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AHHOTAIUSA
Tema, BKIIOYAMOIIAs CHOCOOBI Ui JUIOTEHEpalluyd KIMEHTOB Yepe3 HCIOJIb30BaHUe
COIMANBHBIX CETeW Mg OW3Heca, OTHOCSIIETOCS K HWHTEPHET-TOPTOBJIE, BCETNIa OCTACTCA
aKTyaJbHOW BBUJy IMOSBICHUS HOBBIX CIOCOOOB MapKeTHHTA, OOHOBJICHUS ITaHHBIX O
CYIIECTBYIOIIMX CIIOCO0AX W TIOCTOSHHOM CIpOCe Ha JaHHYI0 TEMY Y HaYHHAIONMX
npeanpuanMareneii. OObeKT UCCleOBaHMS — IMPOIECCHl U MEXaHU3MbI B MapkeTHHTe. [Ipeamer
HCCIEIOBAaHUsI — CIOCOOBI IO TMOJYYEHUIO HOBOM ayauTopuu B OusHec-Bianenbua. Llenb
HCCIIEIOBAHUSI — TMPOBECTU aHAIW3 W TEPCHEKTUBBI KAXKIOr0 Crocoba IO JIUAOTeHEepalu
KIHEHTOB U BBIJACIUTD MOJXO/bI, KOTOPBIE CIIOCOOHBI TOMOYb B JOCTH)KEHHH MOJIOKUTETBHBIX
pe3yAbTaTOB JJII KOMIAHWHU M HAWTH yTOUHSIONWE (HaKTOPhl B peau3alliy KaKI0ro METOja.
OcCHOBHBIE METONBI, Pa300paHHBIE B CTAaThe: TEMATHYECKHE COOOINECTBA, PO3BITPHIINM B
COIMAJIBHBIX CETAX, TapreTUPOBaHHAas peKiIaMa B COIMAIBHBIX CETAX, pPeKiIamMa 4depe3 BHUJICO-
KOHTCHT B JIIO00W COMMAIBHON CETH, Ballle TMYHOE COOOIIECTBO M PE3yIbTaThl MAPKETHHTOBOMN
KOMITAaHUHW JJIsl Balllero OW3Heca, a TakKe aJanTHBHBINA, CTPATETHYECKUN, WHTETPallMOHHBINA

TIOJTXOIEL.
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BBenenue

B coBpeMeHHOM Mupe KpaliHe CJI0KHO IPEICTaBUTh CBOIO )KM3Hb 0€3 COI[MaIbHBIX CETEH U IPYTru X
Onar MHTEepHeTa, OYKBAIbHO KAXKIBIA JIEHb CBA3aH C TE€M MJIM MHBIM MPHIOKEHUEM B MOOMIIEHOM
YCTpOMCTBE uenoBeka. Mnere m caymaere My3biky depe3 Spotify? Mosker oOmaerech ¢ BalMMH
ONM3KMMHU JII0JBMU U ucnionb3yere BK? Harma »u3Hb TECHO MeperieTeHa ¢ pa3InyHbIMU CEPBUCAMH,
YTO B CBOIO 04Y€pEAb CIYKUT OTIMYHBIM PECYPCOM IS IIOMCKA KIMEHTOB MAPKETOIOTY U JAJIbHEHIICH
NpOAaXH ToBapa. B 3Toil cTtarbe MBI pacCMOTPUM HEOOBIYHOE pElIeHHE JUIsi OM3HEeca — OTCYTCTBHE
Taprera Kak TaKOro M 3aMEHOW €r0 Ha MHTEPECHBIM KOHTEHT U IOKYIKY JIOKAJIBHOM PEKIambl, 4TO
KpaiiHe aKkTyaJIbHO B Haile BpeMs. Ha qanHbIi MOMEHT MHOTHE NIPEIIIPUHUMATENECH CTAIKUBAIOTCS C
po0JeMON NOMCKAa HOBBIX KIMEHTOB, JIMOO MCXOAS M3 MPHUBBIYHBIX METOJOB LI€HAa OJHOTO JIMJa
00XOJMTCA HEONPaBJAHHO JJOPOTO, YTO B CBOIO Ouepeb HE AaeT d(PeKTUBHO Pa3BUBATHCS OU3HECY,
Ha4YHEM C [TOJICUETOB.

OcHOoBHAA YaCTh

Pazbepem BaxkHBIN KpuTepuit s Kaxaoro om3Heca — ROI, xoTopblii oTBeuaeT Ha OCHOBHBIC
BOIIPOCHI COOCTBEHHHKA.

ROI (Return on Investment) — 3T0 KO3(XpUIIMEHT OKYMaeMOCTH WMHBECTHIIHI, KOTOPBIH
MOKa3bIBACT, HACKOJIBKO MPHUOBUIBHBI MM YOBITOYHBI Ball BIIOskeHUs. OH U3MepsieTcs B MPOIICHTAX U
JIEMOHCTPHUPYET, CKOJIBKO PYOJIe YnCTON MPUOBLIN MPUHOCUT KXl BIIOYKCHHBIN B POEKT PyOITh.

Ba3oBas ¢opmyJia pacuera ROI = ([loxon ot mHBecTULIHI —3aTpaThl HA MHBECTUIINH )+ 3aTPAThI
Ha naBectuuu x 100%

PazbepeM crocoObl At yBEMUYEHHS MPOAAX, Oyiarogapss WHTEPHET-MapKEeTUHTY, MPUBEAY B
MIPUMeED IATh CAMBIX HHTEPECHBIX CITOCO00B ¢ BhICOKUM RO

[lepBsiii c1oco0 - TeMaTnyeckre cooOIIECTBa, B OOJIBIIMHCTBE CIIy4aeB MPEANPUHUMATETN TPATST
OTPOMHBIE OI0/DKETHI Ha TAPTETHPOBAHHYIO PEKIaMy OT PazIMYHBIX CEPBUCOB, K IPUMEPY OT SHICKCa
WJIH BK, OJTHAKO HE BCerna Mmoja00HOro poa pexiiama criocoOHa OKYIHUTHCS, @ TOPOi HAa000POT MOKET
cokpatuTh ROI 1o Hyna. Moe npeioxkeHue mo JUA0TeHepaliy BEITISIUT COBEPIICHHO WHBIM, JIOU
YaCTHO HEJOOILEHUBAIOT CHITY JIOKAIBHBIX TPYII B COIMAIBHBIX CETAX, KaK MPUMEP BO3bMEM MO
Ou3Hec, nepBoHavYalbHbIE KITUEHTHI ObLIIM U3 TaK Ha3bIBaeMbIX, Oapaxonok. Maes moBoibHO mpocTta —
HalTH Kakoe-IM00 COOOILIECTBO T/€ JIFOAU MOTYT OBITh 3aMHTEPECOBAHHBIMU BAllMMU YCIyraMu MU
ToBapamu. [locie ycremHoro moucka cooOIecTB o HMHTEPECaM BbI TOJy4aeTe OrPOMHBIE 0a3bl BAIIIX
MOTEHI[MAJIBHBIX TOPSYMX KIMEHTOB, KaK IPaBUJIO peKiIaMa B TakuX (OPMATHBIX TPYHIax CTOUT
KpaliHe JeNIeBO, OJIHAKO 3a OJIHY ITYOJIMKAIIUIO BBl MOKETE HAWTU cpa3y JCCATKU 3aUHTEPECOBAHHBIX
B Bac mojell. TakuM MeToJ0M MOXKHO OTJIMYHO HAauWHATh BEJCHUE Ballero OM3Heca, BBULY HU3KOM
CTOMMOCTH PEKIaMbl M OOJBIIMM KOJMYECTBOM MOTCHIIMATBHBIX KIMEHTOB, HO KpaifHE Ba)XXHO HE
3a0bIBaTh WJICAIBHO OKa3blBaTh BECh Balll IEPEUEHb YCIYT, YTOOBI MPAKTHMUECKH KaKIbIi KTO BaM
HaIlUILET — cTajl BalllMM KIMEHTOM HaBceraa. Ha npumMepe Tabnuiipl cMOAETUPYEM CKOJIBKO B CPETHEM
CTOUT TapreTUpOBaHHAS peKiiaMa M pa3MelicHHE B TEMaTHYECKUX COOOINECTBAX, TaK e MOJBEIEM
pe3ylbTaThl OT KakI0ro crocoba B Mepkax ROI.

Craructuka Opanach Ha mpuMepe COOCTBEHHOTO MHTEPHET Mara3uHa, BaKHO OTMETUTH YTO B
Pa3HBIX HUIAX MOKa3aTeJIM MOTYT ObITh pasHbiMH. HO nake Ha OCHOBAHUM ATOTO CPABHEHUS MBI
MO>XEM YBHUJETh Pa3HUIly HPAKTUYECKA B 2 pa3a, B MOJIb3Y PEKIaMbl Y€pe3 LEJIEBbIE TEMATUUECKIE
coobmiecTBa. BaxkHO MOHMMaTh, YTO TapreTMpOBaHHAas pekiamMa He BCerja MoMajaeT IMoJ Ballero
LEJIEBOT0 KIMEHTAa UM MOXKET IOKa3bIBaThCsl HE CHJIBHO 3aMHTEPECOBAHHBIM JIIOJSIM, JAXe Ipu
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JIETATPHOM HACTPOWKE TUYHOTO KaOWHETA, OJJHAKO OXBATOB MOXET OBITH OOJIBIIE.

Tabauua 1 — CpaBHuTebHBIH aHAJIN3 3¢ () e KTUBHOCTH TAPre THPOBAHHOM peKJIaMbl
U peKJIaMBbl Yepe3 TeMaTH4ecKue cooduecTsa

Ha3zsanue

TapreTupoBaHHas peKJiama

Pekiama ye pe3 TeMaTHYECKHE
cooO0ImmecTBa

CTonMOCTh TOBapa Mo 3aKyIMo4HOU
IIEHE C Y4YeTOM JIOTUCTUKH M
CTOMMOCTb IIPOJaXKH TOBapa

1000p./2000p. Ywuctas npuOBLIHL
MOxeT cocTaBisATh 1000p.

1000p./2000p. Ywuctas npUOBLTHL
MoxeT cocTaBisTh 1000p.

brokeT Ha pexnamy

5000p.

5000p.

OtximkoB Ha pexnamy (IIponax)

7 (714,29p. 3a OTKIHK)

11 (454,55p. 3a OTKIHK)

+5000x100%=180%

3aTpaTel  Ha peKIamy u|1000+5000/7=1714,29 1000+5000/11=1454,55p.
ce6ecTOMMOCTh TOBAPOB

YucTast mpuObLIb 2000-1714,29=285,71 2000-1454,55=545 45
®opmyna ROI (7x2000-5000) (11x2000-5000)

+5000x100%=340%

Bropoii coco0 - po3BITphI B COLMANBHBIX CETSIX , KpallHE WHTEPECHBIH Crocol 3amycTUTh
OONBIIYI0 IEMHYI0 PEaKIUI0 U3 KIMEHTOB JUI Ballero Ou3Heca. BoNbIMHCTBO paccMaTpUBalOT
PO3BITPBIIIM KaK CIOCOO Ui YBEIMUYEHUS JIOSUIbHOCTH K BallleMy OW3HECY, OJHAKO 3TO MaJjas 4acThb
3TOro MHCTpyMeHTa. [Ipu nelicTBUTENbHO HHTEPECHBIX MPU3aX U UX KOJIMYECTBE MOMXKHO BBICTABUTH
Cpa3y HECKOJIbKO YCIOBMH JUIsl MPUHSATHUS Y4acTUsl, K IPUMEPY MOCTaBUTh JaillK, COBEPIIMTH PEMNOCT
cebe B MCTOpHIO WM Ha cTeHy. BecmomHuM umcno JlanGapa, rae yrBep)KAaeTcst 4TO B CPEIHEM Y
OOJIBIIMHCTBA JIFOJEN aKTUBHAs rpyIIia KOHTAKTOB nopsaka — 150 uenosek. Tonbko npeacTaBbTe OUH
pPEnocT ¢ YNIOMUHAHUEM Balllel KOMIIAaHWH MOKET JaTh Oriacky Ha e 150 yenoBek, a eciau Takux
1000, yucno nopaxaroT BOOOpakeHHE, 3TO KpallHe CUIIBHBIM XOJ JIIsl yBETMYEHHS OIVIACKU O BalleM
OpeHne, OusHece. [aBHBIE KpuUTepUs — Bala MOPSJOYHOCTb, BCE PO3BITPHIINM JOJKHBI OBITh,
KPUCTAJIbHBIMU TO €CTh BbI JJOJDKHBI B TOCIIEICTBUU JEHCTBUTENBHO OTAATH TPU3bI TOOETUTENSIM, JIH00
yucio JlanGapa ceirpaeT npoTuB Bac.

Tpetuii crioco6 - TapreTupoBaHHas pekiamMa B COIMAIBHBIX CETAX. TapreTupoBaHHAs peKiiaMa —
WHCTPYMEHT HMHTEPHET-MAapKeTUHIa, KOTOpPBIM IOKa3bIBAaeT peKIaMy  Balllero  MpOJaYyKTa
3aMHTEPECOBAaHHOW B HeM rpymme Jroaei. Kak s ormermn Onaromapsi Tabnuile JaHHBIA METOJ B
COBPEMEHHBIX PEATMAX JOBOJIBHO CIIOPHBIM, BBUAY BBICOKOM LIEHBI OT CAMMX IIJIOLAJ0K Pa3MELIEHUS.
OTOT cnoco0d, HECOMHEHHO, MMEET IpaBO CYIIECTBOBATb, OJHAKO Ui TPAMOTHOM peaar3aluu
IpeaIpUHUMATENSIM NOTPeOyeTCcsl TMOJHOLEHHBINH SMM CHEHAIUCT C ONBITOM, YTOOBI 3TO MMEJO B
utore xoponmii ROI. [lpu neranpHO# HacTpoOiike, KPACHBOMY BU3YaJTy H €Il MHOXECTBY ITYHKTOB BBI
CMOXeETe BBICTUThCS y oTpeduTens. OcHOBHBIE MPOOIEMBI 3TOTO Cr1ocoba — eTaabHas HacTpoiKa,
OTHOILIIEHUE B OOIIIECTBE K BHITLIBIBAIONICH pexiiame, Oyab TO KOHTEKCT WJIM MOJHOILIEHHAs peKiaMa B
MPHJIOKEHU U, OOJBIIMHCTBO HE CMOTPAT JaHHBIE PEKIaMBbl 0 KOHIIA, U TPOCTO 3aKPbIBAIOT HX.

UYeTBepThIid METOT - pEKIIaMa Yepe3 BHACO-KOHTEHT B JIt000# cornanbHoi cetn. Ha 2026 rox yxe
CJI0HO COCUMTATh IIPEANPUHUMATEIEH KOTOPbIE CAETAIN JOCTOMHBIE JEHEKHBIE COCTOSIHUS HA BUJIE0
KOHTEHTE, BeIb UX JEHCTBUTEIHHO MHOTO. B coBpeMeHHOM Mupe, r1ie Bce OOJNBIIYI0 MOMYASPHOCTh
HaOupatoT Bujaeo dopmara reels/shorts, Gmaromapst 10 cekyHmam BHUIEO MEHsETCS X0oJa Ou3Heca B
JYYIIyI0 CTOPOHY, Y BAC BO3HUKAET BOIPOC - KAK 3TUM I0Jb30BaThcA? HaBepHska BbI omajganyu Ha
BHJI0 (hopMaTa pacriakoBKH Kakoro-JIuOo TOBapa, €ClIM TOBAp M3 BUECO BaM HPABUJICS, TO BOSHHUKAJIA
HEHaBS34MBAasi MBICIIb 10 TUITY TJ€ 3TO MOXKHO MPUOOpecTH? Tak BOT 3TO M €CTh Ta caMas pekiiama
KOTOpasi MOKET MpOJaTh OTPOMHYIO MapTUIO 3a Mapy JHel. Eciam y Bac BHENHE KpPaCHUBBIN,
MHTEPECHBIN MM (yHKIIMOHATIBHO TOJIE3HBIN TOBap, TO BCE YTO OYJET BXOJAUTH B BAllly ChbEMKY — 3TO

Paraev R.E.



Management 627

[I0Ka3 TOBapa WJIM €r0 CBOWCTB, BAXKHBIN aCIEKT - CHUMATh B XOPOLIEM KAayeCTBE U C MOMYISIPHBIMU
3BYKaMH Ha MOMEHT CbeMKH. Ce0ecTOMMOCTh JAaHHOTO CIoco0a Kak MPaBUJIIO COCTABIISET TOJIBKO Ballle
JUYHOE BpeMsl U aMsITh B TenedoHe 1in kamepe. Tak Oxarogaps 01HOMY BUJIE0, KOTOPOE MTOCMOTPEIIO
CTO THICSAY YEJIOBEK, MOXKET 3aMHTEPECOBATHCS B BallleM TOBApe IATh ThICSAY U A0 3Talla MOKYIKA Ha
BallleM caiiTe, KOTOPbIH Bbl MOXETE yKa3aTb B KOMMEHTApHSAX WM ONMHUCAHUM MOKET TOMTH MOpsaKa
TPEX ThICAY YEJTIOBEK, TA€ BaXKHO NPUAECPKUBATHCS JIOSUIIBHOCTU K KQXKIOMY KIMEHTY U A€HCTBOBATH I10
npuHIuy Jlan6apa. [Ipu takom ciocode ROI Oyner HacTOIBKO BEICOKAM HACKOJIBKO ATO BO3MOXKHO,
BEJlb KK TaKOBBIX BJIO)KEHUM HET.

[Iare1it cioco6 - Barte mnuHOe cOOOIIECTBO U PE3YAbTaThl MAPKETUHTOBOM KOMIIAHUH JUIs BAILIETO
OusHeca. Y KaxIoro Ou3Heca B COBPEMEHHOM MHUpPE JOJDKHA OBITh CTpaHMIla B Kakoil-1m0o
COLIMATIBHOM CETH, OTKyAa IIPOBOMATCS PO3BIIPHIINM, Kyla HJIET MOTOK JIOAEH € TEeMaTHYeCKUX
COOOIIECTB, KpallHE BaXXHO OOYCTPOUTH ATO COOOIIECTBO W CIENAaTh JCWCTBUTEIBHO AKTUBHBIM.
JloGaBrieHne 0T36IBOB, MH(GPOPMHUPOBAHUE O 1IEHAX, aKLIHUSX U T.J., BCE 3TO IIO3BOJISET PaJIOBAThCS IJ1a3y
KIMEHTa MpH BhIOOpe Bamel komnanuu. [Ipenects 3Toro cnocoda B TOM, YTO OH IMOYTH HE TpeOyeT
3aTpar, KpOME€ BPEMEHHBIX, CIENaTh TEMATHYECKUN IOCT 3aHMMAcT B CPEOHEM 5 MHMHYT, HO B
JIOJTOCPOYHOM MEPCIEeKTHRE, 10 capadaHHOMY paano OyAeT repenaBaThecss HMEHHO Ballle COOOIIECTBO
C BaXHOU M MHTepecHON MHpopmanuen. Tak ke OGnaronaps aaropuTMam, MpH MyOJUKALUU JTHOOBIX
IIOCTOB, BbI MOKETE BBICBEUMBATHCS Y JIIO/IEH, KOTOPBIE IO 3TOTO HE OBLIM Ha Bac MOANKUCAHbI, TAKUM
o0Opa3om mony4as OyKBaJIbHO OECIUIATHYIO TapreTHpOBAaHHYIO peKiIaMy, Belb COLIHMAIbHBIE CETH
CTaparoTCs MOKa3bIBATh MOJIB30BATENSIM KOHTEHT 10 MHTEpecaM. B KoHIle KOHIIOB BBl YK€ MEpEBOANTE
JIO/IeH ¢ Ballero cooOIecTBa ¢ MUHUMAJIbHBIMU BOIPOCAMHU K HEMOCPEICTBEHHOMY O(OPMIICHH 1O
3asBOK Ha BallleM caiiTe, 3a KOTOpPbIE BbI U MOJIy4aeTe (PMHAHCOBBIE CPEJICTBA.

IMoaxoas! K HCMOJIB30BAHMIO COLMATBHBIX ceTell 115 yBesauyenusi ROI

[lepBbIii moxon - AZaNTHUBHBIA TOAXOJ. ANANTHBHBIM MOAXOJ] 3aKIIOYAETCS B THOKOCTH K
PELIEHUSM 110 yBETUYEHUIO0 TUI0B. [Ipr 3TOM 110o/1x0/1€ BBI CIIEUTE 32 U3MEHEHUSIMU PHIHKA U CO3acTe
COOTBETCTBYIOLIMI KOHTEHT, UIIETE MOAXOAAIME IPYIIIbI 101 COBPEMEHHBIE PEaINH Ballero Ou3Heca
ObICTpO U OeckoMIpoMuccHO. KoMnaHus aHATM3UPYET OXBaThl, CTOMMOCTD Jiaa, KoHBepcuio u RO,
U IIpU TPaMOTHOM aHaM3€ pe3ylbTaTHUPyeT O caMblX 3(PpeKTUBHBIX crocobax mpoasikeHus. K
IIpUMeEpY, HaxoAuTe OJOrepoB, COOOLIECTBA ¢ MAaKCUMAaJIbHO JIOSUIBHON ayIMTOpUEN, peKOMEH Jalluu
0J0repoB MOTYT HPUHECTH OOJBLIOE KOJUYECTBO LEIEBBIX KOHBEPCUM NMpU HEOONBLUIMX 3aTparax
OTHOCHTEJIBHO PE3yJIbTaTa, HeXeJle MbITAThCS NCKaTh KIIMEHTOB Yepe3 CIIoco0, KOTOPBIN 3aXBaThHIBAET
Oosibllle  pexIaMHBIX Oro/pkeToB. BakHO naBaTh BOCTpeOOBaHHBIM MPOAYKT, 4TOOBI pEKIaMHBIN
Oro/KET OBICTPO HE OIyCTeN M3-3a MJIOXOro Mpoiaykra. Pazymeercs, Takoil mOAX0J B caMOM Hadalie
MOYET MPUHOCUTH HEOOJbIME YOBITKH, BBUIY IOMCKA HJCabHOTO (opMara peKiambl B TEKYLIH i
MOMEHT.

Bropoit monxon - Crparermueckuid monaxoa. CTparermyeckdii MOAXOJ 3aKiIOYaeTcs B
BBICTPAUBAHUHU JIOJITOM CTpATEeTHH IO MPUBJICUEHUIO KIMEHTOB U yaepxkaHuio. B kakoii-To creneHu
MOYKHO BBIPA3UThCS yCHIISAH cuibHOe. Kak mpruMep BBl 3aKiIt0yaeTe ¢ TEMaTHYECKUMH COOOIIECTBAMHU
JIOJITOCPOYHbIE pEKIIaMHbIE OTHOLICHMs, BBUY YEro Bbl BCErJa Ha Ila3aX y KIMEHTOB M MOXETe
COKOHOMHTH, BBHJIy 00BEMOB 3aKylmaeMoi pekinambl. Tak ke 3aHMMaeTech aKTUBHBIM yIep)KaHHEM
yXe paboTaBIIMX C BaMH paHee KIMEHTOB.

Tperuil mogxon - WHTerpaunoHHbl noaxoa. MHTerpauMoHHBIM MOAXOA SBISETCS TMOPUIOM
HEPBBIX JBYX, KOIJIAa BBl HCIOJIb3YeTe MAaKCUMAaJIbHO 3(PEKTHUBHBIC MOAXOMAbl U MOJIYyYaeTe JIydInid
pe3ynbraT. K nmpumepy, nojactpanBaeTech 0/ COBPEMEHHBIN TPEH/I, IPU 3TOM YK€ UMEETE KOHTPAKT
C JIOKaJbHBIMU COOOILECTBAMM Ha XOPOIMX YCIOBHSX U MMeeTe 3apabO0TaHHYIO J0JIFOCPOUYHYIO
JIOSTTBHOCTD KJIMEHTOB.
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3aKJII04YeHne

IloctaBnenHas OejIb MCCICAOBAHUA BBIMTOJIHCHA, MPOBCACH aHAIM3 W BBIACICHBI MECPCICKTUBLI
KaXJI0T0 METOJA M MOJAXO0Aa. B 3aKkiIroueHMM XO4YeTcsl CKa3aTh, YTO COLMAIbHBIE CETU HE JTOJIKHBI
paccMaTpuBaThCs ISl PEKJIaMbl TOJIBKO CO CTOPOHBI MPEJIOKEHUM OT CaMOil COIUAIbHOM CETH, €CTh
MHO>KECTBO CITIOCOOOB HE MeperyiaunBaTh U Moyry4ats MakcuManbHblil RO, BakHO mMpUMEHSTH pa3Hbie
CIoCcoObI MApKETHUHIa W JIMAOTCHCpanuu JIs1 BalICro 6H3Heca, TOJIBKO IIpW TaKOM IIOAXOAC BbI
CMOXETEe IMOCTOSHHO yBEIMYMBATH Bally NMPUObUIb, BEAb KOJIWYECTBO KIMEHTOB INPHU IPABHILHON
MHTETpaIMy BCEro BhIIE HAIIMCAHHOIO OYJIET TOJBKO PACTH.

bubauorpapus

1. Anexcees A.U. CBsi3p BHYTpCHHET0 MapKeTHHIA U ycIexa HOBOTro mpoaykra // Human Progress.—2024. —T. 10. — Beim.
12. - C. L. — DOl: 10.46320/2073-4506-2024-12a-16. - URL: http://progress-
human.com/images/2024/Tom10_12/Alekseev.pdf.

2. AconT.A. lHHOBanMOHHOE OHM3HEC-MOAEIMPOBAaHUE KaK KOHKYPEHTHOE IPEUMYIECTBO KOMIIAHIH Ha MEX Ty HapOIHOM
poitike // Bectauk Espasuiickoii mayku. — 2019. — Ne 5. — C. 2. — URL: https://esj.today/PDF/02ECVVN519.pdf.

3. Kapareukas EJO. MapkeTnHroBass aHajJUTHKAa COLMAIBHBIX CETeH KaK MHCTPYMCHT YIPaBICHHS IOTPEOMTEILCKHM
noBeneHueM (aHaTOB (yTOOJBHBIX KIIyOOB // MapKeTHHT U MapKeTuHroBble uccnenoBanms. — 2026. — T. 31. — Ne 3. —
DOI: 10.18334/marketing.31.3.125098.

4. Cekpetnl ymenoro pykooautens / coct. I.B. Jluncui. — M.: DkoHomuka, 1991.

5. FOnpamesa O.Y., Iluporos JI.E. Cranosienune konuemniuu Data Driven mapkemunra // IIpaktiyeckuii MapKETHHI. —
2021. — Ne 11. — C. 3-9. — DOI: 10.24412/2071376220211129739.

6. AAnenko M.b., Slnenko M.E. BimsHue koHuenumy TUPPOBBIX OW3HEC-MoJened Ha (HOpMHUpPOBaHUE HHHOBAIIMOHHBI X
MapKETHHTOBBIX CTpaTeruii // MapKeTUHT U MapKeTUHTOBbIe mccienoBanus. — 2026. — T. 31. — Ne 2. — C. 203-218. —
DOI: 10.18334/marketing.31.2.124925.

7. Capital.com. What are the Magnificent 7 stocks? — 2025. — URL: https://capital.com/en-int/learn/market-guides/what-
are-the-magnificent-7-stocks.

8. Hanna R., Rohm A, Crittenden V.L. We're All Connected: The Power of the Social Media Ecosystem // Business
Horizons. — 2011. — DOI: 10.1016/j.bushor.2010.10.007.

9. Moosa H., Sobaih A., Zaiem I. The Al Paradox in Marketing: Fascination, Resistance, and Reinvention // Journal of
Open Innovation: Technology, Market, and Complexity. — 2025. — Ne 4. — P. 100629. - DOI:
10.1016/j.joitmc.2025.100629.

Methods and Approaches to Customer Lead Generation Through the Use of
Social Networks, Suitable for Online Business to Increase Revenue and
Corresponding Profit

Roman E. Paraev

Online Business Owner, PhD in Economics,

Komsomolsk-on-Amur State University,

681013, 27, bld. 1, Lenina ave., Komsomolsk-on-Amur, Russian Federation;
e-mail: Romario18036@yandex.ru

Abstract
The topic, which includes methods for customer lead generation through the use of social
networks for businesses related to e-commerce, always remains relevant due to the emergence of
new marketing methods, updating of data on existing methods, and constant demand for this topic
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among novice entrepreneurs. The object of the research is the processes and mechanisms in
marketing. The subject of the research is the methods for acquiring a new audience for a business
owner. The purpose of the research is to analyze and assess the prospects of each method for
customer lead generation and to identify approaches that can help achieve positive results for the
company, as well as to find clarifying factors in the implementation of each method. The main
methods examined in the article are: thematic communities, giveaways on social networks, targeted
advertising on social networks, advertising through video content in any social network, your

personal community and the results of a marketing campaign for your business, as well as adaptive,
strategic, and integration approaches.
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