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AHHOTALMA

Crtarbs MOCBSIIEHA HUCCIEIOBAHUIO POJIM IMOLMOHATBFHOTO MapKeTUHTa B (POPMHUPOBAHUU
YCTOMYMBOM raCTpOHOMHYECKOM OM3HEC-Cpebl U €ro BIMSHUS Ha Moka3arenu Openaunra. Lensb
paboThl 3aKIIOYaeTCs B BBIABICHUHM 3aKOHOMEPHOCTEH HMHTETPAllMH SMOIMOHATBHBIX
MHCTPYMEHTOB B MAapKETUHIOBBIE CTpaTerMd YCIAYT M UX BIMSHUS Ha (PUHAHCOBBIE U
HEMaTepUaNIbHbIE PE3YJIbTaThl JACATENbHOCTH MNPEANPUITUH. AKTYalbHOCTh HCCIEIO0BAaHUS
00yclIoBIIEHA pOCTOM SKOHOMUKH BIleYaTieHui, yeusenueM TpedboBanuii ESG u nndposu3zamueit
KOMMYHUKAIIHH, 9TO JIEJIAeT HEOOXOIUMBIM IMEPEX0]l OT JIEKIApAaTHBHOTO K COJCPIKATEILHOMY
YCTOHYMBOMY OpeHIMHTY. MeToJ0I0rus UCClIeIoBaHus 0a3upyeTcs Ha MEXIUCLUIIINHAPHOM
MOAXOAE€ U COYeTaeT TEOPeTHYECKUH aHadu3 C OSMIHMPUYECKMMH JaHHBIMU. B pabote
HCIIOJb30BaHbl KOHIIENMIUM MapKETHHIAa B3aUMOOTHOLIEHUH, SKOHOMMKHM BIIE€YATICHUN U
KanuTana OpeHjga. OwmmOupuyeckas 0a3za BKIIOYAET KOHTEHT-aHAU3 MAapKEeTHHTOBBIX
KOMMyHHMKauui 60 mnpeanpustuii ractpoHomMudeckoil wuuHayctpuu BocrouHoit EBpomsl,
(MHAHCOBBIE TMOKA3aTENM M3 OTKPHITHIX HCTOYHMKOB W MApKETUHTOBBIX OTYETOB, a TaKKE
pesyabTaThl aHketupoBaHus 1200 pecronmeHToB. s 00paObOTKM JaHHBIX MPUMEHSUIHCH
JMCIIEPCUOHHBIN U perpecCuOHHbIN ananu3, pacuet nokazareneit ROMI, CAC, CLV u unaekca
KanmuTasia OpeHma ¢ wucnosib3oBaHueM SPSS wm Stata. PesymbraThl aeMOHCTPHUPYIOT, dYTO
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IIPUMEHEHNE SMOI[MOHAIBHOIO MAapKETUHTA YBEIMYMBAET MOKU3HEHHYIO [IEHHOCTh KIMEHTa Ha
82% u ynyumaer cootHomeHrne CLV/CAC Ha 43%, HecMOTpsl Ha OoJiee BBICOKHME 3aTpaThl Ha
npusiiedeHue. JluHamuka KanuTana OpeHJa B KOMIIAHUSAX, AaKTUBHO HCIOJIB3YIOIM X
CTOPUTEIUVIMHI ¥ MMMEpCHUBHbIE (OpMaThl, MPEBOCXOAUT aHAJIOTMYHBIE [IOKa3aTelnu y
KOHKYPEHTOB, OINMPAIOLMXCA Ha palHOHaJIbHBbIE KOMMYHMKanuu. KoppemsiuoHHBIN aHaIu3
MOATBEPIUII, UTO CTOPUTEIUIMHT M padoTa C TUAepaMi MHEHU OKa3bIBAIOT HanOOJIbIee BIIUSTHAE
Ha ROMI. DxoHOMeTpuueckass MOJEINb MM0Ka3aja, YTO 3aTPaThl HA SMOIMOHAIBHBI MAPKETUHT U
BBICOKAH WHJIEKC YCTOWYMBOCTH OKAa3bIBAIOT CHHEPIeTHYECKHH J(PQPEKT, 3HAYUTEITHHO
yBENUYMBasg BBIPYyYKy. lloguepkuBaeTcs, 4YTO SMOIMOHAIBHBI MAapKETUHI BBICTYIAET
CTPaTErMYECKUM MEIUATOPOM MEXJIy LIEHHOCTSIMH YCTOWUYMBOCTH M BOCHpHUSTHEM OpeHna,
(dopMHpYsl TOJATOCPOUHYIO JIOSIIBHOCTh M YCTOMYMBOE KOHKYPEHTHOE IpenmyiecTBo. Crenan
BBIBOJI O HEOOXOAMMOCTH HMHTETpPAIUy MPEATOKEHHBIX METPUK B YIPABJICHUYECKUH YydeT A
OLICHKM HEMaTEepUaJIbHbIX aKTUBOB U ONTUMHU3ALIMY MAPKETUHIOBBIX CTPATEr U M.
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BBeaenue

B ycnoBusx tpanc@opmaiuu riao0aabHOR S5KOHOMUKH M CMELICHHS TMTOTPEOUTENBCKUX TapaurM
B CTOPOHY OCO3HAaHHOIO MOTpPEeOJECHMs, TacTpOHOMMYECKAas MHAYCTpUS CTaJKHUBaeTcs C
OecnpeleeHTHBIMY  BBI30BaMH, TPEOYIOUMMH  KapJUHAJIBHOTO IIE€PEeCMOTpa MAapKeTHHIOBBIX
crpareruii. Ilepexon K ycroiumBOW OHM3HEC-Cpee, MPEANONaralouMii He TOJBKO HKOJIOTHUYECKYIO
OTBETCTBEHHOCTb, HO U COLIMAJIbHYIO BOBJIEUECHHOCTh, @ TAKKE HIKOHOMUYECKYIO >KH3HECIIOCOOHOCTb,
dopmupyet HOBBIN ManAmagT koHKypeHuu [Kypenosa, Kpupomeesa, Bonoumua, 3axaposa, 2024].
CratucTtuyeckue JaHHBIE TOCIEHUX JIET HAMIAAHO AEMOHCTPUPYIOT TAHHYIO TEHICH LINI0: COIIACHO
oryeraM Global Sustanable Tourism Council, cermMeHT yCTOHYMBOIO Typu3Ma U IOCTEIPHUHMCTBA,
BKJIIOYAsi TACTPOHOMHUIO, [TOKa3bIBACT €XKeroAHbli npupoct Ha 10-15%, uro B 1,5-2 pa3a npeBbilaeT
TEMIIbl pOCTa TPaJUIMOHHOTO phiHKA. bonee 73% mnorpeOuteneil mokoneHUus Z U MHIJICHHAJIOB
3asBJISIIOT O TOTOBHOCTH IIJIATUTh 0OJI€e BBICOKYIO LIEHY 33 YCIyI'M KOMIAHUH, PUIEPKUBAIOIMXCS
MPUHLMIIOB YCTOMYMBOrO pa3Butus [Bomkosa, 2022]. DTo co3gaeT yHUKalIbHbIE BO3MOXHOCTH IS
OpeH10B, cITOCOOHBIX I(PPEKTUBHO KOMMYHHUIIMPOBATH CBOU LIEHHOCTH.

OHako MpocToe AEKITapupOBaHUE MPUBEPKEHHOCTH MPUHITUIIAM YCTOMYMBOCTH YK€ HE ABIISETCS
JOCTaTOYHBIM KOHKYPEHTHBIM NIpPEeUMYyIIecTBOM. HachleHHOCTh MH(OPMAIMOHHOTO TOJS U POCT
CKeNTHUI[M3Ma TTOTpedUuTeNneil K «pHHBOUMHTY» (greenwashing) TpeOyroT Goliee TOHKHUX U TITYOOKH X
WHCTPYMEHTOB BO3JCUCTBHSA. B 3TOM KOHTEKCTE Ha NEpPEIHUMN IUIAH BBIXOAUT SMOLMOHAJIBHBIN
MapKeTHHT, KOTOPBIN (POKycHpyeTcsi He Ha pallOHaJIbHBIX XapaKTepUCTUKAX MPOIYKTa WUIIH YCIYTH, a
Ha (OpPMUPOBAHUM YCTOHUMBOM a(QPeKTUBHOW CBA3M MeXAy OpeHIOM M HOoTpeOuTeneM.
HccnenoBanuss B 00jacTu HEHpOMapKeTHMHIAa IOKa3bIBalOT, 4To A0 95% peleHuid o MOKynke
MPUHUMAIOTCSI HAa TOJACO3HATENIbHOM, 3MOLMOHaNbHOM ypoBHE [lOpuenko, 'anmxa, 2024]. dns
raCTPOHOMHMYECKOM cQepbl, I[€ ONBIT M BIIEYATICHHUS WIPAIOT KIYEBYIO PpOJIb, 3TOT AaCHEKT
puoOpeTaeT INEPBOCTENIEHHOE 3HadeHHe. Peub HAeT O CO3JaHHUM IIEIOCTHOM 3KOCHUCTEMBI
BIICYATIICHUH, I7le UCTOPUSI MPOUCXOXKICHHUS MPOAYKTOB, (uimocodus med-noBapa u aTrMmocdepa
3aBeJIeHUs CIUVIETAlOTCS B €IMHOE MTOBECTBOBAHUE, BHI3BIBAIOIIEE Y TOCTSI YyBCTBO CONMPUYACTHOCTH U
JIOBEPUSL.

[lpoGnema 3akimoyaercss B HENOCTaTOYHOW  M3YYEHHOCTHM  MEXaHU3MOB  MHTErpaluu
ASMOLIMOHAJILHOTO MAapKeTUHIAa B CTPAaTETHi0 OpeHIMHra HMEHHO B KOHTEKCTE YCTOWYMBOM
raCTpPOHOMHYECKOM  Ou3Hec-cpeibl. BONBIMHCTBO — CYIIECTBYIOUMX  MCCIENOBaHMM 100
paccMaTpuBalOT SMOLIMOHAJIBHBIA MapKEeTHMHI B OTpPbIBE OT KOHLENUMM ycroiuumbocTH [Ko3noaa,
2025], nubo aHaTM3UPYIOT YCTOMYMBOCTb MCKIIOUUTEIBHO C TOYKA 3PEHUS OINEepPallMOHHBIX
MPOLIECCOB, UTHOPUPYS €€ KOMMYHMKAIlMOHHBIM M OpEeHIUHTOBBIM moTeHIuan. KonnyecTBeHHbIe
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nokazatesid d(OEKTHBHOCTH TaKMX HHTEIPUPOBAHHBIX CTPATETHi OCTAIOTCS €Ia00 H3y4CHHBIMHU.
Hampumep, 1o JgaHHBIM aHaJIUTHYecKoro areHTcTBa Nielsen, Tombko 35%  KOMIaHWIA,
MO3UITUOHUPYIONMX ce0sl KaK YCTOHYHMBBIC, CMOTIIM JOOUTHCS 3HAYMMOTO POCTa MHJIEKCA KaruTaja
openna (Brand Equity Index) 3a mocnemHwme Tpu Tojga, 4TO CBUICTCILCTBYET O Pa3pbiBe MEXKIY
JNCKIapUPYEMBbIMU  I[EHHOCTSIMH W WX BOCIHpUSTHEM TOTpeOuTensmu. llenpto  HacTOsIIero
WCCIICZIOBAHUS SIBJISICTCS] aHAIIN3 BIUSIHUASI HHCTPYMEHTOB SMOIIMOHAIBHOTO MapKETHHTA Ha KITIOUEBHIC
noKa3zaTesnu OpeHIMHTa B CEKTOpPE YCIyr IpH Tepexofe K YCTOWYMBON OM3HEC-MOJENH, a TaKKe
pa3paboTKa METOAMYECKUX MOXOI0B K OIICHKE SKOHOMUYECKOW Y(PPESKTUBHOCTH TaKUX CTPATETUH.
AKTyallbHOCTh ~ JTAHHOTO  HCCIIEJOBaHHsS ~ OOYCIIOBJIEHA  KOHBEpPIeHIIMEH  HECKOJIBKH X
MaKpOIKOHOMHYECKMX U COIMAIBHBIX TPEHIOB. BO-TEpBBIX, 3TO POCT IKOHOMHUKH BIICUATICHHUI
(experience economy), rae MOTPeOWTENh MJIATUT HE 3a TOBAp WJIM YCAYTy KakK TakOBYIO, a 3a
VHUKAIBHBIN OMBIT M CBsI3aHHBIE ¢ HUM 3Mmoruu [XKmanosa, ['aGpuenosa, 2025]. Bo-BTOpbIX, 3TO
YCUJICHUE PETYISATOPHOTO JaBIICHUs U OOIECTBEHHBIX oxuaanuii B oonactu ESG (Environmental,
Social, and Governance), 4YTo 3acTaBiIIET KOMIIAHHM TEPEXOIUTHh OT PEAKTHMBHBIX K MPOAKTHBHBIM
CTpaTerusiM YCTOWYMBOTO Pa3BUTHs. B-TpeTbuX, 3T0 U(POBHU3AIMSA KAaHAIOB KOMMYHHKAIIUH,
KOTOpasi TPEJOCTaBIseT OECHpPEeleCHTHbIC BO3MOXXHOCTU JIJISi CTOPUTEIUIMHTA M CO3JaHUS
MMMEpPCHUBHOTO KOHTEHTA, SBILIIONMXCS SAPOM AMOLMOHAIBHOTO MapkeTuHra. OTcyrcTBUE
KOMITJICKCHOTO HAy4yHOTO aHaJli3a, CBS3BIBAIOIICTO OSTH TPH KOMIIOHCHTa — 3MOIMOHAIbHBINA
MapKETHHT, YCTOHYMBOCTh M OpEHIWHT — B CIUHYIO CHCTEMYy C H3MEPUMBIMH (DPMHAHCOBBIMU
pe3yabTaTaMH, CO3aeT HAYIHYIO JJAaKyHY, KOTOPYIO M IPU3BAHO 3aIlI0JHUTH HACTOSIIEE UCCIICIOBAaHUE.

MaTepI/IaJILI M METOAbI HCCJICA0OBAHUA

CCJIEZIOBAaHME HOCUT KOMIUIEKCHBIN, MEXIUCIUIIIMHAPHBIN XapakTep W 0a3upyeTcsi Ha CUHTE3E
TEOPETUYECKUX M DSMIMPUYECKUX METOAOB aHaln3a. TeopeTHKO-METONOJIOTUYECKYID OCHOBY
cocTaBWId (pyHJAaMeHTalbHbIE TpPyAbl B OONAaCTH MapKeTHHIa, MEHEIKMEHTa, OpeHIUHTa,
MOBEJICHYECKOW OSKOHOMHUKM M TEOPUM YCTOWYMBOIO pa3BuUTUA. B yactHocTH, Obum
MPOAHATU3UPOBAHBI KOHILIETIIUYM MapKeTHHTa B3auMooTHommeHuii ®. Kotnepa, Teopus kamurtana
Openna [[. Aakepa, moaenu morpedbutenbckoro nosenenus P. biokysnna u I1. Munuapaa, a taxke
paboThl, MOCBsIEHHBIE 3KOHOMuKe BredarneHuid b. JIxk. Ilaitma w [Ix. X. T'momopa. s
bopMUpOBaHUS KOHLENTYaJIbHOW paMKH HCCIe0BaHUS ObUIo u3ydeHO Ooznee 150 HaydHBIX
nyoNMKanuii, MOHOTpaduil M cTaTeil B PELEH3UPYEMbIX OTEUECTBEHHBIX U 3apyOCKHBIX KypHaNax,
takux Kak Journal of Marketing, Harvard Business Review, Journal of Business Ethics u mpyrumx
[AtHarynoB, AnokuHa, 2025]. DTOT OOHMpPHBIN TEOpEeTUUYECKUU Oa3uc MO3BOJUI CHOPMHUPOBATH
TUIIOTE3bl UCCIIEI0BAHUS U ONPEAEIUTh KIIOUEBbIE TIEPEMEHHbIE Ul JAJIbHENUIIEro IMIUPUUYECKOTO
aHaJIN3a.

Omnupuueckas 0aza uccienoBaHus Oblia cOpMUpPOBaHA M3 HECKOJBKUX HCTOUYHHMKOB ISt
oOecrieyeHHs] TPUAHTYSIIUM JaHHBIX U TOBBIIICHUS BAJIUIHOCTH Pe3yabTaToB. Bo-mepBbIX, ObLI
MpPOBEACH KOHTCHT-aHAIM3 MApKETHHTOBBIX KOMMYHHKAIIUA ¥ myOnu4HOW oTdeTHOCTH 60
racTPOHOMHYECKUX MpPEeANpUsiTUil (pecTopaHsbl, Kade, CEpBUCH! TOCTaBKH €7bl), MO3UIIUOHUPYIOIIMX
ce0si B CErMEHTE yCTOMYMBOTO pa3BUTHUs Ha pbiHKax Bocrounoit EBponsl 3a nepuox ¢ 2022 mo 2025
roji. AHAIM3UPOBATIUCEH OPUIIMATIBHBIE CANThI, CTPAHUIIBI B COIIUANBHBIX CETSX, PEKIaMHbIE KaMITaHUU
U 1mpecc-penu3bl. B xome aHanmmM3a KOHTEHT ObLT KOAM(PHUIIMPOBAH MO HAIMYHIO U WHTECHCHBHOCTU
UCIIOJIb30BAHUSI HMHCTPYMEHTOB 3MOLMOHAJIBHOIO MApPKETUHIA (CTOPUTEIUIMHI, HCIIOJIb30BAaHHE
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00pa30B, aneuaus K IEeHHOCTSAM, CO3/JaHie COOOIECTBA) U MapKepOB YCTOMYMBOCTH (MHGpOpMaIUs
0 MOCTaBIMKAX, YIJIEPOIHBIN ClIe/1, COLUATbHbIC MHUIIUATUBBI).

Bo-BTOpbIX, OblIIa TpOaHaTM3MpPOBaHA BTOPUYHAS (pHAHCOBAS U MApKETUHIOBasi HHGOpMAIUs IO
VKa3aHHBIM ~ KOMIIQHUSM, TIOJNy4eHHass u3 OTKphITeIX 0a3 ganHbIX (CIIAPK-MHTepdakc),
ananutudeckux otueroB areHTCTB (Nielsen, GfK) u otpacneBwix u3manmii. [['abpuenosa, 2024].
KiroueBbIMU aHATU3UPYyEMBIMU TTOKA3aTEISIMHU CTaIM TMHAMUKA BBIPYYKH, pEHTa0EIbHOCTD, 3aTPaThl
Ha MapKeTHHI, IOKa3zaTenu yaepxkaHus kiueHToB (Customer Retention Rate) u moku3HeHHOM
nennoctu kenta (Customer Lifetime Value) [AGybakapoB, SlnmaeB, Munaesa, 2025]. B-tpetbux,
JUIsL  YDJIYOJIGHHOTO TOHMMAaHUs MOTPEOUTENIbCKOTO BOCHPUATHSA OBLJIO IPOBEIEHO OHJIANH-
aHKeTupoBaHue BbIOOpKH U3 1200 pecrioHICHTOB, SBISIOMMXCS AKTUBHBIMHU MOTPEOUTENISIMU YCIyT
racCTPOHOMHYECKOM HWHIYCTpuH. AHKeTa BKIIOYana OJIOKM BOIPOCOB, HANpaBIECHHBIE HA OIIEHKY
Y3HAaBa€MOCTH OpEHJIOB, BOCIPHUATHS HX HMH/KA, YPOBHS SMOLIHMOHAIBHON NPHUBS3aHHOCTA H
TOTOBHOCTH pekoMentoBaTh (nHaeke NPS - Net Promoter Score).

s o6paboTku M aHanu3a COOpPaHHBIX JAHHBIX MPUMEHSJICS KOMIUJIEKC CTaTHCTHYECKUX U
HKOHOMETpHUUYECKHX MeTOJI0B. [lepBruHast 00paboTKa TaHHBIX BKIIOYAIa OMUCATEIbHYIO CTATUCTUKY,
YacTOTHBIM W aucnepcuoHHbll aHamn3 (ANOVA) s BBISIBICHHS DPAa3NUUYUil MEXKAY TpYyINIamMu
koMmmanuil. [YepenkoB, Kapmnosa, Tanuue, 2020]. [l mpoBEepKH TMIIOTE3 O B3aMMOCBSI3H MEXKITY
MHTEHCHUBHOCTBIO MCIIOJIB30BAHUS AMOIMOHAIFHOTO MapKeTHHTa M TOKazaTelsIMH S(PPEKTUBHOCTH
OpeHIMHTa  HCIOJB30BAICA  KOPPEIALMOHHO-PETPECCHOHHBIM  aHanmu3. bBblmM  moCTpoeHbI
MHO>KECTBEHHBIE PErPECCHOHHBIE MOJIENU, TJ€ B KAayeCTBE 3aBHCHUMBIX MEPEMEHHBIX BBICTYIIAIN
MHJEKC KamuTana OpeHaa (paccuuTtaHHbld mo Metoguke Millward Brown) m ROMI (Return on
Marketing Investment), a B KadecTBe HE3aBUCHUMBIX — IEPEMEHHBIC, OTpaKaOlMe 3aTpaTbl Ha
pa3TUYHbIE KaHAJTIBl YMOIIMOHAIBHOTO MAPKETHHTA, HHJIEKC YCTOMYMBOCTH KOMITAHUH W KOHTPOJIbHBIE
nepeMeHHble (pa3Mep KOMIaHWM, IIeHOBOW cerMeHT). [PamazanoBa, 2024]. Bce pacuersl

MPOU3BOIMIIUCH C MCITOJIH30BAHUEM MAKETOB cTaTucTHYecKoro aHanu3a SPSS Statistics 28.0 u Stata
17.

Pe3yabTaThl M 00CyxKIeHUE

KitoueBoii nmpoOiemoii npu oueHke 3(pPeKTUBHOCTH MapKETHHTOBBIX CTpaTerHil, 0COOEHHO B
cdepe ycuyr, sBiIseTCsl OObEKTHBHU3AIMS BJIMSIHMS HEMAaTEepPUAJIbHBIX aKTMBOB, TAKUX KaKk OpeHJ U
JOSUTBHOCTh KIIMEHTOB, Ha KOHEYHBbIC (MHAHCOBBIC pE3YNbTaThl KOMITAHWH. OMOLMOHAIBHBIA
MapKeTHUHT, IO CBOEH Nmpupoze onepupyonmii ahppeKTUBHBIMU, a HE pallMOHAIbHBIMH KATETOPHUSMH,
HpeJCcTaBisieT co0oi eme Oojiee CIOXKHBIA OOBEKT IJIs KOJIMUYECTBEHHOIO aHaiu3a. TpaguilMOHHbIE
MOJXO/Ibl, OCHOBAHHBIE HA U3MEPEHUNU NPSMOTO OTKINKA Ha PEKIaMHOE COOOLICHHE, OKa3bIBAIOTCA
HeA(pPEKTUBHBIMU, TOCKOJIBKY OCHOBHOW pe3yabTaT AMOLMOHAIBHOTO BO3JIEHCTBUS — 3TO
(dopMupoBaHUE AOITOCPOYHON MPUBA3aHHOCTH, KOTOpasi HE BCET/1a KOHBEPTUPYETCS B HEMEAJICHHYIO
MOKYNKy. B KOHTEeKcTe YCTOWYMBOM TracTpOHOMHUYECKOM cpeabl 3Ta mpolieMa ycyryonseTcs
HEOOXOAMMOCTBIO OT/AEIUTH BIMSHHUE COOCTBEHHO "ycTOMUMBOTO" MpemiokeHus oT 3dexra ero
AMOIMOHANIbHOM mTogayn. [losToMy [T TpOBeNeHNS aIeKBaTHOTO aHaJIM3a ObLIO TPUHSTO PEeICHUE
coKycHpOBaTbC Ha KOMIUIEKCHBIX IOKa3aTeNsX, OTPAXKAIOUMX JOJITOCPOYHYIO HKOHOMHUYECKYIO
LEHHOCTb B3aMMOOTHOLIICHUH C KIMEHTOM U COBOKYIIHYIO CHIIy OpeH[a.

B wuccnenoBanuu ObuIM BbIOpAaHbI METPUKHM, I103BOJISIONIME OIEHUTh Kak 3(PPEeKTUBHOCTH
IIPUBJICYEHUS U YIEP/KaHUsI KIMEHTOB, TaK M POCT HEMATEPUAIIbHOIO AaKTMBAa KOMIIAaHUU B BUJE
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kanuTtana Openja. K takuM mokasareisiM OTHOCATCS CTOMMOCTh IpuBJiedeHHs kineHTa (Customer
Acquisition Cost, CAC), noxxu3HeHHas neHHocTh kiueHTa (Customer Lifetime Value, CLV) u ux
COOTHOIIIEHHE, KOTOPOE SBISAETCA OJHUM M3 KIIOYEBBIX MHAUKATOPOB JKU3HECIOCOOHOCTH OM3HEC-
monenu. Tarke OBUT MpoaHANM3UPOBaH MHACKC Karmurtaina Openaa (Brand Equity Index, BEI),
arperupyonmii Takue MmapaMeTphl, KaK Y3HaBaeMOCTb, BOCIIPUHMMAEMOE KaueCTBO, acCOLMAINU C
OpeHIIOM U YPOBEHb JIOSUTbHOCTH. |15 BBIsABICHUS Hanboee Y(WPeKTHBHBIX KaHAJIOB OBLI MPOBEACH
aHIN3 WX BJMSHUSA Ha peHTa0eIbHOCTh MapKeTHHroBblX HHBecTulMi (ROMI), a wurtorosas
HKOHOMETPHUUECKask MOJIEJIb II03BOJIHIIA OL[EHUTh COBOKYITHOE BIMSHUE MAPKETUHTOBBIX U [IEHHOCTHBIX
(hakTOpOB Ha BBIPYYKY KOMITaHUU (Tabm. 1-4). [l cpaBHUTENBHOTO aHain3a BCs BbIOOpKa u3 60
KOMIaHU{ Obuia pazgeneHa Ha ase rpynnel: I'pynma A (30 xommanuii), akTHBHO U CHCTEMHO
UHTETPUPYIOIIAS HHCTPYMEHTHl SMOLIMOHAJIBHOIO MAapKeTHMHIa B CBOI KOMMYHMKAIlHOHHYIO
cTpareruto ycroiunBoctd, U I'pynna b (30 kommaHuii), HcCHONB3yIOIIAs MPEUMYLIECTBEHHO
panroHanbHbIe U UHGOPMAIIMOHHBIE TOIXOAbI K MPOABMKEHHUIO CBOMX YCTOMYMBBIX MPAKTUK (TalJI.
1).

Tab6auna 1 - CpaBuutebHblii anaan3 nokasareJsieit CAC u CLV B 3aBucHUMOCTH OT
MAapKeTHHIOBOM cTpaTerun 3a 2024 rox

Moxazares I'pynna A (c uaterpupoBanabiM | I'pynna b (Tpanunmnonnsni | OTK/I0HeHMe,
IMOLIHMOHATBHBIM MAPKETHHI OM) MAapKe THHI) %
Cpennuit CAC, py6. 3150.75 2480.50 +27.02
Cpennuit CLV, pyO0. 25836.20 14194.80 +82.01
CooTHoleHHe
CLV/CAC 8.20 5.72 +43.36

JlanHble, peicTaBlIeHHbIE B Ta0nuIe 1, HAMISITHO JEMOHCTPUPYIOT (hyHIaMEHTAIbHOE pazIndue
B JKOHOMHYECKOW 3(PpeKTHBHOCTH JBYX MmoaxonoB. Ha mepBwlif B3mmsa, crparerus ['pymnmsr A
ABJIgeTCsl OoJiee 3aTPaTHOM: CTOMMOCTh IPHUBJICUEHUS OJJHOTO KIMEHTa B cpeaneM Ha 27,02% Bbllne,
yeM y kommaHui u3 I'pynnbel B. OTo o0bsicHsercss Oojiee BBICOKUMH H3JEPKKAMH Ha CO3JaHHE
KaueCTBEHHOI'0 KOHTEHTa (MpodecCHOHaNbHbIE BUI€0, CTOPUTEIUIMHT), OPraHU3alMI0 HMMEPCUBHBIX
MEpOTIPUATHI U paboTy C JIMJAepaMH MHEHHI, 9YTO XapaKTepHO IS SMOIMOHAIBHOTO MAPKETHHTA.
OnHako npu aHanM3e MoKa3aTes M0KU3HEHHOM IEHHOCTH KIMEHTa KApTUHA KapANHAJIbHO MEHSIETCS.
CLV B I'pynne A npeBbllaeT aHalornyHblil nokazatens B ['pynne b Ha BHynmTenshbie 82,01%.
[I'me6oBa, 2024]. T0 CBUACTEIBCTBYET O TOM, YTO KJIMEHTHI, IPUBJICUCHHBIC YePE3 IMOLIMOHAIBHBIC
KaHaJIbl ¥ pa3/ieNsAonpe eHHOCTH OpeH/ia, IEMOHCTPUPYIOT 3HAUUTENIbHO OoJiee BBICOKUN YPOBEHb
JIOSTIBHOCTHU, COBEPIIAIOT MOBTOPHBIE MOKYIIKU Yallle U ¢ OOJIBIIMM CPEIHUM YEKOM.

KiroueBbIM HHTETpanbHBIM TTOKa3ateneM siBisiercsi cooTHomeHue CLV/CAC. B I'pynne A oHo
cocraBisier 8,20, YTO SBIAETCA NPEBOCXOJHBIM pE3YJbTAaTOM, VYKa3bIBAIOUMM Ha BBICOKYIO
OKyIaeMOCTh HWHBECTULIMHA B MAapKeTHHT M YCTOWYMBOCTh OusHec-mozenu. B I'pynme b stor
MOKa3aTeNlb paBeH 5,72 — 3TO TAKKE XOPOIIMH PE3yabTaT, OJJHAKO OH 3HAYUTENIBHO YCTYAET TPYIIe C
AMOLIMOHANIBHBIM noaxooM. Pasuuna B 43,36% roBopUT 0 TOM, YTO KaX/Abli pyOJib, BIOKEHHBINA B
IIPUBJICYCHUE KIMEHTAa B paMKaX AMOLMOHAIBHO-OPUEHTHPOBAHHOM CTPATETHH, B JOJIOCPOYHOMN
MEPCIEKTUBE MPUHOCUT 3HAUYUTEIBbHO OOJIBIIYI0 OTJauy. OMOIMOHAIbHAS CBSI3b, MOJKPEIJICHHAS
LEHHOCTSAMH YCTOMUYMBOCTH, (OPMHUpPYET HE MPOCTO TPAaH3AaKIMOHHOIO KIMEHTa, a JIOSIBHOIO
IpUBEpKeHIa OpeHa, KOTOPbI MEHee YyBCTBUTEIEH K IICHOBBIM KOJEOAHUSAM M MapKEeTHHIOBOH
aKTUBHOCTH KOHKYPEHTOB.

AHanu3 AMHAMUKU MHJIEKCa KanuTajga OpeHJa MOATBEP’KAAaeT BBIBOJbI, C/AETaHHBIE HA OCHOBE
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KIMEHTCKUX MeTpuK. Kak BugHO M3 TabiuIlel 2, B HavanbHbIN niepuo (2022 ro) cpenHue 3HAYCHUS
BEI B 06eux rpymnmnax ObUIM COMOCTaBUMBI, YTO TOBOPHUT O CXOXKHUX CTapTOBBIX MO3MUIUAX. OHAKO B
MOCJIEYIONME JBa Trofa TPAaeKTOPUU pa3BUTHS OpEHJOB KapAMHAIBHO pasouuuch. ['pynma A
JEMOHCTPHUPYET YCKOPSIFOIIMICS pocT Kamutana Openna: +19,01% B 2023 rogy u +22,46% B 2024
rogy. OTO CBHUJETEIBCTBYET O KyMYISITUBHOM O(pekre oT mociaenoBaTeNbHON peaTr3aiui
AMOIIMOHAJILHON MapKEeTHHTOBOM cTparernu. B To ke Bpems B ['pynmnie b Habmomaercs 3amenieHue
temnoB pocta BEIL: ¢ 11,00% B 2023 roay 1o 8,00% B 2024 rony. [[locToBanoBa, 2024]. 9T0 MOXKET
yKa3plBaTh Ha TO, YTO pallMOHaJbHAs KOMMYHHUKAalusg 00 YCTOWYMBOCTH, HE IOJKpEIJICHHas
HMOIMOHAILHOW CBS3bIO, CO BPEMEHEM TEpSET CBOIO HOBU3HY M 3((EKTHBHOCTH, CTAIKUBASACH C
MH(POPMAIIMOHHOH YCTAIOCTBIO MTOTPEOUTENEH.

Takoil pa3pplB B JMHAMUKE OOBACHSAETCS KOMIUJIEKCHBIM BO3JEHCTBUEM 3MOLMOHAIBHOIO
MapKeTHHTa Ha BCE KOMITOHEHTHI KamuTtaja Openja. CTOPUTENIMHT O (epMepax-mocTaBIMKaX H
COLIMAIBHBIX MPOEKTaX IOBBIIIAET HE TOJBKO Y3HaBaeMoCThb (awareness), HO U (GOpMHUPYET
VHUKAJIbHBIC TMO3UTHBHBIC accomuanuu (brand associations). [Kuzmak, 2023]. HmmepcuBHbIc
MEPONPHUATHS U CO3/aHHE COOOIIECTBA BOKPYr OpeHJa HampsMyI0 BIHUSIOT Ha BOCIPUHHMAaeMoe
kauecTBO (perceived quality) u, uTto camoe miaBHoOe, Ha nosuibHOCTH (brand loyalty). B pesynbraTe
dopMupyercst  CUIBHBIM, AUQPEpeHIUPOBAHHBIM OpeHJ, KOTOPBIH CTAHOBUTCA 3HAYHMMBIM
HEMaTepUaJbHbIM aKTUBOM KOMIIAHUH, MOBBIIAS €€ KaIUTaIM3alMI0 U YCTOMYMBOCTh K PHIHOYHBIM
IIOKaM.

Jli1s 60s1ee rTyOOKOro MOHMMaHUS MEXaHU3MOB d(WpeKTUBHOCTH ObLI MPOBEEH KOPPEIIALMOHHbIH
aHaIM3 BHYTpU [pynnsl A C 1€nbl0 BBIABUTb, KaKH€ HMEHHO HMHCTPYMEHTBI 3MOLMOHAJIbHOIO
MapKeTUHTa BHOCST HauOOJBIIMKA BKIaA B peHTa0EIbHOCTh MAapKETUHTOBBIX MHBECTHIMH (Tabia. 3).
Bce paccMoTpeHHBIE KaHAJIbI MTOKa3aJd CTaTUCTUYECKU 3HAUMMYIO TOJIOKUTEIbHYI KOPPENALUI0 C
ROMI (p-value < 0.05), uyro moarBepkaaeT ux d¢dekTuBHOCTh. Hambonee cuiabHAas CBs3b
HaOJIo/1aeTCcsl y CTOPUTEIUIMHTA B colManbHbIX ceTsx (r = 0,782). DTo yka3piBaeT Ha TO, 4TO
ayTeHTUYHbIE M YBJIEKATEIbHBIE MCTOPHUU O IPOUCXOKICHUMU IPOAYKTOB, KOMAaHJE M MHCCHU
KOMITAaHUH SIBJISIFOTCS CaMbIM MOIIHBIM JIpaliBepOM OKynmaeMocTH WHBecTuiuii. [Kapmosa, YepeHkoB,
PoxkoB, 2022]. BujeOKOHTEHT U TEKCTOBBIE HAppaTHBBI, PACIPOCTPAHSIEMbIE Yepe3 COIMATbHBIC
naaTGopMbl, TO3BOJIIOT C MHUHHUMAIBHBIMHM 3aTpaTaMH OXBAaTUTh IMPOKYIO AayIUTOPUIO U
chopMUpOBaTh NIYOOKYI0 3MOLIMOHAIBHYIO CBSI3b.

Beicokuii kod(hpULIMEHT KOoppesnsuu Takke AEMOHCTPUPYET COTPYAHHYECTBO C JIMJEpaMH
MHeHud (r = 0,711), 94TO TOAUEPKUBAECT BAXXHOCTh BBHIOOpAa MHQNIIOEHCEPOB, KOTOPHIC HCKPEHHE
pas3neNsoT HEHHOCTH yCTOHYMBOCTU U Openna. UmMepcuBHble Meponpustus (r = 0,654) 1 KOHTEHT -
mapkeTurr (r = 0,598), XOTS W MOKa3pIBAIOT HECKOJBKO MEHBIIYI0 CUITy CBSI3U, TAKOKE SBISIOTCS
BAKHBIMU 3JIEMEHTAMHU KOMIIJIEKCHOM cTpareruu. MeponpusTus co31atoT He3a0bIBaeéMbIN OIBIT JUIS
Haubosnee JIOSIIBHOM aylIMTOpPUHM, KOTOpas 3aTeM CTAaHOBUTCS "agBokaramu Openpa", a
0o0pa3oBaTeNnbHbIil KOHTEHT B OJOre MOBBIIIAET 3KCIEPTHOCTh U JOBEpUE K KOMMaHUU. [3aiileBa,
2025]. IlomyyeHHBIE TaHHBIE TTO3BOJISIOT MapKeToJIoraM 0ojiee 000CHOBAHHO PACTIPEAEIATH OOIKETHI,
KOHIICHTPUPYS ycuius Ha Hanbosee S(pPeKTUBHBIX KaHaaxX.

Monens siBasieTcs cratuctuyecku 3Haunmon (F-cratuctuka > 15, R-xBagpat = 0.72), 4T0 roBOpUT
0 ee Xopolleil 00BsACHSIoNIEeH criocoOHOCTH. AHANMNU3 KodhduineHToB (B) naeT ueHHy HHPOPMAIUIO
JUIsL TpUHATHS yopaBiieHueckux pemeHuil. Koaddunuent npu mnepemeHHol «3aTparhl Ha
HMOIMOHAIBHBIN MapKeTUHT» (B = 3,45) moKa3bIBaeT, YTO KaX/IbIi JOMOJIHUTEIBHBIHN ThICAYa pyOJIeH,
WHBECTUPOBAHHAs B OTOT BHUJ MapKETHHTa, B CpEIHEM MPUHOCHT 3,45 ThICSUM pyOsei
JIOTIOJTHUTENBHOM BBIPYUKH. B TO e Bpemsl, U1 TpaJuLliOHHOM PEKIaMbl 3TOT [10Ka3aTellb COCTABJISET
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Bcero 1,12. DTO KOJIMYECTBEHHO MOJATBEPXKIAET 00Jiee BBICOKYIO A(DPESKTUBHOCTH 3MOIMOHAIBHO-
OPUEHTUPOBAHHBIX CTPATETHH 110 CPABHEHUIO C MPSIMBIMU PEKIAMHBIMU METOIAMHU.

OcoOp1if mHTEpeC mpenctaBiseT kKodddurmueHnt npu nepemeHHoW "MHAEKC YCTOWYHMBOCTH
kommaauu" (B = 18540,30). OH nmoka3eIBaeT, 4To caM (HaKT HAJTMYHS U PA3BUTHS IIPAKTUK YCTOHYHUBOTO
pa3BUTHS, Jaxe 0e3 yueTa MapKeTHMHIOBBIX 3aTpaT, SBJSETCA MOIIHBIM JPaiiBEpPOM POCTa BBIPYUKH.
Kommnanumu ¢ Gojee BBICOKMM HHIEKCOM YCTOMYMBOCTH (BKIHOYAIOIMM OLEHKY AKOJOTMYECKHX,
COLIMANBHBIX U YIPABJICHUECKUX TMPAKTUK) TEHEPUPYIOT 3HAYUTENBHO OONBIMI A0X0d. ITO
CBUJETEIIBCTBYET O TOM, YTO YCTOWYHMBOCTH — 3TO HE IMPOCTO MAPKETHUHIOBBIM WHCTPYMEHT, a
(byHIaMEHTAIBHBIA AJIEMEHT OU3HEC-MOJAECIH, CO3AOIMKA CaMOCTOATENbHYIO IIeHHOCTh. CoueTanue
BBICOKOTO MHJEKCA YCTOMYMBOCTH M AKTUBHOIO MCIIOJIB30BAHHUS HMOLMOHAJIBHOIO MapKETHHIA
CO3[1a€T MOUIHBIA CHHEpPreTHYecKuid 3(PQeKT, KOTOpPBIH M O00eCreYnBaCT JIMIUPYIOUHME TTO3ULIN
koMmaHui ['pynmsl A.

KoMIuIeKCHBIN aHAIU3 MOJIy4eHHBIX TaHHBIX MO3BOJSET YTBEPKIAATh O HATUYUU YCTOUYUBOU U
CTaTUCTUUYECKU 3HAUMMOM CBSI3U MEXKIY HHTErpalnueil SMOIMOHAIBHOIO MapKETUHIA B CTPATErHIO
MPOJBM)KEHUS] YCTOWUMBOTO TaCTPOHOMHYECKOTO OM3HEcCa M €ro KIYEBBIMH HKOHOMUYECKUMH
nokasarensiMu. Pesynprarel, mosiydeHHble U3 aHanm3a kaueHTckux Mmerpuk (CAC, CLV), ouenxu
HeMatepuanbHbeiX akTuBOB (BEI), s¢dextuBHOCTH OTHenbHBIX kaHaioB (ROMI) u coBokymHOTO
BJIUSIHUSI HA BBIPYYKY, HEMPOTHUBOPEUYUBHI U B3aWMHO JOIMOJHSIOT JPYr nApyra. BbIsBIeHO, YTO
AMOIMOHAJIbHBI MAPKETUHT JIEHCTBYET HE KaK OT/IEIbHBIM HHCTPYMEHT, a KaK KaTajau3aTop, KOTOPBIi
MHOTOKpPaTHO YCHUJIMBAET LIEHHOCTHOE MPEUI0KEHHE, OCHOBAaHHOE Ha MPUHIIMIIAX ycToHuuBocTU. OH
TpaHCPOPMUPYET PAIUOHAIBHOE 3HAHHWE MOTPEOUTENISI O TOM, YTO KOMIIAHUS «IKOJIOTUYHAY W
«COLMANTbHO OTBETCTBEHHA», B TIIyOOKoe adeKTHBHOE YYBCTBO CONPHYACTHOCTH, JOBEPUS U
TOpAOCTH 3a CBOH BbIOOp. MIMeHHO 3Ta TpaHc(opMaius U JISKHUT B OCHOBE HAOIIOIaEMOro pocTa
JOSUIBHOCTU, YBEIMYEHUS TOXKU3HEHHOW LIEHHOCTH KIWEHTa W, Kak CJIEACTBUE, MOBBILICHUS
JIOJITOCPOYHON PEHTAOCIBPHOCTH M KOHKYPEHTOCIIOCOOHOCTH OHM3HEeca.

3aKJI04YeHne

[IpoBeneHHOE  HcCIENOBAaHHWE  IO3BOJMIIO  BCECTOPOHHE  IIPOAHAIU3UPOBATH  pOJIb U
HKOHOMUUECKYIO 3(h)eKTUBHOCTh SMOLMOHAIBHOIO MapKETUHTA B paMKaX MapKeTHHIOBOM CTpaTeruu
YCIYT MPU TIEPEX0Jie TACTPOHOMHYECKOT0 Ou3Heca K yCTOMYMBOM Mojaenu pa3ButTus. [lomydeHHbie
pe3ysbTaThl OJHO3HAYHO CBUJICTEIBCTBYIOT O TOM, YTO B COBPEMEHHBIX PBIHOYHBIX YCIOBHSIX
MHTErpanus SMOLMOHAJIBHBIX U LIEHHOCTHBIX KOMIIOHEHT B KOMMYHHUKAIlMIO C IOTpeOuTenemMm
nepectaeT ObITh (DaKyIbTATUBHBIM D3JIEMEHTOM M CTAaHOBHUTCS CTPATETMYECKMM HMMIIEPATHBOM,
HalpsMyl0 BIMSIONMM Ha (PMHAHCOBYIO YCIEHNHOCTh M JIOJTOCPOYHYIO SKH3HECIOCOOHOCTh
KOMITaHUU. OMOLMOHAJIbHBIM MapKETUHI BBICTYIIAa€T B POJM KIYEBOIO MEIUaTopa, KOTOPBIH
NepeBOAUT aOCTPaKTHbIE KOHIEMIIUU YCTOMUYNBOCTH Ha SA3bIK, MOHSTHBIM M OIM3KUIl mOTpeOuTelto,
dopMupys TpouHyIO apPeKTUBHYIO CBS3b C OpPEHIOM.

Ki1roueBbIM BBIBOJIOM M CCIIEIOBAHUS SIBIISETCS. KOJIMUECTBEHHOE IIOITBEPIKICHNE ITPEBOCXO/ICTBA
MHTErPUPOBAHHON 3IMOIMOHAIBHO-IICHHOCTHOW CTPAaTeruy HaJ TPaJUulMOHHBIMU, pPalliOHAIbHBIMU
MOAXO0JaMU K MPOABUKEHUIO. DBbUIO yCTaHOBJIEHO, YTO KOMIAHHUM, AKTUBHO U CIOJIB3YIOLM E
CTOPUTEUVIMHT, HMMEpPCUBHbIE (opMaTbl M  I[IEHHOCTHO-OPUEHTHPOBAHHBIE KOJUIAbopanuu,
JIOOMBAIOTCS 3HAUUTEJBHOTO YIydllleHUs KIYeBBIX Ou3Hec-MeTpuk. HecmoTpst Ha Ooiiee BbICOKHE
nepBOHavYabHbIE 3aTpaThl Ha npuBieueHue kineHTa (CAC Bwime Ha 27,02%), utoroBas otaaya oT
TaKUX WHBECTUIIMN OKa3bIBAETCS HECOM3MEPHUMO BBIIE, YTO BBIPAXKAETCSI B POCTE IMOMKH3HEHHON
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nenHoctu kmeHta (CLV) na 82,01% wu ymyuymenun cootHomeHus CLV/CAC na 43,36%. D10
JIOKa3bIBAET, YTO AMOIIMOHAILHBIN MAPKETUHT SIBISIETCS HE CTAaThEHl 3aTpaT, a BHICOKOPEHTAOETHHOM
WHBECTHUIMEN B JOJTOCPOUYHBIE OTHOIICHUS C KIIMEHTaMH.

AHanu3 BIUSHUS Ha OPEHIUHT MOKa3aJl, YTO YMOIMOHAIBHBIN MApKETUHT SIBJISIETCS MOIIH ST M
IpaiiBepoM pocTa KamuTana Openna. KoMmmnanuu, npuMeHsIOIME TaHHBINA MOJIX0J, AEMOHCTPUPYIOT
YCKOPSIIOIIMECST TEMITbl MPUPOCTa WHIACKCA KamuTana Openna (mo 22,46% B roa) B MPOTUBOBEC
3aMeUISIIOIICICA TUHAMUKE Y KOHKYPEHTOB, UCIOJIB3YIOIMX PALIMOHATBHBIE ApTYMEHTHI. JTO CO3aeT
YCTOMYMBOE KOHKYPEHTHOE TPEUMYLIECTBO, KOTOPOE CIIOAKHO CKOITMPOBATh, ITOCKOJIBKY OHO OCHOBAHO
HE Ha TEXHOJIOTMYECKMX WJIM ONEPALMOHHBIX, & HA KyIbTYpHBIX W 3MOLMOHAJIBHBIX acleKTrax
B3auMo/JIeiicTBUs ¢ ayauTopueil. CUIbHBIN OpeH], B CBOIO OuYepelb, CTAHOBUTCS 3aJI0TOM I[€HOBOM
CTaOUJIBHOCTH, IPUBJIEKATEIBHOCTH JJI1 MFHBECTOPOB U TAJTAHTIIMBBIX COTPYIHUKOB.

[lepcriekTMBBI TPUMEHEHUS TOTYYEHHBIX PE3YJITATOB JIEKAT B TPAKTUYECKON MJIOCKOCTH U MOTYT
OBITh HCIIOJIB30BAHBl PYKOBOJUTEISIMM M MapKETOJIOTaMH TaCTPOHOMUYECKMX MPEIIPUSTHI IS
pa3paboTKu U KOPPEKTUPOBKH CBOMX CTpaTeruil. Pe3ynbraThl KOPPENSIIMOHHOTO U PEerpecCCHOHHOTO
aHaJIM3a MPeJOCTaBIIAIOT KOHKPETHBIE OPUEHTHUPHI ISl paclpeeseHuss MapKeTUHTOBBIX OIO/KETOB,
yKa3bIBasi Ha HAUBBICIIYIO Y(PPEKTHBHOCTh TAKMX KAHAJIOB, KAK CTOPUTEIUIMHT B COI[UATBHBIX CETIX U
COTPYAHHMYECTBO C JuiepamMu MHeHuii. [loHuMaHue cuHepreTudyeckoro 3Qdexra MexIy ypoBHEM
peaTbHOM YCTOMYMBOCTH OW3HECA M KAYeCTBOM €r0 3IMOIIMOHAIBHOM KOMMYHUKAIIUU JOJKHO
CTUMYIHPOBATH KOMITAHHUH K O0Jiee ITyOoKol M uecTHOU nHTerpannu ESG-npuHITUOB Bo Bce On3Hec-
IIPOLIECCHI, @ HE TOJIBKO B MAPKETHHIOBBIE IeKIapaliuu. BHeapeHue npeaioKeHHbIX B HCCIIEA0BAHUU
metpuk (CLV/CAC, BEI, ROMI mno kaHamam) B CHCTEMYy VIIPaBICHYECKOTO YdeTa IO3BOJIUT
KOMITAaHUSIM B PEXKHME PEATbHOT0 BPEMEHH OTCIEXKHBATh d(WPeKTUBHOCTh CBOMX HEMaTepHAbHBIX
WHBECTUIIUN U IPUHUMATD 00
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Abstract

The article explores the role of emotional marketing in shaping a sustainable gastronomic
business environment and its impact on branding metrics. The aim of the study is to identify patterns
in the integration of emotional tools into service marketing strategies and their effects on firms’
financial and intangible performance outcomes. The relevance of the research is driven by the
growth of the experience economy, the tightening of ESG requirements, and the digitalization of
communications, which necessitates a shift from declarative to substantive sustainable branding.
The research methodology is based on an interdisciplinary approach, combining theoretical analysis
with empirical data. The study employs the concepts of relationship marketing, the experience
economy, and brand equity. The empirical base includes content analysis of marketing
communications from 60 enterprises in the gastronomic industry of Eastern Europe, financial
indicators from open sources and marketing reports, as well as the results of a survey of 1,200
respondents. Data processing employed ANOVA and regression analysis, and the calculation of
ROMI, CAC, CLV, and the brand equity index using SPSS and Stata. The results show that the use
of emotional marketing increases customer lifetime value by 82% and improves the CLV/CAC ratio
by 43%, despite higher acquisition costs. The trajectory of brand equity in companies that actively
employ storytelling and immersive formats outperforms that of competitors relying on rational
communications. Correlation analysis confirmed that storytelling and collaboration with opinion
leaders have the greatest impact on ROMI. The econometric model showed that spending on
emotional marketing and a high sustainability index exert a synergistic effect, significantly
increasing revenue. The discussion emphasizes that emotional marketing serves as a strategic
mediator between sustainability values and brand perception, fostering long-term loyalty and a
sustainable competitive advantage. It concludes with the need to integrate the proposed metrics into
management accounting to assess intangible assets and optimize marketing strategies.
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