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HAMpsIMYIO BIHSIIONMN Ha KIFOYEBbIC (PMHAHCOBBIC MOKA3aTENH, MPEXKIE BCETO — HAa BBIPYUKY.
Llenb vccneaoBaHus — pa3paboTaTh METOIHUKY MTPOTHO3HOM OI[CHKH BIHsIHUS BHeapenus [T Ha
BBIPYYKY KOMIIAHUU Ha OCHOBE KPHUTEPHAIBHOIO aHain3a. MeToMO0I0THsI OCHOBaHA HA CHHTE3e
kaccuuecknx teopuit nosuibHoctd (F. Reichheld, R. Oliver) u meromonornu KputepraabHOTO
ananmusa (M.C. BerpeHko), MO3BOJSIONIETO JEKOMITO3MPOBaTh KOMIUIEKCHBIH addext TLUI Ha
u3MepuMbie (PAaKTOPbI-KPUTEPHH. B pe3ynbTaTe BBIACICHBI YETHIPES KIFOUYCBBIX KPHTEPUATBHBIX
Omoka BimsHUs U1 Ha BBIpYUKy: «YIOepKaHHE KIHEHTOBY», «VHTEHCH(HUKALUS ITOKYIIOK»,
«CHIDKCHUE OTEpaIl[MOHHBIX 3aTpaT Ha MapKeTHHD» U «[ eHepalusi HOBBIX KIMEHTOB». Jlist
KaXII0TO KPUTEPUS MPEIIOKCHBI KOIMYECTBEHHBIC METPUKH U (HOPMyia MHTETPATbHON OIICHKH
MOTCHIUAIBHOTO TPUPOCTa BBIpYdKd. IIpakThdeckas 3HAYUMOCTh PabOTBI 3aKIIOYACTCS B
[PEIOCTABICHUU MEHEDKEpaM CTPYKTYPUPOBAHHOTO alIrOPHTMA JUTsi 000CHOBAHHSI MHBECTHLIHIA
B IUT 1 mporHo3upoBanus MX (GMHAHCOBOM OT/IAuH, YTO MIEPEBOIUT YIIPABJICHHE JOSUTBHOCTHIO B
iockocTs data-driven pereHwuii.

JIisi HMTHPOBAHNUS B HAYYHBIX HCCJI€J0BAHUAX
Berpenko M.C., AbGaeB A.JI. Ilporpamma J0sIbHOCTH Kak (JAKTOp KOHKYPEHTOCIIOCOOHOCTH
/I DOxoHommka: BYepa, ceromHs, 3aBTpa. 2026. Tom 16. Ne 1A. C. 249-261. DOI:
10.34670/AR.2026.22.46.025

KuaioueBbie cj1oBa
[Iporpamma JOSJIBHOCTH, KOHKYPEHTOCIIOCOOHOCTh, MOXM3HEHHAs II€HHOCTh KIMEHTa
(LTV), kputepuanbHbIi aHaIM3, BBIPYYKa, YACp)KAHHE KIMCHTOB, OLEHKa 3(MEKTUBHOCTH,
KJIMEHTOOPUEHTUPOBAHHOCTb.
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BBenenue

CoBpeMeHHasi KOHKYPEHTHAasi cpelia B OOJBIIMHCTBE CEKTOPOB DIKOHOMHUKH XapaKTepU3YeTCs
MIEPEX0JIOM OT HKCTEHCHUBHOM OOPHOBI 3a PHIHOYHYIO JOJIIO0 Yepe3 MPHUBJICUCHUE HOBBIX KIUEHTOB K
WHTCHCUBHOW CTpaTerud, (QOKyCUPYIOIICHCS Ha MaKCUMHU3AIMK IEHHOCTH CYIIECTBYIOIIECH
KimeHTckor 6a3el [Kumar & Rajan, 2012]. DToT napaaurMaibHbIN CABHUT, U3BECTHBIH KaK MEPEX0 OT
TPaH3aKIHOHHOTO MapKeTHHra K pensiuuoHHoMy (relationship marketing) [Gronroos, 1994],
00yCIIOBJIEH SKCIIOHEHIUAJIBHBIM POCTOM CTOMMOCTHU IpuBJiedeHus kineHTta (Customer Acquisition
Cost, CAC) B digital-cpene u nossbllieHHEM TpeOOBaHUN MOTpeOuTENEH K NepcoHann3auuu. B stoi
HOBOW pealbHOCTH OCHOBHBIM UCTOYHHKOM YCTOWYHUBOTO KOHKYPEHTHOTO MTPEUMYIIIECTBA CTAHOBUTCS
HE TPOJYKT KaK TaKOBOW, a CHOCOOHOCTh KOMIIAHMM CHCTEMHO TIIOBBIIATH JIOSUTIBHOCTh U
MMOXXU3HEHHYIO IIeHHOCTh KMeHTa (Customer Lifetime Value, LTV nmu CLV).

[Mporpamma mosieHOCTH  (IIJI) SBOMIOIMOHMpOBANa M3 MPOCTOW JTUCKOHTHOW CXEMBI B
KOMIIJIEKCHBIM MapKeTHHTOBBI MEXaHW3M, LEHTPaJbHBIA I cTpareruu yraepxkanus. OJHaKo B
MPAKTUKE KOPIIOPATHBHOTO YIPABJICHHS COXPAHSETCS 3HAYUTENBHBIN Pa3pbhlB MEXKIy TpPH3HAHHEM
cTpaternueckoil meHHocTd IIJI W BO3MOXHOCTAMH WX TOYHOTO (PMHAHCOBOTO OOOCHOBAaHHUS 10
BHeIpeHus. PemeHus o 3amycke wiM WHBecTHpoBaHMH B [1JI WacTo NMpUHHMMAIOTCS Ha OCHOBE
KOHKYPEHTHOTO JaBJICHUS, MHTYUIIMH WJIH KOITMPOBAHUS OTPACIIEBBIX MIAOJIOHOB 0€3 MOCTPOCHUS
neranbHON (puHaHcoBoit momenu [Henderson et al., 2011]. DTo npuBOIUT K PUCKY HEIPPESKTHBHOTO
pacripeniesieHus pecypcoB U HEBO3ZMOYKHOCTH M3MEPUTD peasibHbIi BKiIaa [1J1 B OusHec-pe3yabTaThl.

Takum 00pazom, BO3HUKAET aKTyallbHAsl Hay4yHasi M I paKkTUyecKas mpoodsiemMa: Kak KOJIMYeCTBEHHO
000CHOBAaTh M CIPOTHO3UPOBATH BIHMSHHUE CTPATETMYECKOTO, HO MOBEICHUYECKH OPHEHTHPOBAHHOIO
unctpymernTta (IUU]) Ha sxecTkuii pMHAHCOBBIN MOKa3aTeNb - BHIPYUKY Kommanuu? Pa3pemeHue 3Toi
npoOnemMbl  TpeOyeT pa3paboOTKM  METOJMKH, CIIOCOOHOH JIEKOMIIO3MPOBATh  KOMILIEKCHOE,
MHOTO(AKTOPHOE BO3JCHCTBUE JIOSUIIBHOCTH Ha TIOHSATHBIC, H3MEPUMBIE W TIPOTHO3HPYEMBIE
KOMITOHEHTHI.

lenpro TaHHOTO WCCIENOBAHUS SBISETCS pa3pabOoTKa METOAMKH IPOTHO3HOHN OIICHKW BIIHSIHHS
BHEJPEHUS IPOTPAMMBI JIOSIIBHOCTH Ha BBIPYYKYy KOMIIAHUHU HAa OCHOBE KpUTEPUATIBLHOTO aHanu3a. s
JOCTHOKECHUS 1[EJTH TTOCTABJICHBI CIICIYIOIIHME 3aJauu:

1. IlpoBecTH aHAU3 TEOPETHUECKUX OCHOB BIUSHUS JOSUIBHOCTA HAa (PMHAHCOBBIE PE3yNIbTAThI
KOMITaHUH.

2. AmanTupoBaTh METO/IOJIOTHIO KPUTEPUAIBHOTO aHaJH3a I AeKoMIo3uuu ¢dexra L1

3. BeiienuTh KIt04eBbIe KpUTEpUaibHbIE OJ0KU U pa3paboTaTh Ui HUX CUCTEMY KOJIMYECTBEHHBIX
METPHK.

4. TlpemtoXuTh HMHTETPAIBbHYIO (OpMylny s KOHCOJMAMPOBAHHOTO IPOTHO3A MPHPOCTa
BBIPYUKH.

5. IlponsuttocTpupoBaTh NPUMEHEHNE METOANKA HAa TUTTOTETUYECKOM, HO PEaTMCTUYHOM Keiice.

JlutepatypHbliii 0030p

Hacrosimee wuccinenoBaHue onupaercss Ha TPU B3aMMOCBS3aHHBIX TEOPETHMYECKUX I1JIACTa:
HBOJIIOLIMIO MApKETUHIOBOM IapaJurMbl, SKOHOMHMKY JIOSJIIBHOCTM UM METOJOJIOTHIO OLICHKHA
MapKeTUHIOBOM (PPEKTUBHOCTH.

JBOJIIOLUS MAPKETHHIA
Kiaccuueckas Moens MapkeTUHT-MuKca (4P), opueHTHpOBaHHAs HA OTJENIbHbIE TPAH3AKIUH,
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YCTYIIAa€T MECTO PEISIIHOHHOMY MAapKeTHHTY, TJ€ KIIOYEBON IENBI0 SBJSIETCS MOCTPOSHUE
JIOJITOCPOYHBIX B3aWMOBBITOJHBIX OTHOIICHUU ¢ KineHTamu [Gronroos, 1994; Gummesson,
2002]. DTOT cABHUT BBI3BaH PAJAUKAIBLHBIM YBEIHYECHHEM CTOMMOCTH MPHBJICUCHHS HOBOTO
wienTta (CAC) B ycinoBusx 1{u(poBOi THIIEPKOHKYPEHIIMN M HAChIeHUs peiHKOB [Kumar &
Rajan, 2012]. B pe3ynbrare, KOHKypEHTHOE IPEUMYINECTBO CMEMPAETCS OT OMEPAllHOHHOIO
MPEBOCXOJICTBA FJIM MHHOBAIIMOHHOCTHU MPOAYKTAa K CIIOCOOHOCTH KOMITAHWW HAKAIlJIMBATh,
yAEp>KUBaTh U MOHETU3UPOBATh KIHEeHTCKHI KaruTan (Rust et al, 2004).

9KOHOMHKA JOSJILHOCTH H KoHnenmusa LTV

OyHAAMEHTAJIBHBIN BKIaJ B [MOHMMAaHHUE LIEHHOCTH JiosabHOCTH BHec @D. Palixxenbn,
SMIUPUYCCKU JTOKA3aBIIMMA, YTO POCT YIEPKaHUS KIUEHTOB Ha 5% CIOCOOEH YBEIHMYUBATH MPUOBLIH
KOMITaHUHU Ha 25-95% 3a cueT CHUKEHUsS M3AEepPKeK, pocra nonu Komenbka (share of wallet) u
pedepanbHoro addexra [Reichheld, 1996]. JlosmbHOCTE Ompenensiercss He MPOCTO KaK MOBTOPHOE
MOBEJICHNUE, a KaK NIyOOKoe 0053aTebCTBO, OCHOBAHHOE Ha BHICOKOHM Y/IOBJIETBOPEHHOCTH, I0OBEPHU
1 sMornoHansHou npusszannoctu [Oliver, 1999].

OmnepanuoHaIM3UpoBaTh (MHAHCOBYIO IIEHHOCTh JIOSUIBHOTO KIMEHTa IMO3BOJISIET METPHUKA
noku3HeHHOW neHHoctu knueHTa (LTV) - IUCKOHTHPOBAHHOW TPHOBUIM OT BCEX OYIyIIUX
B3auMoeiicTBuii ¢ kiuentoMm [Gupta & Lehmann, 2005]. IIporpamMma JOSUIBHOCTH BBICTYIIAET
KIIOYEBBIM MHCTPYMEHTOM YyIpaBjeHusi apaiiBepamu LTV: cpenHUM 4Y€KOM, 4acTOTOM IOKYIIOK,
Map)KOW W, 4TO Hamboiee BaxHO, Kod(pdumueHToM oTToKa (churn rate). Takum oOpazom, ILJ1
TpaHCPOPMUPYETCS U3 TAKTUUECKOTO CTHUMYJA B CTPATETMUECKUN WHBECTUIIMOHHBINM HHCTPYMEHT IO
MOBBIIICHUIO KamUTaIU3aluu KineHTckol 0a3bl. [Gopalakrishnan et al, 2021; Dorotic, Bimolt,
Verhoef, 2012]

IIpo6ema onenku 3¢ pe KTHBHOCTH MPOrpaMM JOSITbHOCTH

Hecmotps Ha npusHanue crparernueckoit poiu [1J1, B mpakTuke ynpaBieHus COXpaHAETCs pa3pbiB
MEX]Ty Ka4eCTBEHHBIM TOHUMAaHUEM UX BaKHOCTH U BO3MOKHOCTSIMHU TOUHOH eX-ante (MPOTHO3HOW) 1
ex-post (perpocnexruBHOM) ¢unancoBoii ornenku [Henderson et al, 2011]. Muorue pemcHus
MPUHUMAIOTCS HA OCHOBE MHTYMLIMH UM OEHUMapKUHTa, 0€3 MOCTPOEHU S KOMIIIIEKCHOM (pMHaHCOBOU
MOJIEJH, YTO MPUBOJUT K puckaM Hed(eKkTHBHOrO pacmpeaeneHus pecypcos [Dorotic et al., 2012].
CymecTByronme MoAXoAbl K OIEHKE YacTo (parMeHTapHBI, (POKYCHPYACh Ha OTIACIBHBIX METPHUKAX
(Hanpumep, poct NPS mnu akruBanus KapThl) 6€3 UX IPsSMOH YBSI3KH C arperupoBaHHbBIM (MHAHCOBBIM
pe3ylIbTaTOM — BBIPYYKOM U TpUOBLIbI0. Bo3HHMKaeT HEOOXOOUMOCTH B METOAMKE, KOTOpas
obecrniedruia Obl TPO3PAYHYIO CBSI3b MEXK]Ty ITOBEICHUYCCKUMH H3MEHEHU MU, MHIYITHPOBaH HbIMU [1J],
Y UTOTOBBIM (MHAHCOBBIM TOKa3arenem. [Yauwmc, 2025; Barbu, Tiganoaia, 2018]

KpurepuanbHblii aHAIH3 KAK METO10JI0THYeCKasi 0CHOBA

Jng  pemieHuss yKazaHHOM TpoOJeMbl B HCCIEAOBAHUM TMPUMEHSETCS METOAOJIOTHUS
KpuTepHabHOTO aHanu3a [Berpenko, 2018]. JlanHas MeTon0J0THs, YKOPCHEHHAass B CHCTEMHOM
MOJIX0Je, MPEIOCTABIISIET amnmnapaTr Uil JASKOMITO3UIIMU CIIOKHOTO, MHOTOTPAHHOTO OOBEKTa HIIH
mpoiecca (B JaHHOM CiIydae — COBOKYMHOTro J3KoHOMmMHYeckoro d(ddexra IIJI) Ha cucremy
B3aMMOCBSI3aHHBIX, U3MEPUMBIX U YIIPaBIsEMbIX KpuTepueB. Kaxaplii KpuTepuii npeacrapiiseT co0oi
OTJIEJIbHBIN KaHaJ IPUYMHHO-CJIEICTBEHHOIO BO3/I€H CTBHS HA KOHEYHYIO 11€JIb — POCT BBIPYYKH. DTOT
MTO/IX0/1 TIO3BOJISIET TIPEO0JIETh A0CTPAKTHOCTH MOHSATHS «JIOSUTEHOCTE» U IMEPEBECTH €r0 B IIJIOCKOCTh
KOHKPETHBIX YIIPABJICHUYECKUX JCHCTBUN M TPOTHO3HBIX PACUYCTOB.

Vetrenko M.S., Abaev A.L.
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MaTepl/Ia.HI)I HMETOAbI

Metononorudeckasi OCHOBA UCCIIEI0BAHUS

HccnenoBanue MOCTpOEHO Ha MPUHIIMIIAX CHCTEMHOIO U KpUTEPHAIBHOTO aHaIn3a. B xauectBe
OCHOBHOTI'O METOJIa MCIIOJIb3YeTCsl MOJEINPOBaHNE — pa3paboTKa CTPYKTypUpPOBaHHOW (DPMHAHCOBO-
MaTeMaTU4YeCKOM MOJENH, CBs3bIBatoliei mnapamerpel ILIJI ¢ pe3ynbTUpyrolmield  BBIPYYKOM.
MogenupoBaHue JONMOJHSIETCS METOJaMM JAEKOMIO3MIUY (pa3dueHus CiloXKHOro »H(dexra Ha
COCTaBJISIIOLME) U [IEPEBO/Ia KAUECTBEHHBIX 3aBUCUMOCTEN B KOJIMUECTBEHHBIE METPUKH ).

AJITOPUTM HCCIEI0BAHNUS

PaboTa BBINIOJIHANACE B COOTBETCTBUU CO CIEAYIOLMM AJITOPUTMOM:

— Teoperuko-ananuTrueckuii 3Tan: Ha ocHOBe aHanmn3a HaydHO# auTeparypsl [Scopus, Web of
Science, PUHILI, eLibrary] ObuTH BBISBICHBI U CHCTEMATH3HPOBAHBI KIOYEBBIC KAHAJIbI
BJIMSIHUS TTPOTPaMM JIOSITBHOCTH Ha (JMHAHCOBBIE TOTOKA KOMITAHUU.

— Meroponornueckuit aran: OcymiecTBiieHa ajanTalys METOAO0JIOIUH KPUTEPUAIbHOIO aHaIM3a
[Berpenko, 2018] k mpeaMeTHOl oOnacTH YpaBICHHUs JOSUIBHOCTBIO. PesynbraTtom crana
KOHIIENTyaJlbHas cxeMa JeKoMio3uuuu 3¢gdexra 11

— Koncrpykropckuii stam: Ha ocHOBe cXeMbl NEKOMMIO3ULIMH OBLIM (POpMaTM30BaHBl YETHIPE
KIIIOUEBBIX KpUTEPUAIbHBIX OJI0KA BIUSHUSA, AJIS KQXKJIOTO ONPEETICHBI KIIOUEBbIEe TOKa3aTeNn
sdpdexruBHOCTH (KPI) 11 mpensoxens! GopMyIel Isl pacdeTa X BKIAAa B BRIPYUKY.

— Bepudukannonnsiii stan (anpobanus): Paspaborannas meroquka Obuia ampoOupoBaHa Ha
TUIIOTETUYECKOM, HO PpEIMCTUYHOM Kelice KOMIaHMM U3 cdepbl ¢uTHec-ycuyr. llens
anmpoOaIuu - AEMOHCTPALHS TPAKTHIECKOH MPUMEHUMOCTH METOIUKH, TTOCIIEI0BATEILHOCTH
pacyeToB U MOJy4€HUs UHTETPAIbHOTO MPOTHO3HOIO pe3y/bTaTa.

— Ananutnueckuil stan: [lpoBenen ananus pe3yabTaToB anpodanuu, o0CYKJI€Hbl OrpaHUYCHUS
METOJMKHU U HallpaBJIEHUS Ui AAJbHENIIMX UCCIEIOBaHUN.

HcTouHNKN AaHHBIX U HHCTPYMEHTHI

Hcrounuku naHHbIX: B kauecTBe BXOJHBIX JAHHBIX JUISI MOJIENIN UCIIONB3YIOTCS: (a) BHYTPEHHUE
olepaloHHbIE U (MHAHCOBBIE JAaHHbIE KOMIaHUU (0a30Basi BBIPYUKa, CPEAHUM YeK, KOAPPUIIUEHT
OTTOKa, CTPYKTypa 3aTpaT Ha MapkeTHHT); (0) oTpacieBbie OEHUMAPKH U PE3YJAbTAThl SMIUPHICCKIX
UCCIIeZIOBaHUH, Kacarommecss TunoBoro 3¢gexra ot BHenpenus [1JI; (B) SKcmepTHBIE OLICHKH,
IPUMEHSIEMbIE IPH OTCYTCTBUU TOUYHBIX HCTOPUUYECKUX JTAaHH bIX.

WNuctpymenTsl: J{1s1 pacdeToB M MOCTpOEHUS (MHAHCOBOW MOJIENU JOCTATOYHO CTAHIAPTHOTO
MporpaMMHOro odecrieueHus ajs padotel ¢ anekrpoHHbME Tabmuiamu (MS Excel, Google Sheets).
Metoauka He TpeOyeT ciioxxkHoro 110, yTo moBbIIIAET €€ JOCTYIHOCTD AJIi MEHEIKEPOB.

Kpurepuu onieHkn METOAUKH

[IpakTuyeckas 11eHHOCTH pa3pabOTAHHOW METOAMKH OL[EHUBAETCS IO CIIEIYIOLUM KPUTEPHUSIM:

— CtpykrypupoBaHHOCTb: CIIOCOOHOCTh YETKO BBIACHATh M Pa3JCNATh pPa3IUyHble KaHaJbI
BozxerictBusa I1J1.

— 3mepumocTs: BO3MOKHOCTE  MCHONB30BATh Il  PacdyeTOB KOJIMYECTBEHHBIE METPHUKH,
JOCTYIHBIE WJIA OLIEHUBAEMbIE B KOMIIAHUH.

— IIpornoznocts: Crioco6HOCTH popMUpOBaTE 00OCHOBAHHBIHM (PMHAHCOBBIN MPOTHO3 0 3aIyCKa
IUL

— Ilpaktudeckas MPUMEHHUMOCTH: YI00CTBO HCIIOJIIB30BAHUS METOJAMKUA MEHEKepaMu  0e3
I1yOOKOM MaTreMaTH4yecKo MOArOTOBKH JJisi 0O0OCHOBAHMS MHBECTHIIMOHHBIX PELICHH.

Loyalty Program as a Factor of Competitiveness
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JlaHHBIM METOJOJIOTUUECKU TIOAXOJ TO3BOJSET TiepeBecTu oOcyxacHue dS(PPeKTHBHOCTH
OporpaMM JIOSUIBHOCTH M3 IIJIOCKOCTH MAapKeTHHTOBOW HWHTYMIMH B TUIocKocTh data-driven
VIpaBJICHUs, OCHOBAaHHOTO Ha aHaJM3e NPHYMHHO-CIEICTBEHHBIX CBs3ed W (MHAHCOBOM
MOJICTTUPOBAHUH.

TeopeTnyeckre OCHOBBI: KOHIIETITYaJIbHAs CBSI3b JOsIIbHOCTH, LTV U BBIpyUuKH.

Knaccuueckne paboter @penepuka Paiixxenmpna 3al0XKWIN SMIUPHUECKAN (QYHITAMEHT JUIS
MOHMMaHHUs SKOHOMHKH JIOSUIBHOCTH. Ero mccrnemoBaHus mokasaid, 4TO POCT YPOBHsS yIAepKaHUs
wimeHToB (Retention Rate) na 5% wmoxer yBenmuuBarh npuObLIb KoMmanuu Ha 25% no 95% B
3aBucuMoctd oT otpaciu [Reichheld, 1996]. Dtor «@ddexr mossibHOCTH» peanusyercs: uepes
HECKOJIbKO KaHAJIOB: CHM)KEHHE 3aTpaT Ha 0OCIIy)KUBaHUE (JIOSUTbHBIE KIHEHThI MEHee TPeOOBaTeIbHbI
K LIEHEe ¥ 00paIlialoTCsl B MOIIEPIKKY PeXke), pocT 0a3bl MOKYIOK 3a CYET YBETUUYECHHUS JOJIU KOLIEIIbKa
(share of wallet) u, 4To KpUTHYECKH Ba)KHO, TE€HEpAIUs MOJOKHUTEIbHBIX YCTHBIX PEKOMEHIAIINH
(word-of-mouth), cuuxatoras CAC.

JIosIBHOCTh B COBPEMEHHOM IMOHHMAaHUU — 3TO HE IPOCTO IMOBTOPHOE MOKYHNATEIhCKOE
MOBEJICHUE, a «TIIYOOKO YKOpEHHUBIIEecs 0053aTeNIbCTBO MOBTOPHO MPHOOPETATh UK MOAJIEP>KUBATh
NPEINOYUTACMBI TMPOAYKT/yCIyry B OyOylleM, HECMOTps Ha CHTYallHOHHBIE BIHUSHHUA H
MapKEeTUHTOBBIE YCHIJIMS KOHKYPEHTOB, BBI3BIBAIOIEE IOBTOPSIOMMECS OJHOPOJIHBIC TOKYIIKH»
[Oliver, 1999]. anHoe ompenencHHe MOAYCPKUBACT HaIUuyhe apPEKTUBHOTO HSMOIMOHATBHAS
NPUBS3AHHOCTH M  KOTHUTUBHOTO OCO3HAHHAs OIEHKAa BBITOABI KOMIOHEHTOB IIOMHMO
MOBE/ICHYECKOTO.

OmnepanuoHaIM3UPOBATh SKOHOMHYECKYIO 1IEHHOCTD JIOSUTBHOTO KJIMEHTA MO3BOJISET KOHIICTIIIHS
[loxxu3HeHHoi neHHocTH KueHTa - LTV. LTV - onpexaensiercs Kak JUCKOHTHPOBAHHAS CyMMa BCEX
Oyaynmx Map >KHHAJbHBIX TPUOBLIEH, KOTOPbIE KOMIAHUS 0KHUJIAeT MOJIYyIUTh OT B3aMMOOTHOIICHUN
C KIMEHTOM Ha IPOTsDKEHUH Bcero nepuozaa Bzaumoneictsus (Gupta & Lehmann, 2005). dopmyna
6azoBoro pacuera LTV mms ympoIieHHONW MOAENTH BBITIISAUT KaK:

LTV = Avg.OrderValue X PurchaseFrequency X GrossMargin
B Churn Rate

N3 dopMynbl 04€BUIHO, YTO MPOTpaMMa JIOSUIbHOCTH OKa3bIBAET MPSIMOE MYIbTUIIIUKATHBHOE
BO3/ICIICTBHE Ha BCE KITIOUEBbIE ApaiiBepbl LTV:

- YBeJIM4eHKE CPETHEro YeKa yepe3 mepekpecTHbie mpoaaxu u up-sell, cross-sell, down-sell.

- PocT 9acToThI MOKYIOK 3a CYEeT M3MEHEHHUS aTTepHA MOBEICHU S TOJIh30BaTE IS M HATOMUHAH U

- CHmwxkeHrne KO3PPUIHCHTAa OTTOKA ITyTeM IIOBBIMICHUS H3ACPKEK MEPEKIIOUCHUN, KaK
HKOHOMHUYECKUX, TaK U IMOIIUOHATBHBIX.

- lloBbllleHne Mapku Onarojapsi CHI)KEHHIO ONEpPallMOHHBIX 3aTpaT Ha IMpHUBJICYCHUE U
oOcyKuBaHUe.

CoBokynubiii mpupoct LTV mo wimeHTckol 0a3e Hampsamylo TpaHCHOPMHPYETCST B POCT
COBOKYITHOW BBIPYYKH U TIpUOBLTH. TakuM oOpazom, 1] siBisieTcss HHBECTUIIMOHHBIM HHCTPYMEHTOM,
YBEITMYUBAIOIIMM KA TAIA3AINIO0 KITUEHTCKOW 0a3bl KOMIIAHUU - €€ KII0YEBOTO HEMaTepPHAIbHOTO
aKTHBa B MMOCTHHIyCTpUaIbHOM 3koHOMHUKe [Rust et al., 2004].

Metononorusi: KpUTEpUANBHBIN aHAIW3 KaKk OCHOBAa Juis (MHAHCOBOTO IPOTHO3MPOBAHMSL
[Gopalakrishnan et al., 2021; Dorotic, Bijmolt, Verhoef, 2012]

s mepeBonma crparermdeckoro BiusiHUS [LJI B KonmudecTBeHHBIE (MHAHCOBBIE ITPOTHO3BI
npeyiaracTcss MPUMEHHTh METOJIOJIOTHIO KpUTepHalbHOro aHanmu3a [Berpenko, 2018]. [lannas
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METOJIOJIOTH S, YCIIEUIHO IpUMEHseMasi B CTPATErMYeCKOM YIPABIEHUH U KOHKYPEHTHOH pa3BeiKe,
IpEeJOCTaBiIsIeT anmnapaT Ui pa3lokeHUs CIOXKHOT0, MHOTOIpaHHOTO OObEKTa WJIM Ipoliecca B
JAHHOM ciydae - 3KoHomMudeckoro 3¢dpdexra IVl Ha cucteMy B3aMMOCBS3aHHBIX, W3MEPUMBIX U
YIpaBJIIEMbIX KpuTepreB. Kaxiplii KpuTepuii mpeacTaBisieT COO0H OTIAeTbHBINA KaHaT BO3CHCTBHS HA
KOHEUHBIN PE3yNIbTaT - BBIPYUKY.

AJITOPUTM NTPUMEHEHU I KpUTEpHUAIbHOTO aHanu3a A1 oueHku [ U] BkimrodaeT crneayromnme 3Tambl:

1. Jexommosunus: BeigeneHue Bcex MOTEHIUANbHBIX KaHanoB BiusHUs [1JI Ha ¢duHaHCcOBBIE
MOTOKU KOMITaHUH.

2. Kputepnanuzanus: ' pynnupoBka KaHaJIOB B OTHOPOIHBIE KPUTEPHAIbHBIE OJIOKU M BBIOOP /IS
KaX10T0 KIroueBoi uamepuMoit metpuku (KPI).

3. KBantuduxanus: YcTaHOBJICHHE KOTUYECTBEHHOW CBS3M MEXAY H3MEHEHHUEM METPUKU
KpUTEpHUs U U3MEHEHHUEM BBIPYUKH 4Yepe3 (MHAHCOBBIEC UITH CTATHCTHYECKUE MOJIEIIH.

4. IlpornosupoBanue: OnpeseneHne peaTucTUYHOTO TPOrHO3HOIO U3MEHEHHUS KaX/I0i METPUKH
(KPI) Ha ocHOBE OTpacieBbIX OEHUMAPKOB, JaHHBIX MUJIOTHBIX IPOEKTOB UITU HKCIIEPTHBIX OIICHOK.

5. Arperanus: CyMMHpOBaHHE MPOTHO3HBIX 3(PPEKTOB MO BCEM KPUTEPUAM [UIsSl MOTYYEHUS
MHTETPAIbHOM OLIEHKHU BIIMSHUS Ha BBIPYUKY.

Ha ocHoBe anamusza mnuTepaTypbl W OWM3HEC-TIPAKTHUKH BBIJCICHBl YETHIPE KIIOYEBBIX
KpuTepuanbHbIX O70Ka BiusiHUA [1J1 Ha BRIpyUKy (R total).

3.1. Kputepuii «Y nepxanue» (R ret): BnusiHue Ha cHUkeHHE OTTOKa KIHeHTOB. [Gopalakrishnan
et al, 2021; Ctparernueckoe ynpaBieHHE yAepKaHUEM KIHEHTOB..., 2025]

- IUI yBenmmuuBaeT M3AEPKKA MEPEKIIOUEHUS U 3MOLMOHAIBHYIO IPUBS3aHHOCTb, CHUXKas
BEPOSITHOCTh YX0/1a KIMEHTa K KOHKYPEHTY.

- KimroueBast merpuka: Koaddunuent ynepxkanus Ha nepuon (Retention Rate, RR). Hampuwmep,
ronoBoii RR = (Kosi-Bo KIMEeHTOB Ha KOHeI| rofa U3 Koroptsel Havajna roja) / (Komx-Bo kimeHTOB Ha
Havaso roja).

-IIporuosnas Mosenb: TpeOyeTcs: OLIEHUTh TPOTHO3UPYEMBIN TPUPOCT Kod(prULIeHTa yaepKaHus
(RR) mocne Buenpenus I1JI. OpueHTHpPOM MOTYT CIY)KHUTh OTpacieBblie ucciemnoBanus. s b2c-
cekropa s¢dexruBHbie [1JI Moryr moBbimats RR Ha 5-15 mpomeHTHBIX TyHKTOB.

®opmyna BKIaa B BHIPYUKY:

AR R )

repeat

X ARR

ret — Dpase

rne Ry, - 0a3oBasg BeIpydKa OT pacCMaTpUMBAEMOIO CEIMEHTa, S.

repeat OIS BBIPYYKH,

dopMupyemasi TOBTOPHBIMH KITMCHTAMH.

3.2. Kpurepuit «utencuduxanus» (AR int): BnusHue Ha pocT YacTOTHI U CPEIHEro dYeka.
[ToneybaeBa, 2025; CtpaTernueckoe yrmpaBjeHUE yIep>KaHUEM KIHUEHTOB..., 2025]

- Mexanuku [11 (6amibl 3a MOKyNKy, IEpCOHATbHBIC TPEITIOKEHHU ) CTUMYIUPYIOT OoJiee YacThie
BU3HUTHI M TTIOKYITKA OOJIBIIETO 00BEeMa.

- KirroueBbie meTpuku: CpeHsis yacToTa MOKYMOK KIMEeHTa 3a nepuod u CpeaHuii 4ek

HeoOxonumo oreHuTh MporHo3upyemslid mpupoct 4actothl (APF) u cpemnero yeka (AB). D
3HAYEHUS CHJIBHO 3aBUCST OT JIU3aliHA IPOTPAMMBI.

dopmyna BKIaa B BEIPYUKY:

ARint = Nret X ((APF x ABcurrent)+(PFnew X AAB))

Loyalty Program as a Factor of Competitiveness
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rie  N,,, — KOJIMYeCTBO KIMEHTOB, yAepkaHHbIX Onarogaps IUI (pacuernoe), PE,,, =
urrect + APF

3.3. Kpurepuit «dddexktuBHOCT, MapkeTHHTOBBIX 3aTpar» (AR eff): Bnusnue na ontumuzanmio
oromxkera. [ToneydaeBa, 2025; CTparerndeckoe yrnpaBieHUE yaep:KaHNEM KIMEHTOB..., 2025]

- Cmemenue oxyca u O6romketa ¢ gnopororo npusnedenus (CAC) Ha Oornee aemeBoe yaep:kaHue
(Customer Retention Cost, CRC) BBICBOOOXaET pecypchl. DKOHOMHUS MOKET OBITh PEHHBECTUPOBAHA,
JaBasi IOMOJIHUTEIBHYIO BBIPYUKY.

- Coornomenne CAC x CRC. UccnenoBanus ykaszpiBatoT, uTo CRC MoxeT ObITh B 5-7 pa3 HUXKe
CAC.

OuenuBaercsi o0beM Oropkera (AM), KOTOpBI MOXHO TIepepaclpeieinTh U3 KaHAJOB
NPUBJICYCHUS B KAaHAJIBI YACP)KaHUSA/JIOSUITBHOCTH 0€3 MOTepH OOILEro MmoToKa KIMEHTOB.

®opMmyna BKIa/a B BBIPYUKY (KOCBEHHBIN):

PF,

Cc

AR,;; = AM X ROMI,,

I'ne ROMI,,, - TpOrHO3UPYEMBIH BO3BpAT Ha MapkeTHHToBbIe MHBecTUIUH (Return on Marketing
Investment) B MHCTPYMEHTHI yAEP>KaHUS/IOSIIBHOCTA. DTOT IMOKa3zaTelb 4acTo mpeBbimiaeT ROMI
KaHaJIOB MPUBJICYEHUS.

3.4. Kpurepuii «Pedepanbabiii 3¢gdexr» (AR ref): BrnusHue Ha mpuBliedeHNE HOBBIX KIHNCHTOB
yepes aaBokaiuio. [Optimizing promotional campaigns..., 2025; Yauwuc, 2025]

JloBonpHble ydacTHUKM I[IJl 4ame pexkoMeHIyroT KOMIIAHMIO, BBICTYNas Kak OecIlaTHbIE U
BBICOKOA(WPEKTUBHBIE areHTHI BIUSIHHUSL.

KnroueBbie metpuku: MHaexkc motpedutenbckoi yosmibHOCTH Net Promoter Score (NPS) m
KOHBEPCHS pEKOMEHJAllui B TIOKYIIKY.

[Ipornosupyerca mnpupoct NPS (ANPS) u paccunThiBaeTcsi KOIMYECTBO HOBBIX KIMEHTOB,
IIPUBJICYECHHBIX 33 CYET PEKOMEH TallN .

®opMmyna BKIazia B BBIPYUKY (IIpsMasi 5KOHOMHUS + IPUPOCT):

Oxonomust Ha CAC: Economyc,c = Npop X CACyy,5, Nypp - HYHCIO NPUBICYCHHBIX IO
PEKOMEHAALMUSAM KIUEHTOB.

[IpsiMo¥i TPpUPOCT BBIPYYKH OT HOBBIX KJIMEHTOB CUATAETCA Yepe3 UX nporaozupyemsrit LTV.

3.5. UurerpanpHas ¢opMysa MpOrHo3a MpUpOCTa BEIPYIKU

CymMMapHBIil TPOTHO3UPYEMBIM TOJI0BOM MPUPOCT BhIpydku OT BHeApeHus [1JI paccunteiBaercs
KaK CyMMa BKJIaJIOB 11O BCEM KPUTEPUSIM:

AR,pr0 = AR, + AR,

int

+ AReff + AR‘ref

ret

Hannas gopmyna sBIsIeTCS OCHOBOM JUTsl TOCTPOSHUsI GMHAHCOBOM MOJETH MPOEKTa BHEIPEHUS
IJI, pacuera ero NPV (uucroit npuenennoi croumoctr) 1 ROI (Bo3BpaTra Ha MUHBECTHITNH ).

4. Dwmupuueckas ampoOanusi METONWKW: MPAKTHYCCKUW Kelc s cet fitness-1ieHTpOB
[ToneybaeBa, 2025; Gopalakrishnan et al., 2021]

Jns 1eMOHCTpalyi NPAKTUYECKOW TPUMEHUMOCTH METOJUKH PACCMOTPUM IMPAKTUYECKUNA KEHC
cetu uTHec-1eHTPOB «Butaduty» ¢ exxeronHoi Beipyukoit 200 miH pyo.

Hcxonupie mannsbie (1o [1I):

T'ogoBast BeIpydka (R}, ): 200 MiH pyo.
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JloJ1s1 BBIpYIKH OT MOBTOPHBIX KIIMEHTOB (MIEHOB KI1Y0) (Syepeqe): 70% (140 mun pyob.).
I'onoBoit koadunment orroka (Churn Rate): 40% (coorBerctBeHHO, RR = 60%).
Cpennuii rogoBoii uek wieHa kayoa (AB): 30 000 pyoO.
Cpennee ymcio TpaH3akui (MOKynokK Aor. yeiayr) Ha wieHa B rox (PF): 1.5.
CAC noBoro wmenta: 5 000 pyo.
I'omgoBo#t MapKeTHHTOBBIN OrOIKET Ha npuBiedeHue: 20 MiH pyo.
[Iporao3nsbie 3¢xheKThl 0T BHEApPEHU MHOTOYpOoBHEBOM [1J1:
1. Tlo xputeputo «Ynaepxkanue»: Ilpornoszupyemsiii poct RR nHa 8 mm. (¢ 60% mo 68%).
CruenosarenpHo, ARR = 0.08.
AR.,. =200 x 0.7 X 0.08 =11.2 MmJH pyb6.

ret —

2. Tlo xpurepuro «MuTencudukamus»: [Ipornos: poct PF Ha 0.3 (mo 1.8), poct AB Ha 2000 pyo.
(mo 32 000 py6.). KonmnuaectBo ynepsxanubix Oiaromaps [1J] kmueHTOB:

baza X S X ARR (200M

ot = ABrepe“t 0% ) X 0.7 X 0.08 = 373 yes.

current

AR, =373 x ((0.3 x 30000) + (1.8 x 2000)) = 373 x (9000 +3600) ~ 4.7 MJiH py6.

3. Tlo xputeputo «3(ppeKTHBHOCTh 3aTpaT»: MIAHUpYeTcs nepepacnpeneiutb 15% Orwompkera
npuiedeHus (3 mitH pyo.) B Oromker Ha passutue [UI. Ilporno3usiii ROMI st kanamos
yaepxkanaus - 250%.

AR =3 x 2.5 =7.5 MJH pyob.

4. Tlo xputepuio «Pedepanbubiii 3¢dexr»: IIpornos: poct NPS ¢ 20 mo 35. Oxupaercs
npuBiedeHue 150 HOBBIX KITMEHTOB 10 pekoMeH narusaM. Dkonomust Ha CAC: 150 X 5000 =
0.75 muH py6. VX nonmomHuTENbHAs BeIpydka B mepBbiid roa: 150 X 30000 = 4.5 mun pyo.
Uroro no xpureputo: AR, = 5.25 miH pyo.

5. HuTerpanbHbIi MPOrHO3:

AR oty =112+ 4.7+ 7.5+ 5.25 = 28.65 mH pyeb.

Takum oOpa3oM, MPOTrHO3UPYEMBII MPUPOCT T0OJO0BON BBIpyukH Wi «Buta®ut» cocrasiser
~14.3%. ConocTaBUB 3TOT IPUPOCT C PACUETHBIMU 3aTpaTaMy Ha pa3paboTky, IT-oOciyxuBaHnue u
oonycHbiit Gou [T (Hampumep, 10 mitH pyo.), MOXKHO paccuuTarh okugaembliii ROI = (28.65 - 10) /
10 * 100% = 186.5%, 4To nemnaet mpoeKT BhICOKOA(HEKTUBHBIM.

5. O6cyxaeHne pe3yabTaToB, OrpaHUYEHUS U IEPCIEKTUBBI

PazpaboTtannas MeToauKa MpeaoCTaBISET CHCTEMHBIHN, IPO3PAYHBIN M BOCITPOU3BOIUMBIN MOIX0T
K (uHaHCOBOMY OOOCHOBAHUIO MPOTPaMM JIOSUIbHOCTH. Ee KitoueBoe MperuM yIecTBO JEKOMITO3U LU
CJIOKHOTO 3(eKTa, YTO MO3BOJISET:

- Bectu nuckyccuto ¢ GuHaHCOBBIMU CIYKOaMH Ha sI3bIKE KOHKPETHBIX METPUK U JOMYLICHUH.

- BeisBiste HamOosee 3HaunMBble KaHambl Bo3aeiicTBust [U] mis koHkpeTHOTO OM3HECA.

- YcranaBnuBarts nenesbie KPI s koman b1, otBevaromeit 3a [1J1, mpuBsizanHbie K PUHAHCOBOMY
pe3ynbTary.
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OcHOBHBIE OTPAHUYEHUSI METO/IUKHU :

1. KayectBO nporuo3oB: TOUHOCTh HTOTOBOIO pacdeTa MOJHOCTHIO 3aBUCHT OT PEATHCTUYHOCTU
nporHo3ubiX 3HaueHui AKPI mo kaxaomy kputeputo. J[J11 MUHMMHM3alUUA PUCKOB PEKOMEHIYETC S
M CII0JIb30BaTh KOHCEPBATHUBHBIE CLIEHAPUH U TPOBOAUTD MUJIOTHBIE TECTHI.

2. BzaumoBnusHUE KpUTEpHEB: B pealbHOCTH KpUTEPUU HE SIBIISIOTCS MOJTHOCTHIO HE3aBU CHMbBIMU
(HampuMep, yaepKaHHBIN KIMEHT TakkKe JaeT peKoMeHaauun ). Moienb MOKeT HECKOJIBKO 3aBbIIIAThH
COBOKYITHBIN 3(eKT, eciii He MPUMEHSTh KOppeKTupyonme Kod(GpuineHTs!.

3. 3aTpatrbl Ha BHEAPEHHUE U ONEPALIMOHHYIO TOANEPKKY: MeToaunka GoKycupyeTcsi Ha BBIPYUKE.
[Tonmnast duHaHcoBast orieHKa TpedyeT TiareabHoro ydera Bcex Capex u Opex, cBszanHbix ¢ [11.

Hanpasienus nanpHeUIIMX UCCIEAOBAHUMN:

- Pa3paboTka oTpacieBbIX CIPaBOYHUKOB ¢ TUTIOBBIMU nuarnazoHamMu AKPI mist pa3nuuHbIx THIIOB
TJL.

- Coznanue nmporpaMMHBIX Moayiaed st uHTerpauuu meronukn B CRM- u Bl-cucremsl nns
aBTOMAaTUYECKOTO MPOTHO3UPOBAHUSI.

- Uccnenosanue nonrocpoynoro BiausHus I1JI He ToapKo Ha BBIpYYKy, HO M Ha BOJATUJILHOCTb
JIEHE)KHBIX TIOTOKOB ¥ CTOUMOCTbh KOMIIaHU U

3akmoucHue [Adiba et al., 2025; Gopalakrishnan et al., 2021]

B craree mpemiokeHa v anpoOUpoBaHa Ha MPAKTUUECKPM Kelce METOAMKA MPOTHO3HOM OI[EHKH
BIIMSIHUS IPOTPAMMBI JIOSITBHOCTH Ha BBIPYYKY KOMIIAHHMHU, OCHOBAHHAS Ha KPUTEPUAIBHOM aHAJIN3E.
Metoauka Mo3BOJIIET NMPEOI0JIETh KIOYEBOM Oapbep BO BHEAPEHUH CTPATETHUYECKUX MHCTPYMEHTOB
KIMEHTOOPUEHTUPOBAHHOCTH - OTCYTCTBHE YETKOro (uHaHCOBOro obOocHoBaHus. Ilyrem
JeKoMIo3uluu  obmero  3¢dexkra  Ha  YeTbipe  KpUTEpUaTbHBIX  OJokaxyIep:kaHue»,
«HTeHCcupukanus», «PppekTuBHOCTL 3aTpary, «Pedepanbublil A3(pekT» U MPUCBOEHUS KAXKIOMY
KOJIMYECTBEHHBIX METPUK, OHA MEPEBOAMUT YIPaBJICHUE JIOSUIBHOCTBIO M3 O0JACTH MapKEeTMHTOBOU
HHTYUIIUH B 007acTh data-driven yrpaBiieHUsI.

3aKJII04YeHHe

[lomyyeHHble PE3yABTATHI JIEMOHCTPUPYIOT, YTO TOTEHIMAIBHBIN YKOHOMHUYECKUN I(PdeKT OoT
rpaMOTHO cripoektupoBaHHON ITJI MokeT ObITh 3HAUMTENBHBIM, OOECHeuMBasl ABY3HAUHBIM POCT
BbIpydku M BbicOKUM ROI. OTO nenaer MHBECTMIMH B JIOAJIBHOCTH HE TOJIBKO CTPATErMYECKH
ONPaBIAHHBIMHU, HO ¥ (MHAHCOBO MPHUBJIEKATEIFHBIMUA. TakuM 00pa3oM, mporpamma JOsUIbHOCTH,
[IpOaHAJIM3UPOBAHHASA 4Yepe3 MPU3MY IPEUIOKEHHOW METOAUKU, IOATBEPKIAACT CBOM CTAaTyC He
IIPOCTO TaKTH4ECKOTO WHCTPYMEHTA MapKETHHIA, a ITOJIHOLIEHHOTO (akropa
KOHKYPEHTOCITOCOOHOCTH, OCHOBAaHHOTO Ha YITTyOJI€HUHM KIMEHTCKHX OTHOIICHWH W YIPaBICHUH UX
MTOKU3HEHHOU [IEHHOCTBIO.
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Abstract

In conditions of market saturation and rising customer acquisition costs, a company's
competitiveness is increasingly determined by the effectiveness of managing its existing customer
base. The article considers a loyalty program (LP) not as a tactical sales promotion tool, but as a
strategic asset that directly influences key financial indicators, primarily revenue. The purpose of
the study is to develop amethodology for predictive assessment of the impact of LP implementation
on a company's revenue based on criterion analysis. The methodology is based on a synthesis of
classical loyalty theories (F. Reichheld, R. Oliver) and the methodology of criterion analysis (M.S.
Vetrenko), which allows decomposing the complex effect of an LP into measurable factor-criteria.
As a result, four key criterion blocks of the LP's impact on revenue are identified: "Customer
Retention,” "Purchase Intensification,” "Reduction of Operational Marketing Costs,” and
"Generation of New Customers.” Quantitative metrics and a formula for an integral assessment of
the potential revenue increase are proposed for each criterion. The practical significance of the work
lies in providing managers with a structured algorithm for justifying investments in LPs and
forecasting their financial return, which moves loyalty management into the realm of data-driven
decisions.
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