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AHHOTAMA

OcHOBHas 1eNb MapKeTHHTA IMEpPCOHANA 3aKII0YaeTCs] B CO3JaHHMM YCIOBUW Ui BBIOOpa
npodeccuu eme Ha 3Tarne oOydeHUsI M MOJy4eHHUs 3HaHUMU, JalbHEeHIeM TPYIOyCTpOMCTBE ¢
BBIOOpOM MecTa pabOThl U OMpPENENICHUS NMPUEMIIEMbIX YCIOBUN paboThl, YTO OyAET TOJIBKO
aKTyaJIn3upOBaTh BBIOOP M TPYAOCIOCOOHOCTh IEpPCOHANA, YTO JOJDKHO IOJHOCTBIO
COOTBETCTBOBATh OKUIAHUSIM pAOOTHMKA MIJIM COTPYJHHMKA, 4YTO IOJHOCTBIO OIpeesseT
TEHJCHIIUU TPOPeCCHOHANBHONW JeaTenbHOCTH B Oyaymem. Kapra TpeHIoB momoraer
BHU3YaJIM3UPOBATh TEHJCHIIMH PA3BUTHS TOW MJIM MHOM OTpaciii X031 CTBOBAHUS, IESTEIbHOCTU
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MPEeANPUSTUNA, OpPraHU3alUi U YUYPEKIEHUH, YTO MO3BOJSET B €UHOIN CXeMe YBUIETh OOIme
TEHICHLIMY WX TPEHBI B OTHOM MECTE, IPUOPUTU3UPOBATH UX, IIOHATH IIEPCIIEKTUBY Pa3BUTHUS
U yBUJETh mepeceueHus. KapTupoBaHue TeHIEHUUHM pPa3BUTHSI MEpCOHANAa CIOCOOCTBYET
MOJIHOMY TOHMMAaHUIO TEHJCHIIMI pa3BUTHS OM3HEca B IIEJIOM, MCXOJs U3 KapT Oymyuero,
KoTOpble (opMHpYIOTCS B mpolecce (opcalT-ucciaeoBaHUN, KOTOPOE COJIEPKHUT JIEMEHTHI
aKTUBHOTO BIMSHMS Ha Oynymee. Hamuume TpeHA-kapThl B KOMIUIEKCE MAapKeTHHIA Yy
MapKeToJIoTa MO3BOJISET JIydllle TTOHSTh Cephl ¥ 007IaCTH pa3BUTHS OM3HECA, UCXO1s U3 KAPTHHBI
OyIyllero; pacUMpUTh BUIEHHE TOPU30HTOB IJIAHWPOBAHUS; YBUJIETh «CBEPXY» OCHOBHBIE
HaIpaBJIEHUS Pa3BUTHS OM3HECa U TPYIOBBIX OTHOIICHUM BHYTPU KOJIJIEKTUBA, JUIS TTOHUMaHUSA
B3aMMOCBSI3U U BIUSAHUSA (AKTOPOB JIPyr Ha Jpyra B BHYTPU OTPACIM B 1€JI0M; CPOPMUPOBATH
IJIaH JeHCTBUH; cPOPMHUPOBATh KOHLEMIHIO MPOABM)KEHUS IEPCOHANA C Y4ETOM CHIIBHBIX U
cJIa0bIX CTOPOH; KOPPEKTHPOBKA HHHOBALMOHHOW aKTUBHOCTH IPEANIPUATHUH C y4€TOM IOJUTHKA
paboT ¢ MepcoOHATIOM C YU4ETOM HMX aKTHBHOCTH U MHBECTHIIMOHHOMN MOJUTHKH MPEATIPUSITHS B
L[ETIOM.
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BBenenue

Pa3BuTHe MapkeTWHTa IEepCOHAlla — CTPATETMUYSCKW BaKHas 3ajada, KOTOpas CTOUT Iepes
COBPEMEHHBIMU TPEANIPUATUSIMU, KOTOPbIE aKTHBHO BHEAPSIOT HMHHOBAIIM Y, UCTIOIB3YIOT MOMYJISIPHEBIE
U aKTyaJIbHbIC MapKETHHTOBBIC WHCTPYMEHTHI M TEXHOJIOTHH B PA3BUTHU MapKETHHTA IEPCOHANIA,
BHEJIPSIOT MEXaHU3MBI C IIEJIBIO MOBBIIICHUS MU KA IPEANIPUITHN, OPTaHU3AIANA U YIPEKICHU .

Pabota ¢ mepcoHanoM Ha OCHOBE KOMIUJIEKCA MApKETHHTA SBIISIETCS BaKHBIM TPEHIOM B
(hOpMUPOBAHUHU CTPATETHH MIPETPUATHI PA3TMIHBIX OTPACIICH X031 CTBOBAHHUS, ITOCKOJIBKY B IIEPH O]
AKTUBHOTO Pa3BUTHS HHPOPMAIIMOHHBIX M ITU(POBBIX TEXHOJIOTHH POJIb IIEPCOHAA YCUITMBACTCS U €T0
npodeccruoHanbHbIC KOMIICTCHIINU, K KOTOPBIM MPEABSBISIOTCS BBICOKME TpPEOOBAHUS, HIPAIOT
BAXHYIO POJIb B TCHICHIIMSX PAa3BUTHUSI SKOHOMUKHU M TIOJUTHKH TOCYAaPCTBA B IIEJIOM.

KoMIleTeHTHOCTh ~ MpeAroaraeT COBOKYITHOCTh KOMIIETCHIIMH, KOTOpbIE HWMEIOT CBOE
000CHOBaHUE, @ UMEHHO — OTHOCSTCSI K OMpPENIENeHHON JOKHOCTH, cepe NesTeTbHOCTH, a TakKe
pean3yroTCsl TIPY TTOMOIIM OTPEAIEeTIEHHOr0 Habopa Crmoco0OB U CPEeICTB pabOThI B OMpPEIEICHHBIN
npoMexyrok Bpemenu [baiirybarosa, 2020, 264-273].

B wMmapkeTwHTEe TIepcoHana COOTBETCTBUE IepCOHANa MPO(ECCHOHATBHBIM KOMITCTCHITHSM
SIBIIICTCS] BXXHBIM U 0a30BBIM YCIIOBHEM TIPU MpUeMe Ha paboTy, MpH OlleHKe MpodecCHoHAIn3Ma U
KOMITCTEHTHOCTH MTEPCOHAJIa B I[EJIOM U KaXKJIOTO COTPYAHUKA B YaCTHOCTH.

HoBrbie s5xoHOMHYECKIE U TEXHOJIOTUUECKUE YCIOBHS TPEOYIOT CO3IaHUsI U pealli3aIi U ITOIX0/I0B
M0 COACHCTBHUIO TpaXJaHaM B OCBOCHHUHM KIIOYEBBIX KOMIETEHIIMNA IH(POBON HSKOHOMHUKH,
o0ecrieyeHM MaccoBOM IU(POBOH I'PaMOTHOCTH M IEpCOHATM3AMU oOpa3oBanus [l abuayminHa,
2022, 132].

OcHoBHas 1eJdb MapKeTHHTa IepCOHANa 3aKI0oYaeTcs B CO3JAaHUM YCIOBHM Ui BBIOOpa
npodeccuu emnle Ha dTare 00ydeHUs U MOJTydeHUS 3HAHUH, TATbHEHIIIeM TPYI0YCTPOHCTBE ¢ BEIOOpOM
MecTa pabOThI M OMPENCICHUS MPUEMIIEMBIX YCIOBUIM PabOTHI, YTO OYIET TOJBKO aKTyallu3HpPOBATH
BBIOOp M TPYIOCIHOCOOHOCTh MEPCOHANA, YTO JOJDKHO IOJHOCTHEO COOTBETCTBOBATH OXKUIAHHSM
pabOTHUKA WM COTPYAHUKA, YTO TIOJHOCTBIO OMNpEACNseT TEHACHIIUN TPOodecCHOHATBHON
JESTeTbHOCTH B OyayIlieM.

OOpaTtuTe BHUMaHHE, YTO BBIOOP pPabOTHI MPOUCXOAUT ABAXKIBI: KOTAAa KaHAWAAT OTHPaBIISET
pe3ioMe B KOMIIAHUIO U KOTJla KaHAWJaT MPUHUMAET pelieHre nocie cobecemnoBanus. IlepcrekTuBbl
pa3BHUTHS JIFOOOTO MPEANPUSITHSI TECHO CBS3aHBI C CYIICCTBYIOIMMH TCHICHIIMSIMH PBHIHKA, 3HAHHE
KOTOPBIX MTOMOTAeT BHIOpATh COOTBETCTBYIOILYIO CTPATETUIO U HAMPABIICHUS PA3BUTHS KOMIIETEHIUI
U pacIpeeNICHIs TPYIOBBIX PECYPCOB.

OTH 00CTOSATENBCTBA AKTYATU3UPYIOT W3ydeHUE KOHIIETIIUHA MAPKETHHTA TIEPCOHAIA M TCHICH NN
€ro pa3BUTHUS, YTO OCOOCHHO Ba)KHO B YCJIOBHSX pacTylied PBIHOYHOW HeompeneneHHocTH [Key
vectors of personnel marketing development..., www].

OcHOBHAA YACThH

O(deKTUBHBIH MApKETUHTOBBIN MOAXOA K YINPaBJICHUIO NEPCOHAJIOM IO3BOJSET YIy4YIMTh
CTpaTernyecKue MO3ULUU IPEINPUATHH B KOHKYPEHTHOM Cpeje, MOBBICUTH MPOU3BOAUTEIBLHOCTh
pabOTHUKOB, CO3/JaTh JOSUIBHOCTh B KOMMYHUKAIIMOHHOW CpeJlie ¢ MEePCOHAIOM, IIOBBICUTh YPOBEHb
Y3HABa€MOCTH U MMOBBICUTh UMHJIXK IPEANPUATU I, OpraHu3aluii 1 yupexxaenuit [Muienko, 2022, 12].

Cdepa mapkeTHHra mnepcoHajia HalpaBjeHa Ha TO, YTOObI chenaTb MOAO0p W yAep)KaHue
coTpyIHUKOB 3(dexkTuBHbIMU. OOecrneunTh, ¢ OJHOM CTOPOHBI, MAaKCUMAJIbHO MPUBJIEKATEIbHbIN
BHEIHUI BU pabOTHI, a ¢ APYTOM — XOPOLIYI0 pemyTaluio paboTonaTens.
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CrnenoBaTenbHO, MAPKETUHT [IEPCOHAJIA HE CIIEYET paCCMaTpUBaTh OJHOCTOPOHHE, IIOCKOJIBbKY Ha
caMoM Jielie MpoIlecCc MapKeTUHTA IepCoHaa MpeaCTaBiseT cOO0H KOMITJIEKCHYIO 1 MHOTOYPOBHEBYIO
cdepy nesTeabHOCTH. MapKeTHHT IepcoHana OpUEeHTHPOBAH Ha JIMIL, HIyIMX padoTy 3a MpeaenaMu
KOMIIaHUH, a TAKKe Ha JEHCTBYIOUMX COTpYIHUKOB. ClenoBarenbHO, paboToaaTeNnssM HEOOX0AUMO
a/lari THPOBATh CBOM YCUJIMS 110 MAPKETHHTY MEPCOHAJa K 00€UM I1eJIEBBIM IpyIIiaM, YTOObI YCIEIHO
UX peuarsb.

B nedrenbHOCTH MapKeTOJOrOB MaKCUMAJIBHO 3(MPEKTUBHO HCIOJB3YETCS ONBIT MOATOTOBKH
TPEHA-KapT WJM KapTbl TPEHJOB, KOTOpas CTaja O4YEHb IMONYISIPHON Ha 3Tale IUIAaHUPOBAaHUS U
IPOrHO3UPOBAHHUsI, OCOOEHHO B YCIOBMSX, Korza (opcalT-IpakTHKa pPa3BUTHS BCEX OTpaciiei
XO3sIICTBOBAHUSI IIJIOTHO BOLWIA B (GOPMUPOBAHUE U PEATU3ALMI0 MAPKETUHITOBOM IMOJIUTUKY.

Ilo mepe pactymiero OcCo3HaHHUs ATOro (hakra yBEIMUYMBAIOTCS BO3MOYKHOCTH HMHCTPYMEHTapus
(opcaiiTa 11 OTBETA HA BBHI30BBI Pa3HbIX MACHITA00B — OT MUKPOYPOBHS (OTAEIBHBIX KOMIAHUN) 10
OTpAacieBbIX, TEPPUTOPUATBHBIX 1 rodanbHbIX [Kishita, 2021, 5-11].

Pa3paboTka u GopMupoBaHue TpeHA-KapT OCHOBBIBAETCS Ha HAyYHOM YpOBHE M Ipearoiaraet
MCIOJIb30BAaHME METOJIOJIOTHUYECKOTO MOJAX0Jda Il TOJYYEHHUs KAaueCTBEHHBIX M J(PPEeKTUBHBIX
pEe3yNIbTaTOB IOCie BHEAPeHUs U anpoOanuu. s peanuzanuu mMoJg0O0HBIX MacIITaOHBIX MPOEKTOB
IPUMEHSIOTCS, TIIaBHBIM 00pa3oM, 3KCHEpTHbIE METOJbl (MHTEPBBIO, OMPOCHI, CEMHUHAPHI U JIp.)
[Mikova, Sokolova, 2014, 64-83].

Hayuno-mMeTononorudeckuii moaxon K (GOpMHUPOBAaHUIO U pa3pabOTKe TPEHI-KapT HCIIOIb3yeTCs
JUI TIOCTUXKEHHS] OOBEKTUBHBIX 337a4, MPU peaiu3alui KOTOPBIX MPEANPUSITHS CMOTYT NOBBICUTh
KauecTBO OOCITY)KMBAHHS W JOCTHYb OS(OPEKTUBHBIX pPE3yAbTaTOB JACATEIBHOCTH: IO3BOJISET
BU3yaJIN3MPOBATh OCHOBHBIC TEHICHLUMH Pa3BUTHS MapKETHMHIA IIEPCOHANA U YBUICTH IVIABHBIC
TEHJCHIMH Pa3BUTUs MApKETHHIA IEPCOHAJA; 3allyCTUTh BOOOpAKEHUWE UM IPUBECTU B JIEHCTBUE
MBIITIEHUE BCEX 3a1€HICTBOBAHHBIX YIaCTHUKOB PEATU3aLMY MEPONIPUATHI KOMILIEKCA MapKETHUHIA B
paMKax NMPUOPUTETHBIX IPOEKTOB 10 Pa3BUTHUIO EPCOHAIIA; TTO3BOJISIET TPOAHATM3UPOBATH CUTYALIUIO
B 1[€JIOM Ha PbIHKE TPYy/Aa M MPOBECTU MOUCK HOBBIX U d(OPEKTUBHBIX TEXHOJOTUH /IS pa3pabOTKH U
BHEJPEHUS TpPEH-KapT B OyaymieM; BHU3yalIu3alus TPEHA-KapT JaeT BO3MOXKHOCTH DPACIIMPUTH
IpaHULbl BOCIPUATHS BHEIPEHUS HOBBIX TEXHOJIOTHI B Pa3BUTHE MAPKETUHTA IIEPCOHANIA.

Takum 00pa3om, kapTa TPEHIOB IOMOTAEeT BU3YaJIM3UPOBATh TEHICHLIMH PA3BUTHUSI TON MIJIM UHOU
OTPACIIU X031 CTBOBAHHUS, NEATEIBHOCTH IIPEAIPUITHI, OPTaHU3ALUN U YIPEKACHUN, YTO I1O3BOJISIET
B €IMHON CXeMe yBMJIEThb OOLIME TEHJCHLMH WJIN TPEHIbl B OJHOM MECTE, IPUOPUTH3UPOBATH UX,
MOHSATH IEPCIEKTUBY Pa3BUTHS U yBUJETh NepecedeHus [Kapra TpeHaos. .., WWw].

B mapkeTuHre nepcoHasna kapTUpOBaHUE TEHICHIIUI pa3BUTUS IEPCOHANA CIIOCOOCTBYET MOJTHOMY
NOHMMAHHMIO TEHJCHIIMN pa3BUTHS OW3HEca B LEJIOM, HCXOAS M3 KapT Oyaylero, KOTOpbIe
dopmupyroTCs B Ipolecce (opcaT-uccieoBaHUN, KOTOPOE COIEPKHUT 3JIEMEHThl aKTUBHOIO
BIIMSIHUSA Ha Oyayiee (IyTeM OMpeNesIeHUs 30H UCCIEI0BAHUI U MOSABIEHUS TEXHOJIOTHI, KOTOpbIE
MOTYT HPHHECTH HauOOJIbIIME 3KOHOMUYECKUE M COI[MaJbHbIE BHITOABI M OCYILECTBJIEHUS paHHEH
KOHIIEHTPALMH PECYPCOB Ha 3TUX HanpasieHusx) [Kprokos, 2010, 10].

Hannuune TpeHa-kapThl B KOMIUIEKCE MApKETHHIA Y MAPKETOJIOra YXKE IO3BOJISAET JIydlle IOHSAThH
cdepbl 1 00JaCTH pa3BUTUA OM3HECA, UCXOS U3 KAPTUHBI OYAYyIIEro; paclMpUThb BUIEHUE TOPU30HTOB
IJIAHUPOBAHUS; YBUJETh «CBEPXY» OCHOBHBIE HAaNpaBJCHMUs pa3BUTHS Ou3Heca U TPYIOBBIX
OTHOLICHU W BHYTPH KOJUIEKTHBA, JUUIsl IOHUMAaHUS B3aUMOCBSI3U U BIMSHUS (AKTOPOB JIPYr Ha Ipyra B
BHYTPH OTPACIIHU B 11EJI0M; cHOPMUPOBATH OMEPATUBHO IIJIaH ACHCTBUN, UCXOJI U TEHICHIIN I pa3BUTHUA
OTHOILEHUH B TPYAOBOM KOJUIEKTHBE; COPMHUPOBATH KOHLEMLIUIO IPOABH)KEHUS IEPCOHANIA C YUETOM
CHJIBHBIX M CJIA0bIX CTOPOH €ro (yHKIMOHMPOBAHUS; KOPPEKTUPOBKA MHHOBALMOHHON aKTMBHOCTU
MPEANPUATUI C YIETOM MOJIUTHKH pabOT ¢ IEPCOHATIOM C YUETOM KX aKTUBHOCTH U MHBECTHI[MOHHON
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MOJUTHKU MPEANPUATUS B 1IesioM [byyiee 6e3 mpoOoK U pyTHHBI. .., WWW].

HtoroMm Hay4yHOTO HCCIEIOBAaHUS sBISETCS (OPMUPOBAHME TPEH]I-KAPThl Pa3BUTHUSI MAapKETHHTA
nepcoHanga, Kak OCHOBHOTo ¢aktopa (opMHpOBaHMS HMHUPKAa MpeanpusTHii, uyto Oyaer
CHocoOCTBOBATh BU3YyaTU3aI[MU M CO3JJAHUIO BHICOKOTO MOJIOKUTEIBHOIO MMHJIKA, U TAPAHTUPOBAHUIO
JIOSJIBHOTO OTHOILEHUSI BCETO IIEPCOHANA K PYKOBOJCTBY, KOTOPOE CTAPAETCsl CO3/aTh OIaronpUsITHbIC
YCIIOBMS Pa3BUTHS IEPCOHANIA TpeAnpuaTuii (puc. 1).

] 3penvie nanpaenenuan X Pacuupniowueca
— (opMHpOBaHKE KaJpOBOro pe3eppa; — uudporas TpaHchopMalHs pa3BUTHA
— nojaaepxKka MapKETHHIOBOTO MapKeTHHra nepcoHaa;
HccaenoBaHtsA B paboTe ¢ MEpCoHANIOM,; — 1IMpOKOe MpoBeIeHHE APMapoK
—  YKPEIUIEHHE KaJPOBOro NnoTeHuHana; BaKaHCHH, spMapoK Haeil;
— pacliMpeHHe TpaHHL, COLMAIBHOrO — copeiicTBHe TpaHC(epy TEXHOTOTHA;
PEKPYTHHIA B FOCITOJIMTHKEL — TMOBbILLIEHHE NPHBIEKATEIIBHOCTH
— COBEpIIEHCTBOBAHHE PErynATOPHOI OpeHaa Ha OCHOBE MPHBICHEHHS MEpcoHana
cpebl HA OCHOBE HOPMATHBHOH 6asbl; ¢ BeicOKHM KPI;
— NOBBILUEHHE MMHIDKA 33 CYET — (opMHpoBaHHE LH(POBBLIX KAHAIOB M
npHBIeHeHH: NPodeccCHOHANbHbIX KaapoB MHTEPHET-PECYPCOB, COLIMAIbHBIX MPYTIIL;
M MX BBICOKOH MOOHIIBHOCTH. —  Yy4eT cOUHalbHbIX A3PEKTOR.
CnadosvipasxcenHovle Bosuuxarouue
— [POBEACHHUC IKOJOHUYECKOH - OGQCHGLIEHPle IKOHOMHYCCKOH
NMOJIMTHKH, _VCTOﬁ'—IHBOCTH.’,
— BHECEHME NpeaioKeHHUH M0 OXpaHe — dopmupoBaHue KOpPHOpaTHBHOIO
Tpyla: MOBBIIEHHE  JKOHOMHYECKOH 6nora;
KOHK}’pEHTOCHOCOf)-HOCTH: — NOAAEPKKa BO3HHUKAKOUIHX
— paspaboTka BHYTPEHHero HHIYCTpHid u CTpaTerH4eCKHX
MJIaHHPOBAHHA npogeccHoHanbHOMI HHHLIHATHB;
Kapbepsl; — BHeJApeHHe TexHoNIoruit rubkoro
— yuer HHIHBHIYalbHbIX H pabouero BpeMeHH;
cneuHpUUECKMX  peakuMid  Kak1oro — pa3BHTHE COUMANTEHOTO
4eJIOBEKa Ha YC/IOBHA TPya. NpeaAnpUHUMATENBCTRA.
A

Pucynok 1 - Tpena-kapra pa3BUTHSI MapKeTHHIA 1€ PCOHAJIA, KAK OCHOBHOIO (haKkTopa
(¢ opMupoBanusi UMUK NIPe ANMPHUS THIA

KoHkpeTHBI€ 1111, KOTOpPBIE PeliaeT MapKEeTHHT MEepPCOHalIa, 3aBUCST OT CTPATETHH MapKETHHTA.
BakHo, 4TroObl OHa y4YWTHIBANIAa MEHSIOUMECS MNOTPEOHOCTH phIHKA TpyZAa M COOTBETCTBOBAJA
KOPIIOPAaTUBHOM KyJlIbType, OPHUEHTUPOBAHHOW Ha TamaHThl. CTpaTerHyecKd CIUIAaHUPOBAHHBINA
OpeHauHT paboTodarenss U MHCTPYMEHTHl MapKeTHHTA IMEepCOHAalla, OPUEHTUPOBAHHBIC HA IIEJIEBBIC
TPYIIIIbI, BHOCAT OTPOMHBIN BKJIaJ] B 3TOM oTHOIeHUH [Personnel Marketing for the Future, www].

Takum 00pa3oM, ¢ yBEpEHHOCTHIO MOKHO YTBEP)KIIaTh, UTO OIBIT U MPAKTHKA CO3JaHUS TPEHI-
KapT OyIeT TOJBhKO HaOWpaTh MOIMYISPHOCTh M B IEJIOM ITOKa3bIBaTh M (PMKCHPOBATH ITOKA3aTENN
JTUHAMHUKU Pa3BUTHUS TEXHOJIOTUYECKOTO 00ECTIEUeHH S pa3BUTHUSI MAPKETUHTA MTEPCOHANIA, UTO SBIISETCS
BOKHBIM TPEHJOM B (OPMHUPOBAHUM M MOBBIIIEHHUH HMHUKAa paboTojaTens M MOTEHLHAIbHOTO
TexHoJoru4yeckoro Hampasienus [['oxoepr, 2023, 15].

OHna cdopmupoBaHa HCXOAS U3 HWHAUKATOPOB 3HAUYMMOCTH U JUHAMUYHOCTU pPa3BUTUS
TEXHOJOTUH, TPEACTAaBICHHBIX HAa CEMAHTHYECKOH KapTe, B TEUEHHUE OIPENEIIEHHOTO Mepruoaa
BPEMEHU U MpPeIycCMaTpUBAET UX TPYINIIHPOBKY IO YeThipeM KBajapaHtam [LludpoBas skoHOMHKA...,

Aleksandr Yu. Kostylev
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wWww].

C nenbto pa3pabOTKH MOTUTHKH YITPaBICHUS ITEPCOHAT-MAPKETHHTOM, aJIEKBATHON COBpEMEHHBIM
YCIIOBHSIM, a Takke MporHo3upoBanus Oynynmx HRM-TpeHI0B, OTEYeCTBEHHBIM MPEATPUSITHSIM
1eaecooOpa3Ho 0OpaTUTh BHUMaHUE Ha CIEAYIONME TEHISHIUHU B cdepe YmpaBJICHHS MEpCOHA-
MapKEeTHHTOM: HCIIOJIB30BaHNE KPEATHBHBIX METOJOB MOMCKA MEPCOHAJA, MOBBIIICHHE 3HAYMMOCTH
MIPUBIICYCHUS U YIIEP>KaHUS [EHHBIX COTPYIHUKOB, MCIOIB30BaHUE THOpUIHOTO popmara paboTHI,
HEOOXOMMOCTh pa3zHOoOOpa3usi W paBHOIMPaBHUs, padoTa 0€3 JKECTKUX HEPAPXUUYECKUX JIECTHHII,
HEO0OXO0IMMOCTh THOKOCTH W amanTUBHOCTH HR-MeHemKMeHTa, MOBBINICHUE 3HAYUMOCTH HMHKA
PYKOBOJIUTEIIS, aKTyadu3amus Cco(r-cCKUUIOB COTPYJHHKOB, aBTOMAaTu3anus BHyTrpeHHuX HR-
MPOIIECCOB, HEOOXOAMMOCTh KOPIIOPATHBHOM IICHXOJIOTHYECKOM MOISPKKHU, TTOBBIICHHUE IIEHHOCTH 1
n3MeHeHue ¢opmara oOydeHus, pocT 3Haunmoctu Wwell-being mnporpamm, pocT BHHMaHHA
paboTonaTenei K OleHKe OpraHU3allMOHHOTO MMoBeeHUs paboTHUKOB [batabanosa, 2016, 15-29].

3akJa0YeHue

B 3zakmoueHun XOTenoch OBl OTMETHTh, UYTO TMPU HM3YYCHHH MPAKTHYECKOTO 3HAYCHUS
dopMupoBaHUs TpEHA-KapThl B Pa3BUTHM MApKETHHI [I€pCOHAla BAXHO YYUTHIBATh JaHHBIC
TEHJCHIIMU TIPU pa3pabOTKe CTpaTETuy Pa3BUTHS MapKETUHTA MEPCOHANA, TOTOMY YTO 30HbI BIUSHHUS
Y OTBETCTBEHHOCTH B TPEH/I-KAPTE OKA3bIBAIOT B3aNMOJICHCTBUE IPYT HA APYra U OKa3bIBAIOT BIIMSIHUE,
9TO B@XHO YYHTHIBATh MpuU (POPMHPOBAHMHM KOHIICMIIMM MapKeTHHTAa TepcoHana. BaxHO
CBOEBPEMEHHO IPOBOJUTH FEHEPALIMIO UJEH, KOTOPbIE HAXOIATCS B OCHOBE Pa3BUTH A TPEH-KApT C
YIETOM MEePCIEKTHB Pa3BUTH S IEPCOHATIA, KOTOPBIC SBIISIOTCS OCHOBOU (JOPMHUPOBAHIS U MTOBBIICHUS
WMUJKA TPEINPUATUHIA, OpraHU3AIM T, YIPEKIECHUH BCEX OTpACiIe X035 CTBOBAHHUSI.

Kak BapraHT MOXXHO MPUMEHUTHh METOJIOJIOTHIO CTOPUTEIUIMHTA Cpa3y K HECKOJILKAM TPEHaM: B
KOHKPETHOM HUILE C KOHKPETHOW OTPAciibl0. DMOIMOHAIBHOCTD JAa€T BO3MOKHOCTh YCUJIIUTh ITPOLECC
TeHepaluy UIeH.

[lepcriekTHBHBIMU HAITPABJICHUSMH U3Y4EHUSI HAYYHO-000CHOBAHHBIX MTOJIOKEHUM OTHOCUTEIBHO
pa3BUTHSl MapKeTHHIA [EpCOHala CcjeayeT CYUTaTb [PUMEHEHHE U COBEPLICHCTBOBAaHUE
WHHOBAITMOHHBIX M IU(POBBIX TEXHOJIOTHH B pa3BUTHU MAapKETUHTa TIEpCOHAlla C Yy4eTOM
TTOBBIMIAIOIICHCS PO PEKPYTUHTOBBIX KOMIIAHHH, KOTOPBIE YCHJICHHO M aKTHBHO MPOJBUTAIOTCS HA
PBIHKE TPYZla U 3aHIMAIOT BaXXKHOE MECTO B (JOPMUPOBAHUU KYJIBTYPHI IEPCOHAJA B IIETIOM.
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Abstract

The main goal of personnel marketing is to create conditions for choosing a profession at the
stage of training and gaining knowledge, further employment with the choice of place of work and
determining acceptable working conditions, which will only update the choice and ability of
personnel, which must fully meet the expectations of the employee or employee, which completely
determines the trends of professional activity in the future. A trend map helps to visualize the
development trends of a particular industry, the activities of enterprises, organizations and
institutions, to see general trends or trends in one place in a single diagram, prioritize them,
understand the development prospects and see intersections. Mapping personnel development trends
contributes to a complete understanding of business development trends, based on maps of the
future, which contain elements of active influence on the future. The presence of a trend map in the
marketing mix allows to understand the areas and areas of business development based on the picture
of the future; expand the vision of planning horizons; see “from above” the mamn directions of
business development and labor relations within the team, to understand the relationship and
influence of factors on each other within the industry as awhole; formulate anaction plan; formulate
a concept for personnel promotion taking into account strengths and weaknesses; adjusting the
innovative activity of enterprises taking into account the policy of working with personnel,
considering their activity and the investment policy of the enterprise as a whole.
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