIOBIETBOPEHHOCTBIO M HOsibHOCThIO kiameHtoB [Oztiirk, 2015].
[IpoGiemMaTukoi SMONPUIECKOTO0 MAPKETUHTa 3aHUMAJINCh TAK)Ke OTEUECTBEHHBIE aBTOPHI, B paboTax
KOTOPBIX OMNPEENIEHbl OCHOBBI AMIUPHUUYECKON 3KOHOMUKHU JUIsl PAa3BUTHUS KOHLIETILUM MapKETHHIra
[Ho3znpesa, 2018], paccMOTpeH HHCTPYMEHTAPHIA SMIUPUIECKOTO MapKeTUHTa JJ1si (GOPMUPOBAHHS U
pa3BuTUs oTHoIIeHUH ¢ motpedutensimu [Cuynkux, 2016], chopmynupoBaHbl yCIOBUS U MPEATIOKEH
MEXaHHU3M BHEJIPEHHS SMIUPUUECKOTO MapKETUHTa B mpoliecce opmupoBanus 6penaa [CemuneTona,
2017], onpeneneHbl TEOPETUUECKHE aCIIEKThI ITOKYIATENbCKOTO MOBEIEHHUS C YYETOM 3MOLMOHAIbHbIX
¢dakropoB [XacOymnaroBa, 2014], oOocHOBaHA 3HAYMMOCTH KIHUEHTCKOTO OIBITA IS pa3paboTKh
MapKETUHTOBOM CTPaTETUH B cepe yCIyT B SMOXY IMIHpPUIECKOro MapkeTunra [Jlynesa, Karynuna,
2020].

[Tpu sTOM, HECMOTPS Ha TO YTO BCE AaBTOPHI YKA3bIBAIOT HA OMBIT MOTpPeOUTENECH KaK OCHOBY
SMIMPUYECKOTO MApPKETUHIA, CYIIECTBYIOT pa3jiM4Hble B3IJIAAbl Ha €ro CcojAepkKaHue U
MHTEpIIpeTaluio TepMHUHOB. HekoTopble nccnenoBaTeNln yKa3bplBalOT, YTO SMIIMPUYECKUA MapKETHHT
UJCHTHYEH TOHATUIO «MapKeTUHT BrHeudaTieHuid» [[lonrosa, 2018; Baron, 2009], torma kak, mo
HalleMy MHEHUIO, IOCJIE€IHUHN BBICTYIAET JIUIIb YACThI0 SMIIMPUYECKOIO MAPKETUHTa, OTBETCTBEHHOM
3a CO3/IaHHUE TIOJIOKUTEIBHBIX IMOIMK OT B3ammojencTBus ¢ Openaom. Tak, C. bapon u np.
OTIpEeEIISAI0T MAPKETUHT BIIEYATIIEHUH KaK «... CO3/IaHHE 3alIOMUHAIOLIEToCs 3I130/1a, OCHOBAaHHOIO
Ha HENOCPEJCTBEHHOM JINYHOM Y4acTHH MM HaOirofeHuu kiaueHrtay [Baron, 2009, 86]. Ho B To xe
BpPEMS OHU MCIOJIB3YIOT TOYHO TAKOE K€ ONPEAEIICHUE ISl SMIIMPUIECKOTO0 MAPKETHHTA.

C. Came u [Ix. Jlappumo o T4epKUBaOT 3HAYUMOCTD OIbITa COBMECTHOTO COTBOPYECTBA, IPU 3TOM
yKa3blBasi, YTO MapKETHUHT BIEYATICHUN — 3TO CTpAaTErMYecKOe YIpPaBJIEHUE MapKETUHIOM, KOTOPOE
WCIIONB3YETCS JUIsl yIIPABIICHUS B3aUMOIEUCTBUEM C KIIMEHTAMU, KPOCC-KaHAIbHBIM B3aUMO/IEHCTBUEM
Y COBMECTHBIM CO3JIaHMEM LIEHHOCTH, a SMIUPUUYECKUN MAapKETUHT (POKYCUPYETCsl Ha TAKTUYECKUX U
ONepaTHBHBIX jedcTBusx [Same, Larimo, 2012, 485], T.e. cyxaoT cdepy IeATEITBHOCTH
SMIUPUYECKOTO MAPKETHHTA.

PazHooOpasue B3IJIsI0B M TNEPEBOAOB  ONbITA 3aTPYAHAIOT TMOHUMAaHHWE  KOHIETLUU
SMIMPUUYECKOTO MAPKETHHTA. B IIMPOKOM CMBICIIE OMBIT — ATO B3aUMOJICHCTBUE MEXY IPEAIPUITHEM
(bpenmom / ToBapoM / YCIyroil) W MOKYIMATeJeM, OMPEEISIFONIEeCcs] XapaKTepUCTUKaAMHU KIHMEHTa U
TOBapa, MPEANPUATUS WIUW TOProBod Mapku. OMNBIT OCHOBAaH HA PAalMOHAIBHBIX CTUMYJax U
SMOIMOHAJIbHBIX BIEYATIIEHUSIX. PallnOHanbHbIE CTUMYJIBI CBSI3aHBI C CAMUM TOBAapOM U YCIOBUSIMHU
€ro MOKYIKH, 0OecreunBas TeM CaMbIM MOJE3HOCTh M yJOOCTBO NMPUOOPETEHHs. DMOLMOHATIbHbIE
BIIEYATJIEHUS MOXXHO CO37aTh, CO3/aB OpeH]l, KOTOPBIH NapUT CBOMM KIIMEHTaM He3a0bIBaeMble
BIIEYATJIEHUS, KOHEYHO K€, IPU JIOCTATOYHONM MapKETHHIOBOH MOJJEpKKe. DTO B COBOKYITHOCTH
MO3BOJIUT CO3/ATh IMOJIOKUTEIbHBIC YYBCTBA M SMOILIMU MO OTHOMLICHUIO K OpeHay. Bo3HukHOBeHHE
YyBCTBA yJOBJIETBOPEHHOCTH U YEJIAHNWE ITOBTOPUTH MOJIYYEHHBIHN OINBIT — 3TO TO, K YEMY CTPEMATCS
MHOTHE TMPOU3BOJUTENH, CTAJIKUBASICh C YKECTKOM KOHKYpEHIMelH, KOrja CyIIeCTBYEeT MHOXECTBO
OJIHOTHUITHBIX TOBapOB C HE3HAUUTEIbHBIMU PA3INYHSIMH B XapaKTEPUCTUKAX MEXKIY COOOI.
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Takum o0Opa3zoM, SMIUPHUYECKUN MAPKETHHT IMPEACTABISAET COOOH HOBBIN IMOAXO0J, KOTOPBIA B
OTJIMYME OT PALIMOHAIBHBIX MOTHUBOB (COKpAaIlleHHE 3aTPaT U YBEIMUEHHUE I0X00B) «...[MOJUYEPKUBAET
3HAYEHUE IICUXOJIOTHYECKUX 000CHOBAHMM IIpoliecca MPUHATUS PELIEHUI KaK OTIEIbHOIO0 HHIANBHUA,
TaK ¥ OMPEEIICHHON nX coBokymHocTH» [Ho3apesa, 2018, 4]. Dmnupuyeckuii MapkeTHHT HOpPMUPYET
3aIlIOMUHAIOUIUIICS OMBIT, KOTOPBIM TIyOOKO NMPOHHMKAET B CO3HAHHE MOTpeOuTess, obecreunBas
yIIOBJIETBOPEHHOCTh B BHJIE TMOJOKUTEIBHON SMOIMOHAIBHONW pPEaKIMU Ha OMBIT, CBSI3aHHOU C
NpUOOpPETEeHHEM U HCHOJIb30BAHUEM KOHKPETHBIX TOBApOB WJIM YCIYT, YTO B CBOIO OuYepeqb
CIIOCOOCTBYET POCTY JIOSUTBHOCTH TOTpeduTenei (pucyHok 1).

Imnupuueckuii i i Onoeitm ezaumodeiicmeus c '

MapKemunz PN openoom ;
Gopmupyem | cnocobemeyem !

LIEHHOCTHBIN MapKETUHT > N
HOHL3OBaTeHLCKI/IH OHLIT --------------------------------------
CEHCOPHBIA MapKETHHT R ‘)”“”em“"l’e””ofm" i
i i nompebumenei
MAapKETHHT B3aHMOICHCTBHUS TTOKYHATENBCKHIE OMBIT | i feeevereerenes g
MapKETUHT BOBJICUEHHUS . Tlosnbnocms ;
o nompeoumenei
MapKETUHT BIIEYaTIEHUN KIIHCHTCKIH OTIBIT

Pucynok 1 - CoppeMeHHasi napajiurMma SMINMpPU4eCKOro MapKeTHHIa

Ha nam B3rmsig, B cocTaBe SMIMPUYECKOTNO MApPKETUHIa CIIEAYET BBIIACNATh LIEHHOCTHBIN
MapKETUHT, CEHCOPHBIA MApKETHHI, MAapKETHHI B3aWMOJCHCTBUSA, MApPKETHHI BOBJICUEHUS U
MapKETHHT BIICUaTICHUH.

[{eHHOCTHBII MapKETUHT TPEACTaBIsIeT CO00I MapKETUHTOBYIO I€ATEIHHOCTh, HAPABICHHYIO Ha
CO3/IaHKE IIEHHOCTH ISl TOTPEOUTENS ¢ yueToM (YHKIIMOHATLHOTO HA3HAYCHHSI U TIOJIE3HOCTH TOBapa
WU ycIyrd. B paMkax 1eHHOCTHOTO MapKETHHTa CEphe3HOE BHUMAaHHUE JOHKHO TaKXKe YIEISAThCS
OpeHI-MapKETUHTY, KaK MPOIIECCY CO3/IaHUs YHUKAIBHOTO OpeHaa (u3aiiH, CriocoObl MPeICTaBICHUS
MpOAyKTa, (UpMEHHas BH3yalu3allvs), a TAKXKE YCTAaHOBJICHHE WM Pa3BUTHE OTHOIICHUN MEXIy
OpeHZOM M TOTPEOUTETSIMU MOCPEACTBOM KPEATUBHBIX KOMMYHHUKAIIMMA, YTO TIO3BOJUT BBIACITUTH
TOBap WIH YCIYTY CPEIM aHAJIOTHYHBIX MPEIOKEHNNH KOHKYPEHTOB, MOBBICUThH IIEHHOCTh OpeHa 1
CTOMMOCTH KOMTIaHHUH.

CeHCOpHBIII MapKeTHHT TMO3BOJSET CPOPMHUPOBATH UACHTUYHOCTH OpeHJa C IOMOIIBIO
BO3JICHCTBUSI HA OCHOBHBIE UYBCTBa MOTpPEOUTENs, TakhMe Kak 3pEeHue, BKYC, CIyX, OOOHSHUE U
ocsi3aHMe, a Takke oOecmeunmBaeT aAuddepeHIInanu0 TPEANpPUITAS U €ro TOBApOB Ha PHIHKE,
CTUMYJIUPYET TIOKYMATeJIel K COBEPIICHHIO TOKYIMOK W CIOCOOCTBYET TMpHUIAHUE TMPOJYKTY
IIEHHOCTHOM 3HAYMMOCTH B I1a3ax kiueHTa [[lmutt, 1999, 109].

MapkeTHHr B3aMMOJICHCTBUS MIPEANIOaraeT ypaBlIeHHe B3aMMOOTHOLIEHUSIMU C MOKYNATEIsIMU
ocpeACTBOM coopa U 00paboTKH HH(GOPMALIUU O MOTPEOUTENBCKUX MPEANOYTEHUSIX, POPMUPOBAHUS
KJIMEHTCKOW 0a3bl, MPOTHO3WPOBAHUS TOKYIATEILCKOTO TOBEACHUS, IOJICPKKH OTHOIICHUN C
CYILIECTBYIOIUMH U MOTEHUHUATLHBIMU KJIMEHTAMHU.

MapkeTHHT BOBJICUEHUS TPEIACTABIsIeT CcO00M mpeaHaMepeHHBbIC YCHUIUS KOMIAHHH 10
MOTHBAIIMH, PACHIMPEHUI0 BO3MOKHOCTEH M U3MEPEHHIO TOOPOBOJBHOIO BKJIaJa KIIMEHTa B
MapKeTUHTOBble (YHKIMU (GUPMBI, BBIXOIANIME 32 PAMKH OCHOBHOM SKOHOMMYECKOH CIEIKU
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[Harmeling, 2017, 317]. Ilpomecc BOBj€YCHHMS MOTpeOMTENEH BBIXOJUT 3a PAMKH IPOCTOrO
B3aUMOJICHCTBUS C KIMEHTAMH, ITIOCKOJIbKY HAMPAaBIIEH HA COBMECTHOE CO3[IaHME IIEHHOCTH TOBapa ¢
MoTpeduTeNell ¢ y4eroM ero moTpeOHOCTEH, OXKHUIAHWK W TMPEANOYTCHUN, a TAaKKe BOBJICUCHUE
norpeOuTeneii BO B3aUMOJEHCTBUE C OpEHJOM NOCPEACTBOM MHTEPAKTUBHBIX KOMMYHHKAIIHA,
HEMPEPBIBHOIO OHJIAMH JMAllora Ha caiTax KOMIIAHUM, CO3JaHUsl MHCTUTYTOB JIHMAEPOB MHEHH,
MOTpeOUTENHLCKUX (POPYMOB | JIp.

MapkeTHHT BIIEYATICHUH CO37aeT MO3UTHBHBIA SMOIMOHAIBHBIN (DOH, UTO CIIOCOOCTBYET OoJee
Jy4IieMy BOCIPHATHIO U 3alIOMUHAHHIO OpeHa, )KeJaHuio 00JanaTh M. MapKeTHHT BIEYaTICHUN
MOJKET BBI3BIBATh SMOIIMH, PA3BJIEKaTh KJIMEHTOB, MO3BOJISI UM YHUTH OT pEaJbHOCTH, O0y4as UX U
MIPEIOCTABIISAS UM 3CTETHYECKHE 00BEKTHI MIIM MecTa [yt rmocernenus [Pine, Gilmore, 1998].

KommiekcHast peann3anus 3JIeMEHTOB SMIUPHUIECKOTO MapKETHHTa IPUBOIUT K (POPMUPOBAHHIO
MIOJIOKUTEITLHOTO OIBITA B3aUMOJICHCTBHUS C OPEHIOM, HCXO/IS X TTapaMeTPOB MOJIE3HOCTH, y100CTBa
Y IPUBJIEKATEIbHOCTH, SIBJISIFOLIUXCSI OCHOBOM OLIEHKU LIEHHOCTH OIPEEICHHOI0 TOBAapa WA YCIIYTH.
OnbIT B3aMMOJECHCTBHS ¢ OPEHIOM BKJIIOYAET TPU KOMIIOHEHTA:

— MOJIb30BATENbCKUI OMBIT (ITOJIE3HOCTh) BBHI3BIBAET MOJIOXKUTEIbHBIE SMOIUU U OMpPEEICHHbBIE
CYyXKIeHHsI 00 HCIIOJIb30BaHUU TOBapa WU YCIyre, COOTBETCTBHH HX MOTPEOUTEIbCKUM
O’KUJAHUSIM, LIEHHOCTH NTOTPEOIICHUS;

— MOKYNaTeNbCKU OMBIT (YAOOCTBO) CBS3aH C MPOLIECCOM MPHOOPETEHHs TOBap U B IIEJIOM
XapaKTEepU3yeT KaueCTBO 00CIIy>KUBaHUSI KIINEHTOB;

— KJIMEHTCKHI OMBIT (3IMOLMOHANIbHAS TPUBJIEKATENLHOCTD) MIPEICTABISAET CO00M BHYTPEHHIOK U
CyOBEKTUBHYIO PEaKIMIO KIMEHTa Ha JIto00i KOHTaKT ¢ OpeHaoM. MIMEeHHO mosoKuTenbHbIE
HSMOLIMOHAIbHBIE CYXJAEHHUsS O0O0ecneurnBaloT (OPMUPOBAHUE YAOBIECTBOPEHHOCTH  OT
B3aUMOJIEHiCTBUA C OpeHIOM M, COOTBETCTBEHHO, IIepexo] KIWEeHTa U3 paspsjaa
MOTEHIUATBHBIX K MTOCTOSIHHBIM.

[Tono>xuTenbHBIA OMBIT B3aUMOJAEUCTBUSA C OPEHIOM SIBIISETCS MPEANOCHUIKOW (hopMHpOBaHUS
YIOBJIETBOPEHHOCTU MOTPEOUTENEH, TOCKOIBKY «...€CIU MOTPEOUTENN YIOBIETBOPEHBI MPOIYKTOM
i OpeH/IoM, OHHU, KaK MPaBUIIO, MPOJOIKAIOT MOKYIAaTh U UCHOIB30BaTh MPOIYKT, PACCKA3hIBATh
APYTUM O CBOMX HNPUSITHBIX BIICYATICHUsIX OT poaykTay [Peter, Olson, 2009, 157]. Y ioBieTBOpeHHbIC
KJIMEHTHl COBEPIIAIOT MOBTOPHBIE MOKYINKH M PACcCKa3bIBAIOT APYTMM O CBOEM XOPOILIEM OIbITE
HCIOJIb30BaHHUs TOBapa WIN yCIyTH, a, CIEI0BATeNIbHO, POPMUPYETCS KPYT JOSIBHBIX OTPEOUTEIEH.
JlosimpHBIE MOTpPEOUTENU TPATIAT OONbBIIE CPEACTB HA TMOKYIKY MPOAYKTOB WM YCIYT KOMIAHUH;
MOoOYKJIAI0T APYTUX TMOKYMHaTh MPOIYKTHl WM yCIYyTd KOMIAHHWH, a TaKKe BEpSAT, YTO MOKYIKa
MPOJAYKTOB WJIM YCIAYr KOMIAHUM sBisieTcsd LeHHOW. COOTBETCTBEHHO JOSJIbHBIE MOTPEOUTENU
o0ecneunBaroT pocT (PUHAHCOBBIX PE3YNbTATOB AEATEILHOCTU MPEIIPUSTHS.

Takum  o0pa3oM, TpUMEHEHHE OHMIMPHUYECKOT0 MapKETHHIa  IO3BOJUT  00ECHEeunuTh
SMOLMOHAIBHYIO CBSI3b TMOTpEOHUTENs] C OpeHIOM NpeAnpHusTHs, OyJeT CIOoCOOCTBOBAaTh pPOCTY
YIOBJIETBOPEHHOCTHU U JIOSUIBHOCTH MOTPEOUTENEH, TO3BOIUT MOJIYUYUTh YHUKAJIbHbIE KOHKYPEHTHbBIE
MIPEUMYIIECTBA, CIIOCOOCTBYIOIIME POCTY (DUHAHCOBBIX PE3YJIbTaTOB M YCTOMYMBBIX KOHKYPEHTHBIX
MO3ULIMK NPENPUATHS HA PBIHKE.

3akioueHue

B mnocnegnee Bpemsi B JEATEIBHOCTH NPEANPUATAN HAMETUIACh TEHICHIUS IMOCTEHEHHOTO
nepexoja OT TPAAUIIMOHHOTO MApPKETHHIAa C €ro KJIACCUYECKUM KOMIUIEKCOM 3JIEMEHTOB S5p K
MapKEeTUHTY, UCIHOJB3YIOLIEMY HOBBIE WHCTPYMEHTHI, TEXHOJOTUU MU TpueMbl. Cpean MHOXKECTBa
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HOBBIX BHJIOB 0C000€ MECTO 3aHMMaeT AMIIUPUYECKUN MapKETHHT, HAIPABJIICHHBIA Ha YJIY4YIICHHUE
BHJIMMOCTH U Y3HaBaHUs OpeH/A, MOBBIIICHUE YIOBIECTBOPECHHOCTH M JIOSJIBHOCTH TOTPEOUTENICH.
DOMITUPUYECKHA MapKETUHT (POPMHUPYET 3alIOMUHAIOIIMICS ONBIT, 00ECIIeUnBasl yI0BICTBOPCHHOCTh
MOTpEOUTENssT B BHJAC TMOJOXKHUTEILHOM OSMOIMOHATBLHOW pEaKklMd Ha OIbBIT, CBSA3aHHOH C
MpUOOpEeTEHNEM W MCIOJIb30BAaHUEM KOHKPETHBIX TOBAapOB WJIM YCIYT, YTO B CBOK O4YEpelb
CIIOCOOCTBYET POCTY JOSUIBHOCTH TMOTpeduTeneidl. B mpencraBieHHONW COBPEMEHHOH MapajaurMe
AMIUPHUUYECKOTO MAPKETHUHTA IMOKa3aHa B3aMMOCBS3b €T0 CTPYKTYPHBIX SJIEMEHTOB C (JOPMUPOBAHUEM
OMBITAa B3aWMOJCHCTBHSI C OpEeHIOM TpeanpusitThs. B KadecTBE CTPYKTYPHBIX JJIEMEHTOB
AMITUPUYECKOTO MApPKETHHTA TMPEUIOKEHO paccMaTpUBaTh IIEHHOCTHBIM MapKETHUHT, CEHCOPHBIN
MapKETHHT, MapKETUHT B3aMMOJICHCTBHS, MApKETHHT BOBJICUCHHUS W MAapPKETUHT BIICUATICHHUH.
KommiekcHast peanuzaiusi 3J1€MEHTOB SMIIUPHUUYECKOTO MapKETHUHTa MPUBOJIUT K (POPMHUPOBAHHUIO
MTOJIOKUTEITFHOTO OIBITAa B3aUMOJCUCTBUS C OpeHJOM (IOJIh30BATEIICKOTO, TOTPEOUTEIHCKOTO U
KIIMEHTCKOT0), UCXOJISl UX MapaMEeTPOB MOJE3HOCTH, YA0OCTBA U MPUBIEKATEIHHOCTH, SIBIISIFOIIMXCS
OCHOBOIl OIICHKM ILIEHHOCTH OIPEICIEHHOr0 ToBapa Wi yciayru. [IpumeHeHHe sMOUpUYECKOTO
MapKETUHTa TO3BOJHUT O0ECIICUUTh AMOIIMOHAIBHYIO CBA3b MOTPEOUTENST ¢ OPEHIOM TMPEIITPHUITHS,
OyZeT CriocOOCTBOBATh POCTY YAOBICTBOPESHHOCTH M JIOSUTEHOCTH MOTPEOUTENICH, TO3BOJIUT TOTYYUTh
VHUKAJIbHBIE KOHKYPCHTHBIE MPEHMYIIECTBA, CIIOCOOCTBYIOIINE POCTY (PMHAHCOBBIX PE3YJIbTATOB U
YCTONYMBBIX KOHKYPEHTHBIX IMO3ULIUN MPEIIPUITHS HA PHIHKE.
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Abstract

The subject of the article is the study of the theoretical provisions of empirical marketing and
the rationale for the need for its practical implementation. The purpose of the article is to form an
experiential marketing paradigm that ensures the creation of a positive experience of interaction
with the brand of an enterprise. The methodological basis of the study is a comprehensive and
systematic analysis, synthesis. The proposed experiential marketing paradigm can be used in the
practice of domestic enterprises to ensure the growth of customer satisfaction and loyalty. The
proposed paradigm of experiential marketing shows the relationship of its structural elements with
the formation of the experience of interaction with the brand of the enterprise. It is proposed to
consider value marketing, sensory marketing, interaction marketing, engagement marketing and
impression marketing as structural elements of experiential marketing. The complex implementation
of the elements of experiential marketing leads to the formation of a positive experience of
interaction with the brand (user, consumer and client), based on their parameters of usefulness,
convenience and attractiveness, which are the basis for assessing the value of a particular product or
service. The use of experiential marketing will provide an emotional connection between the
consumer and the brand of the enterprise, will contribute to the growth of consumer satisfaction and
loyalty, will allow obtaining unique competitive advantages that contribute to the growth of financial
results and sustainable competitive positions of the enterprise in the market.
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