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AHHOTaIUS

B cTaTthe anHanu3upyeTcs BOPOHKA MPOJAXK KaK KIIFOUEBON MEXaHU3M pa3pabOTKH MPOIIECCOB
B KOMMEPYECKOM MOAPA3ACICHUH. ITOT MHCTPYMEHT MO3BOJSET CUCTEMATU3UPOBATh 3TaIlbl C
MEPBOHAYAIBHOTO 3aMHTEPECOBBIBAHUS MOKYyMNAaTENEH 0 YCIENIHOTO 3aBEPIICHHS TPaH3aKIIHMH.
Crarbs OCBeIaeT, Kak BaXXHOCTh TOYHON HACTPOWKH KIFOUYEBBIX OM3HEC-TIPOIECCOB BIUSET Ha
peaM3alnio yCIemHo BOpoHKU mpoaax. CozmaeTcss aHanorus paboThl ¢ KIUEHTaMH IO
YCTAHOBKE OKOH, IOJYEPKUBAETCA 3HAYMMOCTh MPABUIBHO 3aJI0)KEHHOTO OCHOBAHHUS IS
WTOTOBOIO ycrexa Jiroboro mpoekta. B pamkax coszmanust 3pPeKkTHBHON BOPOHKH aBTOPBI
BBIZICISIIOT  (DyHJIaMEHTAIbHBIE aCIMEKThl, BKIIOYas JeTajlbHOE IMOHMMAaHHUE MOTpeOHOCTEN
[[EJIeBON ayIUTOPUH, Pa3pabOTKy pe3ydbTaTUBHBIX MApKETHHTOBBIX CTPATETH, ONMTHUMU3AIINIO
KaHAaJIOB CBSI3U U YKPEIUICHHE YPOBHS JIOBEPHSI C MOTPEOUTENIMHU.

J sl HUTUPOBAHUSI B HAYYHBIX HCCIeT0BAHUIX
[lenenera JI.C., Booposa O.A. Busnec-mporiecc u €ro posib B yrpasjieHue npoaaxamu //
DKOHOMUKA: BUepa, ceronus, 3aBTpa. 2025. Tom 15. Ne 3A. C. 194-204.

KiroueBbie TepMUHBI
VYnpasienue Ou3Hec-poIielypaMu, CTpaTerusi BOPOHKH MPOJaK, KOMaH/a o IPUBIECYEHHUIO
KIIMEHTOB.
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Beenenue

B nocnennue roapl CEKTOp Malloro M CpeJHEro MpeAnpUHUMATENbCTBa B Poccum CTONKHYICS C
KOMIUIEKCOM TPYJHOCTEH, MOABEPTHYBILIMM HCIBITAHUIO €r0 PE3WJIMEHTHOCTh U IOTEHLHUAl K
pacupenuto. MHTeHcupukanuss pbIHOYHOW  KOHKYPEHLIMH, [IOBBILICHHBIE OXKUAAHUSA  OT
norpeOuTeneii  BKyme C  PEHEeCCMOHHBIMHM  TEHACHIUSAMH,  BBI3BAHHBIMH  TIJI00AJBHBIM
31paBooxpaHuTenbHbIM KpusrucoM COVID-19, 3naunTenbHO 000CTPHIIN CIOKHUBIIYIOCS 0OCTaHOBKY,
BBISIBUB KPUTUYECKHE CIIA0OCTH BO BHYTPEHHEH OopraHu3aluy MHOrMX Komnanui. OHo u3 Haubosee
OLIYTUMBIX TPOSIBJIEHUM JaHHBIX NPOOJIEM OTpa3HIoch B HENOCTAaTKaX CHOPMHUPOBAHHOCTU
podecCHOHATBHO HAJIAXKEHHOM CTPYKTYpBI OM3HEC-TIPOLIECCOB B cepe MPOAaxK.

B cpene ycuneHHON KOHKYPEHIMH TPEINPUATHS CTPEMATCS K CO3JAaHHIO WHHOBAIIMOHHBIX
METO/IOB IPUBJIEUYCHHS U COXpaHEHUs KIMEHTYpbl. C y4eToM TOro, YTO COBPEMEHHbIE NOTpEOUTENN
BBIPA)XAIOT TOBBIIICHHbIE TPeOOBaHUSA M 00Jalal0T TIyOOKMMHU 3HAaHMSIMU O DPBIHKE, OTCYTCTBHE
WHTETPUPOBAHHOTO TMOAX0/1a B YIIPABICHUH IPOIaYKaMU MOYKET BECTH K CYIIECTBEHHBIM (PMHAHCOBBIM
yObITKaM. HexBaTka ompeneneHHbIX OW3HEC-TIPOLEAYp CHHXKAECT CIIOCOOHOCTH MPOBOAWTH aHAIIN3
Pe3yJIbTATUBHOCTH AEATEIBHOCTU MPOAAXK, YCIOKHACT MOHUTOPUHT KIIIOUEBBIX METPHUK U B KaUeCTBE
pe3yibTarta 3aTpyIHSAET OIepaTUBHOE NPUHATHE MEP 110 KOPPEKTUPOBKE KOMMEPUECKOM CTpaTeruu.

OtcyrcTBre 3(pPEKTHBHOI CHUCTEMBI YIPABJICHUS MPOJAKAMU YacTO CTABUT NEpe] MAIBIMH U
CPEeAHUMH TPEANPHUITASIMHU CIOKHOCTH, MPOUCTEKAIOUINE W3 HECTAOMIBHOCTH IOTOKA 3aKa30B H
yOBITKOB Ha pa3HOOOpa3HBIX YPOBHSIX BOPOHKH MPOAaX. DTO MOKEM HaOJr0/1aTh KaK B HEIOCTaTKe
CHCTEMaTUYEeCKOI'0 OIpPEeeNIEHHs! 3alIpOCOB KIMEHTOB, TaK U B HETOAXO/AIEel HacTpoiike quanora ¢
TEKYIIUMH 3aKa3uuKkaMu. B urore OM3HeC TepmuT Heyaady B yAepKaHUU KOHKYPEHTOCIOCOOHOCTH,
BBISIBIICHUH M OTBETE HA PHIHOYHBIE TPAaHCPOPMAIINH, a TAKXKE B Pa3pabOTKe CTaHIAPTU3NPOBAHHOTO
oInucaHus OM3HEC-TpoLelyp A OT/Aeda MpoAax 0e3 MPUMEHEHUs] METOJAWYHOTO MOAX0J1a, YBOISI B
Xa0C M HECHUCTEeMaTU3UPOBaHHYIO paboTy. OTCyTCTBHE YETKOM CTPYKTYphl MU OQHUIMAIHLHOIO
oopmieHus mporeccoB BiedeT 3a co0o0il coznaHue HeI((HEKTUBHBIX CIIEHApHUEB B3aHMMOJAEHUCTBUS,
YTO 3a4acTyI0 MPUBOAUT K HEIeJIeCO00pa3HOl TpaTe BPEMEHHU U CPEJCTB. 3aJaud MCIONHSIIOTCS 0e3
JOJKHOM 3((EKTUBHOCTH, a IEPCOHAT MOXKET TEPSITh BUJICHUE O0IINX aMOUIIUI PEANpUATUS U CBOE
MECTO B UX JIOCTUKEHHUHU.

OnTumuzanus GU3HeC-IPOLIECCOB SIBJISETCS KIFOUEBbIM aCIIEKTOM JUIst obecreueHus 3P PeKTUBHON
W TapMOHHWYHOW JESATEIHHOCTH KOMAaHIBI IO TMpojaxkam. llpomecc HadmHaeTCsl € JeTaIbHOTO
paccMOTPEHHS CYIIECTBYIOIINX pad0YHX MPOIEAYD, ONPEACTICHUS TOUYEK MPENSTCTBAN 1 H30BITOYHBIX
orepauui. ITOT MOJXO0J MO3BOJSAET OOHAPYKUTh U UCKIIOUUTH MOBTOPEHHS B paboTe, YMEHBIIUTh
BpeMs, HEOOXOIUMOEe JUIs BBINOJHEHHUS ONpENeNEHHBIX 3aJaHuil, UM CHU3UTh BEPOATHOCTh
BO3HHUKHOBEHUs o1uOok [['pomos, @unsiitiman, [HImuma, 2016].

OcHoBHAaf YaCcTh

Crpaternyeckass opraHuzanus paboyux NpoUEAYp NPUHOCUT OOLIMpPHBIE MPEeUMYyIIeCTBa
opranuzanui. [Ipexe Bcero, oHa BeJleT K yMEHBIICHUIO 3aTpaT Ha oNepalnu 3a cueT 3 PeKTUBHOCTH
MPOIIECCOB, YUTO MUHUMHU3UPYET NoTpedieHune pecypcoB. K mpumepy, MexaHU3alus MOBCEIHEBHBIX
orepauuii 0CBOOOXKIAET MepPCOHa Ui 3a/1a4 C BBICOKMM NPHOPUTETOM, TaKUX Kak OOCITy>KUBaHHE
KJIMEHTOB U 3aBepuieHue Tpan3akuuii [Permn, 2013]. Kpome Toro, ontumu3zanus pabodyero mopsiika
CHOCOOCTBYET TIOBBIIICHUIO MPOM3BOAUTEILHOCTH TMepcoHana. PaGOTHHUKM TONYy4aloT SICHBIE
JTUPEKTUBBI U LIEJIH, YTO CLIOCOOCTBYET OoJiee LeIeHaNPaBICHHOMY U Pe3yJIbTaTUBHOMY IIPUMEHEHUIO
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pabouero BpeMeHH.

Takum o0pazom, 3¢hdexTuBHBIE pabodre MPOIECcChl O00ECIEeYNBAIOT KOMIAHUSAM CIIOCOOHOCTh
OBICTPO MPUCTIOCAOIUBATHCSA K JUHAMUKE phIHKA. ONepaTUBHOCTH B YAOBIETBOPEHUU MOTpeOHOCTEH
MOKyIMaTeJIe W ajanTtanuss K KOJeOaHWSM B TOTPEOUTEIHCKOM CIPOCE JIOCTHTAIOTCS 3a CUeT
OpPraHU30BAHHON CTPYKTYpBI JEATEIBHOCTH. ITO 00€cleyrBaeT 3HAYUTENIbHbIE KOHKYPEHTHbIE
BBITOJIBI. [IpennpusiTus, AEMOHCTPUPYIOIIME CIIOCOOHOCTh OBICTPO U 3 (HEeKTUBHO 00padaThIBaTh
3aKa3bl, HAPAIIUBAIOT JJOBEPUE CO CTOPOHBI MOTPEOUTENICH U YKPEIUISIFOT CBOIO PHIHOYHYIO TIO3HUITHIO.

TmrarenpHass ONTHMM3ANMS TPOIECCOB BHYTPU OpPraHU3alMU  CIIOCOOCTBYET Pa3BUTHIO
KOPIOPaTUBHOW KYJIbTYPbl, OPHUEHTHPOBAaHHOW Ha yiydiieHue u 3¢dektuBHocTh. Kommanuu,
CIIEYIOIIME YETKO CTPYKTYpPUPOBAHHBIM MpoleaypaMm, Oosiee TMOKM B NPUHATAU WHHOBAIMM U
aIanTanyy K TEKYIIUM TPEHIaM U U3MEHEHUSM B OTpaciid. ITO UTPaeT KIFOYCBYIO POJIb B YCIICITHOM
MIPOrPECCUPOBAHNY NIPENPUITHS U 3aKJIaIBIBACT HAJCKHBIN PYHIAMEHT JJIS €r0 MPOI0JDKUTEIIBHOTO
pocra.

COOTBETCTBEHHO, IEPECMOTP U YCOBEPILIEHCTBOBAHUE MPOIIEAYp yIpaBieHHs B chepe mpoaax He
IIPOCTO TMOBBIMIACT MPOU3BOIUTEIBHOCTh PA0OTHI KOMAHIBI, HO TAK)KE CIYXHT (DYHIaMEHTATbHBIM
AJIEMEHTOM JJII TAPAHTHPOBAHMS YCTOMYHMBOTO PA3BUTHS M YKPCIICHUS MO3WUIUN HA PBIHKE CPEIU
KOHKYPEHTOB. DTO MOPOXKIAaeT HEOOXOIUMOCTh B pa3paboTke 3(PPEKTUBHON CTPYKTYpHI TPOAAK,
(bUMHAHCUPOBAHUY OIEpalMii B JAHHOM HAIPaBICHUU U MPEOIOJICHUU OOMICTIPUHATHIX MPENSTCTBUM.

busnec-npoyeccor  ucparom Kmouegyrd poiv 8 YAPAGIEHUU NPOOANCAMU, ONMUMUIUDYS
83aUMOOEUCMBUS C KIUSHMAMU, YIYUUAs NPOOYKMUSHOCHb U YEEIUdUas 000pom.

busnec-mporiecc mpencTaBiser CoOOW IEMOYKY B3aMMHO CBSI3aHHBIX IIIATOB W MPOIEAYD,
OCYIIECTBISIEMBIX C IENbI0 JOCTUTHYTh KOHKPETHOTO pe3yibTara B MpeANpUHUMATEIhCKON
nesTenbHOCTH. B chepe komMmMepiinu OW3HEC-TIPOIECC OXBAThIBAET MOJHBIA UK B3aUMOJEHCTBUS
MPEANPHUATHS ¢ TOTPEOUTEIAMHU: OT HHHIMATM3AIUN KOHTAaKTa JO YCIENIHOTO 3aKIFOUeHUS
TPaH3aKIUHA U BBIOJIHCHUS 00S3aTEILCTB MO OOCCIICYCHUIO KAYeCTBEHHOTO OOCTYKMBAHUS TIOCIIEC
MPOJAXKHU TOBapa MM YCIIYTH.

BaxHocTh OM3HEC-TIPOIIECCOB B CEKTOpPE MPOAAXK dYpe3BblYaiiHO Benmuka. OHU CiyXar Jis
CO3IaHMS YEeTKOr0 W YHUQPHUIIMPOBAHHOTO IMOAXOJa KO BCEM IaraM B3aWMOJCUCTBUS C
MOTPEOUTENIIMH, YTO TapaHTHPYET KaK CTAOMIBLHOCTh W TPOTHO3HPYEMOCTh pPE3y/lIbTaTOB, TaK W
yBEJIMYEHHUE MTPOU3BOUTENILHOCTH KOMaHAbl. UeTkoe orpeneseHre pojiei u 00s13aHHOCTeNH KaXa0Tro
y4acTHHUKA MpoIiecca CoCOOCTBYET ONTUMH3AIUHU PAOOTHI, yIYUIIICHHIO PE3yIbTaTOB 1 MUHUMH3AIIUU
OIHOOK.

JpyruM KITIOYEBBIM MOMEHTOM SIBJIIETCS TOT (PAKT, YTO TPAMOTHO CTPYKTYpHPOBAHHBIC OM3HEC-
mporeccsl odecrneynBaroT 3(Q(HEKTUBHOCT, B MOHHUTOPHHIE M aHAIM3€ PEe3yJNbTaTUBHOCTH PabOTHI.
Ycranoenenue uyetkoil cucrembl KP| (kmroueBbix mokaszareneit 2pQexkTUBHOCTH), BBITEKAIOMIEH W3
3THUX MPOIECCOB, MPEIOCTARISICT PYKOBOIUTEIISIM HEOOXOIUMYIO OCHOBY JIJISI IIPUHATHUS PEIICHUN Ha
OCHOBE OOBEKTUBHBIX JAHHBIX BMECTO CYOBEKTHBHBIX MPEITIOI0KEHHUH.

B nmanHOM TekcTe pedb uaeT O (QyHAAMEHTAIbHBIX aTpUOyTax, ONPEACTSIONINX CTPYKTYPY H
3¢ (HeKTHBHOCTH ANOBBIX ornepanuii. [lonpoOHOe U3ydeHHe 3TUX DIIEMEHTOB TOMOXKET pa3o0paThCcs B
WX CYIIIHOCTH M 3HAYUMOCTH JIJIsT 00eCTieYeHUs TPOAYKTUBHOMN JACITSILHOCTH TIPS IIPHUITHN, BKITIOYast
UX CIIOCOOHOCTH YCIICIIHO PEaM30BBIBATh CTpaTermueckue 3amaud. [IpoaHanm3upyeM KakJIblid w3
9TUX aCHEKTOB JIJISl JIYUIIETO MTOHUMAaHUS UX BKJIaJ[a B OM3HEC-TIPOLIECCHI.

O} PexkTUBHOCTh  OU3HEC-TIPOIIECCOB  OMPENENSIeTCI WX  CIIOCOOHOCTBIO  JTOCTHIKEHUS
YCTAaHOBJICHHBIX LI€Jiell W KpUTepueB ycmexa. BaxHo, 4ToObI Mpolecchl HE TOJNbKO AKTUBHO
(YHKIIMOHUPOBAIIM, HO TaKXe BeJIM K BbHINOJHEHUIO OOO3HAUEHHBIX 3a/ad U JOCTHUKCHHIO
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MIpeIoyiaraeMblX pe3yiabTaToOB, BKIIIOYas MOBBIIIEHHE OOBEMOB MPOAAXK WM COBEPIICHCTBOBAHHE
YPOBHS OOCITYKHUBaHUS KJIMEHTOB.

SlcHOCTh B OM3HEC-OMEpanusax O3HaYaeT MOHMMAaHUE U TOYHOCTh Ha BCEX CTAAMAX MpoekTa. [Ipu
YCJIOBHHU, YTO OOS3aHHOCTH M Je/UIaiiHbl M3BECTHHI KAKIOMY, KOMIaHUS (PYHKIHOHUpPYET Ooiee
3¢ PEeKTUBHO U KOOPIUHUPOBAHHO.

YopaBinseMocTh AETaTu3UpyeT BO3MOXHOCTb PYKOBOJICTBA OPraHU3allMd KOHTPOJIUPOBATH H
HACTpauBaTh Ow3Hec-onepanuu. J(PEKTHBHOE YIpaBICHUE CIOCOOCTBYET aJeKBATHON peakKluu
(bupMbI Ha KoJIeOaHUS PHIHKA WM BHYTPEHHUE TPYAHOCTH, TAPAHTUPYS €€ CTAOMIBHOCTh M THOKOCTD.

OddexTuBHOCTH 0003HAYACT PALIMOHAIBHOE PACHpPEICIICHUE U UCIIOIb30BAHUE PECYPCOB, TAKUX
KaK BpeMsl, KaluTaj, U MEepPCOHaJ, LIEJIbI0 KOTOPOro SIBISIETCS NOCTUXKEHUE BBICTABICHHBIX 3aiady.
[Ipomeccel, opranu3zoBaHHbIC 3(PPEKTUBHO, COKPAIIAIOT U3JICPKKH M YBEIWYHBAIOT O00BEM
JOCTHUTHYTBIX PE3YyJIbTATOB, YTO MPUBOAUT K OBBIIIEHUIO CIOCOOHOCTH KOMITAHWU KOHKYPUPOBATh Ha
PBIHKE.

PermnuupyemMocts 0003Ha4aeT CrMOCOOHOCTh K MHOTOKPAaTHOMY MPOBEIACHHUIO HICHTHUYHOTO
mporiecca TMpU COXPAaHEHHWH BBICOKOTO YpPOBHsS KadectBa W 3¢ddexruBHoctu. Ilpm nmoctmxenun
CTaOWJIBHBIX PE3YJbTATOB TPH KaXIOM IOBTOPEHHUHU Iporecca (HOpMUPYETCs YBEPEHHOCTh CO
CTOPOHBI TOTpeOHTENCH U ON3HEC-COIO3HUKOB.

AnanTUBHOCTh OW3HEC-TIPOIIECCOB OTPaKaeT UX BO3MOXKHOCTh KOPPEKTHUPOBATHCS IO/ HOBBHIE
ycIoBUs. JTa aIallTUBHOCTD /1a€T KOMIIAHUSAM IIAHC HE MPOCTO YCTOATH MEPe JTUIOM IEPEMEH, HO U
3¢ HEKTUBHO BOCIIOIB30BAThCS BO3HUKAIOIIMMH IIAHCAMU JIJISI pa3BUTHSL.

[lenooOpa3oBaHne OW3HEC-TIPOIECCOB BKIIOYAET AaHAJIM3 pPAcXOJ0B HAa HUX peau3aliio |
CpaBHEHHME C JOCTUTHYTHIMH HTOramu. ['pamMoTHOe ympaBieHMe 3aTpaTaMH CIIOCOOCTBYET
MOJICP>KaHUIO M POCTY NPUOBUIBHOCTH M PEHTA0EIBbHOCTH MPENPUATHS.

CornacHo no3unuu aHanuTukoB Maiikia Xammepa u [xeiimca Yamnu, K04 K yCTOMYHMBOMY
MPOIBETAHUIO OM3HECA CKPHIT HE CTOJBKO B MPOAYKIMH, CKOJIBKO B METOJaX €€ MPOM3BOJCTBA U
oOciyxuBaHus. J{ias onTUMu3anuM npouenyp B cepe KOMMEpUYECKOH aKTUBHOCTH, a UMEHHO B
JernapTaMeHTe cObITa, KpaiiHe BaXKHO MPUMEHATh Takoi 3((eKTUBHBIN HHCTPYMEHTAPHI, KaKk BOPOHKA
POAAK.

Boponxa npooasxc omobpasxcaem Ouznec-npoyeccwi, noKazvlédas Nyme KIUEHMA OM Nepeo2o
KOHMaKkma ¢ npooyKmom 00 CO8epuleHusi NOKYNKU. DMom UHCMPYMeHm NnooYepKusdaem Kiroyesvle
amanvl  63aUMOOEUCMEUs. ¢ NOMEHYUAIbHbIM — NOKYnamenem, NO360141 ONMUMUZUPOBANb
MapKkemuH2o8ble U NPOOaXCHble CImpame2ul 01 y8eaudeHuss KOHGepCuu.

Boponka npogaxk — BaKHEHIINM WHCTPYMEHT JUIsl BU3yalU3allii U aHajan3a OW3HeC-TPOIIECCOB,
CBSI3aHHBIX C npojakamu. OHa mpeacTaBisieT coOOM MyTh, KOTOPBIM NMPOXOJUT MOTEHIMAIBHBIN
KJIMEHT OT IIepBOHAYAILHOIO KOHTAKTA C MPOAYKTOM MJIM YCIYTOM 10 MOMEHTA MOKYIIKH.

[Tporiecc BOpoHKHM Tpomax pa3OWBaeTcs Ha HECKOJIBKO OCHOBHBIX IIAroB, YIydIIas OCO3HAHWE
MEXaHU3MOB TMPOJIBI)KCHUS TOBapa WIIM YCIYTH U BBIABISAS ONTHMAJIbHBIE CTPATETHU JJISI YCHUIICHUS
pe3yabTaTUBHOCTH. PaccMOTpUM 3TO Ha MpUMEpe MOHTaKa OKOHHBIX KOHCTPYKLIUH.

1) Pa3Ouenue mporecca MpoAak Ha COCTaBHBIC YaCTH — KPUTUYECKU BAXKHBIA ATal, KOTOPBIA
MPEOCTABIISIET BO3MOXKHOCTh TIIATEIIFHO aHAM3WPOBATh KAXKIBIA IIAr B3aWMOJICHCTBHS C
MOKYMNaTeNsIMH M OOHapY)KMBATh AJIEMEHTHI, OKa3bIBAIOIINE BIHMSHHE HA d(PPEKTHBHOCTH MPOJIaK.
Takast pa3OuBKa CIIOCOOCTBYET MOBBIIICHUIO MOHUMAHHS MEXaHU3MOB PabdOThI BOPOHKH MPOAAX U
YCOBEPILICHCTBOBAHUIO ONEPALMOHHBIX MPOIECCOB. BOT mpuMep, Kak OCyIIeCTBISACTCS AEKOMIIO3ULIUS
rporecca npoiax:

— nuj He 0O6paboTaH;
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— JIHUJI B3AT B paboTy;

— 3BOHOK KJIUEHTY COBEpIIICH;

— BCTpEYa Ha3HAYEHa;

— BCTpeya IIPOBEJICHA;

— BBIUMCIICHUS BBIIIOJIHEHBI, UHPOPMALIKS HAlpaBlieHa 3aKa34YHKYy.

— KOHTPAKT MOJATrOTOBJIEH U HAIIPABJIEH 3aKa34YHUKY.

— JIOTOBOP HOJIIIUCAH KIMEHTOM;

— CZIeJIKa 3aKJIF0YeHa.

B sToM citydae nporiecc mpeuiosKeHus YCIyT 0 MOHTaXXy OKOH CTPYKTYPHPOBAH Ha JIEBATH (as3.
LleHTpanbHBIM MOMEHTOM SIBJISI€TCS] OpraHU3alusl Bble3[]a Ha 0OBEKT I BBIIIOJIHEHUS 3aMepoB. s
CHELMAINCTa IO MAPKETUHTY IJIaBHAS 1I€JIb 3aKJI0YaeTcsi B 3PPEKTUBHOM CONPOBOXKIECHUH KIHEHTa
yepe3 OCHOBHOM 3Tan BOPOHKH MPOJIaK, YTO B UTOTE JOJKHO CTUMYJIUPOBATh CHCIKY.

2. AHanu3 NPUYMH OTKA30B B XOJ€ IMPOJAXH OKOHHBIX KOHCTPYKLUH SIBJISETCS KIIFOUEBBIM
AJIEMEHTOM JUISI BBISBICHUS CIAObIX 3BEHBEB M ONTUMH3AIMH OM3Hec-omepanuidi. B cienyromem
CIMCKE MIPEJCTABIICHbI IOTEHLUAIbHBIE OCHOBAHHUS JJIs1 OTKA30B, CBSI3aHHbIE C MOHTA)KOM OKOH:!

— Bricokasi cTOMMOCTB: KJIMEHThl MOT'YT OLIEHMTH LIEHHMK Ha MOHTaX OKOH KaK 4Ype3MepHbIN
OTHOCHUTEJIBHO MX (PMHAHCOBBIX BO3MOKHOCTEH WM B CPaBHEHUM C aJbTEpHATHBAMHU OT
KOHKYPHUPYIOIIMX KOMITAHUM.

— BHe3anHble 100aBoYHBIE 3aTpaThl: KOTJa B XOJE€ IEPErOoBOPOB MOSBISIOTCA HEYYTEHHbIE
U3JIEP’KKH, 9TO CIOCOOHO BBI3BAaTh Pa304apOBAaHUE CO CTOPOHBI 3aKa3unKa.

— HeynoBneTBopuTebHOE Kaue€CTBO KOMIIOHEHTOB: IOKYMNATEIXd MOTYT HCIBITHIBATH COMHEHHS
OTHOCHUTEJIbHO KaueCTBa MPUMEHSIEMbIX MaTEPHAJIOB WU B )KUBYUYECTH U3/IETHH.

— CuJIbHBIE CTOPOHBI KOHKYPEHTHBIX IPEIJIOKEHUI: KOHKYPEHTBl MOTYT IIPHUBJIEKATh KIMEHTOB
BBITOIHBIMU YCJIOBUSIMM, aKIIMSIMH UJIH CKUAKAMHU.

— IInoxoe kadecTBO OOCHYKMBaHUS: HEYJOBIETBOPEHHOCTh KJIMEHTAa H3-3a HEIOCTATOYHOI'O
CEpBHCA MOXKET 3aKOHYUTHCS OTKA30M OT 3aKJIFOUYEHHUSI KOHTPAKTA.

— OTcyTCcTBHE KOHCYJNBTATUBHON MOJIEPKKU: HEXBaTKa CBEACHMM WM Npo(ecCHOHATBHBIX
peKoOMeHAalNN KacaTeJIbHO MOJA00pa OKOHHBIX CUCTEM MOXKET MPHUBECTU K HEYBEPEHHOCTU Y
noTpeouTens.

— IIpoTsbkeHHOE BpeMsi Ha MOHTaX: IPEBBILICHHE JONYCTUMOIO BPEMEHM Ha YCTAaHOBKY
000pyOBaHUSI MOXKET CTaTh OCHOBAHMEM JUJIsl OTKJIOHEHHUS NPEJIOKEHHs, B Cllyyae Korja
3aKa34uKy He0OXOJMMO CKOpellee UCTIOHEHUE 3a/1aUH.

— HexBaTka maHHBIX O TOBape: OTCYTCTBHE MOAPOOHOCTEH O IIOcax M Crenu(UKalUsIX OKOH
MOJKET BBI3BaTh OTKAa3 MOKyHaTels.

— HeratuBHble pelneH3MM Ha KOMIIAHUIO MM H3JelIMe MOTYT BO3JEHCTBOBaTH Ha BBIOOD
norpeourens.

— HebGonbmiass u3BECTHOCTh OpeH/Aa: HAUYMHAIOMIME WM MAaJOM3BECTHBIE NPEANPHUITHS MOTYT
UCHBITHIBATh CKENTHUIIM3M OT OTpeOUTeseH.

— DBoMIONMS MOTPEOUTENBCKUX TpeOOBAaHUM: B TIpoliecce BHIOOpPA, JKENaHUS U BaKHOCTh
OTpe/IeNIEHHBIX acleKTOB y MOKyHaTelel MoryT TpaHC(hOpMUPOBATHCS.

— DKOHOMMYECKHE HCIBITaHUS: MPOOJIEMBbI C JMYHBIM OO/PKETOM YacTO BIUSIOT Ha IpPOILEcC
TIPUHSATHS PEIICHUHN KacaTeIbHO MPUOOPETCHUA.

— Hapymenne TexHMUYECKMX HOpPM: OTKJIOHEHHE MapaMeTpoB OKOH OT YCTaHOBJIEHHBIX
TEXHUYECKUX HOPM WM CTaHAapTOB MOXKET IIPUBECTH K OTKa3y.
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— [IpoGnembl ¢ MOHTa)KOM: yOeXIEHHE KIMEHTa B TOM, YTO IPOILECC MOHTa)XKa OKOHHBIX
KOHCTPYKLUH OKa&XETCs YpPEe3MEpPHO 3aTpaTHbIM II0 BPEMEHM U YCUIIUSAM, MOXKET
CIIPOBOLIMPOBATh HEIOBEPHUE.

3. AHanu3 pecypcoB, BBOJHBIX U Pe3yJIbTaTUBHBIX I10KA3aTeIeH IPOLECCOB SBISIETCS KIHYEBbIM
s yiydiieHus: 3pGeKTUBHOCTH opranu3anuu. PazdepeM 0oCHOBHBIE KOHLIETIIINU, HEOOXOTUMBIE IS
BBITTOJIHEHUST ATOTO aHaiu3a. PecypcHoe MOpTQOINMO OXBATHIBAET BCE 3JEMEHTHI, 3aTpauyuBacMble
IIPOLIECCOM Il OCTHKeHUs Leneil. K HUM OTHOCATCA NEpCOHAT CO CBOMMH KOMIIETCHIMSAMH U
9KCHEPTU30M, UCMOIb3yeMoe 000pyI0BaHUE, UHCTPYMEHTApUi, ChIpbe U MaTepuaibl (K MpUMeEpY,
CTEKJIONIAKEThl, (YpHUTYpa U IpodYee), a TaKKe HPUMEHSEMble TEXHOJOTHH M IPOrpaMMHBIC
IIPOJYKTHI.

BxonHo# aneMeHT mpolecca MpeicTaBisieT coOoi pecype, TpeOyeMbli JUIsl €ro peanusaluy,
KOTOPBIN NPENOCTABIISETCSA COMMYTCTBYIOIIUMH IIPOLEAYPAMH.

[TpoaykT mporecca — 3To pecypc, KOTOPBIH ObLUT TpaHC(HOPMUPOBAH B IMPOLIECCE €0 BHITOTHEHHUS.

JlaBaiiTe paccMOTpuM, Kak OIPENESIOTCS BXOJbl M BBIXOJbl B IPOLECCE MPOAAX OKOHHON
npoaykuuu. Kaxaplil aTan HaunHAETCs ¢ Pe3yJIbTaTOB, IOJYYEHHBIX Ha MIPEABIAYILEM LIare, TaK 4To
JieTalbHOE ONMCAaHUE KaXK0ro BX0Aa He TpeOyercs.

— JIun npunAT B paboty. Ha Bxoae — nua, pa3MeleHHbIH B LIEHTpaibHOM 0a3e naHHbIX. Ha BeIxoz1€e

— Ha3HA4YECHHUE OTBETCTBEHHOI'O MEHEKEPA IJIs JIU/A.

— 3BOHOK KJIMEHTY BBIIIOJIHEH YCIIEIIHO, PE3YJIBTaTOM CTajl MHTEPEC OTEHIUAIBHOIO 3aKa34yMKa.
Meunemxkep BbIsICHUI TpeOyeMble MaTepHalibl 1 000pYAOBaHHE Ul pealn3alii IPOEKTa.

— Hasnaueno cosemanue. Pe3ynbrarom cTajgo yTBEpXKACHHE KIMEHTOM KOHKPETHBIX JaThl U
BPEMEHHU MPOBEJICHUS BCTPEUH.

— Cocrostack BeTpeda. PereHne — OCYIIECTBICHHE H3MEPEHUH M cOOp JIOMOJIHUTENBHBIX
CBECHMI B MPOLIECCEe 3TUX U3MEPEHUH.

— Bomonnaen pacuer, nHdopMamus nepenaHa 3aka3udMky. Pe3ynbTaToM CTajlo KOMMeEpYecKoe
IPEUI0KEHHE, Pa3pab0TaHHOE CHEIUATIBHO ISl KIIMEHTA.

— JloroBop moAroTOBIE€H M BBICIAH 3aKa3uuKy. Pe3ynbrarom cran JOKYMEHT, COAEpKalluil
KOHTAaKTHBIE JJaHHBIE 3aKa34MKa, KOTOPbI ObLI IIepeciaH eMy JUIsl O3HAKOMJICHUSI.

— Knnenrom Obu1 nojmnucan 10roBop. Pe3ynbraToM sBiseTcss AOrOBOP, MOANUCAHHBIN KIIMEHTOM.

— CornameHue JIOCTUTHYTO. 3aBepIIEHUE Ipolecca — IMPOU3BEICHUE IUIATEXKA 3a YCIYTy
KIIUEHTOM.

4. Cnenyromuii 3Tarn 3aKI04aeTCsl B HA3HAYEHUM OTBETCTBEHHBIX 3a IMPOLECCHI. JTO KIOYEBON
MOMEHT B YIpaBlieHMH OW3HEec-TpoleccaMi, MOCKOJIbKY Ha3HaueHHbIE JMIa OepyT Ha ceds
00s13aTeNIbCTBA MO O00ECNEYEHUI0 ONTHUMAJIbHOM pabOThl M BBICOKOM pE3yJlbTaTUBHOCTH JIaHHBIX
npoueccoB. Ponb BiiazenbleB MpOLEeccOB KPUTHUYHA, MOCKOIbKY OHHU HE TOJBKO CIEAST 332 YETKUM
BBITIOJTHEHUEM TIPOIIECCOB, HO U OIEHMBAIOT HUX 3(PQPEKTUBHOCTb, BHOCA KOPPEKTHBBI IPHU
OoOHapy>KEHUH OTKJIOHEHHH OT 3aIlyIaHMPOBAHHBIX MOKa3aTeneil. X 00s3aHHOCTH XOTh U 3aBUCAT OT
KOHKPETHBIX OCOOEHHOCTEH paccMaTpUBaeMbIX MPOIECCOB U CTPYKTYpPhl OpraHU3alliH, OOBIYHO
OXBAaTHIBAIOT KIIOUYEBbIE (QYHKIIHU:

— KOHTPOJIb BBIIOJIHEHHUS ITPOLIECCa;

— U3y4YEHHUE NPUYMH, TPUBOJAIINX K OTKIIOHEHUSIM B IIPOLIECCE;

— COBEpILEHCTBOBAHUE Ipoliecca.

B peanbHOIi cuTyaliuu npoIecchl 4acTO BO3HUKAIOT CIIOHTAHHO M 0e3 4eTKOH opraHu3anuu. 3To
00YyCIIOBIIEHO HECKOJIBKUMH (haKTOpaMHu:
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— HEAOCTAaTOYHAs KBAIM(UKAIUS OTBETCTBEHHOTO 32 MPOIIECC CIICIHATTUCTA;

— HEJIOCTaTOK BPEMEHH, PECYPCOB U MOTHUBALIMU Y BJIAJIENIbLIA MIPOLIECcca U1 MOHUMAaHUs JAHHOU

npoOJeMaTUKH;

— HEJIOCTATOYHBII CTUMYJI y IJIaBbl OT/EIIA IPOLAK.

5. BaxxHO TOUHO ompenenuTh Ha3BaHHME KaXKAOIo 3Tama mpolecca. B ¢BsA3u ¢ TeM, 4TO BOPOHKaA
IPOAAX SBISETCA CTAHAAPTHOM NPAKTUKOM B pasiMyHbIX MOAPA3JENEHMSX, U1 0003HAUYEHUs ee
CTaJuil 3a4acTyr0 NPUMEHSIOTCS YHU(UIUPOBAHHbIE TEPMUHBI, IIPEAOCTABIsAEMbIE pa3pabOTUMKAMU
ucnonszyemoit CRM-cuctemsi:

— IEpBUYHBIN KOHTAKT;

— IIEPETOBOPHI;

— NPUHATHUE PEIICHHUS;

— COrJlacoBaHME JOTOBOPA;

— BBIIIOJIHEHUE JI0T0OBOPA;

— COIIaCOBAHME;

— YCHEIHas pealnu3anus.

OTa BOpOHKa NpoAaXx 00J1aaeT yHUBEPCAIbHOCTbIO, UTHOPUPYSI YHUKAJIbHBIE aCIIEKThI OTAEIbHOM
OpraHM3alM, OTpaciieBble OCOOEHHOCTH, W HE OTOOpa)kaeT B IOJHOW MEpe pPEajbHBbIM MOPSAIOK
npoaax. C no3unuu ynpasiaeHus Ou3Hec-IpoLeccaMy HAMMEHOBAaHUS ATANOB BEIOPaHbl HENIPABHIIBHO.

PacnipoctpaneHHast ommMOKa B HOCTPOCHMHM BOPOHKHM MPOJAX 3aKJIIOYAeTCs B HEaJeKBATHOM
MMEHOBAHHUM 3TAlOB IMOKYNATEIbCKOTO IMYTH, TAKMX KaK «Pa3MBILIUIAIOT», «UCYE3IN», OTIPABUTh
0o0paTHO B MapKETUHI», «B OXKHJIaHUU». DTU HEYETKHE 0003HAUEHUS MPUBOAAT K M3JIUILIHE JIOJITUM
UKIaM o00paOOTKM B OTAENe M K THEeperpyKeHHOCTH BOPOHKH MPOJAX YCTapeBIIUMHU
NOTEHIMAJIbHBIMU KJIMeHTaMu. Ha mpakTuke 3apuKCUpOBaHbI Clydau, KOT/1a B BOPOHKE OCTaBAINCh
JTaHHbIE KJIMEHTOB, C KOTOPHIMH HE MOJIEPKMUBAJIach CBSI3b HA MPOTSHKEHUH Tofa.

3aroloBKM JIOJDKHBI OTOOpaXkaTh 3aBEpIICHHbIE JEHCTBHUS, TO €cTh (akThl (COIIalIeHHe
3aKJIFOUEHO).

6. IIpu pa3paboTke BOPOHKH MPOJak BaXXKHO OCO3HABATH €€ JTWHAMHUYHBIA U TMOKHUI Xapakrep.
Ona mnonBepraercs HM3MEHEHMSM, aJalTUPYSACh K DPAa3BUTHUIO KOMAaH[Ibl MPOJAaX, OCOOCHHOCTSIM
MPOJYKIMH U PACIIMPEHNUIO aCCOPTUMEHTAa KOMITAHUY HOBBIMU TOBapaMH.

PaccmoTpuM erie ofny ciaydaid u3 o6iactu MoHTaxa [1BX okoH. bbuta ananusupoBaHa cTpyKTypa
mporecca MpoJiaX, TIe 3aJeicTBOBaHBl MYJIbTH(YHKIIMOHAIbHBIE MEHEIKEphl, 0OecreyrBaroIne
BBITIOJTHEHUE BceX dTanoB ciaeiakd. C poctoM 4ucia oOpalleHud MOsBIseTcs HEOOXOAMMOCTh
ONTHMHU3ALMU CTPYKTYPBI OTJENa WJIK BBOJAA B IUTAT JOMOJHUTEIBHOIO CIEHMATIUCTa MO padoTe C
knueHTamMu. Ero oOs3aHHOCTHM  3akitodaroTcss B A(G(EKTUBHOM MpeBapUTENbHOM OTOOpe
NOTEHIMAJBHBIX TOKyNaTened M mepenade MH(GOpMAIMHM CHEHUAINCTY IO MpPOAa)kam, BKIIOYas
MO/ITOTOBJIEHHBIE CLIEHAPUH B3aUMOJICHCTBHUS Ha PA3IMYHBIX dTanax BOPOHKU MPOJaK.

— Jlug e obpaboran;

— Jlun B34T B paboTy;

— PasroBop ¢ nuom cocroscs;

— JIun kBanmudumpoBaH.

B nanHO#l cuTyanuu Harpy3ka Ha MEHEDKEpa IO MpoAakaM OcTaeTcsi 0e3 M3MEHEHHUH WU
yYMEHBIIIaeTcsl, OJ1aroapsi HCKIIOYSHUIO 3aTPaT BpEMEHH Ha 00pabOTKY «XOJIOTHBIX) JTUI0B.

7. UtoObI 7 (pEeKTUBHO YIPABISITH TOTOKOM KJIMEHTOB, HAIllA CTPATETHS BKIIOUYAET ONpEIeIeHUE
MHAMBUYaJIbHBIX BOPOHOK IPOJAX AJISA KaXKA0H crelHanu3upoBaHHON ponu B komanzae. Habmonas
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3a AMHAMUKOW pabothl call-nieHTpa U oTxena mpojaxk, CTAHOBUTCS OYEBUAHBIM, YTO OHU TPEOYIOT
YHUKQJIBHBIX MapHIpyToOB mpoaBmwxkeHus. C pacuimpeHreM Ou3Heca CTOUT 00IymaTh BBEACHUE
MO3UIIMK MEHEeKepa IO MPOeKTaM. ITOT CIEHUAIUCT OyAET OCYIIECTBIISATH COTPOBOXKICHUE KIIUCHTOB
nocje TOJMUCAHUS KOHTPAKTOB, YIPABISIsE BCEM MPOIECCOM YCTAHOBKM M OTACIKM OKOH. B ero
OTBETCTBEHHOCTh OYyJEeT BXOJWUTH KOOPAMHALUS pabOThl MEXAY KIMEHTOM U MPOU3BOACTBEHHBIM
nenaprameHToM. Takasi cTpaTerus npeacTaBiseTcs] BBITOHOM 10 LETOMY PSITy PUYHH.

OTbICKaTh ¥ TOATOTOBUTH YHUBEPCAILHOTO MEHEIKEPa, OTBETCTBEHHOTO 32 BECh IIUKJ OOIICHHUS
C KJIMEHTOM, MPEJICTABIISET OONBIIYIO TPYJHOCTh, Y€M PACIPEICIUTh 3a1a4l MEX1y COTPYAHUKAMH,
CHEIHATM3UPYIOIMMUCS HA KOHKPETHBIX y4acTKax paOOThI.

KoMmnanust MOXeT paciupsAThCs, MPUMEHSIS IPUHLIUIIBI TUHEHHONW IPOU3BOACTBEHHON CXEMBI.

3TO MO3BOJIUT MOBBICUTH YPOBEHb OOCITY)KUBAHHSI Ha BCEX dTAlax B3auMOJCHCTBUS C KIIMEHTOM,
HAYMHAs C MOMEHTA MOCTYIUICHHUS 3ampoca M 3aKaHYMBas BBIOJIHEHHEM PETYJSIPHOTO €KEroJHOTO
CEPBHUCHOTO OOCITYKMBAaHUSI OKOHHBIX CUCTEM.

Mogenb BOPOHKM HaXOAWT MPUMEHEHHUE 3a IMpeaeiaMH KOMMEPUECKHUX OIepalluii, OKa3bIBasiCh
MOJIE3HOW B YIPAaBICHHWU MPOIECCAaMH HE TOJIBKO B cepe mpomax. DPGPEeKTUBHO NpUMEHsIeMas B
JIOTHCTUKE, TPOM3BOJICTBCHHON JEATEIPHOCTH M OOJIACTH OOCTYXMBaHHS KIMEHTOB, OHA
CIOCOOCTBYET ONTUMHU3AIUHN pab0OUnX MPOIECCOB B JAHHBIX OTPACIISIX.

8. UroObl aHanmM3MpoOBaTh HUTOTH, TPEOYIOTCS CTaTHCTUYECKHE TMoKa3aTenu. DPPEeKTUBHO
CKOHGUTYpUpPOBaHHAas BOPOHKAa CcOBITa MPEAOCTaBIseT BaXKHbIE JaHHBIC, OTOOpaXKAIOILINE
3G PEKTUBHOCTh NEHCTBHI y4YacTHUKOB mpouecca. KodppuIueHT KOHBEPCHM BBIYHCISETCS Kak
OTHOIIICHWE YHCJIAa TMEPEeXO0J0B Ha CIEAYIOIYI0 CTaJWI0 BOPOHKH TMPOJAX K KOJIUYECTBY
3aMHTEPECOBAaHHBIX Ha MPEALIECTBYIOIIEM YPOBHE, YMHOXKeHHOE Ha 100 mpo1eHToB.

YKo «ropsaux», «TETIbIX» U «XOJIOIHBIX)» TOTeHIIUAIbHBIX TTOKYIATeNel SBIIEeTCS KPUTUIECKU
BOXHBIMH JAaHHBIMU JUISI MapKETHHTOBOTO OTZAEJA, TO3BOJSIIOIIMMHU OIICHUTh PE3yIbTaTUBHOCTH
PEKJIaMHBIX aKIIHi.

9. Heobxomumo Taxke paszpabotaTh periaMeHT. Dopmanuszanus Ou3HEC-TpOLEAYyp HIrpaer
KIIIOYEBYI0 pOJIb B coO3/laHUM 3((EeKTUBHOro oOTAeNna mpojaax. PermameHTtanus obecredynBaeT
YHU(PUKALKIO paboThl C MPOAAXKHBIMU BOPOHKaMM. OTO CIIOCOOCTBYET HE TOJIBKO TOCTHUYKEHHIO
MPO3PavyHOCTH U TIOCIEAOBATEILHOCTH B TIPOLEAYPE MPOJAX, HO TAaK)KE JTAaeT BO3MOXHOCTh NpPHU
HE00XOAMMOCTH PaCIpPOCTPAHATh YCIENIHbIE MPAKTUKU Ha JPYyTUe MOApa3/ieieHUs OpraHUu3aIiH.

Pernament paboThl MEHeKepa 110 MPOoJJakaM BKIIIOYAET B c€0sl HECKOJIBKO KIIIOUYEBBIX Pa3/iesioB:

— TePMUHBI U TIOHSATHUS;

— (QyHKIMU MEHeIKepa Mo MpoIaXxam;

— MPOAYKT KOMITaHUH,

— paboTa ¢ BOPOHKOM TIPOJIaK;

— paborta ¢ CRM-cucremoii;

— OTYETHOCTb;

— MOTHUBAIUS;

— rpa¢uk pador.

OTH MHOTOLIEJEBbIE HOPMATHUBBI MOJJIEKAT AJaNTallMM C YYeTOM OTpacid M CHenu(uKH
KOHKPETHOW OpraHu3aIuu.

10. ABromMaruzarus MPOIECCOB KpUTHUYHA. Nurterpanus CRM-cucrembl crana
(GyHIaMEHTAJIBHBIM ACIIEKTOM IPOLBETAaHHSI MHOTHX HpeANnpusATHiA. DP(PEKTUBHOE pEryinpoBaHHe
Ou3HEC-onepanuii HeAOCTHRKUMO 0€3 3PPEKTUBHOTO MPOTPAMMHOTO 00ECIICUCHHUS.
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B uncrne kiao4eBsIx Mt0coB ucnoib3oBanus CRM-cucrem amst otaena npojax BaKHO OTMETUTD:

— YMEHbIIeHHEe 00bEMa pyTUHHON paboOTHI;

— pacTeT MpOJOJIKUTENBHOCTD, 3aTpaulBaeMasi Ha B3aUMOIEUCTBHE C IIOKYIIATEIIEM;

— TMOBBIIIEHUE KaueCTBa 00CITYyKUBaHUSI JOCTUTAETCS Yepe3 KOOPAUHAIUIO IEHCTBUM IepcoHania u

MUHUMU3ALUIO OIIHOOK.

— NPEAOCTABIISIETCS LIAHC YBEIMUUTD Pa3Mep OTENa MPOJaK.

B coBpemenHoM Owu3Hec-TIei3ake, aHAIM3UPYSd PBIHOYHBIC JOJH, BBIICISAIOT JBE BEAYIIUE
CUCTEMBI yIpaBlieHUs] B3auMOOTHoleHUsIMH ¢ kiueHTamu (CRM): butpukc24, 3anumaronuii 43,5%
peiika, 1 AmoCRM, c noneit B 41,5%. OGe mnardopmbl TpeOYIOT HACTPOWKH MOJA OCOOEHHOCTH
KOHKPETHOTO TPENNpUATHS Yepe3 MpPOoIecChl MHTErpanuu Uis U30ekaHus 4acTO BCTPEUAIOIIMXCS
npobieM B mporecce co3maaHus APPEKTHBHONH BOPOHKM Tpoaax. [IpuMepsl TakMX OCIOXKHEHUIN
BKJIIOYAIOT B ceOsl:

— FeHepannio PeIyHJaHTHBIX TaHHBIX;

— HENPOAYKTUBHBIN IIPOLIECC;

— M30JIMPOBAaHHBIN IIPOLIECC;

— HEBOCIPUUMYHUBOCTbH MOCIEAYIONIUX ITANOB K BBHIBOJAM, JOCTUTHYTHIM Ha MIPEIBIIYIINX [Iarax;

— HapyllIeHHe nepeaadu HHPopMaIim;

— OTCYTCTBHUE BXOJa y Ipolecca.

3akioueHue

D¢ dekTHBHO CTPYKTYpUpPOBAaHHBIA OU3HEC-TIPOLIECC MPEACTABIsIET COOOM OJHO U3 TJIABHBIX
KOHKYPEHTHBIX NPEUMYILECTB 000 nmpeanpusatus. s onTuMu3zannu padodnx MpoieccoB B OTAeNe
MpOAaX KpalHe BaKHO NMPUMEHUTh MHCTPYMEHT TaKOW, KaK BOPOHKA MPOJAX, U CIIEAOBATh JECATH
OCHOBOIIOJIATAIOIIMM TIPABUIIAM.

1. Heo6xonumo HauMHaTh ¢ pa3dopa mpoliecca MpoJaXku: MPOBECTH aHAINU3 CIIOco0a MPOAaKH
TOBapa WJM YCIYTd TOKyNaTenato, pa3OoUTh €ro Ha IOCJIENOBATENbHbIE IIard, IOCIE Yero
CTPYKTYPUPOBATh OT/EN, pacipeersisi 00s3aHHOCTH CPeId KOMaH/IbI.

2. Ananu3upoBaTh (aKTOPHI, MPUBOMAALINE K OTKIOHEHHSIM, YTO JAaeT BO3MOXKHOCTH W3ydaTh
uHpopManuio 00 0TKa3ax U yaydilaTb METOJUKY MPOIaXK.

3. O dexTuBHO MPUMEHATH KIIOYEBBIE 3JIEMEHTHl OW3HEC-TPOLIECCOB: BBOJHBIE JIaHHBIE,
pe3yIbTaThl U HEOOXOTUMBIE AKTHUBEI.

4. OnpenensiT KOOPIUHATOPOB MPOIECCOB.

5. HazpiBath nporiecchl MpaBUIIbHO.

6. [ToHnMaTh, YTO U3MEHEHUS B KOPIIOPATUBHON CTPYKTYpE BIUAIOT Ha JUHAMUKY MTPOLECCOB.

7. JInst ka0t 3a1aun pa3pabaTeIiBaTh WHAWBUIYAIBHBIN TIPOIIeCC, 00ecrednBas TAKUM 00pa3om
MIPO3PAvHOCTh M MTPOCTOTY BOPOHKH B TIEPCIICKTHBE.

8. Oco3narp, uto sales funnel cuyxur wmexaHM3MOM JJIs TIIATENBHOTO H3YYEHUS
MIPOU3BOIUTENILHOCTH ITEPCOHAIA.

9. CranmapTH3upOBaTh BCE ONEPAIMY BHYTPHU TOpa3IesieHus], o0ecTieunBast MoJIHOE TTOHUMaHNE
IIEPCOHAJIOM CBOMX OOS3aHHOCTEH, BPEMEHHBIX PaMOK BBIMOJHEHUS 3aJad M TOYHOM CyMMBbI
BO3HArpaKACHUS 32 OINPECTICHHBIN BU]I 1EATEILHOCTH.

10. CtpemuTBbCS K MOJHOM aBTOMATU3aLUU PabOYHX MPOIECCOB, 1Aa0bl EPCOHAT MOT YAETAThH
OosbllIe BHUMaHMS 00CITY>KMBAHUIO KJIMEHTOB BMECTO BBIITOJHEHHSI PYYHBIX ONEpaLui.
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CobutoieHne yCTaHOBIICHHBIX MPUHIUIIOB MTO3BOJIUT ONITUMU3HUPOBATh OM3HEC-omepaluu B chepe
MIPOJaXK, CIOCOOCTBYS UX Mepexoay Ha OoJiee BBICIIUM 3Tall KayecTBa U 3 (HEKTUBHOCTH.
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Abstract
The article analyzes the sales funnel as a key mechanism for developing processes in the
commercial division. This tool allows you to systematize the stages from the initial interest of buyers
to the successful completion of the transaction. The article highlights how the importance of fine-
tuning key business processes affects the implementation of a successful sales funnel. An analogy
is created with working with clients on installing windows, emphasizing the importance of a
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properly laid foundation for the ultimate success of any project. As part of creating an effective
funnel, the authors highlight fundamental aspects, including a detailed understanding of the needs
of the target audience, developing effective marketing strategies, optimizing communication
channels and strengthening the level of trust with consumers.
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